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1 Sparks 


Recommended reading today: 
“suirplus Sales Saga” to be found 
page 6. 
* * * 


-penate confirms John W. Snyder 
jr., St. Louis banker, as federal 
loan administrator. 

~—j * * * 


RFC has extended to June 30 the 
-@diine on both purchases and 
168 under the Murray-Patman 
act. 

—" * * * 


Operators of more than one es- 
Slishment must now apply to 
OA for permission for a uniform 
pricing arrangement on service. 

— * * * 


*Taint So 

umors that he is seriously ill 
are providing merriment to Henry 
Merd, who is carrying his 82 years 
teatly. To all such rumors, he re- 
plies with a chuckle: “It’s a big 


a 


* * * 


“a Up eee 

blicly reported cash dividends 
in the United States amounted to 
£299,700,000 during February, an 
increase of 1.3 percent from the 
$138,400,000 paid in February, 1944, 
S Department of Commerce an- 
nounces. 


-_ 


* * * 


iremen’s Folly 

sor second time in less than 10 
years, fire leveled building occupied 
by Jack Molino, Chevrolet dealer in 
Psainut Grove, Calif., causing loss 
iff excess of $50,000. 

ronically, fire originated from 

hsh being burned by fire depart- 
ment as a fire prevention measure. 
_ * # * 


Leasing? 
easing rather than immediate 
sale of surplus war plants, in order 
to give business and government an 
portunity to determine “more 
Palistically” the ultimate sales price 
and to encourage bidding by small 
‘Wsiness, is proposed by Attorney 
eneral Francis Biddle in his third 
anort to Congress on the disposi- 
bl of surplus Government-owned 


property. 


= 


— 


* * * 
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e Day? 

The day of victory in Europe will 
—pe proclaimed by the chiefs of state 
of the principal Allied powers and 

by Gen. Eisenhower, according 
(© a dispatch from Paris. 


While there is confidence that 
any will be smashed as a mili- 
tary power by the anniversary of 
aeDay, June 6, correspondents at 
—tae front believe there is little like- 
lihood of ending the last desperate 
istance in the northern and 
southern redoubts by that time. 
* * + 


—Teptimistic 
Glenn L. Martin, president of 
enn L. Martin Co., airplane build- 
ers, predicts that airplanes will be 
as common as automobiles 10 years 
ager the war. 
Martin also sees airplanes with 
eaimg\l established commercial lines 
ter freight and passenger service 
and airparks in every city perform- 
xy the function of country clubs 
or community centers. He says 
that private planes will cost from 
gpufe000 to $25,000 each, with the 
majority about $5,000. 
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Time Gap on New Cars Closing; 
Tool Substitution a Bottleneck 


U.S. Truck Registrations 


State 
Alabama 
Arizona 
Arkansas 
California 
Colorado 
Connecticut 
Delaware 
District of Columbia 
Florida 


Illinois 
Indiana 
Iowa 


Kentucky 
Louisiana 
Maine 
Maryland 
Massachusetts 
Michigan 
Minnesota 
Mississippi 
Missouri 


New Hampshire 
New Jersey 
New Mexico 
New York 
North Carolina 
North Dakota 
Ohio 
Oklahoma 
Oregon 
Pennsylvania 
Rhode Island 
South Carolina 
South Dakota 
Tennessee 


Virginia 
Washington 
West Virginia 
Wisconsin 
Wyoming 


U. S. TOTAL 


*Estimate 


% Change 


1944 1941 
Registrations Registrations 
67,091 65,641 
26,710 24,340 
69,553 59,788 
346,007 350,023 
64,904 57,781 
68,068 66,825 
11,853 11,003 
12,861 16,524 
85,782 83,398 
91,856 90,701 
34,314 29,767 
201,680 221,017 
120,292 138,068 
103,862 109,305 
111,458 106,257 
75,149 
76,552 
42,753 
60,572 
123,814 
159,268 
118,807 
58,949 
145,839 
45,188 
64,070 
9,045 
21,552 
147,900 
25,682 
330,934 
$6,452 
35,289 
198,283 
100,117 
65.117 
267,974 
21,491 
45,104 
31,869 
70,749 
280,769 
22,137 
16,688 
77,764 
90,021 
52,491 
135,009 
17,890 


116,670 
53,215 
118,537* 
45,690 
63,350 
8,141 
20,317 
137,027 
25,005 
303,223 
94,967 
41,521 
180,079 
98,559 
69,616 
261,701 
21,662 
48,573 
33,713 
73,863 
253,330 
21,606 
16,308 
71,455 
94,020 
58,965 
148,330* 
17,607 


4,393,329 4,551,726 


Note: Percentages with no minus signs are INCREASES. 


Source: R. L. Polk & Co. 


Truck Registrations Decline 


Only 3% Since 


DETROIT. —A total of 4,393,329 
trucks and commercial vehicles 
were in operation on U. S. high- 
ways during 1944, a decline of only 
3.48 percent from total trucks oper- 
ating in 1941, R. L. Polk & Co. re- 
ported last week in announcing the 
first compilation of official truck 


Campaign Boosts 
Brake Service 


Volume Sharply 


By Pete Wemhoff 
Editor, Automotive News 

DETROIT.—Dealer brake service 
increased about 300 percent and 
constituted one-fourth of total cus- 
tomers orders during the first 10 
days of the National Brake Em- 
phasis campaign, a survey by AvuTo- 
MOTIVE News showed last week. 


Brake repairs were comprising 


as much as 28 percent of dealers’|been built and sold in some quan- | 


(See BRAKES, Page 6, Col. 5) 


1941 


registrations since the beginning of 
the war. 

Polk, compiler of U. S. automo- 
bile registrations and statistics 
for the industry, reported its tab- 
ulations showed a decline of 158,- 
397 truck and commercial units 
since 1941, when 4,551,726 units 
were registered. 

The national decline in truck reg- 
istrations is much lower than the 
decline in passenger car registra- 
tions for the same wartime period. 
Polk previously had compiled offi- 
cial passenger car registrations for 
the U. S., showing 24,048,711 pas- 
senger vehicles in use as of July, 
1944, against 27,700,011 passenger 
cars operating in 1941, just prior to 
Pearl Harbor. The passenger car 
decline represented a 13.18 percent 
drop from 1941 totals, as against 
the 3.48 percent decline in truck 
totals for the same period. 

The lesser decline in truck totals, 
Polk pointed out, is accounted for 
partly by the fact that trucks have 


(Continued on Page 49, Col. 1) 


Bigger War 


Cutbacks 


Due to Come Swiftly 


Supply V-E Day Already Past; Textile Needs Weighed; 
Red Tape Binds Company-Owned Tools; 


Industry Moves 


to Spread Work 


By Robert M. Finlay 
Managing Editor 


DETROIT.—V-E Day, once so anxiously awaited as being 


the signal for reconversion of 


the auto industry, was rapidly 


losing its significance here last week as it became evident 
that the V-E Day of supplies—and it is supplies with which 
the auto industry is concerned—occurred sometime early 


in April. 
The arms the Allies need to 


mop up Hitler’s loose ends 
have already been produced. 


In view of that, rapid strides in 
reconversion continued here — war 
production was being rearranged 
in plants to provide space to make 
ready for auto production, new ma- 
chine tools were being built, new 
plant construction was being 
pushed and the materials problem 
tackled. 


Predictions, therefore, on when 
new cars would be available no 
longer are based on formal V-E 
Day, for if that announcement is 
too long delayed new cars might 
conceivably roll off the line the day 
after. There might be psychological 
reasons to delay the V-E Day an- 
nouncement until the last German 
pocket is swept clean, but the go 
signal on auto production is based 
on supplies and must be given— 
perhaps whispered instead of 
shouted —to prevent concentrated 
unemployment as war orders fall 
off. 

However, one major stumbling 
block stands out. The industry 
has some 150,000 of its own ma- 
chine tools engaged in war pro- 
duction and although there are 
thousands of idle government 
machine tools, the military pro- 
curement services have yet to 
permit the substitution of a sin- 
gle idle government tool for a 
company-owned tool. 

Two-thirds of these tools must be 
made available before the industry 
can start producing cars, even on 
the basis of 50 percent of prewar 

output. 

Of course, release of the bulk of 
these machine tools must await 
war-production cutbacks on a scale 
not yet attained. 

However, it will be necessary to 

(Continued on Page 52, Col. 1) 


Retail Prices of 


WPB Increases 
Tire Schedules 
In 2nd Quarter 


DETROIT. — W. J. Sears, deputy 
director of the WPB Rubber bureau, 
has revised schedules upward for 
tire production for the second quar- 
ter. 

The increase is possible because 
it is expected that additional am- 
ounts of critical components, par- 
ticularly carbon black, will be avail- 
able to the rubber manufacturing 
industry. 

Should present scheduled supplies 
of carbon black, rayon and cotton 
tire cord, rosing, chafer fabric and 
bead wire not materialize, the new 
a schedules will not be 
met. 


On the other hand, if more of 
these components are available, 
the Rubber bureau will promptly 
revise schedules so that maximum 
number of products critically 
needed for the war effort will be 
produced. 

The following table gives the re- 
vised production schedule for the 
second quarter, compared to what 
might have been produced in the 
second quarter if the January pro- 
duction rate had been maintained, 
and also the curtailed schedule for 
the second quarter which was de- 
veloped in March because of the 
shortage of carbon black: 

Production Production 
Based On SlatedIn Revised 


Type of Tire Jan. Rate March Sched. 
Airplane 338,142 330,439 337,955 


Truck and units 
Bus 5,316,600 5,085,604 5,775,307 
5,982,663 3,165,000 5.200.000 


Passenger and 
664,764 380,227 450,227 


Motorcycle 
Tractor- 
81,645,312 72,000,000 90,000,000 
lbs 


Implement 
Camelback 


This revised schedule is based on 
(See TIRES, Page 58, Col. 5) 


Synthetic Tires 


Cut 45 Cents to $2.20 


WASHINGTON. — Synthetic rub- 
ber tires for passenger cars and 
motorcycles will cost civilian buy- 
ers from 45 cents to $2.20 less be- 
ginning May 1, when lower retail 
ceiling prices will be established, 
OPA announced last week. 

On the same date, retail ceiling 
prices on the larger sized truck 
and bus tires will be cut approxi- 
mately 7% percent. The May 1 ac- 
tion will reduce tire prices at retail 
to the lowest levels since early 1942, 
|OPA said. 
| The new retail ceiling prices on 


the most widely used size of pas- 
senger car tire—the 6.00-16 four- 
ply—will be $15.20. Since May 1 
of last year the ceiling has been 
(See PRICES, Page 52, Col. 5) 


Commercial Car 
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Protests Flood Congress... 


AUTOMOTIVE NEWS, 


Veterans Due to Get 
Surplus Vehicles 


By William Ullman 
Washington Correspondent 

WASHINGTON. — War veterans, 
it appears now, are soon to have 
first whack at government surplus 
property, particularly motor ve- 
hicles and automotive equipment 
now available to them only through 
dealers, as a result of a flood of 
protests to the Surplus Property 
board from both veterans and mem- 
bers of Congress. 

Regulations giving the veterans 
purchasing preference are now in 
the making by the SPB it is re- 
ported. 

The veterans want to buy direct 
from the government. In this aim, 
it is understood, they are getting 
strong support from many mem- 
bers of Congress. 

The veterans do not want to be 
forced to buy from dealers who, 
they charge “have bought the equip- 
ment at the low surplus price and 
sold at the much higher OPA ceil- 
ing prices.” 

The veterans claim they are not 
getting the special consideration 
promised them by Congress. 

Originally, Congress provided that 
the SPB could write regulations 
giving “suitable preference” to vet- 
erans seeking surplus equipment 
needed to start and maintain their 
own small businesses, professional 
or agricultural enterprises. No time 
was lost in telling veterans about it 
—only to have them discover no 
plans were made to carry out the 
promises. 

SPB officials have been working 
on the regulations for the past few 
weeks, it is reported, and expect to 
have them completed within a short 
time. According to an SPB spokes- 
man, these proposals are now under 
consideration by the inter-agency 
subcommittees for submission to 
the board: 

1. A period of 15 to 20 days would 


Nash Saves 
Taxpayers 


$500 Million 


DETROIT.—Nash-Kelvinator Cor- 
poration and subsidiaries have 
turned out more than 44,000 cargo 
trailers, 150,000 propellers, 15,000 
aircraft engines, 200,000 rocket mo- 
tors, 4,500,000 incendiary bombs, 
and 125,000 gun mounts since 1941, 
according to George W. Mason, 
president, in the first detailed re- 
port of the corporation’s war pro- 
duction. 

The corporation and its subsidi- 
aries also manufactured more than 
200,000 binoculars, 260,000 propeller 
control governors, 650,000 bomb 
fuses, 175,000 shell containers, in 
addition to undisclosed quantities 
of complete helicopters, as well as 
smoke generators and parts for 
tanks, trucks, submarines and 
ships. 

Nash - Kelvinator’s war produc- 
tion, Mason said, amounted to more 
than $1,100,000,000 at original con- 
tract prices. Because of price re- 
ductions, the corporation delivered 
its large wartime output for ap- 
proximately $600,000,000. 


NEW VICE-PRESIDENTS at Packard. They are H. J. 
C. Reifel, vice-president of manu 


and secretary-treasurer; G. 


Hoelzle, vice-president and comptroller; an 


be allotted to give veterans the op- 
portunity to buy the surplus goods. 
They would rank below federal, 
state and local governments, and 
public health and education agen- 
cies, but ahead of all other civilians 
except farmers, who would share 
the same period of preference with 
the veterans. 

2. Surplus property would be 
sold to veterans in small enough 
lots to fit the smaller pocketbooks. 

3. A certain percentage of all the 
surplus stocks would be set aside for 
veterans. 

4. To protect the interests of the 
last men to be discharged, a method 
would be devised to reserve part 
of the surplus stocks for them. 

Sales to veterans, as far as pos- 
sible, it was said, will be made di- 
rectly through existing government 
facilities, such as the Smaller War 
Plants Corp. 


While the trend would be away 
from middlemen, it was under- 
stood there is some feeling in the 
board to keep dealers in the pic- 
ture, particularly on used stocks 
so that they could be put in work- 
ing order before the veteran buys. 


Full Load Measure 


Is Signed in Pa. 

HARRISBURG, Pa.—Gov. Mar- 
tin of Pennsylvania signed the 
full load truck bill Friday. 

The measure makes perma- 
nent the “duration” increases 
ranging from % to $3 tons on 
trucks in the state and lifts the 
Pennsylvania trade barriers on 
motor transport. (See earlier 
story on page 45.) 


Close to 


APRIL 30, 1945 


A TON-AND-A-HALF Ford V-8 pickup truck rolls off the assembly line in the 
Ford Motor Co.’s Rouge plant, where the units are built. Production of the 
pickups for essential civilian users was resumed by Ford in February of this 
year, and approximately 3,000 of them have been turned out to date. 


Va. Shop 


Crisis Eased 


Dealerships Get USES Labor Priority Aid 
During Brake Emphasis Campaign 


RICHMOND, Va. — At the insti- 
gation of the Automotive Trade 
Assn. of Virginia, the state WMC 
has moved to avert the labor crisis 
threatening dealer shops during 
the present brake emphasis cam- 
paign. 

Virginia’s United States Employ- 
ment Service offices will accord 
dealerships preferential considera- 
tion on every mechanic applying 
for a job and recruit repair men 
form other industries if a dealer’s 
need becomes acute, it was decided 
at a conference called by the dealer 
association. Officials of WMC, 
USES and ODT attended the meet- 
ing. > 

Under the agreement, the ATA 
will advise all repair employers to 
place their orders with local USES 
offices and to report on the service 


Industry 


History of Truman Shows Thorough Knowledge 
Of Transportation Problems 


WASHINGTON. — Probably no 
other resident of the White House 
has been as well informed on cur- 
rent transportation problems as 
is President Harry S. Truman. 

For approximately 10 years, com- 
mencing in 1935, he was a mem- 
ber of the Interstate Commerce 
committee of the Senate. He also 
was a member of a sub-committee 
to investigate interstate railroads 
and their affiliates with respect to 
financing, reorganization, mergers 
and other matters and at times he 
acted as chairman during extended 
hearings. Later he was chairman 
of the special Senate committee 
investigating the national defense 
program. 

High on the list of matters 
probed by this committee were 
transportation, and the vital 
problems of rubber and tire pro- 
duction. It was this special com- 
mittee which reported on the 
tire situation. 

The committee recommended 
immediate action to improve the 
quality of synthetic rubber, and in 
order to provide all the rubber nec- 
essary to the war program asked 
for the appointment of one person 


wooey. vice-president 
acturing; E. C. 
L. W. Slack, vice-president and 


general sales manager. Packard vice-presidents, sagineiing “hese previously ap- 


pointed, pictured are, (seated) left to right, Col. 
H. Marks, executive vice-president, and Reifel; (standing) 


of engineering; J. 


J. G. neent, vice-president 


left to right, Milton Tibbetts, vice-president and patent counsel, Ferry, Slack 


and Hoelzle. 


to be vested with the full power 
and authority to take any action 
practicable, subject only to the 
chairman of WPB 

In addressing the American 
Trucking Assn. in 1942, Truman 
commended truck companies, own- 
ers and drivers. He voiced full 
support not only to obtain ade- 
quate tires, but also parts and man- 
power. 

“We must see to it that all 
truckers engaged in essential 
war driving get their full share 
of tire replacements. Silly, arbi- 
trary regulations must not hinder 
the man who is helping to get 
the goods through,” Truman said. 
Looking to the future, Truman 
said we must recognize that every 
part of the transportation system 
is here to stay, and the full use of 
our resources will require a trans- 
portation industry even larger than 
we now have. 

In February last year Truman 
began looking ahead to postwar 

transportation problems. In address- 
ing the Traffic Club of Baltimore, he 
said: “I am one who believes that 
planning should be done now be- 
fore the arrival of the crisis which 
will confront us immediately upon 
the cessation of hostilities.” 


rendered. Dealers have been told 
to indicate their labor needs for 
the brake drive. 

Frank A. Cavedo, chairman of the 
Virginia WMC, has requested local 
offices to transmit a weekly report 
during the campaign showing the 
number of referrals, placements and 
unfilled openings on hand for deal- 
er shop labor at the close of each 
week. 

Dealerships throughout Virginia 
and particularly in the industrial 
Hampton Roads area have suffered 
from a mass exodus of workers to 
shipyards and other war indus- 
tries. 

ATA, under the leadership of 
John E. Raine, secretary, has con- 
ducted area meetings of dealers 
and local WMC officials to add 
stimulus to the plan. At each meet- 
ing the dealers agreed to wage an 
aggressive advertising campaign for 
mechanics in cooperation with the 
USES for mechanics. 

As a result of these moves, Raine 
declared, “the mechanic labor sit- 
uation in Virginia has been con- 
siderably eased.” 

The brake program started Apr. 
15 and continues through June 1. 


Nelles’ Activities 
Shifted to Four 
Other Ford Men 


DEARBORN. — Activities of 
Claude Nelles, Ford co-director of 
purchasing who resigned recently, 
have been shifted to four other Ford 
officials, and no successor as such is 
likely in the near future. 

Nelles’ job as director of steel 
purchases has been assigned to 
Charles H. Carroll, who is co-direc- 
tor of purchasing with H. C. Kel- 
logg. Supervision of the Ford steel 
mill production has been turned 
over to Frank Curtis, formerly as- 
sistant to Nelles. 

Sale of steel has been shifted to 
the by-products sales department, 
headed by Roy Struthers, while the 
planning and scheduling of steel 
production is now headed by George 
Moss, of the company’s production 
and planning department. 

Nelles, a veteran of 30 years with 
Ford, resigned because of ill health. 


He then recommended planning : 


through public and private discus- 
sion and debate of all possible al- 
ternative proposals. 

Truman supports integration 
of operation or coordination be- 
tween various modes of trans- 
port, through standardized and 
unit packaging and mechanical 
trans-shipment. However, Tru- 
man voiced strong opposition to 
integration of ownership. 

As to the status of American 
transportation, Truman sees op- 
portunity for considerable prog- 
ress. “We have not reached per- 
fection in transportation. Great 
fields for full play of inventions 
and ingenuity lie ahead. 


“The improved service which can 
be achieved through coordinated 
modes of transport and elimina- 
tion of archaic methods staggers 
|the imagination. America is not 
ready to retire. Our policy must 
‘be to encourage initiative, not to 
exclude it,” Truman said. 
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Wetherald Retires 
From Chevrolet; 


Dean Succeeds 


DETROIT.—The retirement fr¢ 
active business life of Charles 


Wetherald, general manufacturing 


manager of Chev- 
rolet, was an- 
nounced last 
week by M. E. 
Coyle, general 
manager. 

Wetherald has 
completed 30 
years of service 
with Chevrolet 
and over 40 years 
with General Mo- 
tors, having 
started with 
Buick in 1904, 
when only two Buick cars had bee 
built. : 

In 1911, Wetherald became one 


Wetherald 


the original incorporators of the @ 


Mason Motor Co., which was latg 
merged with Chevrolet. On June 


ya 


a 


—_ 


1915, he joined Chevrolet as super- 4 


intendent of inspection in Fig 
and by July 1, 1931, he had 
vanced to his present position. 
Coyle announced that Wetherg 
would be succeeded by Hugh Dean, 
who has been assistant to manufac- 
turing manager since Novemh 
1933. - 


GM First Quarter 
War Deliveries 


Hit $899,210,386 


DETROIT.—Deliveries of wa 
materials by General Motors in 
first quarter of 1945 totaled $8 
210,386 as compared with $879,168,- 
936 in the fourth quarter of 1% 
and $1,048,456,895 in the first qu 
ter of last year, Alfred P. Sloan jr., 
chairman, said last week in a 
port to stockholders. 

Net income during this quarter, 
after providing for taxes, amou 
to $39,341,729 compared to $41,066 
455 for the same quarter a yeg 
ago. | 


are 


Hudson Directors 


Are Shuffled 


DETROIT. — Voluntary fretire- 
ment of two directors of the Hudsgz 
Motor Car Co. to provide for 
larger representation on the board 


_ 


— 


—_ 


_ 


eee 


— 


of individuals who are neither of ae 


cers nor employes of the con 

is announced in the proxy solicita- 
tion being mailed by the manag 
ment with the notice of the annué 
meeting of stockholders on Mée 


The two retiring members of the 
eleven-man board are C. A. Oostd 
vice-president in charge of purcha@ 
ing, and I. B. Swegles, vice-presi- 
dent in charge of manufacturiy 
They retain their posts as office 
The proxy solicitation proposes the 
election of David G. Baird, via 
president of Marsh & McLennan, 
Inc., insurance brokers, and James 
W. Parker, director, president 


general manager of the Detroit. © 


Edison Co., to fill the two vacancies 


Elbert E. Husted, president of — 


Titeflex, Inc., has been elected sd 
ond vice-president of the Newar 
chamber of commerce. 


DODGE REGIONAL MANAGERS have just concluded a series of meetings in 


Detroit, where truck service and building 


tion. The sessions were conducted by Vi 
Sales Manager Ed Quinn. Sitting, left 
G. Graham, Dallas; ilbur T. Ne 


reat deal of at 
ce-President Forest Akers and Assist# 
to right: T eCarty, Atlanta; John 
w York; K. A. Ridenour, Chicago; Wij- 


lans received a 


May, 
liam A. Sellman, Portland; Paul i Dingeman, Minneapolis; Ed L. O’Donogh 
assistant in New York; Les W. Neumann, St. Louis; Clarke Templeton, Phil#- 
delphia, and L. J. Ouellette, Detroit. Standing, left to right: John P. Mansfield, 


Kansas City; Dan B. Mooney, assistant 
ton; C. S. Bash, Los Angeles; H. B. 
Laughlin, Cincinnati. 


in P peers; Mark M. Whipple, Bg 
vanDerZee, Pittsburgh, and - W. 3 


_ 
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Dealers’ or salesmen’s 
addressed to John O. 


AUTOMOTIVE NEWS, APRIL 30, 1945 


\ Dealers tell me 


By John 0. Munn 


Comments, questions or requests may be 
Munn in care of Automotive News, Detroit, 


and the writer’s name will be kept In confidence if requested. 


\y/ITH SO MUCH conversation 
~ regarding new cars, and the 
pustwar plans of automobile deal- 
ers, I think it may be opportune to 

eke a few statements of princi- 
ples that I believe are fundamental 
in the consideration of postwar op- 


unities in this field. 


Automobile dealers have learned 
great many lessons during the 
. Among these lessons is the 
value of service income, from the 
Bandpoint of making customer 
contacts, paying overhead and re- 
turning a profit. They now have 
i the experience that they 
won’t soon forget: that fewer 
pars, sold at full retail price, can 
Wing more net income than ten 
times the volume sold through 
pressure methods. Everyone has 
Parned a greater respect for our 
product —the automobile. Each 
Jay gains more public apprecia- 
bn for it, as the nation’s great- 
est time and place utility. 


* * * 


Dealers Never 
ESry Vocal 
/ OST DEALERS, in looking back 
sm over their experiences, wouldn’t 
rade it for any other business. The 
war has developed a larger number 
smstrong dealers. They have made 
Dney and, in retrospection, the 
difficulties they have overcome in 
eMer to succeed make more of an 
indelible impression on their mem- 
ories than the pitfalls and the vicis- 
-@ides they have encountered. 


One of the difficulties automo- 
le dealers have had to deal with 
"Tom the beginning of the indus- 
try is that the business developed 
»— rapidly their minds were kept 
on day-to-day programs. The 
automobile dealer seldom had an 
portunity to consider some of 
fhe fundamentals that are so es- 
sential in any business, if it is to 
= permanently successful and 
develop assets that can be car- 
~mied from generation to genera- 

Dn. 

I am referring now to the fact 
P=mt, while the industry itself was 
vécal, the automobile dealers sel- 
dom reflected their business and 
"-wir importance to the community 
in terms of service to the automo- 
bile owner. Their whole public ac- 
btance was mostly as an agent 
for some automobile factory. They 
wade money or failed, in accord- 

e with the rise or fall of the 
factory they represented. 

* * * 
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HIS INDUSTRY is old enough 
now to realize the fact that an 
omobile dealer is a leader in his 
community and should be promoted 
2m such. He is the individual who 
Sfes taken the cars from the fac- 
tory, prepared them for delivery, 
en money from the community 
“and sent it to the factory after de- 
ducting his commission, and had 
responsibility of continuously 
satisfying those car owners. He has 
developed from a mere adventurous 


a 
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Harrison CavaANAUuGH (Ford), 
Manchester, N. H. Harrison, with 
twin brother, Harold, who is 
now a Major in 
the Army, were 
born Nov. 6, 1888, 
in the town which 
they have since 
made Ford-con- 
scious. In 1921 
they took on a 
Ford contract. 
Harrison is now 
New Hampshire 
director for 
NADA. He worked 
himself up to this 
position in the 
automobile trade by having served 
director of New Hampshire 


avanaugh 


lad to one of the solid businessmen 
in his community. He leads the list 
of community servants. Many of 
them are presidents of the local 
chambers of commerce. He serves 
on war drives. He is chairman of 
local government boards and com- 
missions. He serves as director of 
civic and fraternal organizations. 
In civic gatherings automobile deal- 
ers are no longer relegated to the 
last table in the banquet hall—they 
usually sit at the speaker’s table. 


And now that we are facing 
the postwar period, it is more im- 
portant than ever that these in- 
dependent businessmen keep alive 
and vital, because through them, 
and only through them, can this 
nation’s income be kept up to a 
point where our national debt can 
be liquidated and employment re- 
stored. 


* * * 
Discounts Must 


Stay Up 

AM NOT under-rating the value 

of our factories—their value goes 
without saying. We can count on 
them. But I am thinking of the im- 
portance of the automobile dealers 
who are located in all the large 
cities, the little towns and villages 
in the country. They are little 
people perhaps individually, but to- 
gether they make up the important 
part of this business of ours. It is 
the distribution of cars, as well as 
the production of cars, that is go- 
ing to keep the ball rolling in the 
postwar period. It is certain, after 
we once reach the “catching up” 
phase of this business, production 
isn’t going to be the problem. The 
factories can build cars fast enough 
to bulge every warehouse. Those 
cars have to be sold, and if we are 
going to employ 50,000,000 people 
after the war and maintain a na- 
tional income of $140,000,000,000 or 
more, employment and income both 
have to come from the distributive 
trades. Automobile dealers will have 
to employ more people than before 
the war. Employment with dealers 
always was at a higher level than 
at the factories. Automobile deal- 
ers just have to do a good job so 
that more people can buy more 
goods and thus create more em- 
ployment so that more people both 
in this and other countries can buy 
more automobiles. 

Automobile dealer discounts 
shouldn’t be lower—they should 
be utilized as a means of making 
dealers stronger so that they can 
render service at more econom- 
ical prices, hire more help, better 
serve automobile owners. .This 
service to the public also means 
handling a larger volume of used 
cars. 

We must bear in mind that we 
can’t reduce the cost of distribution 
on a mass production basis. Mass 
production and mass distribution 
are two separate things. An auto- 
mobile manufacturer may sell you 
1,000 cars, but the automobile dealer 

(Continued on Page 22, Col. 4) 


State Automobile Dealers Assn. 
Harrison well remembers his first 
Lincoln sale. It was a big limousine. 

The prospect was the most im- 
portant citizen of the town. He had 
a large old car to trade in and was 
concerned that the boys come out 
all right on his old car. Harrison 
allowed there was not much of a 
demand for the old car, but that he 
probably could turn it over to a 
taxicab company or an undertaker. 
When the prospect insisted that the 
boys reduce the allowance price so 
that they would take no chance on 
the deal, it didn’t take much per- 
suasion to come to an agreement. 
Harrison is still doing business 
with this man’s son and his grand- 

(Continued on Page 21, Col. 1) 


Dealers in Uniform 
(One of a Series) 


Dewey Disa 


oints Retailers ... 


...|\Dealer Bills in N.Y. 


|Vetoed Third Time 


CapT. FRANK P. BUTTON, 
Dodge dealer at Ogallala, 
Neb., is serving the Armed 
Forces in a world war for the 
second time. He first enlisted 
as a flying cadet in January, 
1918, and served in World 
War I until his honorable dis- 
charge in January of 1919. 

On Nov. 12, 1942, he again 
entered the service as a first 
lieutenant assigned to the 
anti-aircraft artillery. In Sep- 
tember, 1944, he was trans- 
ferred to the Ordnance de- 
partment and assigned to 
March Field, Calif., as the 
motor maintenance officer. 
Last November he received 
his captaincy. 

Capt. Button owns his own 
building at Ogallala, is a 
member of the city council, 
and the Rotary club. In 1931 
he was selected by Nebraska 
farm publications as “‘Nebras- 
ka’s Master Merchant,” and 
in 1941 served as president of 
the Nebraska Motor Car Deal- 
ers’ Assn. 


Mont. Membership 
Shows 196% Jump 


In Four Years 


HELENA, Mont.—Montana Auto- 
mobile Dealers Assn. membership 
has increased 196 percent since 
present Secretary- Treasurer John 
J. Newell took office in April, 1941. 

During this period MADA has 
become closely associated with 
NADA, the National Highway 
Users Conference and state trade 
associations. Half of April’s NADA 
expirations have been renewed. 


Knight Heads 
K. C. Dealers 


KANSAS CITY.—(UTPS)—Ralph 
Knight, president of Ralph Knight, 
Inc., Hudson, has been elected presi- 
dent of the Motor Car Dealers Assn. 
of Greater Kansas City, succeeding 
D. E. Fitzgerald, president of Cen- 
tral Pontiac, Inc. 

Other officers for the coming year 
include E. N. McClure, vice-presi- 
dent. 

Directors are D. E. Fitzgerald, 
retiring president; W. R. Allen, 
Allen Bros. Motor Co.; Raymond R. 
Brelsford, president of Broadway 
Motors, Inc.; Murray Houston, Kan- 
sas Motors, Inc.; Ralph Perry, Per- 
ry Motor Co.; Keith Ware, Hall- 
Ware Motor Co. and Roland H. 
Record, president of Jackson Mo- 
tors, Inc. 


Plymouth Dealers Elect 


In Kansas City 

KANSAS CITY. (UTPS) — 
The Plymouth Dealers Assn. of 
Greater Kansas City has elected 
Keith V. Ward, of the Hall-Ware 
Motor Co. here, as president for 
the coming year, succeeding Harry 
Johnston, of Harry Joknston Mo- 
tors. 

Other officers are: F. D. Potter, 
vice-president; J. H. Scott, secre- 
tary, and James E. Latimer, treas- 
urer. 


Buy War Bonds and Stamps—crush the 
Axis. 


NEW YORK. — Gov. Thomas E. 
Dewey last week vetoed without 
memorandum all of the dealer re- 
sponsibility bills passed unanimous- 
ly by the legislature. This is the 
third time that Gov. Dewey has 
taken similar action. 


The bills were backed by the 
dealer associations and were an at- 
tempt to establish prohibitions 
against fraudulent practices in the 
sale of motor vehicles. The bills 
also would have clarified the is- 
suance of dealer plates and required 
the registration of persons selling 
automobiles. 

When informed of the fate of the 
bills, one dealer remarked: 

“What can you expect? After all 
the Motor Vehicle Bureau of New 
York State is only considered for 
its usefulness as a tax collection 
agency to help build up. huge sur- 
pluses for the state treasury. What 
difference does it make if the pub- 
lic is stuck and legitimate busi- 
ness is penalized so long as the 
money comes in?” 

P. J. Kaufman, president of the 
state dealers association, said that 


Uniform Fees 
On Autos Seen 


In Wisconsin 


MADISON, Wis. — The Wisconsin 
state legislature has indicated that 
it is willing to discontinue an auto- 
mobile taxation system based upon 
weight, and to install a uniform 
flat license fee system. 

The state assembly has passed, 
and it is expected that the state 
senate will concur in, a measure to 
impose a uniform fee of $13 for all 
automobiles registered in and by 
this state. 

The bill was sponsored by the 
Wisconsin Automotive Trades Assn., 
which advised the legislature that 
it desires “to eliminate once and 
for all a very cumbersome and 
antiquated system of registering 
automobiles. Under the present 
system Wisconsin has eleven weight 
fee classifications which are doubled 
and make a total of 22 because cars 
are given a 25 percent discount 
when they are registered for the 
sixth time.” 

The bill will have no effect upon 
the amount of state revenue de- 
rived from auto registration, the 
legislature has ascertained. 


Ben Wright’s Building 
In Chicago on Block 


CHICAGO. Ben T. Wright 
(Mercury - Lincoln), president of 
Wright Motors, Inc., announces that 
his Chicago sales and service es- 
tablishment at 1101 N. Clark St., 
leased to the Navy shortly after the 
outbreak of the war, has been of- 
fered for sale. It was formerly 
operated by Ben T. Wright, Inc., 
(Ford-Mercury). 

Wright Motors, Inc., is located in 
Evanston, with branches in other 
north shore suburbs. Wright said 
that he plans to concentrate upon 
this area in the future. 


On the House. . 


he would ask the governor to make 
an investigation of the automobile 
retail trade and recommend what 
corrective measures should be 
taken. 


It was pointed out at a public 
hearing in late February that the 
only licensing of automobile dealers 
in New York state at present is 
through the issuance of dealer lic- 
ense plates and an applicant only 
has to state that he intends to buy 
and sell automobiles to obtain such 
plates. 


Granted Relief on 


Gross Income Tax 


INDIANAPOLIS. — Through the 
efforts of the Automobile Dealers 
Assn. of Indiana, Inc., the state 
gross income tax law has been am- 
ended to give dealers tax relief and 
provide a saving of one-half of 1 
percent on all contracts sold to 
banks or finance companies. 


In substance, the new law pro- 
vides that all notes or conditional 
sales contracts are no longer tax- 
able at 1 percent when sold by a 
retail merchant to a bank, finance 
company, or other source, but that 
they are taxable at the one-half of 
one percent rate at the time they 
are taken in lieu of cash on the sale 
of tangible personal property. 


Under this new law, Indiana 
dealers are now put on the same 
basis as all other merchants who 
are required to pay one-half of 1 
percent tax on gross receipts from 
sales. 


Dealers are advised by ADA to 
immediately set up their books in 
order that they can properly report 
the first quarter and the subse- 
quent quarters. Refunds can be 
made only on an annual basis. 


Dealers Appoint 


Darrell in Md. 


BALTIMORE. — J. C. Darrell, 
former secretary to the Maryland 
petroleum industries committee, has 
been appointed 
general manager 
of the Automobile 
Trade Assn. of 
Maryland, accord- 
ing to Daniel B. 
Brooks, president 
of the dealers 
group. 

Darrell will as- 
sume his new du- 
ties May 1. He 
was with the Shell 
Oil Co. in the sales 
promotion depart- 
ment for more than 10 years. 


J. C. Darrell 


Howard W. Kelsey has been 
named sales promotion manager of 
General Products division, United 
States Rubber Co., it was announc- 
ed last week by Harry J. Haflin, 
general sales manager of the di- 
vision. 


Despite shifting of Surplus Board to Commerce Department, it 
looks like Dealer Lee Moran’s job as director of automotive sales is 
safe; he’s done the best job to date among the various surplus di- 
visions. .. . Chairman Doughton, of the House Ways and Means com- 
mittee, hopes for “some tax adjustments right after V-E Day.”... 


Commercial rents continue to soar; in one known case the 


owner of the building has just 


doubled the dealer’s rent... . 


Apr. 14 issue of Liberty has a swell article, “Black Market on 
Wheels,” which of course deals with used cars and doesn’t (for 
once) blame legitimate dealers entirely for the present prices. . 


North Carolina association has just issued a 30-page booklet sum- 
marizing laws pertaining to dealers, as considered in the 1945 state 


legislature. . 


.. President Walter J. 


Wilkins and G. M. John E. Raine, 


of Virginia association, have been elected to honorary membership in 


the Tennessee dealer association... . 


Maj. D. Shelley Swain, former 


Hudson dealer in Raleigh, N. C., has won the Legion of Merit for 


meritorious conduct in Italy... . 


Pete WeEMHoFF 
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AUTOMOTIVE 

C * OUR FIELD DEFINED 
0 Ay y ™ Automotive: Self-propelling, hence, of, pertaining 
to, or concerned with, vehicles or machines, as auto- 
mobiles, airplanes, or motorboats, that contain with- 
in themselves means of motion, control, & direction, 
as, automotive engineering.—Webster’s New Inter- 


national Dictionary. 


New Era Dawning , 


NEW ERA in merchandising in the automotive industry 

is dawning. Slipping quietly out of the picture is the 

arbitrary sales rule of percentage of car sales in price class. 

Taking its place is the active customer percentage of car 
ownership. 

The old rule, while it built car sales both nationally and 
in each dealer’s district, worked against that dealer building 
a customer following. 

The new measuring stick of dealer. ability puts a premium 
on his ability to build a consistently larger following of sat- 
isfied customers each year—to provide the majority of his 
new-car customers with such efficient and courteous service 
that the owner stays with his make of car and dealer until 
he replaces his old car with a new one of the same make. 

Building a great following of satisfied customers is the 
foundation of the success of most great mercantile houses. 
The same basic building should result in a larger percent- 
age of well-financed, sound automotive dealers in the years 
to come. 


Something to Think About 


(a P. McNEAR gr., president and largest share 
owner of the Toledo, Peoria and Western Railroad, told 
the Detroit Traffic Club last week that the Brotherhood of 
Railway Trainmen not only “engineered’”’ him out of his rail- 
way but endeavored to dynamite one of the railway bridges 
and was able to prevent the prosecution of admitted guilty 
parties. 

All of this happened because McNear refused to let the 
brotherhood inject “featherbed” practices into the opera- 
tion of his road in war time, he said. McNear took the posi- 
tion that these “featherbed” practices were wasteful of 
manpower, unnecessary and detrimental to the efficient oper- 
ation of his transportation system. 

Today a government-appointed man is running his road, 
and he is not even admitted into his own office. And, accord- 
ing to the government-appointed manager’s own report, the 
road now has 30 percent more employes to transport three 
percent more tonnage. 

Hearing McNear speak was like attending the short Mead 
investigation of manpower conditions in the automotive in- 
dustry—“featherbedding” in the railway industry being akin 
to slowdowns in the auto plants and refusing to let a ma- 
chine operator adjust his own machine tool. 


Is McNear’s experience something that the automotive 
industry must face once the urgency of war is past? Will 
our automotive manufacturers have to face union attempts 
to dispossess them of their own plants and the risk of having 
some union official tender $2,000 or more of union funds to a 
hoodlum to blow up a manufacturer’s property because he 
insists on getting back to a basis of insisting on a full day’s 
work for a day’s wage? 


McNear’s experience gives us something to think about. 


Some of you will recall, I am 
sure, the early days of the late 
president’s administration when I 
was an ardent supporter of many 
of the too -long- delayed changes 

then being made 
THE FUTURE in our govern- 
LOOKS ment. For exam- 
BRIGHTER! ple, I believed 
firmly in (1) a fed- 
eral guarantee of savings bank de- 
posits, in (2) the home loan pro- 
gram to encourage building, in (3) 
the abolition of prohibition which 
had become a farce and a national 
scandal. Because I was a progres- 
sive to the extent of believing in 
these and other fully as important 
causes, I was accused publicly of 
being a “new dealer” and probably 
behind my back called a “fellow 
traveler.” I voted for the late presi- 
dent twice because I believed in 
him and in what he was trying to 
accomplish. I voted for Wendell 
Wilkie because I do not believe in 
more than two terms for any presi- 
dent and I still believe he would 
have made a great president. In the 
election last November, I was one 
of the 23 million who voted against 
a fourth term and had the satisfac- 
tion of proving that, even under 
war conditions, in which no incum- 
bent president has ever failed to be 
re-elected, our candidate lost by a 
majority of less than 3 million 
votes. 
* * og 

NOW I recite these facts only be- 
cause of their influence on my 
thinking in our present situation. 
Many of us remember well when 
Calvin Coolidge took the oath of 
office by lamp-light in his father’s 
Vermont farmhouse. He then was 
scarcely better-known to the people 
of this country than is Harry S. 
Truman, but I remember well that 
in the years that followed, Coolidge 
proved to be an able, though mod- 
est, president who, with no fanfare, 
guided this country through a pe- 
riod which later became known as 
the era of “Coolidge prosperity.” 

x * * 


TO ME it is daily becoming more 
apparent that our new president is 
determined to return to the kind of 
representative government which 
our constitution intended. This dem- 
ocratic system does not contem- 
plate that any one individual can 
be so gifted that his own personal 
and humanly biased decisions can 
outweigh the considered judgment 
of an elected congress of his fellow 
citizens. In fact, I have come to be- 
lieve in recent years that the most 
serious threat which can come to 
a government such as ours, is when 
a majority of our citizens come to 
look upon any one man as omni- 
potent or indispensable to the wel- 
fare and prosperity of the country. 

* 


WE ARE RIGHT now being bled 
dry in a war which is the result of 
government by one-man dictator 
control. The United States is the 
only large nation in the world to- 
day which is prepared to return to 
democratic government. The chief 
executive of this country does not 
have to be a superman to execute 
the wishes of the people, as ex- 
pressed by their representatives. 
His job is, or should be, that of a 
capable, trustworthy general man- 
ager who knows how to select loyal 
and efficient assistants. Most of us 
are coming to the conclusion that 
in Harry S. Truman, a modest, sin- 
cere midwesterner with more stub- 
born American common sense than 
spotlight brilliance, we have just 
the man for today’s big job. Thank 
God for that!—G.MS. 


Because of paper rationing and 
the largest circulation in our 
history, Automotive News now 
restricts acceptance of NEW 
subscribers 
(1) To individuals or concerns 

now actively engaged in the 
manufacture, sale, financing, 
or servicing of motor ve- 
hicles, new or used, or their 
component parts or acces- 
sories; 

To old subscribers to Auto- 
motive News who, for one 
reason or another, aHowed 
their subscriptions to lapse 
following Pearl Harbor. 


"SHOWING WHICH WAY 
THE WIND 1S BLOW/ING 
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DONT EXPECT MO2E THAN 
QNE MODEL IN EACH L/NE WHEN 
FAIBST NEW CARS ARE zo 


MANUFACTURER) 


——In This Corner 


‘What to Do 


The exp: 
Anon: 
be observed upon request. 


Surplus Plan 


Perhaps the present method of 
disposing of government surplus 
vehicles is satisfactory as far as 
the government is concerned but 
many dealers are waiting for some 
changes before giving it their full 
support. The reasons are: 

1. There is too much uncertainty 
as to the condition of the vehicles. 
It is pretty much a case of buying 
“a cat in a sack” since the vehicles 
do not have batteries in them and 
dealers are not always able to 
bring batteries and prepare the ve- 
hicle for a try-out. 

2. If the trucks sell at the “as is” 
ceiling, the average difference of 
18 percent between that price and 
the warranted resale ceiling price 
is insufficient to cover the expense 
of buying, shipping, conditioning, 
selling and guaranteeing the unit. 

3. If a dealer travels several hun- 
dred miles to attend a sale he has 
no assurance that he will be able 
to buy even one unit under these 
very unsatisfactory conditions. 

4. If one of these special units is 
sold to a local user the dealer has 
the responsibility of keeping him 
satisfied. Some replacement parts 
are very difficult to procure because 
they differ from standard produc- 
tion for civilian use. Body types, 
rear axle ratios, special drives, etc., 
are often a compromise on what 
the customer really needs. 

All of the above criticism is 
pointless unless something can be 
done about it. I know what many 
dealers would like to see done but 
I don’t know how the change can 
be effected. Here are the sugges- 
tions: 

Have the government sell all sur- 
plus cars and trucks to the manu- 
facturer, i. e. Chevrolets to the 
Chevrolet Motor division, Fords to 


PRODVCED* 
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views ressed in this column are those of our readers, . 
ymous contributions will not be accepted but confidence wil? 


the Ford Motor Co., Dodges to th¢ 
Chrysler Corp., etc. for redistrib 
tion through their dealers. The fac- 
tories will know the condition ¢ 
value of each unit, can put a deo 
lars-and-cents price on it and allot 
their own products on a basis sim 
ilar to that used on new units, ¢ 
Have a government agency ap- 
praise each unit with the assistan 


of factory service personnel, put- 


ting reasonable dollars - and - cents 
prices on each car and truck. Th 
sales bulletins to dealers should 
carry a fairly complete descriptiog 
of each unit such as make, yea 


type, equipment, capacity, mechan-.—- 


ical condition, appearance, cond 
tion of tires and the dollars-and 


cents price. On the day of the sale” 


distribution could be by lot 
same as it is.now when severd 
dealers bid ceiling prices. 

Right now ,during the lag un 
new cars and trucks are agai 
available, is the time to get govern- 

(Continued on Page 20, Col. 4) 


... Years Ago 


One Year Ago 
| Apr. 24-May 1, 1944—Bowles say 
U. C. ceiling hinges on price trend. 
. .. WPB maps plan to allow sp 


|for reconversion. . . . SAE parle 
split on postwar auto designs. ... 
Senate passes contract terminatio 


| bill. . . . New-car stockpile down t® 


' 47,000. 
19 Years Ago 

May 3-14, 1926—GM seeks minor- 
, ity stocks of Fisher Body Corp... 
‘Graham brothers not expected 
engage in automotive work. . 
Foreign sales of U. S. cars continug 
to gain. ... Car output in 1925 sd 
at 4,157,832. . . . Hoover and Litch- 
| field laud labor methods at Cham 
ber of Commerce conference. 
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Studebaker and its dealers are 
co-operating fully with the 


POLICE CHIEFS 
NATION-WIDE 


APRIL 15 THROUGH MAY 31, 1945 


HE President of the United States has asked 

the International Association of Chiefs of 
Police to join with automotive interests and 
various government bodies this spring, in em- 
phasizing the need for better brake care as a 
means of reducing accidents and conserving 
automotive equipment. 


As one of their many continuing wartime 
public service activities, Studebaker and its 
dealers are co-operating extensively in adver- 
tising, and in other effective ways, with this 
nation-wide brake emphasis program. 


STUDEBAKER 


Peacetime builder of fine cars and trucks 


Wartime builder of Wright Cyclone engines for the 
Boeing Flying Fortress—heavy-duty Studebaker 
militery tenn Le Weecel narcanne land nardn nacciace 
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Legitimate Dealers Out in Cold .. . 


Used-Car Black Market 


Thrives on Coast 


By Harold J. Ashe 
Staff Correspondent 


LOS ANGELES. — There is a 
thriving black market in used cars 
in Southern California today, with 
no sign that the deliberate and 
willful violations of price ceilings 
will be abated in the foreseeable 
future. This is the only conclusion 
that this correspondent has been 
able to draw following a series of 
interviews with automobile deal- 
ers both large and small, both new 
and used, and by independent ob- 
servation. 

Once the key to the black market 
is obtained, interviewing additional 
dealers becomes superfluous. Chisel- 
ing and price violating, like stills 
of prohibition days, can be smelled 
out. In fact, legitimate dealers, ap- 
palled by the growth of the black 
market in used cars, see a remark- 
able analogy to alky bootlegging. 
Even the philosophy of the black 
market operators is much the same 
as that of the Al Capones and their 
kind. An award of triple damages 
against such an operator brings 
only a shrug and the comment: 

“Well, that time they got me.” 

Used car black market operators 
in Los Angeles operate at all levels, 
even as in the days of prohibition. 
There are the large-scale operators 
doing a volume business; then 
there are the smaller operators on 
down to the small individual who 
turns two or three cars a year as 
a sideline to holding down a de- 
fense job. 

“I'd say,” said one dealer con- 
sulting with another automobile 
man, “that used car regulations are 


Dealers’ Vanishing 


OPA. We're being put out of busi- 
ness by racketeers and bootleggers 
who outbid us and buy and sell 
above ceiling. Yet, with one of our 
principal avenues of revenue de- 
nied us by law—loss of new car 
sales—we’re supposed to stay in 
business to render needed wartime 
service to car owners.. Your indi- 
vidual seller and a good many used 
car dealers have no such obliga- 
tion.” 

It must be pointed out that a 
good many strictly used car deal- 
ers also have heavy financial 
commitments and are as anxious 
to see the regulations work as are 
the new car dealers; both are 
bitter in the ineffectiveness of en- 
forcement. 

“I’m ‘for price ceilings” said an- 
other dealer, “but for all of us. 
Principal penalty of OPA is not the 
assessing of fines against violators, 
but the penalizing of honest dealers 
every day of the week. The crook 
is penalized only for the particular 
offense on which he is caught.” 

Triple damages and fines have 
become a regular cost of doing 
business it would seem, and is 
readily absorbed by violators. If 
a violator makes a hundred sales 
above ceiling and pays triple dam- 
ages on one, his penalty is 3 per- 
cent of his over-ceiling revenue, 
hardly a prohibitive operating cost. 

“New car dealers can’t afford to 
violate OPA ceilings,” pointed out 

one large dealer manager. “We 
have a valuable franchise to pro- 
tect and we could easily lose it by 
law violations. Moreover, we would 
be left with an expensive lease and 


Stocks 


In Los Angeles 
While Individual-to-Individual Sales Rise 


Sept. Oct. 
9,726 9,889 


6,625 
3,264 


10,947 10,476 


Dealer Sales 
Dealer Purchases 
from Individuals. 2,145 
Loss in Stock 7,58 
Individual to 
Individual 
*N.A.—Not available. 


80 percent ineffective.” The other 
dealer agreed with him. 

“There is no object in a new 
car dealer handling used cars 
now,” said this dealer. “There is 
absolutely not a dime in it for 
them if they observe all the regu- 
lations.” 

He estimates very conservatively 
that at least 20 Los Angeles new car 
dealers have closed out their used 
car departments in the last few 
months, rather than run the risk 

of technical violations that might 
jeopardize their business future. 

“See that lot over there,” an auto- 
mobile man pointed out. “Black 
market. Look at the cars.” prob- 

ably 60 cars were crowded onto a 
recently opened open-air lot. His 
competitor, a reputable new car 
dealer across the street, has six 
cars for sale. Reason: the new car 
dealer is going down the line in 
observing ceiling prices. 

“If you can’t buy cars—you can’t 
sell,” explained another dealer. 
“This fact seems to have escaped 
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FOR CIVILIAN transportation. Flowin 
by-side with engines for Army trucks, 


Nov. 
9,199 


7,092 
2,107 
9,072 


Total 
64,041 


Feb. Mar. 


12,685 


8,855 
3,830 


11,619 


Dec. dan. 
10,978 *N.A. 11,564 


6,861 N.A. 6,716 
4,117 N.A. 4,848 


9,161 N.A. 11,440 


38,294 
25,747 
62,745 


a large parts stock on our hands 
in such an event. 

“In fact, most of us lean over 
backward to keep from even a 
technical violation. We have in- 
vestments many times greater than 
the run-of-the-mill used car dealer 
with whom we are expected to com- 
pete, and, as for private individuals, 
they have absolutely nothing to 
lose.” 

This dealer pointed out that 
where a ceiling violator had crim- 
inal action brought against him 
with a suspended sentence, such 
a chisler had recourse to the 
simple expedient of changing the 
sign over his used car lot and 
getting a new front man. This is 
said to have actually happened in 
at least one instance. 

“You can imagine a legitimate 
new car dealer indulging in such 
legal monkey business,” he pointed 
out. 

Visible evidence of the unequal 
observance of price ceilings can be 


(Continued on Page 58, Col. 1) 
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along the motor assembly line side- 
ucks, and other vehicles of war are 


“short blocks” (shown at the left) which are now being volume produced by 
Chevrolet for replacement of worn out engines in posses cars and trucks in 
a 


civilian use. The ‘“‘sho# block” provides the virtu 
and will play an important part in Le 
un 

ight now the “short blocks’’ are be 


transportation facilities operatin 
coming off the production lines. 


equivalent of a new engine 
to keep the nation’s automotive 
time as new vehicles again are 
g pro- 


suc 


duced in volume exceeding the peacetime rate of output. 
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LAYING A FOUNDATION for postwar business, Abbot Fine Motors, Inc., new 


Nash dealer in Brooklyn, is seine 
= ortant ‘“‘Y’’ intersection in t 
The entire ae 
cated at 1120 Wash 
vicinity of the Broo 


this enormous billboard which dominates an 

e city’s business section. The building has 

square feet, 37,000 of which is devoted to parts and service department. 

is being remodeled and modernized. The dealership is lo- 

ington Ave. at Flatbush and Lefferts Blvd., in the immediate 
yn Dodgers stadium. 


Surplus Sale Saga 


369 Dealers from Six States Jam Chicago; 
79 Get All of 105 Vehicles 


By Mel Adams 
Staff Correspondent 

CHICAGO. — Some idea of a 
dealer’s chance of securing sur- 
plus Army vehicles at a U. S. 
Treasury Office of Surplus Property 
sale is indicated by a report on last 
week’s largest event of its kind, 
held here at the Morrison hotel. 

A total of 369 dealers from six 
states registered, packing the scene 
of the sale to capacity. Of this 
number, 79 dealers comprised the 
list of successful purchasers, who 
bought the 105 trucks, command 
cars and scooters offered to bid- 
ders. 

Office of Surplus Property offi- 
cials disclosed that 77 of the 
trucks sold at ceiling prices, the 
makes including Chevrolet, Ford, 
Dodge, International, Reo, White, 
Mack, Studebaker, and GMC, 
ranging in capacity from 1% to 
4 tons in ceiling prices from $287 
to $3,211. 

Sixteen Cushman scooters, with 
a ceiling of $250 each, were bought 
for slightly more than $100 apiece 
on the average. 

The average paid for all types of 
vehicles was $680.41, and sales total- 
ed $71,445.80, the final tabulation 
revealed 

In advance, the plan called for 
selling 111 vehicles, nearly all of 
which had been available for ad- 
vance inspection in a lot here at 
State and 25th sts., with eight also 
at Fort Custer, Mich., six at Camp 
Ellis, Ill., and five at the Traverse 
City (Mich.) Naval Air Station. 

This number was reduced to 
105 before the sale opened through 
transferring five trucks to another 
government agency, the Recon- 
struction Finance Corp., at near- 
by Hammond, Ind., and selling 
a bus to a school. 

Treasury officials stated that they 
learned of a new turn to ingenuity 
in the case of purchases of com- 
mand cars. The trick, they said, is 
for the buyer to cut off the rear end 
of the body and convert it into 
a truck, adding a hoist in some 
instances. 

Only a handful of franchised 
Chicago dealers were observed in 
the crowd at the sale. They were 
present largely out of curiosity, 
they declared. 

Two days before the sale a Min- 
nesota dealer was encountered, at 
the inspection lot. He had an un- 
usual story to tell of his experi- 
ences. 

“I ran across two dealers, one 
from Kansas and the other from 
Missouri,” he said. “I told them 
that their siates are out of limits 
for bidders, and each replied 
that he was here to work through 
Chicago dealers. As for Chicago 
dealers, several approached me 
on the lot and offered a $100 
bonus on any truck I might be 
successful in buying.” 


An Office of Surplus Property | in 


spokesman had an answer when the 
story was repeated to him. 

“We're not in the policing busi- 
ness,” he declared. “We have no 
control, nor do we wish any, as to 


what the dealers do with cars and 
trucks after buying them. Certain 
rules are laid down by us, the main 
one being that bidders must be 
legitimate dealers.” 

Vehicles on the Chicago inspec- 
tion lot occupied just about every 
square yard, with enough room 
left between them to walk through. 
Most of the trucks and cars had 
external evidence that they qualified 
as surplus. They showed wear, and 
this was true as well of tires on a 
number of them. Some of the rub- 
ber was worn smooth and some 
looked dried out. 


All of the vehicles were sold “as 
is” and “where is.” No opportunity 
was afforded of course, during 
inspection on the lot to try the 
motor. The main purpose accom- 
plished there was to look at the 
condition of the finish and tires, as 
well as the degree to which equip- 
ment and mechanism were com- 
plete. 

One amusing incident occured 
when a dealer, lifting the hood of 
a Reo truck, found the engine 
conspicuous by its absence. He 
looked up an attendant and called 
the situation to his attendance. 
Together they began a further 
search and eventually found the 
disengaged motor resting in the 
rear part of the body. 

Listings of vehicles contained the 
following items of information for 

each: 

Sale number, RPO file number, 
yearly model, make, motor number, 
capacity, body style, USA registered 
number, ceiling price, serial num- 
ber, and RPO item number. No 
attempt was made to state the 
mechanical condition, the equip- 
ment, or whether all of the mech- 
anical features were included. 

Despite the fact that many of 
the lookers developed little if any 
enthusiasm over most of the ve- 
hicles, all of them were sold with- 
out difficulty. 


Brakes 


(Continued from Page 1) 


service business, against a no 
of about 10 percent. 

Fifty dealers, scattered through 
out the country, reported a tot: 
of 4,014 customer orders during 
the first week of the campaigy 
of which 1,117 were on brakes: 


Brake relines totaled 261 of this | 


number, adjustments 584 an 
other brake repairs 272. 

Percentage of faulty brakes 
found varied greatly from e 
having regular compulsory inspec- 
tions and those not. For instancg 
‘n Chicago, where tests are sen 
annual, only 150 cars—or nine- 
tenths of one percent—of the 17,623 
inspected during the first week he 
faulty brakes. 
have been in force 10 years the 

However, in New Orleans, whi 
also conducts semi-annual inspec- 
tions, the recent tests found 30 pe 
cent of the cars had faulty brakes. 
The nationwide campaign is ng 
being held in New Orleans due 
the fact police issue tags, good for 
six months, at each inspection pg; 
riod. 

In Richmond, Va., one-sixth of 
the motor vehicles tested in th 
first week had faulty brakimg 
equipment. Of 304 cars inspected, 
51 failed to meet police tests. 

In Kansas City, a priority : 
tem was worked out by police and 
safety officials with D. E. Fit@® 
gerald, president of the Motor 
Car Dealers Assn. of Greate 
Kansas City. It consists of a post 
card system, in which the driver 
with bad brakes is given a p 
ority good at any service depart 
ment of a member of the dealer 
association, with a self-add 
card to the local safety counc 
which receives it on completion 
of the work. 

With 400 such cards issued ¢ 


ing the first week, 267 had been 


presented and the work done, 
safety council reported. The prier~ 
ity system was first used last sum; 
mer for benefit of war workers 
local munitions plants. 


Ford Advances . 
Murphy, Boggs tc 


Branch Managers 


DEARBORN.—Promotion of* two 
Ford assistant branch managers 
branch managers is announced & 


J. R. Davis director of sales and 


advertising. 

John M. Murphy, assistant 
ager of the Denver branch becomes 
manager there. Entering the co 
pany’s employ at Denver in .1930, 
Murphy has served consecutivel 
as sales traveler, retail manage 
sales manager and, since March, 
1940, as assistant manager. 

George L. Boggs advances 
manager of the Salt Lake City 
branch, where he has been assistang. 
manager since 1940. He joined tk 
company in 1924 at Oklahoma City, 
where his service included the mag», 
agership of the Lincoln division. 

Boggs replaces Walker A. Wil- 
liams, recently appointed manag 
at the Somerville (Mass.) branch. 


Vancouver Partnership 


VANCOUVER, B. C.—Partnership in the 
firm of Howe & Gill has now been reg- 
istered by E. W. Gill here. The comp 
operates a trucking and fuel business 2 
200 E. Twenty-second Ave. 


NAMED PARTS MANAGER for Chrysler Export Corp.’s China Service Pro- 


ect, Clair B. Lucado (above, center) 


j s shown accepting his assi t ft 
Cc. B. Thomas, president (right). W. H. peng ssignmen 


Welch, assistant to Thomas, is sho 


at the left. A veteran of many years of experience in automotive and war wo 


China, to hel 
maintenance bases throughout Free 
Burma Koads as 
500 Am 
States, and more than 


the Near and Far East, Lucado will establish headquarters in Kunming 
direct the Export corporation’s establishment of 15 truck and 
hina and along the new Ledo and o 
art of the Chinese drive against Japanese invaders. More than 
erican engineers, technicians and mechanics, to be enrolled in the United 
,000 Chinese, will be divided among the main headq 


ters and 14 stations to help keep thousands of specially built Dodge trucks mo 


ing supplies over the roads. 


Compulsory tests ; 
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AUTOMOTIVE NEWS, APRIL 30, 1945 


It’s next to impossible to predetermine the sex of 

a sale. For example, let’s consider that decidedly 

TIME TO RE-TIRE neuter commodity, the automobile tire. Whenever 
it’s “Time to Re-tire,” which sex does the buying? 

To this question, Fisk, out of its years of experience, answers, ““The 
man and/or the woman.” For advertising, in America particularly, is 
in almost all instances a two-sexed affair. That’s why you'll find Fisk a 
consistent exhibitor of its wares in The American Magazine. Edited with 


dual sex appeal, The American Magazine double-exposes Fisk adver- 


tising to millions of men, millions of women, multimillions of aspira- In the Servi ce 


tional Americans who buy The American Magazine on the newsstands, 


who subscribe, or who beg, borrow, or steal somebody else’s copy. of the Nation 


BUD SCHIRMER, Detroit Manager 
The Crowell-Collier Publishing Company, General Motors Building, Detroit, Michigan 


THE CROWELL-COLLIER PUBLISHING COMPANY, 250 PARK AVENUE, NEW YORK 17, N. Y. 


PUBLISHERS OF THE AMERICAN MAGAZINE, COLLIER'’S, AND WOMAN'S HOME COMPANION 
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Committees in All Districts .. . 


OPA Sets Procedure 
On Trade Groups 


WASHINGTON. — The procedure 
for organizing automotive trade co- 
operating committees was issued 
last week by OPA after a confer- 
ence with NADA officials. 

OPA plans call for establishment 
of a dealer committee in each dis- 
trict office. W. L. Mallon, NADA 
president, urged local dealer offi- 
cials to take steps immediately to 
recommend candidates to the OPA 
district director. 

Regarded as a strong weapon in 
the war on the used-car black mar- 
ket, the committees will be set up 
as two new amendments are added 
to MPR 540. These amendments, 
Nos. 6 and 7, provide: 

A. That all ads for the sale of 
used cars shall stipulate the in- 
formation required on the tags, in- 
cluding ceiling price; 

B. That all dealers selling used 
cars shall maintain records of their 
transactions according to OPA spe- 
cifications; 

C. That all dealers selling used 
cars will be individually licensed 
by OPA—said license carrying a 
number and the license to be 
prominently displayed in the deal- 
ership. OPA will stipulate the re- 
quirements for license. 

Similar -amendments to RMPR 
341 (used trucks) and MPR 569 
(used motorcycles) are expected 
soon. 

The procedure for district auto- 
motive trade committees follows: 

Organization 

A. The automotive trade cooper- 
ating committee shall be organized 
by the district office director and 
shall consist of at least eight mem- 
bers, who must be retail automo- 
bile dealers or employes of retail 
automobile dealers. The district 
office automobile price specialist 
shall be the presiding officer. The 
presiding officer may ask any mem- 
ber of the committee to act as sec- 
retary. 

B. The members of the com- 
mittee shall be appointed by the 
district office director. The direc- 
tor in making appointments shall 
consider dealers recommended by 
local or state automobile dealer 


associations, as well as such other | 


persons as would be necessary to 
establish a truly representative 
committee. The committee shall 
include franchised dealers, used- 
car dealers and at least one deal- 
er who is not a member of an 
automobile trade association. 

C. Upon the issuance of a direc- 
tive to that effect from the national 
office the director will enlarge the 
committee by adding to it at least 
two exclusive truck dealers and one 
exclusive motorcycle dealer. The 
criteria for selection of such addi- 
tional members shall be the same 
as set forth in the preceding para- 
graph. 

Administration 

A. The committee shall meet at 
least once every two weeks (more 
often if workload justifies it) and 
the presiding officer shall notify all 
members in advance of the date, 
time and place of the meeting. If 
the presiding officer is unable to 
attend, he shall designate another 
OPA official to act as temporary 
presiding officer. 


B. The chief of the fuel and 
consumer goods enforcement sec- 
tion, although not a member of 
the committee, shall attend every 


committee meeting. If for any 
reason he cannot attend, he shall 
designate the automotive supply 
unit chief, the commodity super- 
visor or another member of his 
section to attend in his absence. 

C. The chairman shall prepare an 
agenda in advance of each com- 
mittee meeting and any member 
may submit to the chairman sub- 
jects to be included in the agenda. 
However, sufficient time should be 
allowed at each meeting to permit 
members to introduce important 
topics which have come to their 
attention. 


Functions and Powers 

The automotive trade cooperating 
committee shall have the functions 
and powers delegated to all trade 
cooperating committees under Sec- 
tion 2-6205, including specifically 
the following: 

A. Advise the district office of 
the effectiveness of the operations 
of automotive price panels and 
recommend methods to improve 
their operations. 

B. Assist board supervisors and 
price liaison officers in training and 
educating price clerks and panel 
members regarding trade practices, 
values, types of evasions, etc. 

C. The enforcement division 
may from time to time submit 
complaints to the committee and 
request the committee to advise 
it as to which complaints should 
receive priority in investigation. 
In submitting such complaints to 
the committee the enforcement 
division must be sure not to dis- 
close the identity of any person 
involved in the complaint. 

D. To advise the enforcement di- 
vision with respect to difficult prob- 
lems relating to technical, mechan- 
ical and industry practices in the 
automotive trade in order that en- 
forcement may use such advice in 
determining the action to be taken 
in specific cases. For example, the 
committee may advise enforcement 
how to determine reasonable trade- 
in values and how to best obtain 
evidence to establish such values. 
As in paragraph 3, the identity of 
persons involved in any case must 
not be disclosed. 

E. The committee shall not re- 
ceive complaints of possible viola- 
tion of the regulation from dealers 
or individuals, but will advise such 
complainants to submit the com- 
plaints to the district office or local 
board. 

F. Bring to the attention of the 
enforcement division names of in- 
dividual sellers, dealers or groups 
who may be violating the regula- 
tion and recommend investigation 
of such persons or groups. The 
committee will submit to the en- 
forcement division all material that 
it has been able to gather with the 
understanding that enforcement 
will consider as confidential any in- 
formation received from the com- 
mittee. 

G. Recommend to the enforce- 
ment division the use of various 
techniques for uncovering viola- 
tions and developing evidence 
necessary to substantiate the 
finding of violations. 

H. Advise the district office of 
the need for educational trade 
meetings, compliance meetings, in- 
formational material, etc. 5 

J. Cooperate with the informa- 
tion executive to assure that en- 


ATTENDING the 60th birthday celebration of Henry T. Ewald, president of 
Campbell-Ewald advertising agency, last week were, left to right, H. J. Klingler, 


eneral manager of Pontiac; Lt. Gen. William S. Knudsen; C. 
ent of General Motors; Ewald, and O. E. 


E. Wilson, presi- 
Hunt, vice-president of General Motors. 


Names in the News 


WILLIAM LEWIS MALLON, recently elected president of National 
Automobile Dealers Assn., has been continuously active in the auto- 
motive field since 1913—except for time out for Naval service during 


World War I as captain of the 
USS Illinois; he was also gun- 
nery officer on the USS Wash- 
ington which took President 
Wilson to Europe for the peace 
conference. 

Born July 18, 1884, in New 
York City, Bill left the woolen 
industry to handle Franklin 
cars at the age of 29. Later he 
changed to the Holmes car, 
and in turn handled Oakland, 
Pontiac and Oldsmobile. Pres- 
ent firm names are Mallon 
Oldsmobile Co. and Mallon 
Suburban Motors (Pontiac), in 
Newark, Irvington and East 
Orange, N. J. 

In 1916 he was elected to the 
board of trustes of the Newark 
Automobile Trade Assn., which 
is one of the oldest continuous- 
ly active associations in the 
country. Served as treasurer of 
this association for a number 
of years, then as president, and 
is presently serving as presi- 
dent and general manager. 

As secretary of the N. J. 
Automotive Trade Assn. and 
chairman of the legislative 
committee, Mallon has repre- 
sented the industry of the state 
for many years and was very 
active in formulating many of 
the motor vehicle laws now on 
the New Jersey books. 


In 1938 he was elected New Jersey director to NADA; served as 
chairman of the NADA legislative committee in 1941, 1942, 1943 and 


1944. 


His home is at Washingtonville, Orange County, New York. 


Planning--For and Against 


Author of ‘Road to Serfdom’ Tells Auto Men 
Government Field Needs Defining 


DETROIT. — America needs a 
clear set of principles to define the 
fields of activity that are legitimate 
to government and those that are 
not, Friedrich A. Hayek told auto- 
motive leaders here in discussing 
his book, “The Road to Serfdom,” 
before the Economic Club of De- 
troit. 

A native of Vienna and now pro- 
fessor of economic science and 
statistics at the London School of 
Economics, Hayek has won wide 
acclaim for his book which so 
clearly projects the consequences of 
the controlled-economy theories of 
leftists, however well-meaning. 

Not all government planning is 
bad, however, said Hayek, pointing 
out that there can be planning for 
competition as well as planning 
against competition. 

His warning of the danger of 
monopoly on the part of labor sup- 
ported that of George Romney, 
managing director of the Automo- 
tive Council for War Production, 
who recently urged that union lo- 
cals be made autonomous lest by 


— 


forcement actions receive utmost 
publicity through trade channels as 
well as press and radio. 

K. Advise the automobile price 
specialist and information execu- 
tive of weaknesses in distribution 
to the trade of information con- 
cerning changes in the regulation 
or operating procedures. 

lL. Assist in the preparation of 
material for presentation to trade 
and consumer groups as to the 
regulation and the need for com- 
pliance. 

M. Advise the enforcement di- 
vision of the desirability of con- 
ducting surveys at particular levels 
or in particular areas and the tech- 
niques which may best be used. 


Limitations 

A. Section 2-6205 describes the 
limitations of the powers of trade 
cooperating committees. Specifical- 
ly, it must be clearly understood 
that the investigation of violations 
and the imposition of sanctions are 
the responsibility of the enforce- 
ment division, and the committee 
has no authority to overrule any 
decision of the enforcement di- 
vision. 

B. The enforcement division shall 
not submit to the committee for 
decision action to be taken in any 
case in which an investigation has 
been conducted and violations 
found. 


the very might of their combina- 
tion they lead to a corporate state. 

Hayek said that monopoly on 
the part of labor as well as capital 
tends to make people disgusted with 
the free-enterprise system. 


The greatest danger here, he 
said, is in carrying the promise of 
security too far. We are not in a 
position to guarantee a job to every- 
one, and failure to fulfill a promise 
too hopefully made may lead to 
disillusionment. 


In decrying those who would 
have the government plan every- 
thing, he pointed out that the gov- 
ernment’s attainment of its ends 
depends on the people carrying 
them out. And the gap between 
propaganda and regimentation as 
tools to influence the people is a 
very narrow one he said. 


While he said that his book was 
aimed first at those on the left who 
do not know exactly where their 
theories will lead to, he spoke, too, 
of the “muddle of the middle,” and 
the confusion that exists on the 
right. 

Conservatives must rethink and 
reform their philosophy, he said, 
in the light of the fact that we can 
have order by control of a central 
authority or order guided by agree- 
ment on principles—the competitive 
system. 
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Labor Agencies 
May Be Merged 
Under Kilgore 


WASHINGTON.—President T 


man is expected by some of his © 


close friends to take early actign 
toward combining under one 


thority more than 20 federal agen- & 


cies now dealing with labor pre¢ 
lems. 


The new chief executive is re- a 


ported by senators who served w 
him on the Senate War Investigat- 


ing committee to adhere to the 7 


views he expressed on Apr. 2, 19 
when he said: 

“The situation (labor disputes 
is also made much more difficy 
by the creation and continuation 
of a number of separate goverr 
mental agencies, each attemptin 
to administer a segment of the 
labor problem, and some in con 
petition with each other, with the 
result that none has the prestige 
and authority to cleave straig 
to the issue and announce a se 
tlement which will obtain general 
acceptance. 

“These various agencies and pol- 
icies should be coordinated and stg- 
bilized under one competent, é 
perienced and responsible head in 
order that the policies may be ups 
form throughout the United State! 

Friends believe he will seek the 
merger through congressional 
tion rather than by executive ore 
While many members of Congress 
believe he has the authority ung 
the War Powers Act, they think’T 
will request Congress to enact spe- 
cific legislation. - 

The prediction is made that’ be- 
fore President Truman has finisheg 
the coordination job, the 


) 


and the War Labor Board will be 


operating within the framework 4g 


the Department of Labor, whit 


will be headed by a new secretary— 
expected at the capital to be Sqm 
Kilgore, of West Virginia. - 

Sen. Kilgore is in complete 
agreement with President . 


man about the necessity of merg-.. 


ing all federal labor agencies. He 
is described by his supporters &@ 


one of the few individuals with a” 


national reputation whose ap, 
pointment as head of all govern 


ment agencies dealing with labor — 


would meet with the approval gq 
Congress, the AFL, the CIO, 4h 
United Mine Workers and the 
Railway Brotherhoods. 
While President Truman is f 
ly with organized labor and has 
always received its support in 
election campaigns, he has not hes- 
itated to criticize labor leaders for 
many of their acts and policies. 
a oa * 
Fringe Adjustment 
Economic Stabilizer William 
Davis has given WLB new leewa 
in determining limits on fri 
wage adjustments not affecting 
basic pay rates. 
Ed * * 
UAW Plan 
The UAW-CIO revealed its pom 
war plan last week, calling {ft 
eventual peak production of 10,000,- 
000 cars a year in order to provig@ 
full employment. 
* * * 
Strikes 
War plant strikes and disputes 
kept 26,000 out of work last weg 
including 5,500 at three Kelse 
Hayes plants and 16,000 at the 
Packard aircraft division. 


\ 


ACCOMPANYING D. C. Gaskin, general manager of Studebaker of Canada 


the factory last week was his son, Flight Lt. Victor M. Gaskin of the RCAF, 
just furloughed after three and one-half years in England. Above the officer 


shows R. A. Hutchinson (left), poestaene of Studebaker Export Corp., some 


the photographs taken between 


is 29 bombing missions over occupied Eur® 


and Germany. The Gaskins live in Windsor, Ont. 


\ 


i] 


\ 
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A Safe and Sound Move 


Packard dealers have snowed us under with requests for post- 
war building plans. 


That is their response to our 40-page book of modern 
dealership designs, shown above, and our free planning service. 


Three things account for this: 


1. These dealers have confidence in the future of the auto- 
mobile industry ; 


2. They know that Packard has a great future ahead of it; 


3. They know that Packard dealers get fair and square 
treatment that enables them to make long-range invest- 
ments on a safe and sound basis. 


Those words, ‘‘fair and square’ really mean something in 
the Packard organization. Look at these facts: 


1. The new Packard dealer sales agreement—best in the 
business; a model of simplicity and progressive policy; 


2.The Packard Dealer Advisory Council —a representative 
group of practical dealers who play a real part in develop- 
ing workable, beneficial programs. 


3. The Packard Dealer Equities Board—created at the sugges- 
tion of the Dealer Advisory Council to assure impartial 
hearings and factual findings in cases of proposed dealer 
terminations. 


There are many more examples of equally progressive 
planks in the Packard program—far too many to list here. 


No wonder that Packard dealers, knowing that Packard 
post-war production will double the best peacetime year, are 
willing to lay their money on the line for new, modern 
establishments. 


If you want to build on a solid foundation, why not build 
with Packard? Wire, or phone, the Packard Sales Department, 
1580 East Grand Blvd., Detroit 32, Mich. 


approved by the Packard Dealer Advisory Council. AN WHO OWNS ONE f¢ 


PACKARD 
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Rubber Industry 
Loans 5 More 
Experts to WPB 


WASHINGTON.—WPB. disclosed 
last week that more top technical 
men had been loaned by the rubber 
industry to assist the work of the 
rubber bureau. 

Ralph F. Wolf of the Polson Rub- 
ber Co., Garrettsville, O., is working 
with the tire and tube division on 
the scheduling of tube production. 

Frank Kovacs, former director of 
development for the Seiberling Rub- 
ber Co., Akron O., will assist the 
technical operations staff in mat- 
ters of rubber compounding and 
tire design. 


C. Robert Case of the Goodyear 
Tire and Rubber Co., Akron, O., will 
also work with the technical opera- 
tions staff. 


Gilbert K. Trimble, vice-president 
of the Midwest Rubber Reclaiming 
Co., of East St. Louis, Ill., who has 
been a consultant to the assistant 
director for technical operations on 
reclaim and scrap rubber, will now 
give full time to increasing produc- 
tion of reclaim rubber. 

Roy Faylor, Goodyear Tire and 


AUTOMOTIVE NEWS, APRIL 30, 1945 


PARTICIPATING in E award ceremonies at the Ford Motor Co.’s Twin Cit 


o 
gional manager; 
Davis, director of sales and a 


Rubber Co., will act as a consultant 
to the program and statistics divi- 
sion of the Rubber Bureau. He will 
specialize on statistical studies. 


Wesley H. and Herbert C. Mans- 
field have been appointed De Soto 
Plymouth dealers for Bellflower, 
Artesia, Norwalk, Downey, Clear- 


branch at St. Paul were, left to right, Max Grcemver, superintendent of branc 
aoe eg | Dorsey, plant superintendent; ° 
0 . R. Rausch, fara superintendent of the Rouge plant; J. R. 

vertising; Henr 

dent; R. P. Woods, assistant plant manager, an 


K. Edmunds, Chicago re- 


Ford II, executive vice-presi- 
M. N. Johnson, plant manager. 


water and Hynes, Calif. They will 
maintain two sales quarters, one 
at 1000 Pioneer Blvd., Artesia, and 
the other at 1201 Artesia Blvd., Bell- 
flower. 


To feel the pulse of the industry, con- 
sistent reading of Automotive News is a 
necessity. 


Seattle Retailers Told: 


Dealers Must Batile 
To Save Discount 


SEATTLE.—Unless dealers take 
effective action against OPA’s dis- 
count plans, they will be selling 
new cars at a considerable reduc- 
tion in discount when they become 
available, it was asserted here last 
week by D. D. Howard on his return 
from a meeting of the retail motor 
vehicle industry advisory commit- 
tee in Washington. 

Howard, manager of the Howard 
Motor Co. here said in a report to 
the Seattle Automobile Dealers 
Assn., that OPA considers maxi- 
mum prices to be “generally fair 
and equitable so long as they yield 
an industry or trade as a whole at 
least its peacetime profits, before 
income and excess profits taxes are 
deducted. 

“During free competition before 
the war, many firms failed to earn 
such a profit, and it is not intended 
that prices be raised merely so as 


Yesterday’s toy... 


wronfoon 


* 


When you were a kid and you watched your Fourth-of-July rocket 
hurtling into the night sky, you never realized that you were firing 
a potential weapon of the future. Yet at this very moment great 
salvos of rocket projectiles are zooming at the enemy from landing 
craft, fighter planes, and other types of rocket-launchers. 


Here at Bethlehem are many workers who, as youngsters, braced 
their rockets on crates or stones and watched them swish upward, 
leaving behind a trail of yellow fire. Now, as men, they are helping 
to produce the steel that is vitally needed for greater and deadlier 
rockets— missiles that pack a destructive wallop in aerial, sea, aud 
land operations. 

You have heard much of the 4.5-inch rocket which has recently 
proved so effective in various theatres of war. In the production 
of bars and billets for the bodies of these projectiles, Bethlehem has 
played a particularly active part. Yet the time is coming when 
steel of this nature will again be devoted to peaceful pursuits; 
when steel-making facilities will once more be used to make life 
easier and pleasanter. 


Meanwhile, you are cordially invited to talk over your steel 
problems with Bethlehem metallurgists. Their services and experi- 
ence are at your disposal—now—on questions involving both 
carbon and alloy steels. 


BETHLEHEM STEEL Co., Bethlehem, Pa. 
Bethlehem Steei Export Corp., New York City 
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to yield a profit to every business 
firm. Another principle laid dowg 
was that increased costs do 
automatically bring a price in- 
crease, or warrant it, due to may 
businesses now having a vastly i 
creased volume of business, with 
other reductions in costs along w 
the increases. It is figured th? 
many selling costs have declined 
and selling-services have been elin 
inated.” 


Local dealers are being adviseg 
to make a stand against the OF 
plan of limiting the dealers to the 
same profit per unit that they rg 
ceived in the 1936-39 period, indicd 
tions being that new cars when 
again produced, will cost the deg 
ers slightly more. 

“This, of course, will mean a c 
to dealers of their discount,” 
ported Howard. “They cannot af- 
ford to take this cut, for all dealezg 
have higher labor costs, high 
rents and higher taxes than during 
the ’36-39 period.” . 


Misleading Ads @&q 
Hit by OPA os 
In Philadelphia ~ 0) 


PHILADELPHIA, — Local OP 
officials have asked two of this 
city’s daily newspapers to refra 
from publishing classified advertis-~ 
ing considered misleading by the 
agency. 

The requests directed at the 
Philadelphia Record and Philadej-= 
phia Inquirer, are concerned wit®, 
copy that features the line “For 
Official OPA Information” and thefjguees 
bids the reader call a certain tele-... 
phone number. 

Classified advertising departmen 
of the newspapers in question have™ 
been requested not to accept su 
advertising in cases where only 
telephone number is listed. Prospec- 
tive buyers, the agency argue 
inevitably get the impression there 
some official tie-up between the ad- 
vertiser and OPA, which lends 
advertisement an official characte 
it doesn’t merit. 

The papers are urged to ins 
that the ads include the name and 
address of advertisers, in additio 
to the telephone number. OPA hd 
also requested that newspapers tone 
down some of the claims made ig ca 
used car ads. 


Federal Reelects 
Lippard As Head 


DETROIT. — Thomas R. Lipparg 
was re-elected president of the Fed 
eral Motor Truck Co. last week at 
a meeting of the board of directory, 
here. Also re-elected were: Ferd 
nand L. Ruddon, vice-president; 
Chandler A. Rogers, secretary an 
treasurer; Marvin L. Hudson, as 
sistant secretary, and Edmund C. 
Dickerson, auditor. 

In his annual report to stock- 
holders, Lippard pointed out tha 
the company would have no serio = 
reconversion problem after the war. 
in Europe. He further stated the 
the accumulated demand for truck 
was so large that a huge volume of 
sales was anticipated by Federg® 
for a considerable period following 
the war. 


Girdler Resigns 


Convair Posts 


NEW YORK. — Tom M. Girdle 
has resigned as chairman and di- 
rector of Consolidated Vultee Air, 
craft Corp. after almost 3% yea 
of service. 

Girdler, who continues as chai 
man of Republic Steel Corp., be- 
came chairman of the Consolidateg 
and Vultee aircraft corporations i 
December, 1941. The companies 
later were merged. 


ea 


Want to buy or sell new or used ‘ 
Classified Want Ads (see inside back cove 
will solve your problem. 
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to Automobile Dealers 


THE BOY 
IN THE COCKPIT 
DOESNT WORK HERE 


FA OL: 


Car Manufacturers have sent for more than 130,000 of 
LIFE’s service posters (example above) for their 
dealers. There are four of these posters, which tell 
customers dramatically why you can’t give service as 
usual these days. If you want a set, write LIFE Mer- 
chandising, 9 Rockefeller Plaza, New York 20, N. Y. 
They’re FREE, of course. 


Did you know that LIFE reaches 15,500,000 people liv- 
ing in homes with cars? That’s 70 per cent of LIFE’s 
22,000,000 readers, Because LIFE is read by so many 
families with cars—far more of them than read any 
other weekly magazine— LIFE is a potent influence on 


new car sales now in the making. 


— 


»e * . = 9 tg * 
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will break under strain before the joint will yield. 
Redux consists of two elements, a resinous liquid and 
a powder. The report on this new adhesive, with its 
many uses in tomorrow’s fabrication, illustrates how 
LIFE reports interesting new developments in many 
fields for its 22,000,000 readers week after week. 


This jeep, pictured in a recent “Science” essay in LIFE, 

dangles in the air only because of the remarkable ad- 

hesive powers of a new superglue called Redux. The 

glue holds together the three blocks (see inset) which 
Chee ee: support the weight of the jeep. Redux unites metal to 
ene Gen Crew metal or metal to wood so firmly that the material 
writes LIFE a letter 


“Thanks for a wonderful job,” says a round robin to 
LIFE from the Navy Gun Crew of the S.S. (name 
withheld). “‘As only a small group of the thousands of as more rea ers Hye ry wee 


overseas servicemen who read your overseas service 
edition, we wish to express our many thanks in appre- 


ciation of the unique way LIFE manages to let us over- a 
seas men read this swell magazine.” Actually, in spite 

of LIFE’s tremendous readership of 22,000,000 civil- a i a nl i i iN) a adi nl P 

ians, there are proportionately more LIFE copies ses 


available to servicemen overseas than to civilians in 


the U. S. 


This will help you visualize LIFE’s vast weekly audi- 
ence of 22,000,000 readers—and their distribution all 
across the country: This audience is big enough to fill 
every movie house in the U.S. to capacity—twice! 


They learn what's new in 
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Stambaugh Quits 
As Director of 


Hudson Service 


DETROIT. — Thomas H. Stam- 
baugh, Hudson’s director of nation- 


al service operations since 1933, has » 


resigned because 
of illness. 

Until a succes- 
sor is appointed, 
the following will 
carry on the du- 
ties of their re- 
spective service 
divisions under 
the general su- 
pervision of Geo. 
H. Pratt, general 
sales manager: 

L. L. Sharon, 
ow ner relations; 
Cc. C. McKellar, parts merchanrdis- 
ing; P. E. Jones, parts specifica- 
tions, and J. T. Gooch, service gar- 
age. 


Stambaugh, who also was chair- 
man of the replacement parts com- 
mittee of the Automobile Manufac- 
turers Assn. told Automotive News 
last week that he had no immediate 
plans other than to rest at his 


Stambaugh 
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PLANS ARE BEING made by Nash Motors to open its automobile service 
school to dealer personnel for advanced training and service refresher courses 
when the reconversion signal is given. The model service school, part of Nash 
Motors’ technical service laboratory in Milwaukee, is equipped to handle all 
sho Yeo” of a dealership. During the war the school, under the direction 
of H. A. Lotz, Nash parts and service manager, has offered a complete course 
to zone office service representatives, managers, and export representatives. 


mother’s home in Galesburg, Ill. He|1910 with Oldsmobile’s service di- 
entered the automobile business in| vision. 


‘Too Much Rubber’ 


Litchfield Warns U. S. to Start Thinking 
About a New Surplus Problem 


AKRON. — A warning that vital 
American interests demand im- 
mediate attention to the “future 
problem of too 
much rubber” has 
been sounded by 
P. W. Litchfield, 
chairman of 
Goodyear Tire & 
Rubber Co. and a 
representative of 
the United States 
on the Interna- 
tional Rubber 
Study group. 

Litchfield, eS 
whose statement Litchfield 
is believed to be 
the first of its kind by a leader of 
the industry, expressed his views in 
a bulletin on “Surpluses . . . Rub- 
ber’s Approaching Problem,” issued 
as one of a series of “Notes on 
America’s Rubber Industry.” 

Admitting that the problem will 
not become acute until after libera- 
tion of the Malayan and East Ind- 
ian rubber growing areas, the Good- 


year executive declared that, neve 
theless, it “inevitably will be upo 
us,” and added: 


“Already the British and Dutch 
who will regain control of these 
rubber growing areas, are giving 
this impending problem of sur 
plus very earnest consideration. 
Certainly it is not too early for, 
America, dominant in its contro 
of synthetic supply, to do some 
thinking in that direction; vi 
American interests are involved. 
These things, Litchfield said, are 
considerations, listed in order a 
importance, that must be kept in 
mind from the point of view o 
American interest: 


“1, The need to preserve suffi- 
cient facilities for the productio 
of synthetic rubber so that we wi 
never again be at the complete 
mercy of other nations in t 
matter of rubber supply. 

“2. The need to provide maxi- 
mum service and value to t 
American consumer of _ rubbe 
goods. 


“8. Price stability for thé 
American rubber industry. (In 
the past, with the market price 
of our basic commodity fluct 
ing between $1.25 per pound and 
three cents per pound in a mat 
ter of seven years, a highly ur 
stable and hazardous condition 
was created.) 

“4, Avoidance, so far as possible 
of a serious impairment of the 
foundations of the economy of th 
rubber growing areas of the East. 


“5. Protection for the principleg, 
of free competitive enterprise i¥ 
world trade, with government con- 
trols and cartel restrictions helg 
to a minimum. 


“6. Encouragement for the na- 
tions of tropical America now in 
terested in developing sources of. 
natural rubber as a-part of their 
own expanding economy.” 

Litchfield pointed out that some 
natural rubber is needed for blend; 
ing with synthetic to obtain bes 
results in the manufacture of many” 
rubber products. An available sup» 
ply in this hemisphere would be & 
measure of national economic 1{n- 
surance in the event of “some f 
ture war in the Far East.” 

“Furthermore,” he declared, “suc- 
cess of such a program would ex 
pand trade hetween the U 
States and the nations of tropical 
America with a consequent bene 
fit to their economy.” 


Nash Net Shows 
Gain of $19,000 


In First Quarter 


DETROIT. — Nash - Kelvinator 
Corp. reports a net profit of $510,- 
258 for the first quarter, compare@ 
with $491,064 for the same period 
last year. . 

For the first six months of the 
current fiscal year, which ended 
March 31, net profit is $1,029,42 
This compares with $1,551,325 fo 
the first half-year period of the 
last fiscal year. 


* . 
ome 


Peete Ty S| 


BUILT IN A plant of Goodyear, this 
new experimental airplane tire is said 
to be the largest and heaviest ever pro- 
duced in this country. Measuring 110 
inches in overall diameter, 44 inches 
across the beads and 36 inches fron 
one sidewall to another, the complete 
assembly of tire, tube and rim weighs 
2,600 pounds. Weight of the tube alone, 
is 2 pounds. Shown comparing 
standard 6.00-16, popular-size automo- 
bile tire with the new giant airplane 
tire, is E. J. Thomas, president o 
Goodyear. 
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ere s Your NUMBEF 
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=* Interior of WELON 


Change or no change in exterior lines, your first postwar 
models can look new, advanced, different with this amazing fabric 


cleaning fluid. Ve/on can’t fade. And it’s non-inflammable. 
And wear! Velon makes slip-covers a thing of the past. 
To date, in thousands of test installations in all types of 


public vehicles, Velon has yet to be replaced or show any 


It may take some time to change your dies. So look to the 
inside of your forthcoming cars for your first opportunity to 
make them look different, newer, more modern. 

For they can actually be leagues ahead of competition 


with lighter, brighter, upholstery of Velon, Firestone’snew _ sign of wear or fading. 


wonder fabric. Aren't those features that would interest any car buyer? 
Now, thanks to Velon, you can use soft, delicate pastel Let our engineers plan with you to make your new cars 
look more advanced—actually be more sales appealing with 


shades and colors never considered usable before. 
colorful, durable Velon. 


Because Velon is practically unsoilable. It’s waterproof. 
P.S. For completely modern seating use Foamex cushion- 


Dirt can’t cling. Grease can’t stain it. It comes back fresh 


and clean as new at a mere wipe with a damp cloth or with _ing, Firestone’s rubber latex foam. 


\ LISTEN TO THE VOICE OF FIRESTONE MONDAY EVENINGS OVER NBC 


ANOTHER CONTRIBUTION TO A BETTER WAY OF LIFE by . re $tQ " & 


*Trademork— Pronounced VEL-LON’ 
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Anti-Diversion 


Wins Support of 


Wis. Senate 


MADISON, Wis. — Highway and 
automotive spokesmen were jubi- 
lant here last week as a result of the 
state senate’s action in sending to 
a third reading by a 22 to 11 vote 
the controversial highway fund seg- 
regation bill that had earlier been 
approved unanimously by the Wis- 
consin assembly. 

An issue in Wisconsin public af- 
fairs for many years, the highway 
segregation fund idea now seems 
likely to become: law despite a 
prospective veto by Gov. Goodland. 
Supporters point out that they ap- 
parently have enough strength to 
repass the measure over the gov- 
ernor’s possible veto. 


Farmers Score Victory 


In Colo. License Suit 
DENVER.—Farmers of Colorado 
won a victory involving several 
hundred thousand dollars in motor 
vehicle license fees last week when 
County Judge Christian D. Stoner 
of Jefferson county, in a test case, 
interpreted an obscure clause in a 
state statute to mean that a farmer 
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A TWO-DAY CONFERENCE in Los Angeles attended by Hudson sales, adver- 
tising and service executives and Hudson distributors and field representatives 
from the California area concluded the series of 11 similar conferences held 
throughout the country this spring to make long-range plans for maintaining 
automobile service at a high level in the fourth year of war. The conference was 
hosted by F. M. Blaich, Los Angeles zone manager. The program was presented 
by G. H. Pratt, general sales manager; M. M. Roberts, advertising manager; 
Cc. C. MeKellar, manager of parts and accessory merchandising, and W. E. 
Young, Pacific division sales manager. 


does not have to purchase a motor 
vehicle license, a sticker and a 
chauffeur’s license if he uses a 
farm tractor to haul farm equip- 


District Attorney Martin C. Mol- 
holm, who represented the state, 
has not yet decided on this course. 


“IT WILL NOT BE NECESSARY to run 


ment along a highway to or from a 

town, or to a neighboring farm. 
The case may be appealed to the 

state supreme court, but Deputy 


the enclosed ‘‘ad’’ any more, as it provea 
very satisfactory and our stock of radioe 
is now exhausted.’’—Villa - Pontiac Ce. 
(Pontiac), Buffalo, New York. 

tar Want Ad Dept., Inside Back Cover 


1945 


Parts Outp 


1944. Civilian Production 


ut Booms 
Valued at $800,000,000; 


Auto-Lite Head Sees Bright Future 


TOLEDO. — America’s civilian 
trucks and automobiles are still 
rolling on the highways of the na- 
tion largely because the service 
parts industry has managed to 
keep a steady flow of parts stream- 
ing from hundreds of factories de- 
spite handicaps brought about by 
wartime conditions and control. 


Though only 7.9 percent of the 
1944 service parts productions was 
devoted to civilian use (estimate of 
the Automotive and Aviation Parts 
Manufacturers), the industry as a 
whole reached its greatest volume 
in history for combined civilian and 
military output. 

Elaborating on this statement, 
Royce G. Martin, president of Elec- 
tric Auto-Lite Co., explained that 
WPB has estimated the wholesale 
value of 1944 civilian parts produc- 
tion at $800,000,000, an increase of 
42 percent over the 1943 figure com- 
piled by the Automobile Manufac- 
turers Assn. . 


“This clearly shows,” Martin said, 
“that the automotive parts industry 


GIVE THEM WHAT THEY WANT WITH 


Improved Safely Glass 


ETTER vision—according to recent surveys—is one of the things 
that buyers want most in their postwar cars. 


That calls for safety glass which assures maximum “‘see-ability”. 
Possibly for changes in the shape and size of body openings for wider 
use Of bent glass shapes in windshields and rear lights, to eliminate 
vision-obstructing frames and posts. 


Make full use of the research and production experience which 
have made “Pittsburgh” the outstanding source of special aviation 
glasses—and which will make us better able than ever to serve the 
automotive industry. Among the “Pittsburgh” wartime develop- 
ments which will be of interest to peacetime car-makers are: 


1. Special techniques for producing Safety Plate Glass of the exact 
optical qualities best suited for each of many varied purposes. 

2. Mass production of precision bent Safety Plate Glass for stream- 
lined windshields and other body openings. 


3. Improved methods of mounting Safety Plate Glass. 


4. Special glasses and glazings for many special functions. 


Whatever your plans call for in the cars you will manufacture, 
Pittsburgh Plate Glass Company is prepared to meet your require- 
ments with improved safety glasses and glazing methods. Duplate 
Safety Plate Glass and Duolite Safety Window Glass will be better 
than ever. 


We urge you to take full advantage of “Pittsburgh’s” vastly 
increased facilities and glass-making know-how, when considering 
glasses and glazing for new cars. Write for information to Pittsburgh 
Plate Glass Company, 2226-5 Grant Building, Pittsburgh 19, Pa. 


"PITTSBURGH sland for Duality Glass and hil 


PITTSBURGH PLATE GLASS COMPANY 


MAKERS OF DUPLATE, DUOLITE AND FLEXSEAL SAFETY GLASS AND OF MULTIPLATE BULLET-RESISTING GLASS. 


has accepted its wartime respons 
bilities of keeping America’s p 
vate transportation system in a 
healthy condition ... and is s 
cessfully fulfilling these obligations. 
The tremendous burden placed oy 
the industry can be readily app 
ciated when it is remembered that 
not one new car for civilian use hg 
been produced since February, 1 

. « « yet 30,000,000 vehicles are still 
on the road today.” 


Martin further described the 
achievements of the service parts 
industry by contrasting productic 
figures of 1944 with those of years 
before and after the outbreak c 
war, 

“In 1940 the entire industry 
reached an estimated output value 
at $533,004,020, while in 1943 th 
value of production was set at 
$527,710,048. This is civilian produ 
tion only.” 

Martin said our largest single 
problem today is manpower, nd 
raw material nor shipping difficul- 
ties. 

“On the whole,” Martin con- 
cluded, “the picture is far from 
gloomy.” 


Hudson Appoints 


Hutchens, Ernst, 


Cory to Regions 


DETROIT. — Appointment o! 
three new regional managers for 
Hudson Motor was announced las 


week by George” 


H. Pratt, general 
sales manager. 
Walter A. Erns 
was named re- 
gional manager o 
the Southeasts di 
vision, with head 
quarters in Wash 
ington. He enter- 
ed the automobilg 


— 


business in 1921 as™ = 


a retail salesman, 
was a field repre 
sentative for the 


W. A. Ernst 


National Automobile Dealers Assn. ' 


from 1930 to 1933, was assistan 
executive secretary of the National 
Automobile Retail Trade Code Au- 
thority from 1933 to 1936. In 193¢ 
he joined the Philadelphia office of 
the Hudson Sales Corp. From 1§ 
to January, 1945, he served as 
major in Army Ordnance. 
James P. Cory who has bee 
named regional manager of the 
Seattle region in the Pacific divi- 


sion, entered automobile sales work@® 


in 1913 and has served as a San 


= é ee 
Hutchens J. P. Cory 


Francisco dealer and as factory and 
sales representative in Los Angeles, 
Denver, Seattle, Chicago and other 
cities. Back in 1915 he set a record 
of selling and delivering 66 cars in 
one month in Seattle, no two to 
any individual or firm. 


W. B. Hutchens, who has been 
named regional manager in the 
Northwest division with headquar- 
ters in Des Moines, has had 17 
years’ experience in new car sales 
and parts and service operations 
and has a wide acquaintance with 
automobile dealers in Nebraska, 
Ohio, Iowa, Illinois, Indiana and 
Kentucky. 


Imperial Issues Chart 


As an aid in making proper selec- 
tions of flexible fuel lines, Imperial 
Brass Manufacturing Co., 1200 West 
Harrison St., Chicago 7, has issued 
a hang-up data chart. This chart 
lists the flexible fuel lines used in 
the different makes and models of 
cars, giving types of line, manufac- 
turer’s part number, Imperial part 
used and list price. Copy of chart 
may be obtained by writing for 
manufacturer’s form No. 10,137-E. 





NOW COME THE 


ACH 
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eee toughest, most unstoppable 


BUSTERS” 


vehicles ever devised for amphibious warfare”’ 


Marines’ newest amphibians walk ashore with sup- 
plies, men and weapons—fight their way on land. 


The Marines need just such a tough, versatile 
invasion tool—they have it! Wave upon wave 
of these big bruisers bear down on beach- 
heads. Some carry howitzers, flame throwers, 
machine guns, troops. Others are complete 
wreckers and mobile machine shops. In fact 
almost everything that’s needed to take a 
beachhead, hold it and move on. 

At the initial attack on Tarawa amtrack 
amphibians were the only landing craft that 


MORSE CHAIN « NORGE ¢ NORGE MACHINE PRODUCTS * PESCO PRODUCTS * ROCKFORD CLUTCH * SPRING DIVISION * WARNER AUTOMOTIVE PARTS * WARNER GEAR 


got ashore. At Okinawa, the Navy has just re- 
vealed, the Marines made phenomenal use of 
them. No wonder leathernecks call them ‘the 
toughest, most unstoppable vehicles ever 
devised for amphibious warfare!” 

Their easy maneuverability makes them 
an elusive target. Their flexibility takes them 
over reefs and obstacles. Increased carrying 
capacity brings in cargoes weighing 10,000 


pounds. An unusual feature is the rear-drop 
ramp. The entire load can be snaked off in a 
matter of seconds! 

The Beachbuster incorporates more auto- 
motive principles than any other vehicle ever 
built for water. This improved amphibian 
was designed, engineered and built by Borg- 
Warner’s Ingersoll Division. It is the result of 
more than three years of B-W experiment and 
development in collaboration with the U. S. 
Marine Corps, the Bureau of Ships and 
leading automotive firms. 


= 


BORG-WARNER 


These units form Borg-Warner: BORG & BECK * BORG-WARNER INTERNATIONAL * BORG-WARNER SERVICE PARTS * B-W SUPERCHARGERS, INC. ¢ CALUMET STEEL * 
DETROIT GEAR * DETROIT VAPOR STOVE * INGERSOLL STEEL & DISC * LONG MANUFACTURING * MARBON * MARVEL-SCHEBLER CARBURETER * MECHANICS UNIVERSAL JOINT * 


Mie) eed 
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AUTOMOTIVE WASHINGTON 
Business Sees Hope 


In Truman 


By William Ullman 


Washington Correspondent 


BUSINESS SEES hope for the future in the reaction of 
Congress to President Truman. That hope is for a closer ex- 
amination of basic issues on their merits. It grows from the 
belief that, at the moment, the prospect is that Mr. Truman 
will fare better at the Capitol than his predecessor and will 

a 


encourage more freedom of 
action in Congress. 


There are those who are 
saying also that the President’s 
close relationship with so many 
members of Congress will mean 
fewer disagreements between the 
two ends of Pennsylvania Avenue. 

One of the first tests of the Tru- 
man-Congress relationship will 
come on the questions involved in 
extending the Reciprocal Trade 
Agreements Act. Committee hear- | 
ings already have started. At first | 


glance, it seems 
there is rather 
general agree- 
ment that the au- 
thority for the 
agreements 
should be extend- 
ed. But the big 
question is 
whether, simulta- 
neously, the gov- 
ernment should 
be given greater 


Ullman range within 


which to make tariff revisions. 

From the business man’s stand- 
point, it may be difficult to dis- 
cern any immediate major change 
in the attitude of Congress toward 
business. On the other hand, there 
is considerable basis for the belief 
that over a long period of months, 
business will find a considerably 
more favorable reception on Cap- 
itol Hill. 

Therefore, business, commerce and 
industry should take advantage of 
every opportunity to discuss their 
affairs with senators and represen- 
tatives. “We need help and advice,” 
one influential member of Congress 
said recently. 

* * oo 


New Agency Foreshadows 


Surplus Transfer 


IN THE VIEW of many Wash- 
ington observers, transfer of Treas- 
ury Procurement’s surplus property 
disposal activities to the Depart- 
ment of Commerce foreshadows the 
creation of a new agency to cen- 
tralize information on mushroom- 
ing surplus stockpiles. As it is now, 
a prospective buyer may be led on 
a merry chase from this agency to 
that before he discovers the one 
having the surplus items he seeks. 

Also, on May 1, when the switch 


AYDROVAL 


HYDRAULIC-VACUUM POWER BRAKING BY 


* 
OVER A 


MILLION 


UNITS BUILT 


BILLIONS 


OF MILES OF SERVICE 


Hydrovac is truly the best proved 
product ever offered to the automo- 
tive trade. Its leadership in power- 
braking efficiency, advanced design, 
trouble-free operation and ease of 
installation are proved by an un- 
rivaled record of sustained per- 


formance. 


In the armed service and under every 


A MATCHLESS RECORD 
OF PROOF—BY PERFORMANCE 


Hydrovac 


POWER BRAKING BY 


possible condition of weather and 
road, Hydrovac units have delivered 
billions of miles of satisfactory service 
from the tropics to the arctic. 


Hydrovac was deliberately designed 
to meet the tough tests of military 
service. That’s why Hydrovac is 
Simple—a single compact unit... Easy 
to Install—only three tubular connec- 


1945 


becomes effective, some 5,000 gov- 
ernment workers over the country 
will find themselves carrying on 
under Henry Wallace instead of 
Henry Morgenthau. 


The changeover was ordered by 
President Truman and put into 
effect by War Mobilization Director 
Vinson. 


The action was taken, Vinson 
said, to place the surplus prop- 
erty disposal under “a parent 
agency whose basic functions are 
closely associated with the com- 
mercial and industrial life of the 
nation.” 


He said that typical commodities 
which will now be handled by the 
Commerce department are auto- 
mobiles and trucks, construction 
machinery, agricultural implements, 
medical equipment, clothing and 
hardware. 


The transfer, commented Treas- 
ury Administrative Assistant 
Charles S. Bell, relieves Treasury 
of a “substantial and growing bur- 
den” to concentrate on its normal 
duties, including war loan activi- 
ties. He said it was first proposed 
by Secretary Morgenthau in a 
memorandum to the president last 
November. 


Although disposal of surplus con- 


tions . . . Trouble-Free—moving parts 
sealed against dust, dirt and water— 
and at all times Hydrovac delivers 
braking power at a pedal touch as- 
suring positive, dependable stopping. 


If you are interested in the best pos- 
sible power brake, investigate Hydro- 
vac. See your B-K dealer or write the 
factory direct. 


GENDIX AND HYDROVAC ARE TRADE-MARKS OF BENDIX AVIATION CORPORATION 


Bendix 


BENDIX PRODUCTS DIVISION OF BENDIX AVIATION CORPORATION - SOUTH BEND 20, INDIANA 


sumer goods fits in with Com: 
merce’s general functions, Sec 
tary Wallace had to be sold on the 
idea by Secretary Morgenthau, it 
said. In administrative circles it 
felt that the transfer relieves the 
Treasury of an activity not direc 
related to its field of responsibility” 
* * * 


More Passenger Tires 


Seen for Summer 


UPWARD REVISION of tire p 
duction schedules, announced las 
week by the WPB’s Rubber Burea 
promise considerably increased 
lotments of passenger car tires for 
essential civilian use this summg 

While the May quota probal@ 
will not be much above April's fig- 
ure of one million tires, June allq 
ments, it was indicated, mig 
reach the March total of 1,600,000. 

WPB stated that the revise 

production schedules are based 0 
prospects of increased supply of 
certain critical components, no 
ably carbon black and tire cord. 
Too, it has been found practicable 
to stretch carbon black invet 
tories by using lesser amounts of 
the substance than was former 
considered possible, at a tolerabr 
sacrifice in durability of the tires 
produced. 

Biggest upward revisions in se 
ond quarter production schedules 
were in passenger tires, boos 
from 3,165,000 (as programmed Tas 
month) to 5,200,000; small - sized 
truck tires, from 2,061,600 to 2,4 
000; tractor tires, from 230,000 to 
300,000, and camelback (for recap: 
ping) from 36,000 to 45,000 tons. |S 

In commenting on the camelback 
schedule, the Rubber Bureau notgs 
that although “a certain portiok 
of the increased tire production is 
earmarked for civilian use, ev; 
essential civilian demands canné 
be filled for many months. Hence 
recapping still must be depend 

* * & 


on. 
Canada to Coordinate 


Conversion with U. S. = 


CANADA'S RETURN to civiligg 
production, after V-E Day, will 
coordinated so that it will proceéd; 
as nearly as possible, at the sang 
rate as the United States industrit®™ 
go back to civilian manufacttre. 
Following discussions of the Coy 
bined Production and Resource 
Board, which includes British, 
United States and Canadian rep 
sentatives, plans were workedout 
for the return of Canadian indust 
to a civilian basis of production. { 

Some concern had been €x- 
pressed by Dominion offi . 
over the possibility that disloce 
tion and unemployment might re- 
sult in Canadian industry if C 

nadian plants were to shut dowk 
before materials and parts be- 
came available from the Unite 
States. 

Chairman Krug, of the War Pro- 
duction Board, has directed t 
United States war contracts for 
goods being made by Canadian in- 
dustry be cut back after German 
fall, at the same rate as United 
States war contracts placed wif} 


domestic manufacturers. 
* Bd os 


Backstage Activity Spurs 


60 Million Jobs Bill 


THERE IS a great deal of ba 
stage activity by sponsors of tif 
so-called “60,000,000 jobs bill” or 
“full employment bill,” and it c 
be assumed that preparations are 
being made for an all-out drive for 
that kind of a proposition as so! 
as the time is considered ripe. How- 
ever, there is no present indicatign 
that such legislation would get fé 

. oe ok * 


Veterans Demotion Upheld 


By Selective Service 


A REINSTATED veteran’s qd 
motion resulting from a productid 
cutback in his first year’s employ- 
ment after return from milita 
service is not a violation of the 
Selective Service Act, in the opinion 
of an arbitrator between a co 
pany and a union. 

The arbitrator denied the em- 
ploye’s contention that he had be 
discharged under terms of the Act, 
since he was still in the companyg 
employ and had suffered no loss ¥ 
seniority. The union contract pro- 
vided that seniority is not app 
cable where demotions are involved. 

The arbitrator pointed out fur- 
ther that reduced need for emplo 
in certain positions arising out 0 
production cutbacks probably 
cause for discharge within t 
terms of the Act. 


—s 
a 


al 
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Have an aspirin, sir. 


Because it’s you—the serviceman — who holds 
the world’s record for headaches today. 


For even while they provide a good living, the 
country’s remaining 25,000,000 cars are headaches. 
Your headaches — for YOU have got to keep them 


going! 


Over 6,000,000 of them are 11 or more years old. 
14,500,000 are 7 years old or older. And by losing 
cars to the junkpile at the rate of 3,000 a day, we’re 
getting frighteningly close to that national minimum 
of 20,000,000 we dare not go below. Or else our trans- 
portation system collapses. 


Serious? You bet. It’s a crisis. And it’s your party. 
A lot of things—like getting 80% of our war workers 
to their jobs—depend on your equipment, your skill, 
your ability to bring those 25,000,000 cars through. 


World’s Largest 


Refiners of Pennsylvania Oils 


The man 
with 25,000,000 
headaches 


Tide Water Associated—like the rest of the country 
—is looking to the men in its service stations, and all 
other men who service cars, to pull the country out of 
a hole. We know right well that the fine car-saving 
products we provide —Veedol Motor Oil, the wear- 
fighting chassis lubricants, the cream of accessories 
—are merely the ammunition. It’s you fellows alone 
who can fire it with telling effect. 


Reward? Oh, yes, we’re making some marvelous 
new products for war, and are constantly developing 
others that will give you a real boost after the war 
and help you to a better living. But for right now, you 
can expect only the gratitude of the nation. 


We'll be mighty proud of you. 


TIDE WATER ASSOCIATED OIL COMPANY 


New York Tulsa San Francisco 


MOTOR OIL 





BUY WAR BONDS AND STAMPS 


Studebaker, 
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—Auto Advertising— 


Packard, Nash 


First in Hearts of GI’s 
By Robert M. Finlay 


Wartime advertising campaigns 
of three auto independents—Stude- 
baker, Nash and Packard—win a 
good solid plug from Lt. Col. Ray- 
mond C. Dreher, ATC, ret., who 
writes in Printer’s Ink that they 
are tops with officers and men in 
the military services. 

An advertising man of 20 years’ 
experience and now advertising 
manager of Boston Insurance Co., 
Dreher debunks the general criti- 
cism of wartime advertising. Dreher 
says he talked with hundreds of 
officers and men in the Arctic, Eng- 
land and Africa, who almost to a 
man agreed that our wartime ad- 
vertising is tops. 

“Studebaker’s father-and-son ad- 
vertisements featuring real people 
give the company real personality 
—a human touch,” he says. 

“Tt is my opinion that the father- 
and-son series went a long way in 


— 


building confidence—confidence that 
will mean car sales when these are 
men are in the market for sales.” 

High praise went to Packard’s 
series featuring disabled veterans 
of this war who are now helping 
to hasten victory by building mo- 
tors for planes and boats. 


“The whole thing rings true,” he 
says. “The men wish other adver- 
tisers would follow Packard’s lead.” 


Top reader interest goes to Nash’s 
“keep things as they were” series. 

“These ads dig deep in the minds 
of service men,” Dreher explains. 
“You see a man sitting in a corner 
studying one of these ads, if it re- 
lates to his service. And he has 
stars in his eyes. I’ve had men tell 
me in confidence that these ads 
were the greatest thing in the 
world for their morale . . . No, the 
men don’t talk like that, but when 


they are in combat or at some iso- 
lated post they think like that.” 

A low bow to Packard, Nash, 
Studebaker. 


Fat ’n Fascinating 

The annual roster number of the 
Adcrafter is not only fat, it’s fasci- 
nating. While amateur in the sense 
that all who had a hand in it were 
of the Adcraft Club of Detroit and 
worked for free, it is in any other 
sense a professional job, giving in- 
formation in an interesting way as 
well as entertainment. 


Deadline Drama 

The flash on President Roose- 
velt’s death hit United States News 
15 hours before deadline. In those 
hours, a completely new issue was 
written. What’s more, the News is 
proud not only of the speed but the 
quality. 


Check Brakes 


Auto manufacturers and oil and 
rubber companies are giving solid 
backing to the national brake- 
emphasis campaign, on the air and 
on paper. International Assn. of 
Chiefs of Police reports support 
from radio programs of _ these 
firms: Studebaker, Chrysler, Nash, 
General Motors, Ford, Shell, Stand- 


ADCRAFTER SETS RECORD. E. A. Schirmer, president of Adcraft Club of 


Detroit (seated), 
with Robert Cope 
just off the press, has 250 page 
Adcrafters “for free,’”’ as contribution 


oes over current annual roster number of 

d, club vice-president and editor of publication. The issue 
about advertising. 
to the 
is also at an all-time high in membership. 


Adcrafter mag: 


work was done b 
rofession and to the club, w 
hirmer is Detroit manager for 


Crowell-Collier, while Copeland is Detroit manager for Arthur Kudner, Inc. 


ard Oil of New Jersey, Richfield 
Oil. B. F. Goodrich, Standard Oil of 
Refining, Lion Oil, Texas Co., Gulf 


With a half million more circulation than the next publication, 
Farm Journat is the largest of all rural magazines. 
COMPARATIVE CIRCULATIONS, 1944* 

FarM JOURNAL. . . . + + - 
Country Gentleman... . . 


Capper’s Farmer . . . «. « 
Successful Farming . . . 


*Latest A. B. C. statements 


2,587,097 
2,023,353 
1,235,338 
1,136,550 


Encourage the farm money to come your way. Stock and display 
these products advertised in current issues of the FARM JOURNAL. 


A. C. SPARK PLUGS & FUEL PUMPS 
ALCOA ALUMINUM 
ALLIS-CHALMERS MFG. CO. 


ARMCO STEEL 


AUTO-LITE SPARK PLUGS 
BORG-WARNER PRODUCTS 
BOWES AUTOMOTIVE PRODUCTS 
BRIGGS & STRATTON 

GASOLINE ENGINES 


BUICK 


J. 1. CASE EQUIPMENT 


CASITE 


CATERPILLAR DIESEL TRACTORS 
CHAMPION SPARK PLUGS 


CHEVROLET 


CHEVROLET TRUCKS 


CHRYSLER 


JOHN DEERE FARM EQUIPMENT 


DODGE 
ETHYL 


G.M. DIESEL 
G.M. TRUCKS 


LOOSITE 


DELCO BATTERIES 
DODGE TRUCKS 


EXIDE BATTERIES 
FAIRBANKS-MORSE MOTORS 
FIRESTONE TIRES 

FISHER BODIES 
FORD-FERGUSON TRACTORS 
FORD TRUCKS 

FRAM OIL FILTERS 

GENERAL ELECTRIC 


GOODRICH TIRES 

GOODYEAR TIRES 

HYATT ROLLER BEARINGS 
INTERNATIONAL HARVESTER CO. 


NASH 


OLIVER FARM EQUIPMENT 


PENNZOIL MOTOR OIL 


PHILCO PRODUCTS 


PLYMOUTH 
RCA PRODUCTS 
REPUBLIC STEEL 


SOCONY VACUUM 


SILOO 
STUDEBAKER 


TEXACO PRODUCTS 
U. S. RUBBER TIRES 


UNITES STATES STEEL 


ZENITH RADIOS 


Of the *“*Big Four’? general magazines— Life, Saturday 
Evening Post, Collier’s, Farm JouRNAL— FARM JOURNAL 
is the only one that covers the rural market. 


GRAHAM PATTERSON, Publisher 
Washington Square, PHILADELPHIA 5 


VAN DER HORST PORUS-KROME 
WESTINGHOUSE PRODUCTS 
WILLARD STORAGE BATTERIES 
WISCONSIN MOTOR CORP. 


Oil, Phillips Petroleum, Atlanti 
Indiana, American Oil, Cities Serv- 
ice Oil, Sun Oil, Firestone Tire, 
Socony-Vacuum and Pure Oil. 


New Paths to Find 

Pathfinder magazine is offering 
the cooperation of its research, 
marketing and allied departments 
to the small-town business man in 
helping to solve his problems. The 
results of surveys and _ studies 
along with practical application, are 
given in “Main Street Merchant,” 
a free bulletin being mailed regu 
larly to more than 150,000 retail 
merchants in towns of under 25,000 
population. 


In oe 

The Phi iphia Bulletin takes 
the Philadelphia market apart in 
a new booklet, giving data on popu- 
lation, dwellings, rental values, ra- 
dios, refrigeration, heating, retail 
stores, wholesale outlets, manufac- 


turing plants and volume service -« 


Hearts 


Business Week has issued a book- 
let containing the nice things busi- 
a are saying about Business 


ents. 


It Does March 


It is 10 years since the first issue 
of the March of Time appeared on 
the screens of U.S. theaters. Today, 
as more than 12,000 theaters all 
over the world show the March of 
Time, it is interesting to recall that 
the first issue was shown in exactly 
417 theaters. 


Polk Points 

R. L. Polk & Co. has prepared a 
brochure on its national automo- 
bile registration lists, telling how 
they are compiled and how to make 
the most efficient use of them. 


Reinstates Mag 

Effective with May 6, the Los 
Angeles Times will reinstate its 
Sunday rotogravure section using 
the magazine format. Advertising 
space is sold through Metropolitan 
Group. 


Names 


Packard’s public relations de- 
partment has been placed under 
Hugh W. Hitch- 
cock, who now 
becomes director 
of advertising and 
public relations. 
Hitchcock also 
was named a 
member of execu- 
tive group desig- 
nated to work di- 
rectly with Presi- 
dent Geo. T. Chris- 
topher in mapping 
and directing post- 
war programs. 


National Outdoor Advertising Bu- 
reau, Inc. has announced the ap- 
pointment of L. C. (Larry) Meyers 
as agency representative in the 
Midwest territory. He will assist 
Frank A. Uhler, vice president of 
the Bureau’s Chicago office. 


Harold Walton Meyer, for some 
time past a member of the Vita- 
mins Plus organization, has joined 
the Chicago staff of Good House- 
keeping. 


Hitchcock 
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a continuing series of ob- 
servations from the office 
of the Business Manager... 


#8 


The number of new incorporations often reveals what business men think of the business po- 
tential of a particular trading area. Last year, 11,450 corporations were formed in New York 
State—an increase of 32% over 1943. The five boroughs of New York City accounted for 90% 
of the total. The number this year is running 33% ahead of the corresponding period of 1944, 
with New York City taking about the same share of the total. 


The way women respond to the Food News column of the weekday 
Times was well demonstrated recently, when our food editor selected 
a cake from Schrafft’s for the illustration at the top of her column. 
Schrafft’s wrote: “Our stores had placed their normal orders for this 
cake, and the volume of business that came their way as a result of The 
Times mention left them gasping. They were trying hard to keep up 
with orders, but the bakery found it impossible.” 


The New York Times and its legal counsel have received numerous requests 

for copies of the opinion of Justice Murray, of the New York State Supreme 
Court, Albany County, in deciding a suit brought by Camp of the Pines, Inc., 
against The Times. The decision upheld the position of The Times, which as 

a matter of policy declines to accept any advertising containing words such as 
“selected clientele,” implying discrimination by reason of race, creed or color. ==" 
In this interesting test case, Camp of the Pines, Inc., sued on five “causes of 
action” —each of which was decided in favor of The Times in the course of 

the fourteen page opinion of the court. 


Classified advertising, with its employment columns and offers of goods by and to in- 
dividuals, probably performs the truest public service of any type of advertising. Although 
newsprint restrictions caused The New York Times to reduce its Classified linage volume by 
328,463 lines in the first two months of 1945, The Times was able to publish 27,711 more Clas- 
sified advertisements than in the same period last year, by limiting the size of advertisements. 


That educators are deeply aware of the role of the newspaper in the world 
today is shown by interest in the lecture course now being given for New 
York City teachers each Wednesday in Times Hall. Entitled “The News- 
paper—Its Making and Its Meaning,” the eight-week course by members of 
The Times staff is under the auspices of the Board of Education. Following 
the lectures, seven workshop sessions will be held by the Board of Education 

——"~ to discuss best methods of using newspapers in schools, and credits will be 
given to the teachers. 


he New Pork Gimes 


“ALL THE NEWS THAT'S FIT TO PRINT” 





Class B Makers 
Ordered to Fill 
High Priorities 


WASHINGTON.—WPB last week 
emphasized that manufacturers of 
Class B products must use the al- 
lotments that they have received 
to fill the higher rated orders on 
their books if they do not receive 
allotments sufficiently large to fill 
all of their rated orders, or if their 
allotments are reduced so that they 
cannot fill all of their rated orders. 

In illustrating this rule, WPB offi- 
cials presented the following ex- 
ample: 


The manufacturer of ball bear- 
ings is given an allotment of 1,000 
tons of alloy steel. He proposes to 
use 500 tons of this allotment to get 
one kind of alloy steel required for 
AA-1 rated orders, and the other 
500 tons to get other alloy steel re- 
quired for low rated orders. 

Subsequently, 500 tons of his al- 
lotment is canceled. In canceling 
outstanding authorized controlled 
material orders (or placing further 
authorized controlled material or- 
ders), he must order only the kind 
of alloy steel required for his high 


FABRICATORS OF RAW 
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L. P. STEUART (left), head of L. P. 


Steuart, Inc., Washington (D. C.), De 


Soto-Plymouth dealers, confers with Fred M. Hunt, De Soto Eastern divisional 
sales manager, on a recent visit to the De Soto plant in Detroit. 


rated orders, and may not order 
any of the other alloy until he ob- 
tains sufficient quantities of the al- 
loy needed to fill his high rated 
orders. 

George Miller, former used-car 
manager of the main Packard 
branch in Chicago, has opened a 


Packard dealership under the name 

of the Beverly Hills Motor Co. at 

1705 W. 95th St. 
* * * 

M. J. Lanahan (Dodge-Ply- 
mouth), pioneer Chicago dealer and 
head of M. J. Lanahan, Inc., has 
been elected president of the As- 
sociated Employers of Illinois. 


In This Corner 


(Continued from Page 4) 


ment surplus vehicles into the 
hands of many prospective users 
who desperately need transporta- 
tion. Dealers are interested and 
have the time now, but very few of 
them want to go to all the trouble 
confronting them under the pres- 
ent plan with little opportunity of 
getting paid for their efforts. 


If these suggestions sound rea- 
sonable, will you p lease pass them 
along to the government officials 
who can effect the necessary 
changes in sales procedure?—M. G. 
BrimHAaLL, president, Minnesota 
Motor Co. (Chevrolet-Buick-Olds- 
Cadillac), Fergus Falls, Minn. 


Technical 


I have read with great interest 
about the gadget described on Page 
59 of the Apr. 16 issue of your 
esteemed publication, which has to 
do with “Gas Saver.” 

Aside from the fact that the in- 
ventor in my opinion is wrong, I 
wish to point out specifically a 
technical error which appears in 
the article to the effect “will in- 
crease the braking effect of the mo- 


No. 6 in a Series on the 
Fundamentals of 
Mass Production 


a rapid process in the mass production of prod- 


in which each duplicate has the identical, accurate 


orm of the original. 


Over the past 25 years, Woodall has pioneered new form- 


ing processes in fabricating metal and fibrous products for 


the automotive, aviation, appliance and radio industries. 


Dramatic evidence of this craftsmanship has been demon- 


strated in forming light metal parts for aircraft during the 


war. The same skill will be equally effective in serving raw 


material producers and manufacturers in the days to come. 


WooDALLt |NDUSTRIES [NC. 


DETROIT 5S, MICHIGAN 


MATERIALS FOR MASS PRODUCTION 


PLANTS, DETROIT AND MONROE * 


INDUSTRIES 


tor.” I presume the inventor is o 

the opinion that by loading the cyl- 
inders with more air the brakin 

effect of an engine is increased. 


Between us girls, it is not the aig 
content of the cylinders that pro 
vide the braking effect, but rather 
the partial vacuum which tends 
hold back the movement of the pis 
tons. Sometime, when driving down 
a steep hill, shut off the ignitio 
of your car and with the throttle in 
a closed position observe the brak- 
ing effect of the engine; then ope 
the throttle to let more air in the 
cylinders, and you will note the ca 
will speed up when the partia 
vacuum in the cylinders is de- 
stroyed—Wuuam Harrican, Th 
Texas Co., New York City. 


Others, Too 


I wish to thank you for the pic- 
ture you reproduced in a recent is- 
issue of Automotive News showing 
me pointing to putting the Shrine 
6th War Loan Drive over the 

Your paper is not only read b 
automotive men, but also by those 
out of the business, as I just re 
ceived a copy of it from a friend in 
Chicago who was not in the auto- 
mobile business—J. J. Jacobs 
President, J. J. Jacobs Co. (Buick- 
Cadillac), Sacramento, Calif. 


Valued 


As I always follow John Munn’ 
valued column with great interest, 
there hardly ever is an issue bu 
you give us real food for thought 
as well as very sound advice. There- 
fore, I wish to take this time ta 
thank you for all your efforts a§% 
well as your most appreciative 
news and advance information. 

Please believe me when I s 
that under these trying times, it 
has been of gross value to us.—Nn 
B. Cartson (DeSoto distributor)y- 
Concord, N. H. 


Firestone Makes 


Three Promotions’ 


On Sales Staff 


AKRON. — Promotion of thre 
members of the sales department 
is announced by H. D. Tompkins 
vice - president in 
charge of sales 
for Firestone Tire 
and Rubber Co. 

V. D. Kniss was 
advanced from 
head of the truck 
and tractor tire 
sales department 
to manager of the 
tire division; E. 
H. Holmen was 
moved up from , 
manager of na- V. D. Kniss 
tional account 
sales to manager of the truck tire 
division, and R. A. Schlarb was pro- 
moted from central division truck 
and tractor tire representative to 
manager of the tractor tire sales de- 
partment. 


Kniss has been associated with 
Firestone since 1933, when he joined 


E. H. Holmen R. A. Schlarb 


the sales staff at the Bay City 
(Mich.) Firestone store. He late 
managed the Grand Rapids (Mich.) 
district. 


Westinghouse Holders 


Vote to Split Stock 


PITTSBURGH. — Stockholders of 
the Westinghouse Electric and 
Manufacturing Co. have voted to 
split the company’s stock on the 
basis of four shares for one and 
also to change the company’s name 
to Westinghouse Electric Corp for 
simplicity and brevity. 


For America’s Future—For Your Future 
-BUY WAR BONDS. 
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sons. He has sold them regularly 
ght down through the years. But 
mis was the first and last time that 
anyone ever asked to have the al- 
Mwance for a trade-in reduced. 
* © * 
Wo. S. Epwarps sr. (Chevrolet), 
irmingham, Ala., was born in 
adsden, Ala., Dec. 26, 1890. It was 
not long after he 
started selling 
automobiles in 
1912 that he be- 
came a full- 
fledged automo- 
bile dealer, hav- 
ing taken on the 
Chevrolet con- 
tract in Birming- 
ham in 1916. This 
makes him one of 
the real oldtim- 
W.S. Edwards ers. Sterling has 
had a lot of hon- 
Ss heaped upon him by his fellow 
ownsmen and trade associates. 
During wartime he is on the man- 
Bing board of the Birmingham 
USO, is a member of the draft 
bard and president of the YMCA. 
e is past president of the Bir- 
mingham Motor Trade Assn., as 
ell as of the Automobile Dealers 
ssn. of Alabama. At present he is 
the director for NADA for Ala- 
Mama. 
* + * 
Ben T. Wricut (Ford), Chicago, 
il., was born March 2, 1893, in the 
indy City. His initiation into the 
business was in 
e rear axle as- 
sembly line of the 
Abbott - Detroit 
otor Co. in 1911. 
He started as a 
ealer in 1917 
With with a Ford 
contract and now 
perates estab- 
shments both in 
Chicago and 
vanston. He is 
past president of b . 
he Chicago Auto- a 
nobile Trade Assn. and past treas- 
urer of the state association. He 
as been vice-president of the Bet- 
wer Business Bureau of Chicago and 
also co-chairman of Recruiting 
@rommittee which organized five 
automobile units in 1942 for Army 
Ordnance department. He is a di- 


-“ ector for the Metropolitan Chicago 


area for NADA and is co-chairman 
of the 1945 NADA Organization 


-—Wommittee. 
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* * 


Jerry DeNooyer (Chevrolet-Olds- 
obile), Kalamazoo, Mich., was 
born in that city Dec. 10, 1901. On 
Apr. 1, 1919, he 
started out to 
conquer the world 
as a lubrication 
man. In 1926 he 
took on the Olds- 
mobile contract 
and in June, 1943, 
purchased the 
Brophy Chevrolet 
Sales Co. in Kal- 
amazoo and 
changed its name 
to DeNooyer 
Bros., Inc. He op- 
erates a partnership also in Battle 
Creek where has has been selling 
hevrolets since 1932. He is past 
president of the Michigan Automo- 
bile Dealers Assn., the local War 
hest, YMCA and Community 
Fund. He is at present president of 
the Kiwanis club. 
* oY 


DeNooyer 


* 


Jess E. RopMAN (Chevrolet), 
Fresno, Calif.. was born at Scio, 
Ore., Feb. 6, 1890. He is NADA di- 


Brach Corp. Restrained 


In Antenna Royalty Row 
NEWARK, N.J.—L. S. Brach Mfg. 
Corp. here has been restrained 
from selling, transferring, assign- 
ing, licensing, cross-licensing or dis- 
posing of a patent on an automotive 
vehicle antenna. The order was ob- 


tained by Alexander Norden jr.,| 


Maplewood, N.J., who claims royal- 
ties as the inventor. 

Norden alleged fraud and cons- 
piracy in depriving him of royalties 
and rights on automobile antennas 
manufactured and sold by the Brach 
Corp. since 1939. 


Norden, now general manager of | 


/ Interstate Manufacturing Co., New- 
ark, was formerly vice-president of 
Brach Corp. 


9% 


rector for North- 
ern California 
and is past presi- 
dent of the Fres- 
no and Northern 
California Motor 
car dealers asso- 
ciations, as . well 
as the Fresno Ro- 
tary club, Cham- 
ber of Commerce 
and Communitly 
Chest. He is at 
present head of 
the Fresno Coun- 
ty War Fund drive. As a sideline, 
he owns and operates a 6,000-acre 
cattle ranch, specializing in reg- 
istered Herefords. Jess’ history, like 
that of a lot of automobile dealers, 
reads like an Horatio Alger book. 
Before being discharged from the 
Marine corps in February, 1919, 
Jess decided to enter the automo- 
bile business as a salesman for a 
Fresno Ford dealer. Within one 
year he rose to general manager 


Jess Rodman 


She evens months of 


the year at P 


on 14,400-ft. Mt. Rainier, 
90 miles southeast of Se- 
attle, or on the west slope 
of the high Cascades, 30 
miles east of — and 


Homes in Seattle 


surround the lake shores, 
blanket Seattle’s seven 
hills, and are on islands 
in Puget Sound. It is a 


and within four years became the 
Fresno Chevrolet dealer. What 
made the above so interesting was 
the fact that he had promised his 
wife and mother that if they would 
agree to his leaving the teaching 
profession he would become one of 
the largest Fresno automobile deal- 
ers within five years. With no ex- 
perience nor money to make that 
start, it was a big job, but he has 
enjoyed the hard work necessary 
to make good. His reward has been 
the fact that he didn’t let his wife 
or mother down. 
* * * 

Rosert H. Eppy (Buick), Toledo, 
O., was born in the same city May 
1, 1892. Bob started in the business 
in 1915. For many years he has 
been a partner of the Davis Motor 
Sales Co. of Toledo, one of the 
original Buick dealerships. In 1936 
he became president of the com- 
pany and since Mr. Davis’ death 
last summer, Bob has arranged to 
take over complete ownership and 
will incorporate under the name of 
Bob Eddy Buick Co. within a short 
time. He is the president of the 
Toledo Automotive Trades Assn. 

* * - 


A. R. Otustap (Chrysler - Plym- 


outh), Eau Claire, Wis., was born 


in Stillwater, Minn., on June 9, 
1892. His first experience in the 
automobile business was as a me- 
chanic. In 1917 he took on the 
Overland and Reo lines. He is pres- 
ident of the Eau Claire and Chip- 
pewa County dealer associations 
and director of the Wisconsin state 
association. As a wartime activity 
he is manufacturing electricaliy op- 
erated barn cleaners. His hobbies 
are hunting and fishing. 
* * * 


Ro.tanp B. Jorpan (Dodge-Plym- 
outh), Willimantic, Conn, was born 
May 14, 1892, in that city. He started 
as a dealer in 1912 originally han- 
dling the Ford and Buick. He has 
been a director of the Connecticut 
Automobile Trades Assn. for 22 
years and is at present president of 
the Windham County Automotive 
Trades Assn., chairman of the War 
Finance committee and president 
of the Willimantic Rotary club. 

—JoHn O. MUNN 


“IT WILL NOT BE NECESSARY to ruo 
the enclosed ‘‘ad’’ any more, as it proved 
very satisfactory and our stock of radio® 
is now exhausted.’’—Villa - Pontiac Cc. 
(Pontiac), Buffalo, New York. 
ager Want Ad Dept., Inside Back Cover 





HERE’S an atmosphere of “holi- 

day” every day in Seattle (in 
peacetime). It’s a way of life. The 
always-visible mountains are high, 
green and snow-topped: waters of the 
lakes and Puget Sound are sparkling 
deep blue; the air is “washed” and 
fresh, with a tang of the sea; lawns and 
shrubs are green, and spectacularly col- 


Inn 


in 1900 to more 


orful flowers are everywhere. It’s cool 
in summer and warm in winter. 
These are important reasons why 
80% of those who have come here to 
build ships and planes intend to stay 
... why Seattle has grown from 80,000 


than half a million 


today . . . and why Seattle is a solid, 


city of homes. You can 


take your choice of such 
interesting locations — 


and. still live a few min- 


wealthy market offering great oppor- 
. tunity for producers of things to sell! 
The SEATTLE TIMES is the preferred 
newspaper in 7 out of 10 Seattle homes, 


HEAD AND SHOULDERS BOVE ALL OTHER SEATILE PAPERS 
‘ 
* 
THE 


Searrie Times 
Seattle, Washington 


Represented by O'MARA & ORMSBEE, 


Inc. 
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Transparent Tube 
Aids in Tests 


NEW YORK.—-The solvent-proof, 
flexible and transparent tubing, 
made of compar, a vinyl resin de- 
rivative developed by Resistoflex 
Corp., is doing an important job in 
the overhaul and periodic adjust- 
ment of fuel injection pumps for 
diesel engines. 

Installed for all low-pressure fuel 
connections on American Bosch 
test stands, it affords visual facili- 
ties for quickly determining wheth- 
er air is flowing with the fuel into 
the supply pump and on into the 
sump of the injection pump. 

Immune to oil, this flexible rub- 
ber-like hose assembly carries the 
light-grade highly refined testing 
oil from supply tanks to the trans- 
fer pump and through the final- 
stage filter, thence to the sump of 
the injection pump. At a glance 
through the tubing the operator 
knows if the proper amount of oil 
is being fed to the pump. If it is 
not, bubbles of air show up ‘n the 
compar line. 


For America’s Future) For Your Future 
BUY WAR BONDS. 
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Studebaker Net 
In First Quarter 
Tops 1944 Mark 


SOUTH BEND, Ind.—Studebaker 
and its subsidiaries, in the quarter 
ended March 31, earned a consoli- 
dated net profit of $1,024,323 after 
all charges, including depreciation 
and provision for federal income 
and excess profits taxes. 

This compares with a net profit 
for the quarter ended March 31, 
1944, of $818,548, after provision of 
$400,000 for postwar contingencies. 

Studebaker’s net sales, including 
charges to the government under 
cost-plus-a-fixed-fee contracts, in 
the first three months of 1945 totaled 
$90,885,037, as compared with $108,- 
502,292 in the corresponding period 
of last year. 


Mo. Dealer Loses 
Extra-Charge Case 


ST. LOUIS. — In the first case 
of its kind in the St. Louis area, 
U. §S. District Judge George H. 
Moore ruled that an automobile 
dealer cannot pass on handling, de- 
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ARMY-NAVY E AWARD is presented to Warwick Mfg. Corp. Left to right, 
Col. N. Boruszak; center, behind flag, John Holmes, president of Warwick Mfg. 
Corp.; right, Comm. George C. Norwood, USNR. 


livery and maintenance charges to 
the purchaser. 

F. Wells Shearer, doing business 
as the Shearer Chevrolet Co. in 
Maplewood, Mo., was assessed 
triple damages totaling $9,243 when 
he appeared in Judge Moore’s court 
to answer OPA charges. OPA 
charged that Shearer sold 20 used 


autos for $32,175, or $3,081 above 
the ceiling price of $29,093. 

Shearer testified the extra cost 
consisted of a handling and delivery 
charge and charges for mainte- 
nance. The court ruled the extra 
charge could not be added to the 
price of the cars. 
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Dealers tell me 


By 
John O. Munn 


(Continued from Page 3) 


must make an individual effort on 
each individual sale. All the dealer 
does is to break down the masses 
of mass production. 


* * * 


Dealer Makes 


All Contacts 


S° WE COME down to this point: 
the automobile manufacturer 
makes a product on the mass pro- 
duction basis, and he sells this 
mass production to his various 
automobile dealer outlets. These 
automobile dealer outlets, combined, 
must convert them into automo- 
bile sales. Each is an individual 
contact. That is the reason I have 
always maintained that the auto- 
mobile dealer should protect his 
position by taking his case to the 
public and forever selling his serv- 
ice and what his establishment 
stands for to the community—not 
as a mere agent for an automobile 
factory, but as a provider of what 
the public actually buys—satisfac- 
tory miles of transportation. It is 


PEP UP"RUN DOWN LUBRICATION 
SERVICES WITH NEW ALEMITE 
EQUIPMENT AND PARTS 


2 tee 


ALEMITE 


“Urs repair OY” 


= i 
ry MRC GENUINE ALEMITE 


High Press 


PARTS AND 


GENUINE ALEMITE 
Hydraulic Coupler 


MODEL 6304. 


. . This is the 


standard coupling used on 
hand guns, specialized adap- 


ters and power-gun control 
valves. The higher the pres- 
sure, the tighter the seal... 
preventing leakage. The jaws 


joints, 
PS, etc, Patented 
Protects packi 


are reversible, which double 


their life. 


No need now to put up with 
worn out or inefficient equipment 
when there is new Alemite equip- 
ment available. Also available are 
Alemite parts to pep up or repair 


LUBRICANTS + |LUBRICATING EQUIPMENT - 


Ure Chassis LUBRICA TOR 


FITTINGS 


ALEMITE FITTINGS 
ASSORTMENT 
PACKAGE 


MODEL 2349... An ideal 
assortment for all automo- 
tive uses. Each package con- 
tains 48 genuine Alemite 
fittings — straights and an- 
gles. Packed ten packages 
tO an attractive carton for 
counter display. 


old equipment and put it back in 
A-1 shape. Check your lubrication 
department today and call your 
jobber! Alemite, 1878 Diversey 
Parkway, Chicago 14, Illinois. 


MOTOR OIL + LUBRICATION SYSTEMS 


to the interest of our industry the 
automobile dealers sell not o 
automobiles, but an increasing 
share of what the owner spends gg 
that automobile. In normal ti 
owners spend four times as much 
maintaining cars as they do bu 

them. For these reasons I ha® 
always put the emphasis on the 3% 
automobile dealer. The opportuy 

ties for a large part of the succes: 

of the factories depend not only on _4 
how well the dealer serves his co: 
munity, but with what regard he Is 
accepted locally. 


That’s why I would like to hol 
up for public appreciation all the 
automobile dealers in Americg 
That’s why I would like to se® 
employed the best public rela- 
tions counsel in the country t 
set forth for constant public con- 
sumption their contribution in 
keeping the wheels of this indus 
try turning—to reiterate time anc 
again the contribution they make 
to the forward progress of th 
whole economy of the United 
States. 


De Soto Sets Up 
4 New Regions; 
Total Now 18 


DETROIT.— Establishment 
four new regional offices at Pitts 
burgh, Charlotte, N. C., Memphis 
and Omaha is announced by J. (= 
Wagstaff, general sales manager oO 
De Soto. 


This move brings to De Soto’s 
gional offices to 18. 


Heading the new regions a 


L. Henry Homer | 


Lawson Henry, Diet ag ” M. 
Blake jr., Charlotte: Homer Burge 
Memphis, and Al F. Tuma, Om 
Henry previously was DeSoto re- 
gional manager at Atlanta and & 
Louis, while the other three 
are advanced from positions as De 
Soto district managers in vario 
regions. 

The new Pittsburgh region in- 
cludes western Pennsylvania an 
parts of Maryland, West Virginia 
and Ohio. The Charlotte region in 


Al F. J. M. Blake 


cludes North and South Caroling 
and parts of Virginia and Ten- 
nessee. 


The Memphis region includes 
Mississippi, Louisiana, most of 
Arkansas and parts of Oklahoms 
and Tennessee. The Omaha region 
includes Nebraska, Colorado, Wy- 
oming, western Iowa and part o 
New Mexico. 


Briggs Clarifier 
Boosts Smith 


WASHINGTON.—Appointment o: 
P. M. Smith as sales manager has 
been announced by the Briggs Clari- 
fier Co. Smith came to the com 
pany, as sales manager of the auto- 
motive division, from the Fisk Tire 
division of the U. S. Rubber Co. 
where he held the position of mer- 
chandising manager. 

J. W. Bonbrest, jr., has been ap 
pointed sales operating manager of 
the automotive division and is con- 
tinuing, under Smith’s direction, the 
development of a new automotive 
program, 
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Tiis proud head once proclaimed the saddler’s shop 


which served man’s best friend and his prideful owners . . . simple 


symbol of a simple age when life was local and low-geared, little 
of moment happened beyond the horizon, and few men moved more 


than ten miles from home, at ten miles per hour . . . 


No surTaBLE symbol has been found for man’s best friend today— 
the modern newspaper. It reviews the weather and the world, Main 
Street and the march of events, social items and significant issues, 
the trivial and the terrible . . . circles the globe every twenty-four 
hours, employs thousands of people and every mechanical aid to 
serve fast and fresh the information indispensable to the order of 


our day or our destiny... all for a few cents! ... 


No symsot stands out, but there are indices. Look not only to the 
extent of its circulation, but the degree of confidence that exists 
between its readers and itself. Look in Philadelphia, and find 

The Inquirer . . . which serves the best people to the best of its 
considerable abilities . . . and so assures the advertiser of the best 


response—of which the linage records afford further indices. 
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Studebaker Net 

In First Quarter 

Tops 1944 Mark 
80 


BEND, Ind.—Studebaker 
and its subsidiaries, in the quarter 
ended March 31, earned a consoli- 
dated net profit of $1,024,323 after 
all charges, including depreciation 
and provision for federal income 
and excess profits taxes. 

This compares with a net profit 
for the quarter ended March 31, 
1944, of $818,548, after provision of 
$400,000 for postwar contingencies. 

Studebaker’s net sales, including 
charges to the government under 
cost-plus-a-fixed-fee contracts, in 
the first three months of 1945 totaled 
$90,885,087, as compared with $108,- 
502,292 in the corresponding period 
of last year. 


Mo. Dealer Loses 
Extra-Charge Case 


ST. LOUIS. — In the first case 
of its kind in the St. Louis area, 
U. 8S. District Judge George H. 
Moore ruled that an automobile 
dealer cannot pass on handling, de- 
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Col. N. Boruszak; center, behind flag, John Holmes, president of Warwick Mfg. 
Corp.; right, Comm. George C. Norwood, USNR. 


livery and maintenance charges to 
the purchaser. 

F. Wells Shearer, doing business 
as the Shearer Chevrolet Co. in 
Maplewood, Mo., was assessed 
triple damages totaling $9,243 when 
he appeared in Judge Moore’s court 
to answer OPA charges. OPA 
charged that Shearer sold 20 used 


autos for $32,175, or $3,081 above 
the ceiling price of $29,093. 

Shearer testified the extra cost 
consisted of a handling and delivery 
charge and charges for mainte- 
nance. The court ruled the extra 
charge could not be added to the 
price of the cars. 
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Dealers tell me 


By 
John O. Munn 


(Continued from Page 3) 


must make an individual effort on 
each individual sale. All the dealer 
does is to break down the masses 
of mass production. 


* * * 


Dealer Makes 


All Contacts 


S° WE COME down to this point: 
the automobile manufacturer 
makes a product on the mass pro- 
duction basis, and he sells this 
mass production to his various 
automobile dealer outlets. These 
automobile dealer outlets, combined, 
must convert them into automo- 
bile sales. Each is an individual 
contact. That is the reason I have 
always maintained that the auto- 
mobile dealer should protect his 
position by taking his case to the 
public and forever selling his serv- 
ice and what his establishment 
stands for to the community—not 
as a mere agent for an automobile 
factory, but as a provider of what 
the public actually buys—satisfac- 
tory miles of transportation. It is 
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. . This is the 


standard coupling used on 
hand guns, specialized adap- 
ters and power-gun control 


valves. The higher the pres- 
sure, the tighter the seal... 
preventing leakage. The jaws 
are reversible, which double 


their life. 


No need now to put up with 
worn out or inefficient equipment 
when there is new Alemite equip- 
ment available. Also available are 
Alemite parts to pep up or repair 
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ALEMITE FITTINGS 
ASSORTMENT 
PACKAGE 


MODEL 2349... An ideal 
assortment for all automo- 
tive uses. Each package con- 
tains 48 genuine Alemite 
fittings — straights and an- 
gles. Packed ten packages 
to an attractive carton for 
counter display. 


old equipment and put it back in 
A-1 shape. Check your lubrication 


and call your 


jobber! Alemite, 1878 Diversey 
Parkway, Chicago 14, Illinois. 
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to the interest of our industry that % 
automobile dealers sell not of 
automobiles, but an increasing 
share of what the owner spends gx 
that automobile. In normal tin 
owners spend four times as much 
maintaining cars as they do bu 
them. For these reasons I ha 
always put the emphasis on the 
automobile dealer. The opportur 
ties for a large part of the succes 
of the factories depend not only on 
how well the dealer serves his co 
munity, but with what regard he Is 
accepted locally. 


That’s why I would like to h 
up for public appreciation all the 
automobile dealers in Americs 
That's why I would like to set 
employed the best public rela- 
tions counsel in the country 
set forth for constant public con- 
sumption their contribution in 
keeping the wheels of this indus 
try turning—to reiterate time anc 
again the contribution they mz 
to the forward progress of 
whole economy of the United 
States. 


De Soto Sets Up 
4 New Regions; 


Total Now 18 


DETROIT.— Establishment 
four new regional offices at Pi 
burgh, Charlotte, N. C., Memphis 
and Omaha is announced by J. 
Wagstaff, general sales manager 0! 
De Soto. 

This move brings to De Soto’s 
gional offices to 18. 

Heading the new regions a 
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L. Henry Homer Bu 
Lawson Henry, Pittsburgh; J.“ 
Blake jr., Charlotte; Homer Burger 
Memphis, and Al F. Tuma, Omah¢ 
Henry previously was De Soto ‘¥e- 
gional manager at Atlanta and S: 
Louis, while the other three me 
are advanced from positions as De 
Soto district managers in vario 
regions. 

The new Pittsburgh region in- 
cludes western Pennsylvania an 
parts of Maryland, West Virginia 
and Ohio. The Charlotte region in 


Al F. 


cludes North and South Carolind 
and parts of Virginia and Ten- 
nessee. 


The Memphis region includes 
Mississippi, Louisiana, most of 
Arkansas and parts of Oklahoma 
and Tennessee. The Omaha region 
includes Nebraska, Colorado, Wy- 
oming, western Iowa and part a 
New Mexico. 


Briggs Clarifier 
Boosts Smith 


WASHINGTON.—Appointment o 
P. M. Smith as sales manager has 
been announced by the Briggs Clari- 
fier Co. Smith came to the com 
pany, as sales manager of the auto- 
motive division, from the Fisk Tire 
division of the U. S. Rubber Co. 
where he held the position of mer- 
chandising manager. 

J. W. Bonbrest, jr., has been ap 
pointed sales operating manager of 
the automotive division and is con- 
tinuing, under Smith’s direction, the 
development of a new automotive 
program, 
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_ This proud head once proclaimed the saddler’s shop 
=~» which served man’s best friend and his prideful owners . . . simple 
symbol of a simple age when life was local and low-geared, little 

of moment happened beyond the horizon, and few men moved more 


than ten miles from home, at ten miles per hour .. . 


No surraBLe symbol has been found for man’s best friend today— 
the modern newspaper. It reviews the weather and the world, Main 
Street and the march of events, social items and significant issues, 
the trivial and the terrible . . . circles the globe every twenty-four 
hours, employs thousands of people and every mechanical aid to 
serve fast and fresh the information indispensable to the order of 


our day or our destiny . .. all for a few cents! ... 


No symsot stands out, but there are indices. Look not only to the 
extent of its circulation, but the degree of confidence that exists 
between its readers and itself. Look in Philadelphia, and find 

The Inquirer . . . which serves the best people to the best of its 
considerable abilities . . . and so assures the advertiser of the best 


response—of which the linage records afford further indices. 


Che Philadelphia Inquirer 
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Jobless Rating 
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ACME MOTOR SALE 


Bill Signed 


In N.Y.; Big Saving Seen 


ALBANY, N. Y.—Climaxing pro- 
tracted controversy over an issue 
which has long held the. interest of 
automobile dealers and other em- 
ployers, Gov. Dewey has signed a 
bill establishing in New York state 
a system of experience rating in 
unemployment insurance, which 
will save an estimated $77,000,000 
in rebates for the contributing em- 
ployers in the next fiscal year. 

The legislation also increases 
benefits to unemployed workers by 
reducing the waiting period from 
two weeks to one, extending the 
benefit period from 20 to 26 weeks 
and raising the weekly maximum 
benefit payments from $18 to $21. 

Solvency of the state’s unemploy- 
ment insurance fund, which is ex- 
pected to amount to $953,000,000 by 
July 1, when the rebates to employ- 
ers begin, is guaranteed under the 
new law. The fund is protected by 
a minimum level equal to 10.8 per- 
cent of the previous year’s taxable 
payrolls, the equivalent of four 
times the contributions paid for 
that year at the 2.7 percent rate. 

No reductions will be allowed to 


any employers except when the 
fund is above that level. 

Under the new law, employers 
will receive credits whenever there 
is a surplus beyond the 10.8 percent, 
and such credits are limited to a 
maximum of 60 percent of the pre- 
vious year’s contributions. With the 
funds at $953,000,000 on July 1 and 
with 1944 contributions amounting 
to $219,000,000, the legal reserve of 
four times the’ 1944 contributions 
would be $876,000,000, leaving a sur- 
plus of $77,000,000 available for dis- 
tribution on July 1. 

Should present conditions con- 
tinue for another year, the em- 
ployer rebate for next year would 
amount to an estimated $130,000,000. 

Qualifying employers will receive 
a credit notice after July 1 each 
year showing the amount of credit 
allocated to each. They will be per- 
mitted to use such credits in pay- 
ment of contributions due for the 
four quarters beginning on July 1. 
Any unused credits will expire at 
the end of the fourth quarter. 


T WAS acrucial moment in the Second Battle of the 
Phillipines. Navy planes, suddenly appearing over 
an unfinished airstrip at Tacloban, on Leyte, had to 


land and refuel. 


But there was no radio communica- 


tion system setup and the airstrip was but half finished. 

Then, with hair trigger thinking and real Yankee in- 
genuity, two lieutenants raced to 2-way radio equipped 
jeeps. One gave landing instructions that brought the 
planes safely down. The other contacted the fleet con- 


trol ship for combat orders. 


For two days these radio 


von? 
“Tl be glad when the new mod- 
els come out... I’m getting tired 
chasing old rattle-de-bang crates 
down the street!” 


Martin Names Rowland 


First Vice-President 

BALTIMORE, Md. — (UTPS) — 
New first vice-president of the 
Glenn L. Martin Co. is Harry T. 
Rowland. The election took place 
at the annual meeting of that com- 
pany and its wholly-owned sub- 
sidiary, the Glenn L. Martin-Ne- 
braska Co. 


Vermont to Be ‘Lone Wolf’? ... 
Texas, Mo. Consider 


Fair Trade Bills 


NEW YORK.—If the legislatures 
of Texas and Missouri pass pend- 
ing fair trade bills, Vermont will 
be the only state left in the nation 
where trade-marked products can- 
not be placed under the protection 
of resale price maintenance laws, 
it was pointed out by John W. And- 
erson, president of the American 
Fair Trade Council, at a meeting 
of New York City members of that 
group. 

Anderson, who heads the And- 
erson Co. of Gary, Ind., said that 
all efforts to repeal or weaken the 
state fair trade laws had failed, 
and that attacks on their consti- 
tutionality had been equally un- 
successful. While the courts have 
punished certain manufacturers 
for trying to use these statutes 
as a cloak for illegal practices in 
restraint of trade, the validity of 
the principles on which the laws 
are based, he declared, is unim- 
paired. 


equipped jeeps brought planes in and sent them off . . . 
planes that sank a Jap heavy cruiser and battleship in 


the Sibuyan Sea. 


Each of these jeeps carried a specially designed gen- 
erator and control system which supplied the power for 
the radio equipment . . . a generator and regulator de- 


veloped and built by Auto-Lite. 


It is one of 


many Auto-Lite engineering achievements ‘ce 


which will be available for peacetime applica- 


tion when the war is won. 


THE ELECTRIC AUTO-LITE COMPANY 


TOLEDO 1, OHIO 


AUTO-LITE 


SARNIA, 


SPARK PLUGS 
LIGHTING e 


BATTERIES + 


ONTARIO 


© STARTING 


IGNITION 


WIRE & CABLE 


TUNE IN “EVERYTHING FOR THE BOYS” STARRING DICK HAYMES — EVERY TUESDAY NIGHT — NBC NETWORK 


“Since the 
eral Enabling A 
state resale price. @@ptracts frog 
the restrictions of the antitrust Ié 


-Tydings Fé 


took effect shortly before the out- | 


break of the war,” he said, “Am 
ican business has not had sufficient 


mpting inter- > 


n 
A 


Pi 
oy 


— 


opportunity to appreciate the value’~ 


of the fair trade system. I am ¢ 
tain, however, that when we ret 
to more normal conditions 
laws will prove a bulwark to ind 


a 


these. 


try. In the confusion of the early, 


postwar period they will be espea 
cially beneficial to the produce 
trade-marked goods and to nations 
brand advertisers.” 

“The growing interest in 5 
price maintenance indicates that 
manufacturers rapidly are shap 
up their programs for the introdut- 
tion of new products. The resump 
tion of civilian production in me 
lines is nearer than we anticipated 
three months ago. Inquiries reach 
ing the council’s office from 
and advertising departments indi 
cate that many of the new postwar 
products will be introduced 
Fe price maintenance protec 
tion.” 

Anderson said this trend p 
ises to make an important con- 
tribution to economic stability 
the postwar period and to 
mote the principle of unrestricted 
competition among manufactt 
ers of trade-marked products ¢ 
@ class, and, at the same time, tc 
protect the public from quali 
deterioration forced by unré- 
poner oe cut-price competition ¢ 


re-sellers. 

“Such quality deterioration al- 
ways exceeds the percentage gf 
forced cut in the cost of prodt 
tion. For example, a cut of as mtich 
as 10 percent in the manufacture 
cost, adopted to maintain vo 
where there is no restraint on cut- 
throat retail price competi 
often reduces the value of the prod-= 
uct to the consumer by 50 percer 
or more. Consumers are beginn 
to understand that they have ‘this 
oe interest in the fair trade 
aws.” 


Canada Amends 
Order on Rating 
Of Auto Repairs 


MONTREAL. — The Wartime 
Prices and Trade board has issued 
administrator’s Order A-1573, eff 
tive April 9, regarding the preferen- 
tial rating of motor vehicle repairs. 

The order rules that Section 3 
Administrator’s Order No. A-621 
is amended by adding at the e 
of the “second class” the following: 
“A motor vehicle in respect of which 
a notification has been issued 
a police authority that the condition 
of the vehicle is below the standard 
required by the provincial law s 
plicable thereto. 


“Provided that if the motor yw 
hicle is one referred to in item 
of the second class, that such pri- 
ority and preference shall exte; 
only to such repairs as may Te 
necessary to remedy the defects 
mentioned in the notification 
such police authority.” 


Sonneborn Picks 
Breth, Schindler 


NEW YORK.—Election of Dr. 
F. W. Breth and Gustave Schind 
as vice-presidents of L. Sonneborn 
Sons, Inc., oil refiners and many- 
facturers, has been announced 
Dr. Ferdinand Sonneborn, presi- 
dent. 

Dr. Breth, who will serve as vid 
president in charge of manufactur- 
ing, joined L. Sonneborn Sons, In 
in 1915 as chief chemist and wa 
later named technical director, a 
post he has held for many yes 
Schindler, 35, comes from a fam 
of oil refiners. Starting his business 
career in 1928, he operated a gro 
of refineries which manufactured 
many specialized petroleum prod- 
ucts similar to those made by So 
neborn. More recently, he has serv- 
ed as president of Petroleum Sp¢ 
cialties, Inc. 
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Three Examples of How May 
True Story Applies THE ‘“COMMON TOUCH’’ 
to Today’s Problems 


Can ea war service mother rear two small sons on an enlisted man’s pay? Mrs. 


; Stockmal tells Homemaking Editor Esther Kimmel how so that other True Story 


readers may learn Full color—Homemaker Section—Page 77 
Does a child by a former wife affect the happiness of a second marriage? May’s 
complete novelette “A Boy's Secret” offers an able answer Page 31 
What is “Free Enterprise?” Editor Henry Lieferant talke it out with True 


Story’s Wage Earner millions 


THE Gomumu ON loucH 


--- tt makes new millions respond 


Your product will thrive for just as long as it can make today’s millions 
of Wage Earner families say “That’s what I want. Here’s my money.” 


No simple formula exists for winning the confidence of the common millions. 
Yet all those who have done so have always shared one thing in common: 
the common touch. 


This is the rare power to make the common man understand and trust 
you. It made the millions turn to the homespun fables of Aesop for wisdom 
and counsel. It is what won the confidence of new millions for True Story 
...and gives advertising in True Story its buying action... for auto- 
mobiles—or any product. 


PRUE STORY 


THE COMMON MAN, WELL INFORMED, IS THE GREATEST 
FORCE TOWARD BUILDING THE AMERICA WE WANT 





26 


Natural Rubber 
To Drop Below 
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Petroleum Demands f‘ 


Military Forces Take 35 Million Gallons 


‘Disaster Level’ 


NORFOLK, Va.—The nation’s 
supply of natural rubber will de- 
cline to about 65,000 tons at the end 
of this year, in striking contrast to 
the 100,000-ton inventory that was 
regarded as the “disaster level” at 
the time of the Baruch committee’s 
report on rubber, James J. New- 
man, vice-president of B. F. Good- 
rich Co., believes. 

“Only the fact that we have made 
such outstanding progress that we 
now can rely on synthetic rubber 


SANTAY LANDS E Award for its war production accomplishments in thermo- 


Of Gasoline Every Day 


WASHINGTON.—The Petroleum 
Administration for War last week 
released the following facts con- 
cerning the work being done by the 
petroleum industry in this war: 

Every day, 35,000,000 gallons of 
all types of gasoline are furnished 
the military forces from United 
States refineries. 

Every time your heart beats, 
enough oil goes overseas to run 
your automobile from Fairbanks, 
Alaska, down through Canada, 
the United States, Mexico, and 


overseas forces require nearly tw 
as many tons of oil as of arms and 
armament, amunition, battle equip- 
ment, food, and all other supp 


Military consumption of gaso- 
line required 1,300,000 gallons 
gasoline to power the 35,000 vé 
hicles employed along a 10-mile 
front along the e. This do@ 
not take into consideration the 
motor fuel needed in aerial com- 
bat. It is estimated that the 
300,000 gallons would enable the 
44,000 owners of vehicles of Ne¢ 
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a 
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= 
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— injection ae metal stamping and electro-mechanical assemblies. 
ictured here, from left to right, are Comm. J tes, Dr. Preston Bradley, 
Maj. Irving BR. Quay, John H. Deer, vice-president of Santay Corp., and Daniel 
Szantay, president of the company. 


Central America to Costa Rica, 
next door to Panama. 
Military use and overseas ship- 


vada, to operate 18 days in rn 


for 85 percent of the nation’s rub- mal times. 


ber needs saves us from being ac- 


—_ 
a 


tually far below ‘disaster level’,” 
Newman said following a Navy 
rubber conservation conference 
held at the naval air station here. 


“Even so, natural rubber is once 
again one of the most critical of 
all strategic materials, because, 
though used sparingly as ‘flavor- 
ing,’ it is a vital ingredient in many 
heavy-duty tires, the type which 


o 


What's 
Sy] 


are in continuing unprecedented 
demand by the armed forces.” 
Paying tribute to the nation’s 
truck and bus fleet operators for 
“keeping rolling” despite wartime 
handicaps, Newman pointed out 
that domestic truck transportation 
has carried on with barely one- 
ninth as many civilian trucks, of 


MLL: 
Goose 


mM lant 
a Gander! 


We are staking our 
on a document kn 
Plan”—an amaz 


every independent tire dealer 


utor in the country should read. 


It explains 
our new, 


of manu 
Armstrong quality 


all types, as would normally have 
come into use in the months since 
Pearl Harbor—only 246,000 new 
trucks against a normal increment 
of 2,100,000. 


To feel the pulse of the industry, con- 
sistent reading of Automotive News is a 
necessity. 


A. 
— 


Already, hundreds 0 
operators, large a 
dorsed the soundn 


entire postwar 


ownas- 
ingly simple Pp 


how you can Pp 
highly econo 


facturing an 
tires and tubes. 


f independent tire 


ments of petroleum products dur- 
ing 1944 would bury all of Manhat- 
tan Island under four feet of oil. 

The oil required to fill the tanks 
of a single battleship would heat the 
average home for 20 years. 

Oil products, in weight, make up 
65 percent of all overseas military 
shipments. In bulk, it approximates 
16 times the food shipped. U. S. 


future 


‘The Armstrong 
roposition 
and distrib- 


rofit through 
mical methods 
d distributing 


nd small, have en- 


ess and profit possi- 


\ 


bilities of this program. 


If you are an in 
regardless of 
drop us a not 
a copy of 

without ob 


dependent tire 
what lines yO 


e today and w 
“The Armstrong 


dealer— 
u carry— 
e will mail 
Plan” 


ligation to you. 


FACTS YOU SHOULD KNOW ABOUT ARMSTRONG 


2 This is one of the oldest, vy 
AF tment conservative com- 3 
panies in the industry— 
established 33 years ago. 


|\We are specialists; we 
make only quality tires 
and tubes—and have 
been for 33 years. 


Seventy-five percent of all ref 
ing of petroleum products in tHe 
United Nations is done in the United 
States. The other 25 percent is p 
essed in some 65 refineries in 


- 


United Nations, which figure dggs = 


not include Russia. 

Although the majority of these 
belong to the nationals of fore 
countries, they are considered alomteg 
with the refineries of the United 
States in programming the neg 
of the United Nations military 
forces and civilians. , 


Canaday Sights 
3 New Markets 
For U.S. Goods 
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NEW YORK.— American ind@eog 


try will have three big markets o 
unparalleled opportunity for 
goods when the war ends, Waar 
M. Canaday, chairman of Willys 
Overland Motors, declared lg 
week before the Sales Executi 
Club of New York. 

The automobile executive iden 
fied these markets as the formers 
isolated market of primitive coun- 
tries suddenly opened by advance 
in communication and transporta- 
tion; the market created by the 
need for reconstruction and 


“—— 


habilitation in war-torn lands, an@* 


the pent-up American market thg 
waits behind the dam of rest 
tions on civilian production. 
“All of these markets have be 
brought together by the sweepif 
acceleration of communication and 
transportation, such as all the ce 
turies of the past put togeth 
never equalled,” Canaday asserted. 


B. C. Demand Put 
At 30,000 Cars 


VANCOUVER, B. C. — Bri 
Columbia is continuing to build wp 
an enormous market for automo- 
biles in the postwar period. 
is revealed by the slow but steady 
contraction in the number of pag- 
senger cars now operating on B. 
highways, as revealed by provincial 
motor license figures. 

The peak year in B. C. histc 
was 1941, when 105,410 passenger 
cars were licensed and 26,668 coy, 
mercial vehicles. Since then pa 
senger car totals have dropped to 
99,063. 

It is estimated that there wil 
be an immediate demand for be- 
tween 30,000 and 35,000 cars he 
when. production begins. 


Budd Wheel to Build 
$2,350,000 Addition 

DETROIT.—Budd Wheel Co. here 
has been given authorization by 
War Production Board to const 
a $2,350,000 building addition, the 
Detroit Regional WPB office ap- 
nounced last week. The buildilg 
will be used to produce the new 
divided rim type wheels for tru 
which the armed services a 
adopting to enable trucks to nego- 
tiate chuck holes and road q 
stacles with less danger of punt- 
tures or blowouts. 

Ford Motor Co. was given p 
mission by WPB to install a steel 


e 


_ 


Pan 


es 


ingot transfer mechanism at 
River Rouge foundry, to speed sté 
production. The new addition is ex- 
pected to enable production to 
increased to a top capacity of 7% 
000 tons. The project will cost 
$856,000, WPB said. 


Armstrong plants—East 
South, mid-West—assure 
low distribution costs; 
afford you a better profit- 
making position now and 
postwar. 


2), 6 Tire dealers and distrib- 
Te utors associated with us 
through these years have 
always made money with 


competitively-priced 
Armstrong Tires. 


( siecle 

It takes a strong fish to swim against 
the current, and a good dealer to stay 
business now! 


Manufacturers of Quality Tires and Tubes Since 1912 - General Offices and Plant—450 Elm Street, West Haven 16, Conn. 
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Ethan Allen surprised the British commander and bis wife asleep in bed. "I order you instantly to surrender,” Colonel Allen said. "By what authority 
do you demand it?” the officer replied. Allen thundered: "In the name of the great Jehovah and the Continental Congress!” 


Mis READING Janned the flame 


of AMERICAN FREEDOM 


“If we are captured, tis 
, the hangman’s noose.’’ 


That thought was in 
the mind of every one of 


fhe 83 hunters, trappers and farmers who, with muffled 


oars, rowed across Lake Champlain on the night of 
ay 7. 1775, to take Fort Ticonderoga. 


This first, successful attack upon the Crown in the 


~ War of Independence was led by Ethan Allen, a tough, 


7-year-old frontiersman from Vermont. 

The exploit fired the imagination of the Colonies, and at 
he psychological moment helped to fan into flame the still- 
smouldering ember of revolt. 

Ethan Allen loved liberty. He loved it not only with his 
heart, but with his mind. Born and brought up in little back- 

oods settlements, he nevertheless managed to get books to 
read—zand from these books he drew that fierce love of freedom 

hich was the vitalizing passion of his time. 

“Ever since I arrived at the state of manhood,” he later 
wrote, “and acquainted myself with the general history of 
mankind, I have felt a sincere passion for liberty. 

“The history of nations doomed to perpetual slavery, in 
consequence of yielding up to tyrants their natural born liber- 
ies, I read with a sort of philosophical horror, so that the 
irst systematical and bloody attempt, at Lexington, to enslave 


America, thoroughly electrified my mind, and fully deter- 
mined me to take part with my country.” 


Reading Opens New Worlds 


Reading fired the mind of Ethan Allen, and lifted him from 
the obscurity of a backwoods settlement to an honored place 
among the world’s leaders. 

The power and inspiration of good reading is one of the 
activating factors in successful living. History is rich in the 
names of men and women whose achievement has been in- 
fluenced by ideas and knowledge absorbed from reading. It 
is the impression value of what one sees that registers in- 
delibly and. is never forgotten. 


Greatest 
Circulation 
in the World 


This influence finds its most powerful expression today in 
The American Weekly, the magazine which is distributed through 
a group of great Sunday newspapers and read by the people 
in more than 8,000,000 homes from coast to coast. 


In its pages is gathered the whole crowded panorama of 
life . . . true stories of love and conflict .. . tragedy and triumph 
-.. tears, laughter, heartbreak . . . the latest discoveries of 
science and medicine ... art... history... religion .. . all 
written so simply and clearly that anyone can understand. 


The American Weekly directly influences the world’s largest 
reading group... .The manufacturer who associates his 


product or his company name with such an inflvence is ty- 
ing in with the most powerful known force in advertising. 


MERICAN 


MAIN OFFICE: 959 EIGHTH AVENUE, NEW YORK 19, N. Y. 
BRANCH OFFICES 5 Winthrop Sq., Boston 10 + Arcade Bldg., St. Louts 1 + Hearst Bidg., Chicago 6 + 101 Marietta St., Atlanta 3 


Hanna Bldg., Cleveland 15 


+ General Motors Bldg., Detroit 2 


© Edison Bldg., Los Angeles 13 + Hearst Bldg., San Francie 3 
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New or Increased Sales Taxes 
Live Issue in Legislatures 


By Bethune Jones 
Staff Correspondent 


NEW YORK. — Although propo- 
sals for new or increased sales taxes 
have been blocked thus far this 
year where presented in state leg- 
islatures, indications are that this 
form of taxation will become an in- 
creasingly live issue in many states 
in the early future. 

On the contention that they com- 
prise one of the few remaining 
major revenue sources left open to 
the states which have not already 
been fully exploited, new sales taxes 
may be sought aggressively within 
the next two years in at least 14 
atates with increases virtually cer- 
tain to be proposed in a number of 
the 23 states already having such 
levies. 

The proposals will be presented 
in some states as part of tax re- 
vision programs. In others they 
will be pressed to support swollen 


budgets likely to totter when war- 
inflated tax revenues taper off 
and treasury surpluses are fully 
dedicated or consumed. 

In still others they will be asked 
to support new or expanded state 
services, such as bonuses and 
other aids to war veterans, lib- 
eralized old-age pensions and 
other welfare programs, increased 
state aid to education, more state 
aid to municipalities, higher pub- 
lic payrolls, public works, and 
other revenue-consuming de- 
demands. 

Development of such a trend is 
indicated by analysis of current- 
year developments, even though 
there was no indication at this writ- 
ing that any new sales tax states 
would be added this year nor that 
any existing sales taxes would be 
increased. There were significant 
indications in many states that ef- 
forts to overcome popular opposi- 


SOLID CINCINNATI 


THE ENQUIRER 


SOLID CINCINNAT! 
READS THE 


CINCINNATI ENQUIRER 


tion to sales tax proposals would be 
continued. It was also indicated 
there would be no major reductions 
or repeal of existing sales taxes, al- 
though such proposals were pre- 
sented in a number of states. 

Bills proposing new sales taxes 
were still pending at this writing in 
some state legislatures, including 
those of Nebraska, Massachusetts 
and Rhode Island, but were not re- 
garded as likely to be enacted this 
year. A sales tax proposal also was 
expected to be raised in the Ala- 
bama legislature, scheduled to con- 
vene May 1, but without strong im- 
mediate backing. There was talk of 
a sales tax in Florida. 

Oklahoma’s legislature shied 
away from a proposed 1 percent in- 
crease in its sales tax, enacting 
added automotive and beer taxes 
instead. Increased sales taxes also 
were proposed in some other states, 
including Illinois. 

Talk of an added sales tax in 
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Louisiana has cropped up repeat- 
edly since last fall, with Gov. 
James H. Davis indicating that a 
special legislative session to con- 
sider this and other issues might 
be called after the end of the 
European phase of the war. Loui- 
siana last year re-enacted as a 
permanent levy a sales tax which 
previously had been on an emer- 
gency or temporary basis. 

Although Gov. Ellis Arnall 
blocked new taxes in Georgia this 
year with the advance warning he 
would veto any such Dill, there 
were indications that a sales tax 
may be actively sought in that state 
in the future. Rep. Ben Fortson jr. 
of Wilkes county, advocated a post- 
war Georgia sales tax as part of a 
tax revision program. There had 
earlier been similar talk from 
others. 

Pennsylvania is another state 
which may later consider a sales 
tax. Gov. Edward Martin observed 
early this year that whether Penn- 
sylvania turns to a general sales tax 
is up to the legislature. He pointed 
out that he frequently advocated 
such a levy to relieve the tax burden 
on real estate, but that “everybody 
seems afraid to tackle it.” 

Serious consideration of a retail 
sales tax by the Minnesota legisla- 
ture at its next session in 1947 is 


**T thought you put them there, Mr. Galloway’’ 


Good idea to remind yourself, occasionally: The Enquirer is Cincinnati’s 
most interesting newspaper. Constant reader surveys keep it that way. 
Packed with features. Crisply edited for easy reading. Vigorous. On its 
toes. Right in step with the solid, substantial, thinking citizens you want 
to reach in this solid Cincinnati market. 


The Cincinnati Enquirer is represented by Paul Block and Associates 


forecast by observers there, despite 
current opposition to such a moy 
A recommendation that the stz 
adopt a sales tax in some form was 
contained in a report submitted 
the Minnesota legislature this ye? 
by J. G. White Engineering Corp. 

Maine’s Bureau of Taxation 
clared in a recent tax study re- 
port that resort to a state s 

or income tax to make possibF 
elimination of Maine’s present 
state property tax “does not nc 
appear practical contrary to th 
general concept of this problem.” 
It added, however, that 
“may be forced to adopt oth 
sources of tax revenue at some 
time in the future, if the prese 
sources fail to meet state expendi- 
tures.” ; 

As an alternative to adoption 
a@ general sales and use tax in Vir- 
ginia in the near future, Virginig = 
Commission to Study the Sales ak 
Use Tax recently recommended 
moderate increases.in individ 
and corporation income taxes, me 
chants’ license taxes and public 
service corporation ‘taxes. 


The commission, which was cre- 
ated by the 1944 Virginia leg 
ture, implied, however, that t 
state may eventually have to turn 
to a sales tax or abandon plans 
improved schools and other & 
panded governmental services. 


A resolution providing for a s 
vey of Oregon’s tax structure 
passed this year by that state’s leg- 
islature over protests that the mo 
was an attack on the state income 
tax in behalf of a sales tax. On 
gon’s electorate last fall rejecte 
sales tax proposal, but the issue 
apparently is not regarded as dee 

State tax revision studies are um 
der way or scheduled in a number 
of other states, including Kentucyi* 
and New Hampshire, where there 
has been talk of sales taxes in the 
past. There are other states whi 
will admittedly face the need of new 
revenues in the early future and 
which the sales tax issue may | 
raised. Gov. James N. McCord 
warned the Tennessee legislatu 
this year, for example, that it m 
be necessary for that state to levy 
additional taxes after the next tv 
years. - 

Use taxes, which have bee 
adopted by 17 of the sales tax ste 2 
to prevent evasion by purchasing ff 
other states, were issues in som 
states this year and may be he 
from increasingly in the future. A 
use tax bill which would have levig 
a 2 percent tax on the pur : 
price of personal property bought 
outside Arkansas for use within th 
state was vetoed this year by Gov. 
Ben T. Laney. 

A similar measure was pending 
Missouri, while Oklahoma’s legis- 
lature passed a bill intended to im 
pose its existing 2 percent use tax OF 
mail order houses selling to Okla- 
homa consumers. Also passed 
Oklahoma was a bill exempting ma= ~ 
chinery and equipment of manu- 
facturing industries from the state 
sales and use taxes. 

Municipal sales taxes, such as are 
already effective in New York Ci 
and New Orleans, may be sought on 
a broader scale. New Jersey’s leg 
islature this year authorized A! 
lantic City to levy a municipal sales 
tax on a temporary basis. Maygq 
LaGuardia has proposed an increase 
in New York City’s sales levy. 

Rhode Island cities and towy 
would have been authorized to lev} 
sales taxes under a bill introduced 
in the state legislature there th 
year. Such authority also was 
sought by Michigan cities, although 
under their proposal there wo 
have been a corresponding reduc- 
tion in the state sales levy. 

+ * * 
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Ore. Senate Group Tables 
House Revenue Code Bill 
Oregon House Bill 345, the Mo- 
tor Transport Code Act, prepareg 
by an interim committee of tH 
1943 session and intended to set up 
a new and all-embrasive motor ve 
hicle revenue code, was tabled fd 
the session by the senate Roads and 
Highways committee. 
* * * 


Anti-Diversion Amendment 
Passes House in Texas 

A resolution providing for a 
state constitutional amendment 
forbid future diversion of high 
way user tax revenues to purposes 
unrelated to highway constru 
tion and maintenance has beer 
passed by the Texas House of Rep- 

(Continued on Page 29, Col. 1) 





AUTOMOTIVE NEWS, APRIL 30, 1945 


In the Hopper 


(Continued from Page 28) 


tsentatives by a vote of 124 to 


he resolution is intended to 

freeze present allocations of motor 

el and registration fees paid by 
mghway users. 


s g* * 


rther Limits on Operators 
af Vehicles Asked in Ill. 


H. B. 228, now before the com- 
mittee on motor vehicles and traf- 
s regulations of the Illinois gen- 
assembly, would prohibit the 
operation of any motor vehicle ex- 
sting motor vehicles regulated 
nder the Public Utilities Act and 
Motor Truck Act, and those regu- 
ed under section 42 of this act, 
unless the person, firm, or corpora- 
pn operating the vehicle has given 
» oe bond to the secretary of 


Rigid Responsibility Law 
K.’d by Minn. Legislature 
Both branches of the Minnesota 

agislature have pased a stringent 

— financial responsibility 

Backed by the Minnesota Bar 

ssn. and the Minnesota Safety 

council, the bill provides for sus- 
g@pnsion of licenses of drivers in- 
volved in accidents unless they 
deposited with the highway com- 

Wissioner a sum he determines ade- 

quate to cover the damage, or un- 

they have adequate liability 
Msurance coverage. 


* om + * 
ve pey O.K.’s Aid to Cities 
Postwar Road Program 
™9As part of New York state’s 
contemplated $800,000,000 postwar 
sishway construction program, 
"@ov. Dewey has signed a bill pro- 
viding for construction of arterial 
sEshways in the cities of the state. 
With its own and federal funds, 
be state will bear the entire con- 
Ya@ruction cost, but the cities must 
pay half of the cost of acquiring 
ghts of way. The program will 
'@fean an estimated saving of $110,- 
000,000 for the cities, including 
-£ap,000,000 for New York city. 


-a7o Corporation Tax Feature 
Df Alternate R.I. Program 
Although not withdrawing his 
Arlier recommendation for a 1 
percent state sales tax, Gov. Me- 
ath of Rhode Island has sub- 
tted to the legislature an alter- 
nate tax program featuring an 
ikcise tax of 3 percent on net in- 
ome of corporations. 
The proposed excise tax would 
“(iid an estimated $2,000,000 in ad- 
ditional revenue. The governor’s 
ginal tax program, which com- 
ed a sales tax and an excise 

tax on corporations, was estimated 
produce $5,300,000. 


. * * 


Wage Bill Killed 

A wage-hour bill was rejected 
the Maine House of Representa- 
es. Opposed by the labor com- 
mittee, the bill would have pro- 

ded a minimum 40-cents-an-hour 
ey rate for workers with four 
years’ service and 45 cents there- 

er, and time and a half for hours 
mm excess of 40 a week. 


* . * 


Would Triple Store Tax 
Rep. Baskin has introduced a 
1 in the Florida legislature to 

triple the chain store occupational 
ense tax by raising all classifi- 

Wations of chains to a maximum 

tax of $1,200 a store for fifty-store 
ains, instead of the present $400 
iaximum. 


a 


Pal 


— 


—t 


* * * 


Gas Tax Bills Killed 


Two proposals to increase Color- 
io’s gasoline tax were killed by 
Phe senate motor vehicle committee 
during the week. Sen. Frank L. 
hill, chairman of the committee, 
said the action was taken because 
here was no time to bring the 

pasures to the floor of the senate 
for consideration. 

£ ca a * 


River Tolls in N. Y. 


bill empowering Westchester 
Pounty to collect tolls on the 


Hutchinson River and Saw Mill 
River Parkways has been signed by 
Gov. Dewey in New York. 

e* © 68 


Parking Meters Upheld 


Definitely killed for this session 
of the Texas legislature was a bill 
which would prohibit cities from 
further use of parking meters. 

* . * 


Atlantic City Sales Tax 

Gov. Edge of New Jersey has 
allowed to become law without 
his signature a bill authorizing 
Atlantic City to adopt a municipal 
sales tax to pay for hurricane 
damage. 

* * * 


Ill. Road Study O.K.’d 


The Illinois senate has okayed 
the Oldfield-Van Hoosier bill to 
create a commission with $25,000 
to investigate farm-to-market 
roads. The measure now moves to 
the house. 


ARTHUR S. HATCH, Ford regional manager at Richmond, Calif., is here 
shown discussing the cooperation given by Ford dealers in the San Francisco 
Bay area to police departments and the public during the National Safety Cam- 
paign, Apr. 15-June 1. With him is Police Chief Charles Dullyea, of San Fran- 
cisco, and E. F. Hughes, assistant manager of the Richmond branch. 


BASIC TRAINING... 


Chevrolet Saves 
4,500,000 Gallons 
In P&W Tests 


DETROIT.—Savings of high oc- 
tane gasoline aggregating about 
4,500,000 gallons are indicated in the 
regular production testing of Pratt 
& Whitney aviation engines in the 
Chevrolet aviation engine plant, 
according to M. E. Coyle, Chevrolet 
general manager. 

Conservation of the fuel is ef- 
fected by pre-heating the motor oil 
used in the engines during the test 
period, Coyle said. The test showed 
a saving of approximately 80 gal- 
lons per engine tested. 

The 4,500,000 gallons of gasoline 
would supply power for nearly 1,400 
Liberator bomber missions over 
Germany. The equivalent of the 
savings, or 4,500,000 gallons of or- 
dinary gasoline, would supply 
about 9,000 motor cars for an en- 
tire year, figuring an average per 
car consumption of 50 gallons of 
gasoline a year under wartime driv- 
ing conditions. 


COMMERCIAL CREDIT COMPANY 


BALTIMORE 2, MARYLAND 


Capital and Surplus more than $65,000,000 
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Can Nash dealers look forward to sell- ever selected for their respective price 
ing their customers the kind of fields—the Nash “600” and the Nash 
automobiles American car owners Ambassador. 


are looking forward to? Add to these two great cars a new 


Can Nash dealers look for a car whose dealer franchise that is considered by 
beauty will make car owners think of many leading automobile dealers to be 
the most expensive thing on wheels? the greatest profit opportunity ever 
Yes! offered in the automotive industry... 
Can Nash dealers look forward to giving every Nash dealer the oppor- 
ee : tunity to make big money not only in 
giving them a postwar car so luxuri- 


ously comfortable that its conditioned boom years, but in normal times. 

air interior will turn the dead of winter Add to this a new method of distribu- 
into a day in June? tion based on a truly selective dealer 
policy of fewer dealers with more sales 


Can Nash dealers look forward to pro-. and profits per dealer . . . 


viding them with a car so economical = 
that it could breeze the continent from Add to this Nash plants with increased 


Maine to California with only a very productive capacity and added factory 
few stops for gas?... floor space with the men and machines 


to produce in volume three times 
greater than our 1941 peak. 


A car to sell with power and driving 
ease that will turn the worst road into 
a floating rhythm of motion? Yes! And you really have the answer! 


For Nash awaits the signal to lift Yes . . . now it’s Nash! 
the curtain on a selection of two great 


cars for the two great mass markets of NAS H MOTO RS 


America—the most advanced, the most _pivision of Nash-Kelvinator Corporation, Detroit 32, Mich. 
luxurious and the most economical NOW DEVOTED 100% TO WAR WORK 


A New Radio Hit Show! Tune in ‘*The Andrews Sisters” 
and Guest Stars, Sundays 4:30 P. M., E.W.T., + 3:30 P.M.,C.W.T. 
2:30 P.M., M.W.T. + 1:30 P.M., P.w.T. + Blue Network 
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Auto Personnel 


Col. Toulmin Elected Head 
of Hydraulic Press Mfg. 


The Hydraulic Press Manufac- 
turing Co., of New York and Mount 
Gilead, O., announces the election 
of Col. H. A. Toulmin jr. as chair- 
man of the board and president. 
Howard F. MacMillin, former presi- 
dent, has been elected president of 
the H-P-M Development Corp., a 
subsidiary of Hydraulic Press. 


x * * 


Effective Apr. 30, Tracy V. Buck- 
walter, who for 25 years has served 
as chief engineer and vice-president 
of Timken Roller Bearing Co., will 
retire under the company’s retire- 
ment annuity plan. He will, how- 
ever, continue to serve the com- 
pany in a consulting capacity. 
Buckwalter joined Timken in 1916. 

* * * 


Thompson and Goble Get 


Goodyear Tire Export Posts 
R. D. Thompson has been named 
manager and Ivan B. Noble, assist- 
ant manager of the tire department 
of Goodyear Tire & Rubber Export 
Co., Akron. 
These men will direct the over- 


seas sales activities for all Good- 
year tire products except bicycle 
and airplane tires. 
* * + 
Appointment of Jesse L. Powers 
as superintendent of the Buick 
engine plant, Factory No. 11, Flint, 
Mich., succeeding the late Bruce 
Fonger, is announced by Harlow 
Curtice, general manager. 
* * * 


Appointment of Leonard Vander- 
sall as field representative of Willys 
Export Corp. is announced by Mar- 
cel F. de Muller, divisional sales 
manager. Vandersall formerly was 
associated with Lockheed Aircraft 
Corp. 

* 


* * 


R. L. Wilson, chief metallurgical 
engineer of Timken Roller Bearing 
Co., has been named a member of 
the super alloys technical commit- 
tee, one of three new steel indus- 
try advisory committees to WPB’s 
Industry Advisory committee. 

* * + 


John L. Garrity has been named 
district manager in the Memphis 
region, with headquarters in Bir- 


mingham, Ala., according to an 
announcement by Stewart W. Mun- 
roe, Chrysler general sales man- 
ager. Garrity has just completed 
three years of service in the Army 
Air Forces in which he attained 
the rank of major. 
* * 


Return of Fred Dimmick as chief 
clerk, Vancouver, B. C., branch of 
the Ford Motor Co. of Canada, Ltd. 
is announced by H. R. Cottingham, 
branch manager. 


For the past three years Dim- 
mick has been in charge of the 
priorities division of the Ford 
Motor Company’s Canadian head 
office at Windsor, Ontario. 


Cottingham also announces the 
return to the company’s service 
staff of Hugh McLean after two 
years in Baghdad and Cairo, where 
he was technical advisor at British 
Army headquarters on Ford army 
products. McLean travelled 2,500 
miles through northern Iraz and 
Persia, the Syrian desert and Pal- 
estine. 


* 


Timken Roller Bearing Co. an- 
nounces re-election of all directors 
and officers at the annual meeting. 

* * * 


Lt. Ray H. Wilkins, Morgantown, 


* 


W. Va., has been promoted to the 
rank of captain. Capt. Wilkins was 
with the sales department of the 
Wilkins Motor Co. before enlisting 
in the Army Air Forces in Decem- 
ber, 1941. He is stationed in the 


Philippine Islands. 
* * * 


George Hackett, for the past two 
years with the War Supplies Dept. 
of the Ford Motor Co. of Windsor, 
has returned to the firm’s sales 
division in Vancouver. 

* * * 

Harold W. Rehfeld has been 
named factory manager of the new 
government tire plant in Tusca- 
loosa Ala., which will be operated 
by B. F. Goodrich Co. 


* * * 


J. L. Maddocks of the RFC, has 
become associated with Barium 
Steel Corp. as manager of the 
Washington office, which has been 
opened at 710 14th St., N. W., Wash- 
ington 5, D. C. 


* 


Universal CIT Credit Corp. an- 
nounces the opening of a new 
branch office at 945 Main St. 
Bridgeport, Conn. Raymond Mc- 
Gowan is manager. 

* * 


+ * 


* 


John H. Howard has returned to 
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Ample time for the Oregon Journal to bring its Portland 
readers complete details of the tragic circus fire... 


the same 


afternoon 


it happened } 


Day in and day out Portland families rely on The Journal, Portland’s afternoon newspaper, 
for news the same day it happens. You see, when The Journal goes to press it’s only early 
afternoon in Portland, but the business day is done in Washington and New York; and it’s 
midnight or later in much of the rest of the world. This natural time advantage, enjoyed 
exclusively by afternoon newspapers on the Pacific Coast, enables Journal editors to bring 


THE JOURNAL 


PORTLAND, OREGON 


Afternoon and Sunday 


their readers all the news, hours ahead! 


Little wonder then, with everyone eager for last 
minute news, that The Journal today, as it has 
been for years, is the preferred newspaper in 
Portland* and its retail area. This fourth largest 
Pacific Coast market has a population 34% 
greater than all the rest of Oregon. Here The 
Journal delivers 13,361 more circulation than any 
other newspaper . . . concentrates 80% of its total 
circulation, now the largest in its history! 


* Thousands of exciting facts about the buying habits, preferences and postwar plans of 
Portland families are contained in the recent study of “‘The Portland Consumer 
Market.”” It was made expressly for {he Oregon Journal by the research department 
of R. L. Polk § Co. and is available erclusively through The Journal or its national 
representatives, A request on your business letterhead will bring you details, 
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his former position as district man- 
ager for the Chrysler division of 
Chrysler Corp. in the Boston re- 
gion. He was first appointed dis- 
trict manager for Chrysler in De- 
cember, 1940. In February, 1943, he 
resigned to join the Army Signal 
Corps in a civilian capacity. 
* * * 


Establishment of a new district 
by the replacement tire sales di 
vision of B. F. Goodrich Co. in 
Oklahoma City, 

Okla., and the ap- 
pointment of prin- 
cipal executive of 
its staff is an- 
nounced by Guy 
Gundaker jr., field 
sales manager. 
The company 
now has 29 dis- 
tricts. 

L. T. “Tom” 
Greiner has been 
named district 
manager: R. L. 
Faulkenberry, 
store supervisor, and Alfred L. 
Vogt, wholesale supervisor and 
truck and bus tire manager. The 
new district offices will be located 
at 8 West 8th St. 

a + + 

Dean E. Carson has been named 
director of business research of B. 
F. Goodrich Co. He succeeds Ward 
Keener, who has become assistant 
to the president of the company. _.' 

* * & 


L. T. Greiner 


Ernest A. Evens, treasurer and 
controller of Evans Products Co., 
Detroit; Charles F. Hoell, comp- 
troller of A. C. F. Brill Motors Co., § 
Philadelphia, and J. J. Limpy, comp- 
troller of Nash-Kelvinator Corp., 
Detroit, have been elected to mem- 
bership in the Controllers Institute 
of America. 

a 


Abbott W. Johnson, Muncie, Ind., 
vice-president and general man- 
ager of the Warner Gear Works, 
has been named by Gov. Ralph F. 
Gates a member of a new veterans 
affairs department. 

* * 


D. Marshall Schroeder was hon- 
ored on the twenty-fifth anniver- 
sary of his appointment as deputy 
motor vehicle commissioner of” 
Maryland at a dinner dance in @& 
Baltimore. 


Mooney Named by Dodge 

Dan B. Mooney has been nam 
Pittsburgh assistant regional man- 
ager for Dodge, it is announced by. 
Ed Quinn, assistant sales manager. 


Tank Cutback 
To Limit Ford 


Engine Boost 


DEARBORN. — Reduction of 
tank contracts by the Army Ord- 
nance department will result in es- 
tablishment of a ceiling on current 
expansion of the Ford V-8 tank 
engine production, Ford Motor Co. 
officials announced. 

The ceiling will be 55 engines a 
day, and will be reached in October. 
Forty-eight engines a day are be- 
ing turned out now at the company’s 
Lincoln plant. 

Previous schedules called for a 
gradual increase to approximately 
double that production. 

Plans had been made to transfer 
several machining operations from 
Lincoln to the Ford Buffalo (N. Y.) 
plant to make room for the expand- 
ed production, but that will not be 
necessary now, company officials 
said. 


Ford Transfers 


Connors to D. C. 


DEARBORN.—Transfer of John 
F. Connors jr., assistant manager 
of the Richmond branch of Ford 
Motor Co., to assistant manager of 
the Washington branch, is an- 
nounced by J. R. Davis, director of 
sales and advertising. 

Connors replaces Emerson Planck, 
recently promoted to the manager- 
ship of the Richmond branch. Be- 
fore his appointment as assistant 
manager at Richmond last August, 
Connors served as sales manager 
there. 


Teague Opens on Coast 
LOS ANGELES.—Walter Dorwin Teague, 
regarded as the dean of industrial design- 
ers, has opened offices in the Title Guaran- 
tee building here. 





Big State Debts Cited . . . 
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--ay-Go Policy Urged 
: un Road F inancing 


NEW YORK.—Noting that high- 
way debt service is absorbing 
substantial share of state 
highway-user taxes, the American 
Petroleum Industries committee 
urges that in so far as possible the 
states move toward a pay-as-you- 
go policy in future financing of 
highways. 

Public Roads administration sta- 
tistics on highway debt are cited 
by the committee to show that al- 
though the states made further 
progress during 1943 in reducing 
their highway obligations, the 
amount retired was comparatively 
small in relation to the total debt 
outstanding. 

According to PRA data, the gross 
amount of state highway debt, in- 
cluding assumed obligations, was 
reduced by over $90,000,000 in 1943, 
but the net reduction in the debt 
was only about $83,000,000 because 
sinking fund reserves were drawn 
down by over $7,000,000. This com- 
pared with reductions of over $103,- 
000,000 in gross debt and approxi- 
mately $106,400,000 in net debt dur- 
ing 1942. 

Gross Debt Estimated 

After these retirements the gross 
amount of highway debt for which 
the states were directly responsi- 
ble totaled $1,618,049,000, according 
to PRA figures. Reserves in sinking 
funds amounted to $191,860,000, 
leaving net debt outstanding at the 
end of 1943 of $1,426,189,000. 

This total, however, represents 
only the debt for which the states 
are either directly responsible or 
have assumed responsibility, and 
excludes a substantial amount of 
other highway debt. 

Asserting in its Tax Economics 
Bulletin that analysis of the distri- 
bution of highway debt by states 
“reveals some interesting factors,” 
APIC declares: 

“The figures show that one- 
eighth of the states as a group 
have about one-half of the total 
highway debt and one-fourth have 
approximately three-fourths of the 
debt. As in 1942 seven states were 
in the enviable position of being 
free of highway debt at the close 
of 1943. 

Debt-Free States Listed 

“These were Arizona, Indiana, 
Nebraska, Nevada, Oklahoma, 
South Dakota and Utah. Michigan 
is another state which joined the 
debt-free group in 1944, having paid 
off the last instalment of its high- 
way obligations in December of 
that year. 

“It can be seen that at the rate 
of 1943 retirements it would take 
over 17 years to retire the total 
highway debt outstanding. Actu- 
ally there are a number of issues 
which are not scheduled to be 
paid off within that time and 
cannot be called for payment be- 
fore the scheduled maturity 
dates.” s 

At least seven states have high- 
way bonds maturing as late as 1972, 
and New York state has certain 
obligations outstanding which are 
not scheduled to be retired until 
1987. 

“Meanwhile, of course, the amor- 
tization charges of these obliga- 
tions are absorbing a substantial 
share of current highway revenues. 
According to the PRA data, ap- 
proximately $142,902,000 of current 
highway user taxes were allocated 
for bond redemption, interest and 
administration charges in 1943. 

Local Funds Excluded 

“This, moreover, represented only 
the amount required to service the 
highway debt for which the states 
were directly responsible. It did 
not take into account shared funds 
allocated for local bonds not as- 
sumed, as in the case of Florida. 


“In some states highway debt 
service requirements absorb a large 


Cc. A. Marian Gets 


New Ramsey Post 


ST. LOUIS.—Charles A. Marian 
jr. has been promoted to the new 
post of sales manager, field di- 
vision, according to O. C. Holaday, 
general sales manager for Ramsey 
Accessories Mfg. Corp. 


proportion of current income. In 
West Virginia, for example, princi- 
pal and interest payments and re- 
lated charges consumed over 61 
percent of total automotive tax col- 
lections in 1943. In Arkansas, 
Louisiana, Missouri and South Car- 
olina the proportion of highway 
user revenues required for bond 
charges also was extremely high, 
ranging from 40 to 50 percent. 

“Two other states, Maine and 
New Mexico, found it necessary to 
set aside about one-third of their 
current highway revenues for 
these purposes. By comparison, 
Louisiana allocated less than 20 
percent of its 1948 highway user 
income for state highway pur- 
poses; Arkansas, South Carolina 
and West Virginia each about 36 
percent. 

“In other words, all of these four 
states allocated less for state high- 
way purposes than for debt 
charges.” 


IMPORTANT TO ADVERTISERS — 
EA) 


. 


STAFF OFFICERS of the Chilean Air Forces visiting in Detroit joined the 
exclusive “Flying Windmill’? club when they made their first helicopter flight 
from Nash-Kelvinator’s vest-pocket airstrip after inspecting assembly line pro- 
duction of new BR-6. Left to right, H. G. Perkins, vice-president of Nash-Kelvin- 
ator; Maj. Fernando Rojas, Chilean Air Forces; Col. Rolando Supelveda, Chilean 
Air Forces; 8S. I. Carlson, export manager of Nash Motors; Maj. Horatio Bar- 
rientos, Chilean Air Forces. 
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U.S. Rubber Tops 
933 Million in 
1944 Production 


PASSAIC, N. J.—Value of pro- 

duction of United States Rubber 
Co. for war and essential civilian 
purposes in 1944 was more than 
$933,000,000, Herbert E. Smith, 
| president, reported at the annual 
, meeting of stockholders here. 
Of this amount, war production 
accounted for $756,138,730, or 81 per- 
‘cent. This was $100,000,000 more 
than the company’s war output in 
1943, 


| Sales for the first quarter of 1945 

' were more than 10 percent ahead of 
the corresponding period of last 
year, Smith announced. 


Catalog on “Cone-Lok” 

N. A. Woodworth Co., Detroit 
manufacturers of precision ma- 
chined parts and precision gages, 
announces its new “Cone-Lok” Jig 
Catalog No. 45 J. The catalog may 
be obtained from N. A. Woodworth 
Co., Sales Division, 1300 E. Nine 
Mile Road, Detroit 20, Mich. 


Jack Weed's Truckin’ will give you some 
interesting views. 


A NATIONAL SHOW 


for your product 


FOR *37,200 A YEAR 


She wrote “Claudia” 


This is Rose Franken, creator of “Claudia.” Miss Franken 
has written 28 “Claudia” stories for Redbook so entertaining 
that a hit play and a hit movie were written around them. 
Just two of the “Claudia” novels have sold well over 


2,000,000 cories. 


complete 


Se shows entertain with music. Others with 


spoken words. This show entertains with good 


reading. It is Redbook magazine and its audience 


so enjoys it, that they spend 25c for Redbook . . . 


and three hours reading it. 


They are as discriminating, 


worth while, co- 


hesive an audience as any other. Yet to do an 


important job on them — with a full page in every 


one of Redbook’s 12 issues — costs only $37,200 


Miss Franken’s fiction is just one example of the kind of 


brilliant entertainment that gathers together an audience 


complete, vot $370,000! 


cf 1,500,000 families for your product's advertising (better 
than a 5.0 rating). Redbook és a national show — for your 


product. 


So even though Redbook’s space is sold out 
at the moment, it is not too early to make 


plans for the day when 


space is available. 


Six million—the size 
of a modern army: 


Approximately one out of every 5 
U. S. families read Redbook, Cos- 
mopolitan, and American, THE 6 
MILLION GROUP — with less than 


15% 


duplication. Literally, an 


army of people for your advertising 
to command—at a cost of $160,000 
for 12 full pages in ever issue of 
all 3 magazines. 
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WASHINGTON. — With upwards 
of $160,000,000 available for high- 
way engineering surveys and plan- 
ning preparation, there can be no 
excuse for any state, county or city 
not having a shelf of postwar con- 
struction projects ready to move 
when V-day comes, in the opinion 
of Charles M. Upham, engineer- 
director of the American Road 
Builders Assn. 

Upham points out that $100,000,- 
000 was authorized by the Federal 
Aid Highway Act of 1944 passed 
last December, and the balance 
from the Defense Highway Act of 
1941 and the Federal Highway Act 
of 1943. Much of the earlier author- 
izations is still available, he said. 

“In order that the 3-billion-dollar 
postwar highway program may do 
what it is designed to do—rehabili- 
tate our highway system, furnish 
millions of jobs and stimulate our 
national economy, we must have 
plans at the stage where bids can 
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Upham Prods Communities 
On Postwar Road Projects 


be advertised for at once,” Upham 
declared. 

He urged immediate action by 
states and their political subdi- 
visions so that actual work might 
start when the men of the armed 
services get home. 

“This is one instance where fi-- 
nancing is not holding up the job,” 
said Upham. “Foresight provided 
the necessary funds to cover pre- 
liminary planning details and the 
funds are available to the states. 

“That leaves manpower as the 
only -possible reason. Some states, 
with manpower shortages in their 
highway departments, have suc- 
cessfully used women in the field, 
at the drafting board and in other 
technical capacities. Still other 
states retained individual engineer- 
ing firms to do the job.” 

Upham cited the fact that it re- 
quires twice as long to prepare 
to build a road as it actually does 
to build it, and stressed the im- 
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SAE Organizes 


Section in Hawaii 

NEW YORK.—Organization of 
the SAE Hawaiian section, first 
to be established by the Society 
of Automotive Engineers outside 
continental North America, has 
been approved by the SAE coun- 
cil, according to SAE General 
Manager John A. C. Warner. 

The section, the 29th to be re- 
corded on the society’s roster, 
will be comprised of automotive 
engineers on Oahu and neigh- 
boring islands. Chairman of the 
new section is Ira K. Black, of 
Rapid Transit Co., Ltd. 


portance of the planning phase 
in the overall pro 

“Each state knew four months 
ago what its apportionment would 
be and certainly its highway needs 
were obvious long before that. Con- 
sequently there can be no valid ex- 
cuse for delaying planning.” 

Upham held that failure to be 
ready to start work at the cessation 
of hostilities might bring back the 
type of employment known during 
the depression, day labor and forced 
account construction. 


Peace Labor Board? 


But Taylor Warns of Too Much Dependence 
On U. S. for Labor Settlements 


NEW YORK.—Postwar creation 
of a national arbitration board to 
which management and labor may 
voluntarily turn when the emer- 
gency duties performed by the na- 
tional WLB have been terminated 
has been suggested by George W. 
Taylor, chairman of the WLB. 

If the nation is to have a system 
of industrial relations “capable of 
assuming the burdens which lie 
ahead,” he asserted, it must de- 
velop collective bargaining “as an 
institution functioning in the com- 
mon interest.” 

Speaking at a local personnel 
conference of the American Man- 
agement Assn. here, Taylor as- 
serted that management and la- 
bor are relying too heavily on 
WLB directives. The more they 
turn to government, he warned, 
the less able they will be to han- 
dle the job later for themselves. 


Taylor declared that general 
wage increases, even during the pe- 


Makers of MiICRO-CHEK, the precision 
gauge used as production equipment 
in more than 3800 war plants. 


TRICO PRODUCTS CORPORATION, BUFFALO 3, N. Y. 


riod while government controls are 
being retained, are possible as 
growing availability of labor and 
manpower relieves the inflationary 
pressures which originally caused 
the restriction wage rises to be 
fixed. 


“It may be,” he said, “that the 
first step away from the general 
rule of no more wage increases 
will take the form of selective ad- 
justments in hourly rates to meet 
specific problems in specific indus- 
tries.” 


Noting that while WLB today 
is concerned with setting up war- 
time wage relationships in each 
area which will enable an em- 
ployer to find labor under a situa- 
tion where labor is scarce and 
costs are not a factor, Taylor 
forecast that one of the toughest 
reconversion jobs will be to con- 
vert these area wage relation- 
ships to industry-cost relation- 
ships. 

As the labor market grows easier, 
he warned, management will be 
less concerned with whether a 
wage rate will get labor in the local 
market than whether “production 
costs in New York can compete 
with production costs in Kokomo 
or Waukegan.” 


Fair Sales Act 
Seen Slighted by 
Ida. Legislature 


BOISE, Ida.—J. C. McKinley, 
former manager of Idaho’s fair 
sales act, banning below cost sales, 
declared here last week that the 
1945 Idaho legislature nullified the 
act by transferring its administra- 
tion from the attorney general to 
the state finance commission. 

Enacted several years ago to 
prevent unfair competition through 
the use of “loss leaders,” the act 
provides that merchants must 
charge at least 6 percent plus 
freight and drayage expenses over 
the actual cost of an item. 

McKinley said the 1945 legisla- 
ture failed to make an appropria~ 
tion for administration of the act, 
although it apparently intended to 
do so by increasing the amount of 
money allowed the store license tax 
division. 

The increased appropriation for 
the store license division was not 
earmarked for enforcement of the 
distinct unfair sales act and thus 
can’t be used for that purpose, ac- 
cording to McKinley. 

McKinley said he lost his job as 
manager of the act when Gov. 
Charles C. Gossett signed the trans- 
fer measure. Pointing out-that each 
Idaho merchant pays $2 annually 
for enforcement of the act, Mc- 
Kinley said the levy will continue 
for the next two years despite lack 
of a specific enforcement appro- — 
priation. 

He said the enforcement fund 
now has about $4,000, which will re- | 
vert to the general fund at the end 
of the next fiscal biennium. “In 
transferring administration of the 
act,” he asserted, “the legislature 
got it all balled up.” 


Goodall Leases 
Building for Sales 


NEW YORK.—Elmer L. Ward, 
president of Goodall-Sanford, Inc., 
announces that the building at 523- 
525 Madison Ave. here has been 
leased for occupancy for the new 
selling division of Goodall Fabrics, 
Ine. 

This division will handle all sales 
for upholstery fabrics, woolen fab- 
rics, transportation fabrics, decora- 
tive fabrics, Seamloc carpets and 
coated fabrics. Extensive plans are 
being developed to improve and re- 
decorate the new building. 


“IT WILL NOT BE NECESSARY to run 


the enclosed ‘‘ad’’ any more, as it proved 
very satisfactory and our stock of radios 
is now exhausted.’’—Villa - Pontiac Co. 
(Pontiac), Buffalo, New York. 

far Want Ad Dept., Inside Back Cover 
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That Nut for Postwar 


40,000,000,000 More Are Salted Away 
During Last Year 


PHILADELPHIA. — The Securi- 
ties Exchange commission revealed 
last week that the American public 
salted away a lot more nuts last 
year—40,000,000,000 of them—to ex- 
change for the postwar goodies. 

That is 10 times the savings dur- 
ing 1940, the beginning of war pro- 
duction. Since 1940, the liquid re- 
sources of the American public 
have increased about $120,000,000,- 
000, with cash, bank deposits and 
United States Government securi- 
ties accounting for the greater pro- 
portion of wartime savings. 

At the end of 1944, liquid savings 
in cash, deposits and government 
securities totaled $148,000,000,000. 
SEC said that in the past 2% years 
Americans have been saving nearly 
25 percent of their income in cash, 
deposits and government securities. 

SEC cited a change from repay- 
ment of old debt to incurrence of 
new debt and said that it reflects 
the fact “that the bulk of install- 
ment debt previously incurred for 
the purchase of automobiles and 
other durable consumer goods has 
already been paid off.” 


In 1944, consumer indebtedness 


4 . ® 
American Victory’ 
Heinze Claims New Car Can 


Turn in Own Length 


BESSEMER, Ala.—The “Ameri- 
can Victory,” a new car which its 
inventor claims can turn in its 
own length, has been perfected here 
by John O. Heinze, 72, Detroit pi- 
oneer in the automotive field and a 
retired Bessemer automotive engi- 
neer. 


Heinze predicts that his creation 
will revolutionize postwar transpor- 
tation. The car, if marketed, will be 
priced in the medium car price 
range. 

Heinze demonstrated that the 
novel wheel and steering arrange- 
ment allows the stripped - down 
model to turn in its own length. 
The synchronized front and rear 
steering mechanism turns both the 
front and rear wheels 60 degrees in 
either direction. 


The present model has a stand- 
ard engine, transmission system 
and brakes. The frame permits 
complete road traction over an 18- 
inch obstruction or an 18-inch dip. 


The completed car will seat five 
persons and will weigh about 2,400 
pounds. The model has a 144-inch 
wheelbase and an overall length of 
200 inches. 


Heinze said he had plans for a 
plant to manufacture the “Ameri- 
can Victory” in the Birmingham 
area. The plant will employ 7,500 
persons, he said. 

The inventor operated the Heinze 
Electric Co. in Lowell, Mass., in 
1900 and became chief engineer 
for the Northway Motor Co., a Gen- 
eral Motors subsidiary, in 1912. In 


was increased by $300,000,000 and 
holdings in securities other than 
those of the government reduced 
by $700,000,000. In 1943, consumer 
indebtedness was decreased by $1,- 
060,000,000 and in 1942 by $2,900,- 
000,000. 

As of Dec. 31, 1944, individuals’ 
savings were as follows: Cash and 
deposits — $22,000,000,000 in cur- 
rency, $39,000,000,000 in time de- 
posits, $34,000,000,000 in demand de- 
posits; United States government 
securities—$29,000,000,000 in Series 
A-E bonds, $8,000,000,000 in F and 
G bonds, and $16,000,000,000 in 
other United States securities. 

During 1944, currency and bank 
deposits increased by $17,000,000,- 
000; holdings in government bonds 
by $15,000,000,000; equity in private 
insurance by $3,300,000,000, and in- 
vestments in savings and loan as- 
sociations, $900,000,000. 


Jack Weed’s Truckin’ will give you some 
interesting views. 


“‘Here’s what I did with 


Speed Trial 


Shaw Gives Synthetics 
135 MPH Test 

AKRON.—A 500-mile speed test 
during which stock synthetic rub- 
ber tires were run at an average of 
more than 100 miles an hour with- 
out a blow-out is announced by the 
Firestone Tire & Rubber Co. 

The government-approved test 
was carried out at the Indianapolis 
Speedway on Nov. 29, 1944, under 
supervision of the American Auto- 
mobile Assn. Wilbur Shaw, three- 
time winner of the 500-mile In- 
dianapolis Sweepstakes, drove the 
test car. 

Purpose of the test was to find 
ont whether war-developed syn- 
thetic rubber tires on the cars of 
users, and now limited to 35-mile- 
an-hour speed, would stand up un- 
der the tougher conditions of faster 
speeds after the war. 

Shaw hit 90 miles an hour on the 
turns, and more than 135 miles an 
hour on the straightaways, for an 
average of 100.34 miles an hour. 
Ted Allen, secretary of the contest 
board of the association, headed 
the five-man AAA delegation which 
timed the test. 


De Soto...and in a 
small town, too” 


ABERDEEN, MD., HAD 1500 POPULATION WHEN CHRIS 
P. SMITH’S COLONIAL MOTOR COMPANY WAS BORN 


HRIS SMITH wrote us a letter. We took a picture of 
him and his business home. Together, they tell a 
story of big business in a small town. We'll let his letter 


do the talking: 
Dear Sir: 


With extremely limited capital, we started as 
De Soto dealers in 1928, the year De Soto was born. 
Now, after seventeen years, we are still proud to be 


De Soto dealers. 


We always enjoyed good sales of De Soto and 
Plymouth automobiles; also a splendid business in 
repairing and parts sales. 

Ever since the war froze new cars, service and parts 
volume has been excellent and we’ve been able to 
operate at a substantial profit. I’m looking forward 
to another good year in 1945, since Chrysler Product 
Parts have been available consistently. 

Our town’s normal population was fifteen hundred ; 
now it has increased considerably and we do not expect 
it to go back to normal after the war, so business should 


be better. 


In the meantime we are anxiously awaiting the re- 
turn of new De Soto and Plymouth automobiles. 


(Signed) Chris P. Smith 


Okla. Legislature Boosts 
Gas Tax and Tag Fees 


OKLAHOMA CITY. — As the 
result of a two-cent-per-gallon in- 
crease given final legislative ap- 
proval by the state legislature, 
Oklahoma’s tax rate will be 7% 
cents. 

It was estimated that the in- 
crease will yield an additional 
$7,000,000 in revenue, which will go 
to the highway fund for use largdy 
in matching federal postwar funds 
for road construction. 

Final legislative approval also 
was given a bill increasing auto- 
mobile registration fees. The meas- 
ure increases automobile tax prices 
for new cars by $2.50 and extends 
from seven to 11 years the time 
in which tags reach the minimum 
price under the state’s fee schedule 
which varies with the age of the 
vehicle. This bill is expected to 
raise between $400,000 and $500,000 
for schools. 


To offset loss to the highway 
fund of auto tag money used for 
schools, another bill was enacted 
to appropriate any surplus in the 
general revenue fund for this and 


the next fiscal year to the state 
highway commission for road pur- 
poses. 

Enactment of the gasoline tax 
increase followed rejection of a 
proposal for an increase of 1 per- 
cent in the state’s sales tax. 

During its 1945 session, the Okla- 
homa legislature considered a va- 
riety of new tax proposals, despite 
the fact that the session had beer 
preceded by talk of tax reduction. 
Besides the new automotive levies, 
an increased beer tax, designed to 
raise $5,000,000 annually, was passed 
earlier in the session. 


Lempco Export Company 
Opens Cleveland Office 
CLEVELAND.— Lempco-Interna- 
tional, the newly formed export 
company of Lempco Products, Inc., 
opened offices here Apr. 13. 
The firm will employ 36 forme: 


staff members of the Lempco ex- 
port department. 
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. 1917 he formed the Heinze-Spring- 


’t miss th int of this story—that De Soto-Plymouth 
field Co. in Springfield, Mass. You can't miss the point o a neey — 


dealerships succeed in small towns as well as large. For facts 
about sales areas available write today to Mr. J. B. Wagstaff, 
General Sales Manager, DeSoto Division, Chrysler Corporation, 


Peeler New Mayor Detroit, Michigan. 


Of W. Palm Beach 


WEST PALM BEACH, Fla.— 
Stanley Peeler, Cadillac dealer in 
Florida for more than 20 years, was 
elected mayor of 
West Palm Beach 
last week by 
unanimous vote 
of the city com- 
mission. 

Operating Stan- 
ley Peeler Motors 
here, the new 
mayor entered 
the automotive 
business with 
Claude Nolan in 
Jacksonville after 
his discharge 
from the Army in World War I. In 
1924 he established the South Flor- 
ida Cadillac Co., Tampa, as vice- 
president and general manager. 

He is currently serving as a di- 
rector of the Florida Automotive 
Dealers Assn. He has been a mem- 
ber of the city commission since 
1942. 
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You get the best results in our Classified 
Section, inside back cover. 





Dealer 


Archie Cochrane Acquires 


Ford Dealership in Billings 

Archie Cochrane has purchased 
Charbonneau Motors (Ford) in 
Billings, Mont. Cochrane is the 
brother of Mickey Cochrane, once 
a famous baseball player and now 
serving in the Navy. 

Archie Cochrane Motors, as the 
new dealership is now called, is at 
3025 First Ave. Ray Ammon is ser- 
vice manager, Bruce Huntley, parts 
manager. 


* 

Jack Lester, who *was recently 
signed as Nash dealer in New Or- 
leans, has set up a temporary serv- 
ice department at 3001 S. Claiborne 
Ave. 

* + » 

Olin Linn, president of New Or- 
leans Motor Co., Inc., (Ford) was 
elected chairman of the Housing 
Authority of New Orleans. 

* * * 

E. G. Powell, president of Powell 
Equipment Co., Caterpillar tractor 
distributor in Winnipeg, Manitoba, 
announces that his firm has plans 
for new sales and service buildings 
at Winnipeg and Port Arthur. 
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Doings 


Fred G. Nunneley, Canadian man- 
ager for the Caterpillar Co. since 
1935, has joined Powell Equipment 
as general manager. 

* * ¥ 


O’Toole Buys Dealership 


In Corvallis, Ore. 


Phil J. O’Toole has announced 
the purchase of Brands Motor Co., 
Corvallis, Ore., from E. P. Brands. 

The name of the firm has been 
changed to O’Toole Motors. The 
same lines of General Motors prod- 
ucts will be carried and serviced, 
Chevrolet and Oldsmobile. 


* * * 


Hood Named Distributor 
For Reo in S. C. 


Hood Motor Co., Columbia, S. C., 
has been named distributor for Reo 
trucks in this territory. Burke Hood 
was the organizer and president of 
Capital Motors, of Columbia, and 
the Hood Motor Co., now owned 
and managed by Hood, is successor 
to that organization. 

* * * 


A. E. Ellerman will soon open a 
general repair garage in Fayette, 


Mo. The new business, which will 

be known as the Ellerman Motor 

Co., will specialize in the repair of 

Chevrolet autos. 
aa + * 

Tuggle-Ury Motors Co. (Dodge), 
Brownsville, Tex., has moved to a 
100 by 120-foot building on Levee 
St. The firm cancelled its lease on 
its old quarters at East Tenth and 
Washington.* * * 

State Motors, Inc., in Olympia, 
Wash., has been formed by O. R. 
Rockway and OC. H. Leland. 

a * * 


C. E. Lee, for many years con- 
nected with the automobile business 
in Montgomery, Ala., announces his 
partnership with Will Gatlin in the 
opening of Lee & Gatlin Motors, 512 
Bibb St. 


Lempco Products Win 


Second White Star 

BEDFORD, O.—James F. Strnad, 
president of Lempco Products, an- 
nounced last week that the men 
and women of the firm have won 
the Army-Navy Production Award 
for the third time. 

This latest recognition of high 
achievement in the production of 
war materiel entitles Lempco to fly 
two stars from their Army-Navy 
E flag. 


The Farm Market of the 
GOLDEN CRESCENT 


is a bigger 


market 


than metropolitan 


DETROIT! 


IZE, ALONE, is only part of the story. For the three 
million farm folks of The GOLDEN CRESCENT are 
also ready, willing and able to buy the products of today 


...and tomorrow. 


overlook it! 


The GOLDEN CRESCENT comprises one of the richest 
sectors of the great American farm market, stretching 
through the states of Michigan, Ohio and Pennsylvania. 
Here a diversity of products and close proximity to large 
markets gives farmers a year-’round income. Through the 
past years, this income has risen sharply. And, with it, sav- 
ings accounts have grown. And mortgages dwindled to an 


all-time low. 


Here, in postwar competition, is a sector that will richly 
reward sales effort. And here is a sector thoroughly covered 
by three farm papers which are welcomed, read and believed 
— OHIO FARMER, MICHIGAN FARMER and PENN- 
SYLVANIA FARMER. Here is excellent testing ground for 
your sales strategy —a great market, made up of people 


with money 


- and people eager to buy a diversity of prod- 


ucts thus far denied them by wartime conditions. 


A. The Golden Crescent 


>) 
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New K. C. Sites 
Acquired 
3 Dealerships 


Three Kansas City real estate 
transactions involving automobile 
dealers have been announced. 


The tenant of the McGee St. 
building—the Walsh Motor Co., 
headed by Edward F. Walsh jr.— 
acquired a two-story building and 
a vacant lot at the northeast corner 
of 26th St. and Grand Ave. for 
$52,500. 

The corner property was that oc- 
cupied by Ralph Knight, Inc., an- 
other automobile dealer, who pre- 
viously had purchased the Con 
Frazier Buick Co. property at 27th 
and Main. Frazier has leased a new 
location at 3336-46 Main. 


Walsh, who operates a De Soto 
and Plymouth agency, announced 
that a building is planned to cover 
the vacant portion of the property 
purhased for his firm. He said the 
new building would correspond ar- 
chitecturally with the existing 28,- 
000-square-foot structure. 


Read Jack Weed’s Backshop for some 
highlights in the service field. 


If you have a product you can sell to men and women of means 
who want to live better . . . here in The GOLDEN CRESCENT 
is a huge market ready and waiting . . . and able to buy. Don’t 


RURALLY RICH—POLITICALLY POWERFUL 


OHIO FARMER 


Cleveland 


MICHIGAN 


FARMER 


Detroit 


PENNSYLVANIA FARMER 


Harrisburg 


Sparks Bonnet Resigns 


Surplus Post on Coast 

WASHINGTON.—The Surplus 
Property board last week an- 
nounced that the Treasury de- 
partment has accepted the resig- 
nation of Sparks Bonnet as 
the Procurement division’s San 
Francisco deputy regional direc- 
tor for the disposal of surplus 
property. 

“Charges of irregularities in 
the operations under Bonnet’s 
jurisdiction are under investiga- 
tion,” an SPB statement dis- 
closed. 


Perrault Praises 
Canadian Order 
On U. C. Dealers 


MONTREAL.—The effect of the 
recent Wartime Prices and Trade 
board order restricting the activi- 
ties of used car dealers throughout 
Canada will serve to protect the 
public against misrepresentation 
and make easier the preservation of 
the present price ceilings on used 
cars, Rene Perrault, president of the 
Montreal Automobile Trade Assn., 
Ltd., has asserted. 

Refuting arguments advanced by 
L. C. Branchard, chairman of the 
Quebec division of the newly formed 
Canadian Used Car Dealers Assn., 
Perrault held that the order which 
requires that a dealer have on his 
premises facilities for the recondi- 
tioning and repair of used cars did 
not “play into the hands of large 
dealers but served to confine dealing 
in used cars to responsible parties.” 


Borg-Warner 
Honored by Navy 


CHICAGO.—Borg-Warner’s part 
as a leading manufacturer of am- 
phibian invasion tanks was recog- 
nized officially last week by the 
U. S. Navy in ceremonies with In- 
gersoll Steel & Disc division at 
Kalamazoo, Mich., and corporation 
— here, headed by R. C. Inger- 
so. ° 

Presenting the division with an 
“amtrac” that Ingersoll built nearly 
two years ago, Rear Admiral C. H. 
Woodward, USN, stated: “It is in 
token of your leading role that 
this pilot model has come home to 
stay. This LVT was the first am- 
phibian tractor to have a stern ramp 
for unloading. The value of this 
feature, which was amply demon- 
strated at Saipan and subsequent 
landings, is that it permits our 
troops to step out upon dry land 
under cover of the craft.” 


Fighting Timber 
Townsleys, Father and Son, 


Are Both War Vets 
GAINESVILLE, Tex.—Two 
World War veterans comprise the 
key personnel of a Chrysler father- 
and - son dealer- 
ship that has just 
been formed here. 
The firm is the 
J. B. Townsley jr. 
Co., headed by J. 
B. (Joe) Towns- 
ley sr., and Capt. 
J. B. Townley jr. 
The father, who 
served with the 
AEF in France in 
er teen War I, has 
mi . n in the auto 
J. B. Townsley business for 24 
years here. 


The son spent 18 
months flying in 
the China-Burma- 
India theater be- 
fore being re- 
turned by the 
Army Air Forces 
to this country 
for station at 
Reno, Nev. He is 
ex to take 
an active part in 
the firm when he 
Sees to civilian Capt. Townsley 
e. 
Gets Montreal Order 

MONTREAL.—Montreal Executive com- 
mittee has awarded to Leduc Automobiles, 
Ltd., the contract to supply four Chevrolet 


master coach cars, at a price of $2,034.96 
each, for the city. 


You get the best results in our Classified 
Section, inside back cover. 
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==gnothing but gobs of silence 
was demonstrated and explained 
gspondents recently at an Army Service Forces show at Fort 


FOB FACTORY 
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Details on T-26 Tank 
Are Revealed 


By A. H. Allen 
DESPITE THE FACT its manufacturers give out with, 


, the T-26 General Pershing tank 


in some detail to corre- 


Meyer, Va. The General Pershing in its original model is now 


known as the M-26, and a 

ewer and further improved 
model called the T-26E4 has 
already been built and tested ex- 
tensively. 

The M-26 has a “dry” weight of 
43 tons, and about 45 tons fully 
loaded. It is powered by a 12-cylin- 
der 500-horsepower Ford engine, 
currently being built at the Lincoln 
plant at a rate of 48 daily. A hydra- 


matic type transmission, built by 


the Detroit Transmission division 
of GM, provides easy maneuver- 


Pability and control. The tank, inci- 


dentally, carries a 


tor industry are inclined to com- 
ment: 
“You ain’t seen nothin’ yet.” 
* + * 


Tools Everywhere 


But... 


PRELIMINARY survey of DPC- 
owned machine tools throughout 
the U. S. shows a total of 239,000, 
exclusive of other types of metal- 
working equipment such as bend- 
ing machines, forging equipment, 
presses and shears, riveters, etc. Up 
to now only an insignificant num- 
ber has been placed on sale. On top 


PLANS FOR SOUTHERN CALIFORNIA’S 
automobile brake check program were outline 


icipation in the nationwide 
at a Town House luncheon in 


Los Angeles attended by enforcement officers, safety authorities and motorcar 


dealers. Speakers at the meeting shown above 
bell, director of the Western region of the National 
Caldwell of the Los Ange 
assistant manager of the Los Angeles-Ford branch, and Col. 
afety Council. 


Chief B. BR. 
ager of the Greater Los Angeles 


chines the DPC will have to dispose 
of postwar are an estimated 200,000 
more machines owned by other 
government agencies, which will 
sooner or later be declared surplus 
It seems a little strange some 
way could not be found to locate 


les Police department; Roy A. 
F.C. 


left to wight. are Earl F. ee a 

fety Council; Deputy 
Pierce, 
ynch, man- 


try for its initial reconversion out 
of this tremendous hoard of 439,- 


000 machines. 
7 = * 


‘| Makes Sense 


SPEAKING of machine tools, the 


the few thousand “key” machine |suggestion makes considerable 


crew of five and]of this quarter of a million ma- 
has dual controls. 

Torsion bar 
suspension of 
the type intro- 
duced on the 
M-18 Hellcat and 
the M-2 light 
tank, is standard 
on the M-26, 
along with the 
large b 4 gie 
wheels with cen- 

vee ter guides for 
the track. Flotation is improved 
by widening the track from the 
16 inches of the General Sherman 
M-4 to 24 inches. Overall width of 
the tank is 134 inches. 

The M-26’s main gun is a 90- 
millimeter high-velocity cannon 
with muzzle velocity of 3200 feet 
per second, while on the improved 
T-26E4 model this is stepped up to 
$750 feet per second by the use of 
a shell with heavier explosive 
charge. The tank can carry 70 
rounds of this ammunition, some of 
which is of the armor-piercing va- 
riety, capable of punching a hole 
in 14 inches of armor plate at 300 
yards, according to the Army. This 
type of shell comprises a tungsten 
carbide core mounted inside an 
aluminum housing. 

Frontal armor on the General 
Pershing is four inches thick, com- 
pared with three inches on the 
General Sherman. Other armor 
plate is about one inch thick. 

Supplemental armament on the 
M-26 includes two .30-caliber and 
one .50-caliber machine guns, while 
the T-26E4 carries twin 50-caliber 
machine guns on a free-swinging 
mount, along with two .30-caliber 
guns. 

It has been revealed production 
of the M-26 at the Fisher arsenal 
is now about 10 units daily, while 
Chrysler is supplying three daily, 
as well as a complement of the 
General Sherman models. 

* * * 


Cancellations 


Are Mystifying 

CANCELLATION of new tank 
plants, recently announced in 
Washington as including six pro- 
jects, two each for Chrysler, Ford 
and General Motors, considerably 
mystified automotive people who 
are active in tank-building work. 
Ford has long been out of the tank 
construction program, except for 
building engines and supplying 
some armor plate components, and 
spokesmen for the Chrysler and 
Fisher arsenals say they know of 
no new plants being projected in 
their divisions. 

It is possible Army Ordnance 
may have had these projects on 
its own agenda and had not even 
informed the contractors, making 
the “cancellation” just a matter 
of clearing off some bookkeeping 
in Washington. 


+ * * 


More to Come 

VIEWING SOME of the scat- 
tered arms cutbacks already an- 
nounced in piecemeal fashion from 
various sections of the country, and 
their consequent effect on employ- 
ment over the next few months, 
some production officials of the mo- 


tools required by the auto indus- 


Road tests are confirming a fact dis- 
closed in the laboratory some years ago. 
You can depend on Alcoa Aluminum 
rear axle housings. A number have run 
as much as 400,000 miles each. 

Alcoa Aluminum rear axle housings 
are worthy of consideration by every 
fleet operator. Their lighter weight— 193 


pounds instead of 329 pounds, for ex- 


y+ LCOA PMO Ue eee 


sense that automotive plants pre- 
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pare lists of their critically-needed 
tools and circulate them among 
themselves and other manufactur- 
ers in the effort to locate the ma- 
chines, instead of preparing long 
lists of all surplus and near-surplus 
tools and circulate these lists 
among prospective buyers. The for- 
mer plan is currently being pushed. 


Studebaker Lists 
4 for Field Posts 


SOUTH BEND.—-Four field ap- 
pointments were announced this 
week by K. B. Elliott, vice presi- 
dent in charge of sales for the 
Studebaker Corp. They are: 

Malcolm N. Dailey as assistant 
to the regional manager in Atlanta: 
J. B. Phillips as special commercial 
car representative in Boston; Wal- 
ter H. Weaver as business manage- 
ment representative in St. Paul; 
T. M. Duigon as business manage- 
ment representative in Philadel- 
phia. 


“IT WILL NOT BE NECESSARY to run 
the enclosed ‘‘ad’’ any more, as it proved 
very satisfactory and our stock of radios 
is now exhausted.’’—Villa - Pontiac Co. 
(Pontiac), Buffalo, New York. 


a47 Want Ad Dept., Inside Back Cover 


A REAR AXLE HOUSING OF 


ample—means a larger margin for profit. 


And this reduction in unsprung weight 


gives an added bonus of 


smoother rid- 


ing, less wear and tear on equipment 


and tires. 


Alcoa engineers will gladly discuss 
this subject with you. ALUMINUM 
Company or America, 1926 Gulf Bldg., 


Pittsburgh 19, Pennsylvania. 
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9 Millions Under Cost .. . 


Surplus Sales Yield 
$6,023,573 in March 


. 


“WMiyitto’s mad - clear through! 


Something’s wrong again with Myrtle’s car ... “they” haven’t been able to 
“keep it fixed”... and if Myrtle could talk to the manufacturer she’d tell him 
plenty about his service! That might not be so bad, but what happens really 


hurts. In righteous wrath Myrtle tells her troubles to simply dozens of her 


friends. These friends tell other friends. And every manufacturer knows how 


quickly a few aggrieved owners in any community can cancel out years of 


patient, costly effort invested in building sales and goodwill. 


@ For motor cars — as for every other highly 
developed mechanical product — good service 
finally depends on good mechanics equipped 
with the right tools for every service operation. 
Many manufacturers are keenly aware of this, 
and constantly emphasize its importance to 
their service outlets. But it is a stubborn fact 
that only personal calls . . . displaying and 
demonstrating the tools... persistently educat- 
ing mechanics on the desirability of owning 
them... can insure widespread use of factory- 


geo 
« 


SERVING BUSINESS EVERYWHERE 


recommended service tools. 

A costly undertaking for any manufacturer 
— but there is one unique organization ready 
to assume responsibility for every phase of it. 
For 25 years Snap-on’s tool distributing organ- 
ization has been successfully doing this job... 
calling on mechanics in service shops every- 
where .. . selling tools for better service. If 
you are planning a program for more effective 
servicing of your postwar products, ask for the 
complete story. Write, 


SNAP-ON TOOLS CORPORATION 


8082-0 26TH AVE., KENOSHA, WIS. 


EE ae 


WITH TOOLS FOR BETTER SERVICE 


WASHINGTON. — The Office of 
Surplus Property announces that 
the sale of consumers goods real- 
ized $6,023,573.22 during March, the 
reported cost of which amounted 
to $15,823,093.91. 

These items were mainly sur- 
pluses that were released by the 
Army and Navy. 

The sales were divided over Pro- 
curement’s 13 regional offices as 
follows: 

Region 1, $119,880.21; Region 2, 
$643,441.63; Region 3, $316,938.24; 
Region 4, $653,303.62; Region 5, 
$287,604.27; Region 6, $573,270.10; 
Region 7, $602,895.38; Region 8, $1,- 
131,433.53; Region 9, $296,177.63; Re- 
gion 10, $514,177.36; Region 11, $854,- 
487.47; Region 12, $26,021.75; Region 
13, $3,942.03. 

Automotive transactions by re- 
gions follow: 

Region 1. Cargo trucks, Notaran- 
tonio Bros., Inc., N. Providence, 
R. I.; dual wheel pole trailers $6,- 
200; Siegel’s Auto Parts Co., Revere, 
Mass.; cargo trucks Herbert W. 
Scott, Holyoke, Mass. 

Region 2. None. 

Region 3. Automotive vehicles, A. 
Meyer Son, Inc., Richmond, Va.; 
automotive vehicles, Weiss Motor 
Co., Baltimore. 

Region 4. None. 

Region 5. None. 

Region 6. Automotive vehicles, 
Huggins Motor Sales & Service, At- 
lanta, Ga.; dump and stake trucks, 
Houck-Corley Co., Nashville, Tenn.; 
tractor trucks, Davis Childs Motor 
Co., Hutchinson, Kansas; cargo 
trucks, Thomas Buick Co., Ashe- 
ville, N. C. 

Region 7. Trailers, Holland Page 
Industries, Austin, Tex.; tractors 
Fort Worth Equip. Co., Fort Worth, 
Tex. 

Region 8. Tractors, grades and 
shovels, Millner Truck & Equip. 
Co., St. Louis. 

Region 9. Plows and scrapers, 
Weaver Tractor Co., Sacramento, 
Calif.; cargo carriers Holt Chew 


Arctic Oil Firm 
Sold for $500,000 


MONTREAL.—Purchase of the 
assets of the Arctic Oil Co., Ltd.. 
which operates approximately 25 
gasoline service stations in Alberta. 
for “just under $500,000” by Gas & 
Oil Products, Ltd., is announced 
by A. H. Mayland, president. 

Gas and Oil Products operates 
an absorption plant and refinery in 
Turner Valley, Alberta. 


Two U.C. Salesmen 


Fined in Toronto 

TORONTO. — Two Toronto used 
car salesmen were each fined $100, 
and costs here in police court last 
week for selling a car above ceil-! 
ing prices. The car had been sold, 
for $605 and a trade in credit of $2 
for an old model car. The ceiling 
selling price was $589.69 


Motor Co., Denver; cargo carrier 
H. F. Hartwell, Arriba, Colo.; auto 
parts, Auto Parts, Inc., Rapid City, 
S. Dak. 

Region 10. Scraper, pumps, trac- 
tor and rooter, Louis F. Jenson Co. 
Minneapolis; pump, snow plows, 
tractors, Farm Equip. Co., Somerset, 
Pa.; tractors, Mead Beardmore Mo 
tor Co., Mankato, Kan.; tractors, 
General Equip. Co., Oakland, Calif.; 
tractors and truck, James W. Bell 
Co., Cedar Rapids, Ia. 

Region 11. Crane, dozers, winch 
and tractors, Devenny Equipment 
Co., Seattle; tractors, Northwest 
Tractor Co., Seattle; Tractor and 
concrete mixers, Benj. E. Boone, 
Inc., Seattle; tractors, Dulien Steel 
Products, Inc., Seattle; tractors, 
crane, generator and pump, Folsom 
Co., Missoula, Mont.; tractors, Lan- 
stra Bros., Bellevue, Wash.; winch, 
tractors and parts, Northwest Trac- 
tor and Equip., Seattle; tractor, City 
of Tacoma, Tacoma, Wash. 


Automatic Prici 
Of Durable Goods 
Extended by OPA 


WASHINGTON.—OPA last week 
altered the consumer durable goods 
regulation to require a greater am- 
ount of automatic pricing by manu- 
facturers of most such goods, in- 
cluding building materials. 

An established manufacturer with 
a new item ready for the market 
now must compute his own ceiling 
by reference to legally established 
prices for comparable items manu- 
factured by him, even though the 
comparable items are no longer 
currently being sold, OPA said. 

This widens the coverage of the 
third, or comparable item, pricing 
method provided in the regulation. 
The ceiling so computed is filed 
with OPA for review 15 days before 
the new article is sold, but auto- 
matically goes into effect if not dis- 
approved by the agency. 


Formation Stick 
Output Spurred 


CLEVELAND. — Production of 
the G-1230B formation stick by 
Jack & Heintz, Inc., is now ap- 
proximately 40 percent ahead of 
schedule. 

The formation stick built by Min- 
neapolis Honeywell Co. in corpora- 
tion with Air Technical Service 
Command, is installed in pairs on 
both the B-17 and B-24 airplanes 
for use by the pilot and co-pilot. 

An accessory control assembly 
for the Type C-1 automatic pilot, 
it functions in the same system by 
feeding signals to the autopilot 
amplifier when the stick is moved. 
These signals operate the three 
servo units of the autopilot to man- 
euver the airplane. 


“The plant is gradually putting their postwar plans into effect!” 





on 


ey AIRCBAFT NEWS 
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Fe» Williams vs. Evans 


In This Ring 


By Charles Evans 


Aviation Editor 


- TO THE QUESTION put by Automotive News in the 
pr. 2 column, Has Williams Lost Fighting Spirit?” the 
answer is “No.” A big loud “No,” in more than 2,000 words 


om Al’s own typewriter. 


The question made Al Williams, Scripps Howard aviation 
QD 


-olumnist mad. Those in avi- 
“ation who know him realize 


his is very easy to do. Pho- 
ographers made him mad in 1925 
when they asked him to shake 
—bands with Army’s Cy Bettis before 
A race at Mitchell Field, L. I. He 
refused. Then Bettis beat him, and 
hat made him mad. But that was 
back in the days when Al was an 
even-tempered character compared 
apo what he is now. He reveals in his 
etter answering this columnist, 
h - his temper is still gaining alti- 
e. 


We wrote in the Apr. 2 column 
that Williams, long an exponent 
of progress in aviation, had 
seemed reactionary in calling on 

nanufacturers to stick to their 
pre-war models. He answered 
that he wants airplanes immedi- 
ately available after the war to 
put his salesmen in to go about 
the country selling Gulf oil prod- 
ucts. He doesn’t want to wait for 
new and better airplanes to be- 
come available. 

“Just what type of aircraft do 
you suggset as capable of taking 
he place of the Stinson Reliant 
$SR10-F?” Williams asks in one of 
his milder paragraphs. “Speak right 
p—this is your time to talk. Do 
you know the cost-per-flying-hour 
of this type, or any other type of 
ivilian aircraft on the market 
now, or pre-Pearl Harbor? You 
an’t answer this question and I 
now it, because the information is 
only available to those who know 
nough to look for it, where to look 
or it, and experience enough to 
evaluate it when they find it.” 

* * * 


Operating Costs 
fre Cited 


WELL, OF COURSE, I know 
how much it costs to fly a Stinson. 
very conservative estimate would 
be $15 an hour on the basis of 100 
ours a year, which few could af- 
ord. (It costs $10.24 an hour to 
operate a little, 65-horsepower two- 
eater training plane 100 hours a 
year.) And, unless Gulf plans to put 
many thousands of salesmen into 
he field after V-Day, there will be 
enough surplus planes available, 
Stinsons, Howards, Cessnas, Beech- 
rafts, for all of them; all 1941 
models, too. Al has only to buy 
hem from the DPC. As to replac- 
g the Stinson, that is just what 
this column wants to see. We will 
never have popular flying, we have 
said repeatedly, until we have bet- 
ter airplanes at lower cost. And by 
petter—referring to-Stinsons and 
all the others—we mean more use- 
ul, with better takeoff and landing 
haracteristics, and safer. But let 
Al go on: 

“You don’t know what you are 
alking about when you say that 
one of the prime mistakes the air- 
sraft industry has made has been 
building airplanes for pilots.’ The 
facts flatly contradict your state- 
ment. We have built too many 
planes too many years for engi- 
neers—not for the men who fly 
hem. Who would you build air- 
planes for—people who don’t fly?” 
We'd better build them for peo- 
ple who don’t fly or we will never 
have an aviation industry. 
* 


* * 
implification 
's Watchword 


“DO YOU KNOW anything about 
the simplification of cockpit layout 
d the origin of the movement or 
he people behind the movement 
for ridding the cockpits of gadgets 
nd unnecessary doodads?” Al asks. 
“Well, for your guidance in the 
uture, that movement started 
many years ago and it was spon- 
sored most vigorously by men of 
hard, practical experience in the 
ockpit—not typewriter aviators.” 


Yes, Al, I know about that, in- 
cluding some recent interesting 
progress in cockpit design which 
is military and secret. But I want 
simplification for those who do 
not fly today, not for you “hot” 
pilots. You might want to check 
on some previous columns to see 
what I want. See those dated Jan. 
8, this year, Nov. 27, Nov. 18, Oct. 
30, Sept. 18, Aug. 21, and July 10, 
last year. 

Al again: 

“When I speak of speed, I am 
stating a general principle, namely, 
no airplane will ever be fast enough 


Missine! 


Sporting Goods Dealers 
Don't Sell The Outdoorsman’s 
Biggest Item of Equipment -- 


BuT YOU bdo! 


for any age. Again, I refer you to 
the automotive industry where the 
chief talking point of each succes- 
sive model has been faster get- 
away, higher speed, etc. Probably 
you won’t appreciate the following 
philosophical observation since it is 
one necessarily gained from cock- 
pit experience, namely, that as long 
as man’s eyes can see farther 
ahead than the position he occu- 
pies at any particular moment in 
flight, he will be wishing for more 
speed to reach the point upon 
which his vision rests.” 

Again, I must insist that you 
speak for yourself Al. A CAA sur- 
vey of ex-airplane owners revealed 
that 22 percent of them felt that 
manufacturers had given too much 
consideration to high speed, 8.4 per- 
cent said too little consideration. 
No recent poll of prospective air- 
plane purchasers reveals any strong 
desire for high speed at the ex- 
pense of utility, low cost, comfort, 
safety or any of the other features 
heretofore used to sell airplanes. 
Pilots, and there are relatively few 
of them, may want speed. The aver- 
age man will gladly accept a rea- 
sonable compromise. 

* * € 


‘Must Have ’Em 


Ready to Go’ 
“GETTING BACK,” writes Wil- 


liams, “to the original purpose of 
my letter to the industry, which 
you missed entirely in a criticism 
which was aimed at being smart 
(but by no means wise), we need 
proven airplanes that can go to 
work the day after the shooting 
stops. You, of course, can afford to 
wait for blueprints because you are 
not faced with the practical neces- 
sity for doing any of the practical 
work in aviation, nor for putting 
airplanes to work the day after the 
shooting stops. I can’t wait, and 
neither can any others who are do- 
ing the work of aviation. 

“We must have planes ready to 
go—planes upon which we can rely, 
planes which can safely do the 
work which must be done—and the 
majority of solid thought facing 
this necessity is strongly with me, 
namely, that we will have to pick 
up where we left off at Pearl 
Harbor. 

“Whether you know it or not, 
up to the day before Pearl Har- 
bor was the foundation of avia- 
tion. And I propose to seek, and 
buy and put to work the best 
planes available on top of that 
foundation wall. And I leave to 
irresponsible critics, such as your- 
self, unwittingly giving evidence 
of having been dunked in Utopian 
sophistry, to ignore building the 
first story of the new structure, 
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but instead begin on the second 
story, depending, of course, for 
support upon thin air, or possibly 
upon a supercharged, sniping 
typewriter. 

“I would give a great deal to get 
you in the back seat of my Gruman 
fighter for 15 minutes, in order to 
teach you more than you ever sus- 
pected could be learned anywhere, 
much less in an airplane. And then, 
too, I would enjoy watching you 
take the gaff for a few minutes, 
and the changing shades of color 
that would chase one another 
across your countenance — having 
taken the precaution, of course, of 
advising you to consult with Good- 
year or Goodrich about acquiring a 
proper set of pants. You asked for 
it!” 

* eo * 


Colored Faces? 


Whose Now? 


OH, ALFORD, what you said! 

And I'd like to have had you with 
me Al, since 1924 when I started 
writing aviation (flying, when I 
could afford it, since 1927). I'd like 
for you to have seen the other side 
of flying, the private citizens who 
have tried to buy and use personal 
airplanes; who want to fly, even as 
you and I, but can’t. Incidentally, 
could you afford the 1,000-horse- 

(See AIRCRAFT, Page 40, Col. 5) 


To a sportsman, a new car is equipment—indispensable 
equipment for his fishing and hunting trips. He can’t go to 
a sporting goods store and buy your car, but he should be 
sold on it right where he gets the information on all the other 
items he buys! And that means in the pages of his favorite 
outdoor magazine—Sports Afield! 


Every month, more than 350,000 red-hot sports enthusiasts 
buy and read Sports Afield. It’s America’s leading outdoor 


publication. With the biggest ABC circulation Guarantee in 
the field, and the lowest basic advertising rate, Sports Afield 
is your natural channel of approach to the world’s best new 
car prospects! Is Sports Afield on your new schedule ? 


Sports Afield 





Universal C.I.T. Offers 


Dealer Expansion Plan 


NEW YORK. — A new plan to, 


appraised value will be at a lower 


provide automobile dealers with| interest rate, and the term of the 


mortgage lending facilities to fi- 
nance, on long terms and at at- 
tractive rates, adequate buildings 
for sales and service, has been an- 
nounced by Universal C.I.T. Credit 
Corp. in cooperation with the 
Mutual Life Insurance Co. of New 
York. 

In announcing the plan, Arthur 
O. Dietz, president of Universal 
C.1.T., said it would enable dealers 
to expand present service facilities 
to meet the growing demand for 
maintaining essential wartime 
transportation, construct new build- 
ings or modernize existing ones to 
take care of present and future re- 
quirements. 

“Under one phase of the plan,” 
Dietz said, “loans equal to 2/3 of 
the appraised value of the property 
will be made at 4% percent per 
annum. Monthly payments, which 
include interest on the descending 
balance, pay the obligation in full in 
14 years and four months. 

“Under another phase, loans 
equal to 60 percent or less of the 


loan can be extended still fur- 
ther.” 

Dietz pointed out that a recent 
survey revealed that 71.4 percent of 
the automobile dealers interviewed 
are planning building expansion in 
the postwar era. 

“Sales and service buildings,” 
said Dietz, “have grown old in the 
nation’s service, and their adequacy 
in the light of anticipated needs has 
been studied. With characteristic 
vision and enérgy, manufacturers 
have provided dealers with blue- 
prints and architectural designs to 
help dealers plan their sales and 
service housing in keeping with 
tomorrow’s opportunities. 

“Universal C.I.T. saw in these de- 
velopments a need for uniform 
mortgage lending facilities tailored 
to the automobile business on a na- 
tionwide basis. Here was an op- 
portunity to link our knowledge of 
the industry and contact with auto- 
mobile dealers with the facilities of 
an organization specializing in the 
real estate mortgage field, in order 


“In operating the plan, we have 
joined forces with Mutual Life, 
with assets of $1,718,000,000. Its 
specialized personnel, together 
with Universal C.I.T.’s offices serv- 
ing every community, is assur- 
ance to dealers everywhere that 
the benefits of the plan are within 
easy reach.” 

The Universal C.I1.T. survey in- 
dicated that a large percentage of 
automobiles are not serviced by 
the dealers who sold the cars, and 
that many dealers are considering 
plans to link up-to-date physical 
facilities with modern sales and 
service merchandising in order to 
regain this business and to compete 
successfully for the postwar market. 


Registrations Up 
In N. Hampshire 


CONCORD, N. H. (UTPS) — 
New Hampshire reports that during 
March there were registrations of 
73,000 passenger cars, an increase 
of 7,147 over the 65,853 registered 
in the same month of 1944. 

There was also a slight increase 
in the registration of trucks and 
other commercial vehicles, the total 
reaching 18,657 as compared to 
17,809 in the preceding year. 
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to meet this modern requirement. 


N.J. Inspections Hailed 


Compulsory War Program Girds State’s Autos 
For Return to Peacetime Travel 


TRENTON, N. J.—Because of its 
retention of compulsory motor ve- 
hicle inspection during the war 
years, New Jersey will be better 
able than other states to weather 
the threatened postwar increase in 
traffic accidents, State Motor Ve- 
hicle Commissioner Arthur W. 
Magee predicts in his annual re- 
port to Gov. Edge and the state 
legislature. 


Magee pointed out that some 
leading safety groups foresee: an 
avalanche of accidents with the re- 
turn to peacetime driving because 
of the deterioration of motor ve- 
hicles on account of the parts 
shortage and lack of mechanics. 

“Motor vehicles may have reached 
an advanced stage of deterioration 
in other states,” he declared, “but 
New Jersey motorists are now col- 
lecting dividends in the form of 
longer car life, all because of in- 
spections. Poor brakes, faulty steer- 
ing mechanism and improper light- 
ing equipment have not been per- 
mitted to get beyond the inspection 
lane in New Jersey. 


uTTERCUP 


Cafeteria Service... for satisfied cows! 


When not in pasture or in barns, cattle were 
usually penned up in a lot, and feed dumped on 
the ground. In springtime, the old-fashioned 
feed lot is often a mess of mire, where steers need 
galoshes and swine are amphibious. 

Unsightly, the feed lot is also uneconomic. 
Cattle pick up parasites and infections. Expensive 
feeds are trampled into the soft sludge. On one 
lot, during 26 days of rain and snow, 100 cattle 
were fed goo bu. of corn, 2,600 pounds of linseed 
meal, 3,120 pounds of hay, and 2,000 pounds of 
molasses . . . $1,000 of cattle cuisine . . . but due 
to bad dinner time conditions—the herd lost 325 
pounds of weight! 

Smart farmers make feeding a pleasure for 
their four-footed friends . . . pave feed lots with 


concrete, permissible under wartime priorities. 
The paved lot saves feed, bedding, labor in 
scraping, grading, and filling holes; makes 
manure collection easier; lessens foot trouble; 
and keeps beef on the hoof happy, contented and 
fat. Last spring, when neighbors’ cattle in the 
mud were standing still on the scales or slipping 
. . . Arthur Frandson’s herd, in a concrete 
cafeteria, gained 2.22 pounds a day . . . and pigs 
followed for pickup at the second table! 
Advertising men, market-minded, will learn 
how Waldorf service for cattle pays handsome 
profits . . . Current farm improvements and 
innovations and many other fascinating facts 
which make today’s best farmers today’s best 
prospects . . . in SuccessruL Farminc for April. 


The Plow—Champ or Culprit? After centuries its good name is 


questioned. Are listing, disking, or mulching better ways of preparing the 


seedbed? SF gives the latest facts; based on experiment. Also. . 


. Meet the 


County Agent... There’s Hope for Barley ... Who Wants a Hired Man?... 


What’s New in Farming . . . Successful Homemaking . . 


. other fine features 


worthy of reading by advertisers . . . and read each month by the nation’s best 


farm audience . .. comprehensively covered by SuccEssFuL FARMING, Des Moines, 


New York, Chicago, Atlanta, San Francisco, Los Angeles. 


“As a result, New Jersey car 
have not only been safer cars than 
elsewhere but they face the post- 
war period better able to withstan¢ 
the strain of peacetime travel.” 

Magee reported a 9.6 percent in 
crease in motor vehicle acciden 
in 1944 over 1943, but a 10.7 percent 
reduction in fatalities to a new lo 
of 609. Despite the increase in acci- 
dents the 24,120 recorded last year 
was still 50.5 percent below the 194 
level and fatalities were 37 percen 
lower. 


Pedestrian deaths numbered 
last year and still presented a ma- 
jor problem for the traffic enforce 
ment officials, he said. 


New Jersey’s compulsory ve- 
hicle inspection system, which 
conducted through state-operated 
testing stations, has attracted 
widespread interest as a possible 
postwar model for postwar adop- 
tion in other states. 


Originally conducted semi-annu 
ally, the Jersey inspection program 
was put on an annual basis in 194 
and in 1943 the stringency of the 
program was further eased by a 
order under which vehicles we 
not required to be returned for a 
second inspection for certain de 
fects. Proposals to completely sus 
pend the program, as was done in 
a number of other states, were 
jected by the state legislature, how 
ever. 
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(Continued from Page 39) 
power Gruman fighter, which Gu 
supplies you for your travel, as 8 
personal plane—that one in which 
you want to take me for a ride 
Or do you have a 65-horsepowe 
cub, which is all most people can 
afford, as your personal plane? 

I'd like to have had you with me 
on a flying trip last spring—1i5,000 
miles in five weeks— especiall 
when I ran out of oxygen over Mt. 
McKinley in Alaska. I would have 
enjoyed the colors on your facé 
probably, but what would that have 
proved? 

We still need a new kind of ai 
plane if the people are going to fly. 

To feel the pulse of the industry, con 
sistent reading of Automotive News is a 
necessity. 
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| A COMPLETE RECORD 
OF BUFFALO AUTO 
; REGISTRATIONS... 


eae er 


++ - from 1929 to 1940 is available to auto- 
motive sales and advertising executives. The 
tabulations show the sales of cars by make 
and by residence of buyers as well as total 
registrations. It is invaluable data for setting 
up your Buffalo sales plans. It will show that 
Buffalo and Erie County have always been 
on an exceptionally high ownership percent- 
age basis. Why not write for this data today? 


Buffalo 
COURIER 
EXPRESS 


THE ONLY MORNING AND SUNDAY 
NEWSPAPER IN BUFFALO 
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Here’s the Milwaukee Story on 


Automobiles and Buying Plans 


| . Automobile Ownership 


Number of families owning cars 
... by type of model... by year 
of model , .. by makes and year 
. . . by income groups. 


Use ey cat - = 


fiend Pe 


. > eyF 
Nes eit stRbaly ites 


Frequency of operation . .. auto 
polish and wax, ‘ 


Car Repairs 


Dealer where car was bought... . 
another new car dealer . . . inde- 
pendent repair shop... super- 
service or filling station. 


ying Pian. 


a 


Families planning on buying a 
new Car... Owners and non-own- 
ers ... how soon they will buy 
after new cars are available. 


Here’s the book which gives you a look into all the garages in the Mil- 
waukee metropolitan area, and an opportunity to learn from 227,000 fam- 
ilies what automobiles they own, the model, year and make; how many 


plan to buy new cars, and how soon after they are available, as well as T a4 E 


other facts of automobile use and ownership. M I LWAU K E E 
JOURNAL 


c ‘ . America's No. 1 Newspaper in 
annual Consumer Analysis—to help you do a better job of planning and Advertising Volume 


The Milwaukee Journal has obtained this information as a part of the 22nd 


a better job of advertising and selling in the rich Milwaukee market. Cop- National Representatives— 
O’Mara & Ormsbce, Inc. 


ies are available to executives free of charge. Write to the General Adver- a ee eee ee 
Ave.; Detroit, 640 New Center Bldg.: Los Angeles, 403 W. 


tising Department of The Milwaukee Journal, or to one of our national ae ee ee ae 


representative’s offices listed below. 
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Battery Frauds 


Warnings Issued on Dopes As Racket 
Sweeps the Country 


NEW YORK.—In issuing warn- 
ings of a widespread racket in sell- 
ing spurious compounds to motor- 
ists under the guise of battery 
accelerants, the American Assn. of 
Battery Manufacturers, the Society 
of Automotive Engineers and the 
Automobile Club of New York as- 
serted last week that not only are 
these mixtures worthless, but at 
least 90 percent of them are harm- 
ful to the extent that they even- 
tually will ruin the unit to which 
they are applied. 

Wartime conditions, impelling the 
necessity of every precaution to ex- 
tend the life of the battery, have 
been utilized in the “doping racket” 
that is sweeping the country, it was 
pointed out by E. T. Foote, presi- 
dent of AABM, who said: “These 
racketeers are preying on the car 
owner and battery dealer, selling 
them flour, sand, epsom salts, or 
just any old white powder as the 
panacea for all battery troubles.” 

Most battery manufacturers, he 


noted, void guarantees on their 
products if other than sulphuric 
acid and distilled water is added. 

Emphasizing that the car owners 
themselves must give constant at- 
tention to the batteries or thou- 
sands of vehicles will be forced off 
the roads in the next few months, 
Foote said that increased military 
needs have greatly curtailed pro- 
duction for civilian use, thereby re- 
ducing hopes of replacements. 

Gilbert Phillips, service manager 
of the Automobile Club of New 
York, said complaints throughout 
the Greater New York area which 
have reached the club indicate that 
venders of battery “dope” have 
been plying a highly successful 
trade. 


“IT WILL NOT BE NECESSARY to run 
the enclosed ‘‘ad’’ any more, as it proved 
very satisfactory and our stock of radios 
is now exhausted.’’—Villa - Pontiac Co. 
(Pontiac), Buffalo, New York. 
tar Want Ad Dept., Inside Back Cover 
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Third of Cars in Utah 


Got Repairs Last Year 

SALT LAKE CITY —An 

is of automobile repair 
statistics for Utah in 1944, as 
made public here by E. H. Azbill, 
OPA mileage rationing repre- 
sentative, dicloses that of the 
125,000 passenger cars in the 
state, 5,000 were hauled into gar- 
ages by wreckers, 18,750 had bat- 
tery trouble and 20,000 had igni- 
tion trouble. 

“The majority of the repairs 
could have been avoided had the 
owners taken the proper care of 
their cars,” Azbill declared. 
“Minor repairs made at once can 
do much to keep our cars on the 
road.” 


New Products 


HEAD OF Detroit’s Committee 
for Economic Development says he 
has a list of 300 new products 
which are going to be manufac- 
tured in the district after the war. 
They include not only new prod- 
ucts but new manufacturers of old 
products. 


For America’s Future—For Your Future 
—BUY WAR BONDS. 


ERAGE OMAHA. 
cov NAN AREA 


arewiot 


You Get 3 Rich Layers in Every Slice! 


"Tis indeed a dish fit for a king, and other men 
of epicurean tastes, such as sales managers and 


account executives. 


To put it another way... 


there’s plenty of 


wide coverage.) 


country equal The Omaha World-Herald in state- 


We're not bragging—but really, you ought to try 


“dough” in this cake, because The Omaha World- 


Herald serves up 98% coverage daily, of the Omaha 


Metropolitan Area. 


You'll also like the rich flavor of our 77% daily 
ccverage of the Omaha Retail Trading Area. And 
for coverage of all of Nebraska and Southwestern 
Iowa—you can’t beat the 50% mark of this one 
great newspaper. (Only seven papers in the whole 


a slice of our 3-layer cake, today. 


SPLIT RUN PRIVILEGE—NO EXTRA COST! 


. helps give your ads more local interest. Names 


of your country dealers can be placed at bottom of 
ad in our Morning editions for outstate readers. This 
same space in the Evening World-Herald can carry 
your Omaha-Council Bluffs’ dealers’ names. Thus we 
add an extra wallop to your sales message. 


WORLD-HERALD 


CONGRATULATIONS on a 
ager for Van Winkle Motors, 


ontiac dealer in Da 


USED CARS—SERVI 


Ea 


d job. Charles P. Bowen, left, se = 


lias, is congrateiated by A. , 


aste, zone parts and service manager, on the company’s record of a 
cent increase in customer labor over the last three years. 


Gas Dealers Assn. 
Plans Series of 


Problem Clinics 


WASHINGTON.—The Retail Gas- 
oline Dealers Assn. announces a 
series of problem clinics in cities in 
which the association is active. 

The purpose of these problem 
clinics is to help gasoline dealers 
overcome and eliminate the diffi- 
culties that are interfering with the 
functioning of the government’s 
gasoline rationing program. 

Harry R. Wainright, executive di- 
rector of RGDA, said that the clin- 
ics will prove of “great service” to 
the gasoline industry, the rationing 
program and, indirectly, to car 
owners. 

“At these clinics, the dealer can 
frankly discuss his problems with 
an RGDA representative who has 
made a special study of all legisla- 
tion covering the industry. If there 
is any unfinished business at this 
first. clinic, we will hold them two 
evenings.” 


Maremont Briefs 


Staff on Drive 


MINNEAPOLIS.—Regional meet- 
ings of the Maremont sales staff, 
featuring presentation of the “In- 
spect-Collect” merchandising cam- 
paign, have been completed, accord- 
ing to Charles A. Klaus, sales man- 
ager of Maremont Automotive Prod- 
ucts, Inc., Minneapolis. 

Meetings were held in San Fran- 
cisco, Memphis, New York city and 
Chicago. The complete Maremont 
field force, including district repre- 
sentatives and sales promotion men, 
were posted on the details of the 
campaign. 


Information on Punch-Lok 


Describing many applications with 
pictures and text, a new broadside 
on the Punch-Lok safety clamps 
used in the newest method of band- 
ing hose or splicing cable has been 
published by B. F. Goodrich Co. 
Copies on request. 


You get the best results in our Classified 
Section, inside back cover. 


Parked Cars Checked 


In Denver Tire Week 

DENVER.—Thirty experienced 
inspectors cruised Denver du 
ing “Check Your Tires Week, 
checking the condition of ti 
on parked vehicles. If the 
spectors noted a badly worn = 
otherwise damaged tire wh 
repairs could save, they left | 
notice in the name of all tire 
dealers of the city under 
windshield wiper. The drive wat 
sponsored by the Denver Tire 
Dealers Assn. 


Quigan Chiefs 
Get Top Posts 
In Fedders Mfg. 


BUFFALO.—Salvatore Giordano, 
president of Frank J. Quigan, Iy 
Maspeth, L. I. has been elect@e 
president of the Fedders Mfg. Co., 
an to succeed Theodore C. Fs 

ers. 


New interests headed by Frank 
J. Quigan have elected a new bos 
of directors and reorganized the 
executive staff. I 


Quigan was elected chairman We 
the board and treasurer. Edmund 
R. Walker, who has been gene 
manager of Fedders, was electet 
vice-president and a director. 


Clawson & Bale 
Moves Offices 


CHICAGO.—Clawson & Bale, f= 
engine bearing manufacturer, has 
completed moving its general offig 
and service department to 2508 
Michigan Ave., Chicago 16. 


The new quarters are located 
the central automotive district. The 
space vacated in the factory at 470) 
W. Lake St. has already been pu 
~ for expanded production facili- 
ties. 


-_ 


It takes a strong fish to swim against 
the current, and a good dealer to stay 
business now! 


EXICO CITY 
and Monterrey 


American Airlines provides swift, daily service 

for Passengers, Air Mail and Air Express to 

these important Mexican cities with connec- 
tions beyond to Central and South America. 


OWNERS AND OPERATORS OF RADIO STATION KOWN 
National Representatives, O'Mara & Ormsbee, Inc. 
New York, Chicugo, Detroit, Los Angeles, Sen Francisco 


Call the nearest American Airlines Office 


_ AMERICAN AIRLINES 7. 


Net Paid Circulation, March '45 Average: Daily 205,009, Sunday 206,541 ROUTE OF THE FLAGSHIPS 
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r!? Renewal Shop Bonanza 


HOUSTON, Tex.—By establishing 
tee first complete renewal shop in 
LS#uston, D. L. “Dave” Hazelhurst, 
partner in the A. C. Burton and Co., 
. has jacked up the firm’s busi- 
ness nearly $9500 a month in two 
ears and cornered a virtual mo- 
mwpoly on the Chrysler-Plymouth 
face-lifting business in town. 
~a@)uring the first nine months of 
«+ @3, the Burton shop handled a 
volume of business averaging $1,642 
Se onth. In contrast, the firm’s 
svice business reached $11,066 in 
February, 1945, after Hazelhurst’s 
; by” was born and began boom- 
ig. 

At the time Hazelhurst joined 

urton, there wasn’t a competitive 
establishment in Houston that 
»ayen remotely resembled a renew- 

i shop. None of the large paint 
and body shops employed more 
eight men at a time. 

hus, a driver desiring a renewal 
for his car was forced to pass the 
“mo around to several shops be- 
fore the complete job was done. 
bis meant long delay and great 
bense. 
Hazelhurst, taking stock of a 
ation which beset his own firm, 
decided to remodel a storage build- 
ing that the Burton company owned 
own, a one-story structure meas- 
uring 100 x 240 feet. 
This space was being wasted 
“mile 1,500 local Chrysler and Ply- 
mouth dealers pleaded for someone 
handle their long overdue re- 
hewal work, and Burton’s service 
department groaned under the over- 
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Hazelhurst had the storage 
building completely renovated for 
e renewal shop. Two big paint 
spray rooms were constructed, 
vhile the old paint and body shop 
as removed from the main plant. 
At the end of the new shop’s first 
= onth of operation 10 body men 


Sheller Elects Burgess 
“As °45 President 


PORTLAND, Ind.—M. M. Burgess 

As named president of the Sheller 
Mfg. Co. at the annual meeting of 
e firm here. Thomas Bradley was 
Bcted vice-president; J. A. Mc- 
Keown, vice-president and treas- 

er; N. G. McLaughlin, secretary 
and assistant treasurer, and M. H. 
Charney, assistant secretary. 


-“Wpirectors elected at the meeting 

include Burgess, J. R. Fleming, Mc- 
eown, E. J. Cosgrave, and Thomas 
adley. The firm manufactures 

steering wheels and soft rubber 
oducts. 
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HOTEL 
FORT SHELBY 


DETROIT 


J. E. Frawley, General Manager 


900 ROOMS WITH BATH, 
CIRCULATING ICE WATER, 
SERVIDOR — FROM $2.50 


Burton Firm Cashing In On New Service Facility 
For Houston’s Chrysler-Plymouth Dealers 


and six painters were whittling 
down the big volume of wrecked 
and renewable cars. Before long 
Chrysler-Plymouth dealers from all 
parts of the city were referring 
customers to the new shop. 

According to Hazelhurst, the shop 
handles every type of mechanical 
work and offers rebuilding service 
every part of the car. 


Government vocational training 
apprentices are working in the 
shop. About half of the body men 
are deaf-mutes, whose work is 
described by Hazelhurst as “some 
of the finest Houston has ever seen.” 
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CONVERSION of former storage building gives A. C. Burton & Co. (Chrysler), 
Houston, Tex., facilities for handling complete ‘‘renewal’’ jobs. Above, view 
taken from just inside the front entrance, showing the ‘“‘before and after’’ stor- 
age room and entrance (deep center) to the metal and body shop. 
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“Carry My 
Own Clubs? 


I'll Stay Here First!’’ 


1T 


— AND HE DID 


Speed Limit Flouted, 


ol», Check Shows 

DENVER. — An increasing 
tendency on the part of motorists 
and truck drivers to ignore war- 
time speed restrictions was dis- 
closed last week when W. M. 
Williams, executive secretary of 
the Colorado highway traffic ad- 
visory committee to the War de- 
partment, made public results of 
a speed check on Colorado high- 
ways. 

The check revealed that aver- 
age speeds of automobiles ranged 
from 45 to 50 miles an hour, 
buses from 55 to 60 an hour, and 
trucks over 60 miles an hour. 


To feel the pulse of the industry. con- 
sistent reading of Automotive News is a 
necessity. 
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WASN'T SOUND 


When caddies disappeared from Roaring Brook Club, G. 
Harold Plunkett revolted. Since then, carrying three or four 
clubs, he has only played the holes that hug the club house. 


He plays Nos. 1, 9, 10 and 18 like a champion. Hasn’t been 
out to No. 5 or No. 14 in months. 


So—when the annual Graded Championship Tournament 
came around, G. Harold was lost. He had even forgotten 
those blackberry thickets under the hill by the creek. 


PLANNING 


When you, dear advertiser, play the Dallas Market course, play it all! The 
farther fairways are just as green as those closer in. And they are a vital 


part of the game. 


Cover the whole course—and don’t pull your shots! This is a market worth 
everything you can give it—for both today and tomorrow. 


Get it all! You can—easily—by reaching the huge, thoroughly represen- 
tative reader-family of The Dallas News. 


SELL THE READERS OF THE NEWS, AND YOU HAVE SOLD THE DALLAS MARKET 


ves: Radio Stations 
WFAQ and KGKO 


The Texas Almanac 


CLT RU eum) UCa thc meat) | 





Truckin’ 


A ‘Oaks’ 
‘Dodging’ 


Just ‘Meyered’ 


ITH all the millions of dollars 

that will be spent in new road 
construction as soon as the bars 
are down again, Les Allman’s sug- 
gestion that the road and highway 
engineers of this nation hold a 
“Dumbarton Oaks” conference 
seems to have considerable merit. 

As Prof. Worley, of the Univer- 
sity of Michigan, points out in his 
recent recommendations on truck 
weight and length regulations, 
highway regulations in most states 
are still in the “horse-and-buggy” 
era. Laws—and for that matter 
much of highway construction—is 
still being based on thinking and 
for vehicles that have long since 
gone into oblivion. 

For the past 20 years at ieast 
highway legislation has practically 
stood still, while truck design and 
improvement has kept marching on 
at an ever accelerated pace. Solid 
tires have gone to high pressure 
fabric and from those to cord; 
speeds have risen from about 15 
miles an hour to a legal 45 in many 
states—and most important of all— 
commercial hauling on automotive 
equipment has taken a definite and 
major place in the nation’s trans- 
portation system. 

¢$ 6ctlCU?f 

SO WHY NOT an engineering 
“Dumbarton Oaks” to not only 
bring all factors involved in this 
tremendous expenditure up to date 
on just what is required in modern 
highway construction to meet the 
needs of today, and to lay down a 
“charter” as to what trucking and 
automotive transportation will need 
in the future—maybe for the next 
30 years or more, or as long as 
these new hard surfaced roads will 
last. 

At this meeting should be engi- 
neers from the War department 
since the lessons learned in Europe 
and the Far East should certainly 
point toward the building of wide, 
strong, high-speed arterial high- 
ways that will allow the fast move- 
ment of masses of troops and heavy 
guns in case of emergency. Engi- 
neers from our automotive vehicle 
factories should be there in force 
to outline not only present improve- 
ments but to forecast what they 
can see in the crystal ball as to 
future developments in engineer- 
ing. Tire engineers should be in 
attendance to give the assemblage 
the true data on what to expect in 
“shoe” development and what these 
new casings will mean in the way 
of road impact and load flotation— 
if that is the proper term to use. 

A representative group of users 
should be there—bus operators, 
truck operators, cattle haulers, 
over-road haulers and collecting 
station-to-dairy milk haulers —so 
that the needs of the public could 
be properly presented. Roads, pri- 
marily, are built for public use, and 
highway departments that do not 
build for the convenience and weal 
of all the people are not being true 
to their trust or to the welfare of 
the nation at large. 

Highway officials and highway 
administrators from each state, 

(See TRUCKIN’, Page 53, Col>1) 


Beats Burma Road 
Break-in Method 
Pa. Bill Passes 
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Commercial Car News 


4 Regular Monthly section for the men who make, sell and service America’s 5,000,000 


Trucks, 


WPB Authorizes 
15,785 Freight 
Trailers for ’45 


ODT Requests for ’46 
Total 50,000 Units, 
6,000 Third Axles 


WASHINGTON.—Final au- 
thorizations to trailer manu- 
facturers for the production 
of commercial truck-trailers 


for 1945, including adjust- 
ments in the original first-half au- 
thorizations, have been made by 
WPB. 


Contemplated production of both 
new truck and new trailer allot- 
ments for 1946 were made, which 
set next year’s truck production at 
1,063,000 vehicles and truck-trailer 
production at 50,000 vehicles. This 
contemplated truck production 
comes within approximately 31,000 
of equaling the previous high pro- 
duction year of 1941 when 1,094,261 
vehicles were made. Prior to the 
war no authorized truck-trailer pro- 
duction figures were available. A 
total of 6,000 attachment third axles 
are also scheduled for 1946. 


This year’s truck-trailer author- 
ized production of 22,232 vehicles 
is divided into six groups. The 
largest group authorized was 
15,785 general freight trailers to 
be made by 83 manufacturers (see 
table below). 

The second largest group was for 
3,189 pole trailers, to be made by 
59 manufacturers with only six 
manufacturers getting over 100 
units. They included Fruehauf 
Trailer with 760, Hobbs Manufac- 
turing with 184, Montgomery Body 
with 720, Page & Page with 130, 
Pointer-Williamette with 157, and 
Utility Trailer with 234. 


The next largest classification 
was for 1,251 petroleum tank 
trailers, to be made by 34 manu- 
facturers, with only four manu- 
facturers making over 100 units. 
These were Butler Mfg. Co. with 
151, Fruehauf with 312, Heil Co. 
with 203 and Standard Steel with 
134. 


A total of 581 off-highway 
trailers are to be built by nine 
manufacturers, with Euclid Road 
Machinery (207) and M-R-S Mfg. 
(216) being the only ones to make 
over 100. 

A total of 471 low-bed trailers will 
be built by 27 manufacturers, with 
only Fruehauf (110) and Roger 

(See OUTPUT, Page 49, Col. 1) 


Civilian Trailer 
Output Doubles 
In Two Months 


DETROIT.—While total produc- 
tion of truck-trailers dropped more 
than 50 percent during the first two 
months of this year compared to 
the same period last year, output of 
civilian units has more than dou- 
bled, WPB revealed here last week. 

January production, this year, 
totaled 15,293 units, including 12,432 
military and 2,861 civilian units. 
For the same month last year, 
33,081 trailers were produced in- 
cluding 32,316 military and 765 civil- 
ian types. 

February output this year totaled 
15,043 units including 12,792 mili- 
tary and 2,251 civilian units. 

Figures compiled by WPB repre- 
sent 100 percent of the industry 
authorized to produce trailers and 
are based on reports from 212 man- 
ufacturers. 

Military trailers include those 
procured by the army, navy, and 
other agencies for military pur- 
poses. Civilian trailers include those 
produced under WPB limitation or- 
ders and those procured by non- 

(See TRAILERS, Page 51, Col. 5) 


Buses 


and Commercial Vehicles. 


State Road Officials Hold 
Key to New Truck Design- 
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1945 MODEL HEAVY-DUTY trucks for essential civilian use roll off produc- 
tion lines at the main plant of the Federal Motor Truck Co. in Detroit. J. D. 
Porter, works manager, OK’s for shipment one of the first new giant model 
60MA 203” wheelbase units to be produced, while Carl Loud, right, Federal sales 


manager, and 
ized 
mercial use during the current year. 


W. H. Baas, assistant sales manager, look on. WPB has author- 
ederal to manufacture a substantial quantity of heavy-duty units for com- 


More Study on Reciprocity 
Urged at Midwest Parley 


MADISON, Wis. — The Midwest 
conference on motor truck law un- 
iformity held here last week was 
less fruitful in terms of specific rec- 
ommendations than some of its 
sponsors had hoped for. 

Although standards for the size 
and weight of trucks and buses 
were recommended at the meetings 
attended by official representatives 
of nine state governments, the con- 
ference avoided a positive declara- 
tion on the issue of permanent post- 
war reciprocity between states on 
truck and bus licensing and taxes, 
which was one of the principal ob- 
jectives of the conference call issued 
by the Wisconsin legislature in 
joint resolution. 

The final business sessions of 
the conference were not open to 
the public, but a formal bulletin 
issued by the Wisconsin state 
highway commission afterward 
said that “delegates favored ex- 
tension of reciprocal agreements, 
and urged further study by indi- 
vidual states toward effecting 
complete reciprocity.” 

The conference recommended to 
the consideration of the several 
states these vehicle limitations: 

Eight-foot width, 12%-foot height, 
thirty-five-foot limit on length of 
single vehicle, and maximum length 
of 45 feet for any combination of 
vehicles. Also recommended was a 
limit of 18,000 pounds gross weight 
to be carried on any one axle of a 
vehicle, while gross vehicle load 
would be computed using a formula 
based on axle spacing. 

The delegates made it clear that 
the recommendations represent the 
lowest desirable limitations, mean- 
ing that states having higher stand- 
ards would not be asked to lower 
them to conform to the proposals. 
Wisconsin, for example, presently 
has higher standards. 

The conference recommended 
concurrence by all states in the 
safety regulations of the Inter- 
state Commerce Commission, ex- 
plaining that most states partici- 
pating in the meeting already 
have lighting, brake and other 
safety regulations closely ap- 
proximating the ICC rules. 

Action on proposed higher stand- 
ards of vehicle size and weight was 
postponed. 

It was brought out that several 


national organizations in the field 
are now considering that matter. 
Truck and bus operators on the 
first day of the conference had 
asked for a collective recommenda- 
tion to state legislatures in support 
of more liberal width, length and 
height laws. A Greyhound Bus line 
spokesman asserted that such a rec- 
ommendation would be helpful to 
his firm in preparing designs for 
postwar buses. 

At a preparatory conference held 
before the official session of the 
governmental representatives, 50 
spokesmen of motor carriers, motor 
carrier associations, equipment 
manufacturers and highway en- 
gineers adopted a series of recom- 
mendations on sizes, and weights 
of motor vehicles, as follows: 

Width: Buses — 102” width for 
chassis and body. Trucks — 102” 
for chassis, body limited to 96.” 
Auto carriers — 102” width, body 
and chassis. 

Height — 14 feet for all vehicles. 


Length — 40 feet for single unit 
vehicle, 50 feet for tractor semi- 


(See PARLEY, Page 57, Col. 1) 


Archaic Laws 


iNeed Revision 


U. S. Agencies Provide 
Postwar Relief on 
Vehicles and Tires 


DETROIT.—Everyone ha 
ing connection with the truc 
and bus industry realizes th 
considerable planning and ad- 


vance preparatory work mu 
be done if this most essential group 
of automotive vehicle users and op: 
erators are to carry their share 
the transportation burden in post- 


war. 

ODT has asked for the producti 
of a near-record high in new ve- 
hicles, trucks, buses and tru 
trailers for 1946. The truck b 
ing program calls for the construc- 
tion of 1,063,000 vehicles, which 
ceeds the former 1937 civilian high 
of 873,335 by nearly 20 percent. 

In requesting this large ne 
vehicle production, ODT indic: 
that it realizes the low truck mor- 
tality indicated by the less tk 
five percent loss from registration 
that has taken place since 18 
according to R. L. Polk’s 18 
figures, does not represent a true 
picture of the need for new ve 
hicles in the field. It cle: 
shows that ODT realizes that 
hundreds of thousands of freighi 
and cargo carriers are continu- 
ing to be licensed each year al- 

though they have long since passed 
their economic life and should be 
replaced just as soon as possible. 

The request for 250,000 truck ar 
trailer bodies, 50,000 truck-trailers 
of all types and 6,000 attachmer 
third axles, which shows equé 
forethought toward restoring our 
present badly depleted highwe 
transport system. 

The recent moves made by John 
L. Collyer, special director of ru 
ber programs, in calling a numbe 
of the best technicians in the rub- 
ber industry to Washington to a 
sist the work of the Rubber Bureau 
and getting OPA to raise the price 
of lamp and carbon black undéd 
subsidy, shows that WPB is fully 
conscious of doing everything in it; 
power to not only take care of th 
immediate replacement needs of the 
industry but to provide for th 
tires that will be needed to equif 

(Continued on Page 50, Col. 1) 


60% of Livestock 


Trucks Replace 936,000 Rail Cars in 1944 
To Haul 10 Million Tons of Animals 


CHICAGO.—A record haul of 10.2 
million tons of livestock reached 
the markets by truck in 1944. 

This is 60 percent of the total 
tonnage of cattle, hogs and sheep 
arriving at the market terminals, 
according to the Corn Belt Farm 
Dailies, the publications of the live- 
stock industry. Nearly a million 
more tons were truck-hauled, de- 
spite wartime handicaps, than a 
year earlier. 

An estimated 3,620,000 truck- 
loads were needed to transport 
the 56,000,000 live animals from 
farms to their destination. Placed 
bumper to bumper these trucks 
would encircle the globe at the 
equator. The distance traveled 
would equal 19,000 trips around 
the equator. Nearly two and one- 
half billion dollars were received 
by livestock farmers for the ani- 
mals trucked-in. 

It would require 936,000 rail cars 


to transport the stock that went to 
market via the highways. Whil 
figures on livestock transported to 
the markets only are obtainable, i 
is estimated that nearly 100 pe 
cent of all meat animals ride part 
if not all the way to their ultimatg¢ 
destination. Invariably, stock leave 
the farm by truck for the nearest 
rail siding if not directly to its des 
tination. 

Roughly, two-thirds of the cattle 
and hogs are directly hauled t 
market by truck. The cattle ton- 
nage is considerably greater than 
that of hogs. A distance of 12 
miles is estimated for the average 
livestock truck haul to market with 
some trips upward of 1,000 miles. 

Chicago continued its lead 
among the nation’s markets with 
receipts of 927,389 tons of meat 
animals by truck. Omaha was 
next with 889,877 tons, and St. 

(See LIVESTOCK, Page 54, Col. 5) 
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AUTOMOTIVE NEWS, 


Ready for Gov.’s Signature .. . 


a. Weight Limit Bill 


*, asses Legislature 


— 


— 


HARRISBURG, Pa. — A four- 
ear fight to break down the Penn- 
sylvania trade barrier hampering 
motor transport neared an end last 
veek as the bill sponsored by the 
Pennsylvania Motor Truck Assn. to 
npake permanent the “duration” 


Dodge Produces 
21,500 Light 


rucks for Reds 


DETROIT. — Many of the fight- 
ing trucks used by Russian armies 
in their drives to Berlin and Vienna 

ere built here by Dodge, accord- 
ing to U. S. Army Ordnance and 
the Foreign Economic adminstra- 

on. 

A total of 21,570 three-fourths- 
on, four-wheel drive weapons car- 
fiers, virtually the entire fleet of 
light American trucks to rush vital 

oviet weapons toward the Reich, 


“were built by Dodge, the report 


a 


oa 


revealed. These were built on Army 
Ordnance contracts and were de- 
signed for the roughest kind of 
work in combat areas. 

Dodge equipment was used in 
Russia at least a year before the 
United States entered the war. Dur- 


“eng that year Dodge supplied the 


Soviet armies with nearly 3,000 
1% ton conventional type trucks 
Seiesigned to haul war supplies. 
Ten thousand more of these 
rucks were sent to Russia in 1942. 

he equipment was an important 

factor in the historic defense of 
talingrad and in the following 

Dig push that began destruction 
of Nazi armies. 

In addition to Dodge 4 x 4 three- 
fourth-ton trucks, the Russians also 
have been using large numbers of 
pDodge six-wheel drive heavy cargo 
and personnel carriers. 


Minn. House Kills 
Truck Rate Bill 


ST. PAUL. — Legislation which 
would have permitted truck pick- 
ups within a thirty-five-mile radius 
at agreed rates between parties in- 
volved, instead of rates fixed by 
the Minnesota railroad and ware- 
house commission, has been killed 
by the motor vehicles committee 

“of the lower branch of the state 
legislature. 

Backers of the bill had claimed 
that failure to pass it would 
threaten the loss to Minnesota mar- 
“kets of up to 3,000,000 hogs a year. 
Sharp competition between pack- 
.ing house interests was said to be 
‘the basis for a major part of the 
controversy over the bill, which 
, previously had passed the state 
senate. 


Buses to Rescue 
Transit Firm Donates Help 


In Snowbound Wyo. 
CASPER, Wyo.—(UTPS)—When 
» one of the heaviest snowstorms in 


years blocked all highways, the 
Western Transit Co., local bus sys- 
tem, came ‘to the rescue, carrying 
hundreds of snowbound persons 
without charge. 

y With no taxis running and most 
private autos “snowed in”, the buses 
forced their way through snow 

‘ which was 14.6 inches deep on the 
level and piled in drifts several feet 
high in many places. 

Maintaining a schedule of at least 
one bus per hour on all routes, in- 


) stead of the usual thirty minute 


schedule, rides were given with the 
. compliments of the company. 


" New Freight Line Sought 


» In Southwest Virginia 


RICHMOND, Va.—The Virginia 
Corporation commission has or- 


) dered a hearing on May 7 on an 


application filed by W. L. Spratt for 
authority to extend motor vehicle 
freight service in southwest Vir- 
ginia. 

The proposed new service would 
link Honaker, Oaks Garage, Clay- 
pool Hill and Raven, all points near 
the West Virginia line on Routes 
84, 67, 624, 80 and 83. 


weight increases passed the senate 
by a vote of 42 to 1 and went to the 
governor. 

The measure makes _ increases 
ranging from % ton to 3 tons on 
the various types of trucks in Penn- 
sylvania. 

Maximum gross load for 2-axle 
trucks was increased from 26,000 to 
30,000 pounds; 3-axle trucks, 36,000 
to 40,000 pounds; and tractor semi- 
trailers from 39,000 to 45,000 pounds. 
Maximum load on a single axle also 
was increased from 18,000 to 20,000 
pounds. 

The 1943 legislature permitted the 
existing weight increases for the 
duration of the war. If this year’s 
measure is signed by Gov. Martin, 
the gains will become permanent. 

In the 1941 session a bill to mod- 
ernize Pennsylvania’s antiquated 
weights laws for trucks was en- 
acted, only to be vetoed by Gov- 
ernor James. 


WARD LAFRANC 


TRUCK DIVISION 


GREAT AMERICAN INDUSTRIES, INC. 
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ARMY AIR CORPS’ new “Snow Cruiser,’’ built by Iron Fireman Mfg. Co. of 
Portland, Ore., under contract with Army Ordnance, promises new strides for 
postwar freighting in snow-bound countries of the world. 


Baltimore Transit 


Loses Debenture Suit 
BALTIMORE, Md.— (UTPS) —A 
ruling that the trustees of the Bal- 
timore Transit Co. had exceeded 
their authority in trying to give 
voting rights to holders of deben- 
tures of the transit firm was 
handed down by judges of the 
Fourth U. S. Circuit Court of Ap- 


peals. 
The decision reversed an opinion 


by Federal Judge William C. Cole- 
man, here, who dismissed a suit 
brought by Dorothy K. Brown, of 
Boston, a preferred stockholder, 
who sought to prevent the company 
from putting into effect the plan to 
extend the voting rights to deben- 
ture holders. 


“IT WILL NOT BE NECESSARY to run 
the enclosed ‘‘ad’’ any more, as it proved 
very satisfactory and our stock of radios 
is now exhausted.’’—Villa - Pontiac Co. 
(Pontiac), Buffalo, New York. 
aa Want Ad Dept., Inside Back Cover 


WHEN “BIG BOY” TAKES OF F HIS UNIFORM 


Iron Fireman 
Plans Peacetime 


Snow Cruiser 


PORTLAND, Ore.—Iron Fireman 
Mfg. Co. here has completed an 
Army Ordnance contract for con- 
struction of the first 40 snow cruis- 
ers to be used by the Army Air 
Corps for search and rescue work 
in snowbound areas. 

Although the snow cruisers are 
now built exclusively for the air 
corps, they promise new strides for 
postwar freighting of supplies and 
personnel, particularly to mining 
and logging camps and to trappers 
in the snow countries, as well as 
for use in the maintenance of 
power transmission lines, over 
snowy mountainous areas. The 
company plans to make the snow 
cruisers on a commercial basis 
after the war, particularly for use 
in Canada and Alaska. 


The tractor is capable of trans- 
porting 4,000 pounds in deep snow 
and up steep grades as high as 35 
degrees. 


What do you want to buy, sell or trade? 
See Classified Want Ads, inside back cover 
this issue. 


@ All over the world, where the going is 
toughest, the M1A1 Army heavy wrecker 
has earned its reputation as the biggest, 
toughest, pullin’-est bruiser on wheels. 
These super trucks, built by Ward LaFrance 
Truck Division for the Ordnance Depart- 
ment, are used for such jobs as tank recov- 
ery, motor vehicle rescue, lifting and carry- 
ing disabled bombers. They operate in the 
mire of European swamps... the muck 
of Asiatic jungles. To the M1A1 wrecker, a road is a convenience, rather than a 
necessity ... In the near future, Ward LaFrance commercial trucks and tractors 
will again appear on America’s highways. These Ward LaFrance over-the-road 
trucks and tractors are designed to haul pay loads faster and more economically 
than ever before. They are not streamlined like a sport coupe, but they look 
like what they are: the biggest, toughest, sturdiest motor trucks on the highway. 
They are backed by the twenty-five year Ward LaFrance reputation for build- 
ing great trucks, further proved by unbeatable performance all over the world. 


ELMIRA+NEW YORK 


FRANCHISES ARE AVAILABLE 
to alert dealers in a number 
of attractive territories. Lead- 
ing dealers now handling small- 
er, non-competitive trucks will 


be especially interested in the 
Ward LaFrance dealer plan. 
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To Get Capacity Service ... 


Break-in Method Urged 


Proposal to Boost 
Truckers Rates 
Protested in East 
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WASHINGTON. A protest 
against increases in freight rates 
proposed by New England motor 
freight carriers has been filed with 
the Interstate Commerce Commis- 
sion by the Office of Economic 
Stabilization and OPA. 

The New England carriers have 
proposed increases of 2% cents per 
100 pounds in less-than-truckload 
freight rates and one cent per 100 
pounds in truckload rates. The car- 
riers contend that increased reven- 
ues are needed. 

The price agency in its protest 
cites the results of its auditing of 
the books of eleven New England 
carriers as indicating unwarranted 
expenses and salaries being report- 
ed to the ICC and used in justifica- 
tion of the proposed rate increases. 

These carriers, OPA charged, 
have improperly added $302,530 to 
expenses that should have been 
added to the reported net operating 
revenues of $214,418. Salaries paid 
to stockholding officers amounted 
to $442,088, in 1944, OPA added. 


‘ 


~=-|\For Synthetic Tires 
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mth ie THE SANDBAR and into the water of — Lake near Kalamazoo, 
¢c 


h., plunges the Borg-Warner amphibian tank, Beac 
nvasion of Okinawa. One of ever. 


Marines ashore in the 


buster, that took U. 8. 
50 tanks which leave 


oo assembly at Ingersoll Steel & Disc division is ‘“‘battle tested”’ in water as 
well as on land before it is placed in the hands of the Navy. 


Reciprocity Bill 


Passes in Maine 


AUGUSTA, Me.—Full reciprocity 
of Maine’s motor truck registration 
with other states has received the 


approval of both branches of the 
state legislature. 

The senate accepted a house 
amendment eliminating provisions 
which would have limited reciproc- 
ity to a two-year period and to 
trucks not exceeding 20,000 pounds 
gross weight. 


WASHINGTON.—Current _short- 
ages of carbon black and other tire 
components, the early advent of 
hot summer throughout the coun- 
try and the needs of the armed 
services for heavy duty tires and 
rubber products until the wars in 
both Europe and the Pacific are 
won make it imperative for truck 
and bus operators to get every pos- 
sible mile out of their synthetic 
heavy duty tires, the maintenance 
section of the highway transport 
department of the ODT said last 
week in making public seven sug- 
gestions for the “breaking in” of 
new synthetic tires. 


To get capacity service, both as to 
mileage and reliability, from syn- 
thetic tires, it was pointed out, com- 
mercial motor vehicle operators 
must begin at the beginning by 
taking special care in “breaking in” 
new tires and tubes. Synthetic rub- 
ber tread has less resistance to 


2'l, MILLION TRUCKS NEEDED 
AT WAR’S END 


It is estimated that 


dollars worth of tru 
be supplied to meet immediate 
postwar requirements. 


With a product of long estab- 
lished dependability and sale- 


ability— 


Plus a franchise which dealers 
themselves helped to write— 


INC., LANSING 20, MICHIGAN 


REO MOTORS, 


billions of 


cks must 


Factory Branches in Principal Cities 


SMASH HIGHWAY 
TRADE BARRIERS 


Demand 
reasonable, 
otate lawal 


Reo dealers will be fully pre- 
pared to cash-in on this gigantic 
truck demand. 


Selling Trucks Is A Great 
Business. 


Reo Is A Great Truck To Sell. 


Write today for the Reo “Big 7” 
Questionnaire. 


@ 
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heat than the pre-war natural rub- 
ber tread. Moreover, synthetic 
rubber tires do not have extra ca 
pacity with which to withstand 
overloading, overspeeding, under 
inflation and other abuses which 
could be absorbed by natural rub- 
ber tires. 


“The different characteristics o 
synthetic rubber cause the tread 
and the tire casing to become muck 
hotter when in use and make them 
more vulnerable to the resulting 
abuses. The strength of the syn 
thetic tire casing is greatly reduced 
when the tire casing is continuously, 
overheated for any reason and & 
short period of severe overheating 
may cause the synthetic tire tq 
blow out or otherwise fail.” 

“In addition, synthetic tire tread 
rubber stretches less easily thanx 
natural rubber, and if new syn- 
thetic rubber tires are not broken 
in carefully, cracks may develop 
in the tread rubber, whcih will 
cause a rapid breakdown of the 
whole tire.” 


The ODT suggestions for obtain- 
ing the best results in the use of 
new synthetic rubber truck tires 
follow: 


1. “Break in” new tires carefully 
for at least one month under a light 
load before using them in a fully, 
loaded position. 


Following are two methods: 


a. Where the same size tires are 
used on front and rear wheels, al- 
ways mount the new tires on the 
front wheels and use there for a 
period of at least one month or 
more before rotating to the rear 
wheels. 


b. Where different size tires are 
used on the front and rear wheels, 
any tires for the rear wheels should 
be “broken in” by first running 
them on some vehicle which is in 
slow or short run service or in light- 
ly loaded service for a period of at 
least one month. 


2. Keep tires inflated to the air 
pressure specified by the tire and 
rim association for the tire manu- 
facturers. Do not bleed any air 
out of a tire when the tire is warm 
even though the gauge-pressure 
may be above these valves. Use 
the ODT recommended compara- 
tive air-loss system in checking 
and inflating tires. 

3. Reduce and distribute the pay 
load on the vehicle so that each tire 
does not carry an excess load. 

4. Keep the road speeds to 35 m.- 
p.h. or less. 

5. After the “breaking in” period, 
rotate the tires to more heavily 
loaded wheels and properly mate for 
use, 

6. To properly mate tires for dual 
wheels, measure the actual tire 
sizes. The rolling size of a tire can 
be determined by measuring the 
diameter of the inflated tire with a 
large caliper or by measuring the 
circumference of the center of the 
tread with a measuring tape. After 
the tires have been measured, 
mount the largest tire in the outside 
position. 

In mating the outer and inner 
tire, the following differences in 
sizes should be used as the limits: 
The inside tire should be not more 
than %” less in diameter than 
the outer tire. In terms of circum- 

ference, the inner tire should be 

not more than 1 %” less in cir- 
cumference than the outer tire. 
This method of mating dual tires 
permits different makes of tires 
to be mated, as this rule takes 
into account the chief thing that 
is involved in the mating of tires, 
namely, the actual size of the 
mated tires. 

7. Check the sizes of mated tires 
periodically, about every 5,000 miles 
month, and remate tires to keep 
the differences in sizes within the 
limits given above. This check can 
be made on a dual tire axle by lay- 
ing a long straight edge across the 
top of the tread of all four of the 
tire treads at hub height. This 
straight edge check will show the 
differences in the radii of the in- 
flated tires and the radius of any 
outer tire should not measure more 
than 3/16” larger than the radius 
of its mated inner tire. 
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Truckers Win in Colo. 
Vehicle and Load Limits Liberalized 


At Request of Carriers 


DENVER. — Gov. Vivian signed 
ast week House Bill 110 covering 
ruck operation in Colorado and 

ting more liberal limits for 
eight and length of vehicles. 


The measure was sponsored by 
e Colorado Motor Carriers Assn. 
Terms of the bill follow: 


“No vehicle unladen or with 
oad shall exceed a height of 12 
eet 6 inches. No single vehicle 
hall exceed a length of 35 feet 
extreme over-all dimension, in- 
slusive of front and rear bump- 


“No combination of vehicles 
mipled together shall consist of 
ore than three units, and no such 

combination of vehicles shall ex- 
ed a total over-all length of 60 
eet, subject to the following ex- 
entions: Said length limitation 
yall not apply to vehicles operated 

in the day time when transporting 
agies, pipe, machinery or other ob- 
ts of a structural nature which 
cannot readily be dismembered, nor 
such vehicles transporting such 
gpjects at night time by a public 
utility when required for emerg- 
Bey repair of public service facili- 
es or properties or when operated 
der special permit as provided in 

Section 283 of this chapter, but in 

respect to such night transportation 

avery such vehicle and the load 

mwereon shall be equipped with a 

sufficient number of clearance 

lamps on both sides and marker 

Mmps upon the extreme ends of 

any projecting load to clearly mark 
Be dimensions of such load. 


‘The load upon any vehicle oper- 
ated alone, or the load upon the 
sent vehicle of a combination of 
vehicles shall not extend beyond the 
ont wheels of such vehicles or ve- 
sie or the head lamp lenses of such 
vehicle, provided that the part of 

y load projecting ahead of the 

ar of the cab or driver’s com- 

partment shall be so loaded as not to 
Bscure the vision of the driver 
fo the front or to either side.” 
e law in regard to gross weight 
ww vehicles and loads is as follows: 

No vehicle or combination of ve- 
ycles shall be moved or operated 

any highway or bridge when the 
gross weight thereof exceeds the 
Pits specified below: 


“1, The gross weight upon any 


f031 Dealers 
st 23% Drop 
m °44 Inventory 


WASHINGTON. — Inventories of 
mp1 independent motor vehicle 
dealers on Dec. 31, 1944, were 23 
nercent below those reported for 
3, according to statistics just 
released by the Bureau of the Cen- 


“@Motor vehicle dealers in the 
Mountain division shared a mod- 
te (12 percent) decrease in in- 
Mntories while stocks were down 
substantially for motor vehicle deal- 
in the Atlantic division (17 per- 
cent) West North Central division 
> percent), Pacific division (24 
Yi cent), South Central division (25 
percent), East North Central di- 
on ,26 per cent), and New Eng- 
Tad division (34 percent). 
Annual sales which include re- 
Mts from repair services and 
parts, reported by these establish- 
nts indicated an average gain 
“@ 4 percent for 1944 over 1943. 


- 


N. J. Governor Signs 


4D nion Terminal Bill 
TRENTON, N. J. — A bill to 
ble the Port of New York 
uthority to finance construction 
of union motor truck terminals 
as been signed by Gov. Edge of 
New Jersey. 
It is planned to build the first 
sfiew Jersey terminal in the New- 
ark area which handles more 
han half the truck cargoes that 
~fiass through north New Jersey. 
The authority also has author- 
od construction of a $2.500,000 
on motor truck terminal in 
downtown Manhattan. 
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one axle of a vehicle shall not 
exceed the limits prescribed in 
the preceding section. 

2. Subject to the limitation 
prescribed in the preceding sec- 
tion, the gross weight of any 
vehicle having two axles shall not 
exceed 30,000 pounds. 


8. Subject to the limitations 
prescribed in the preceding sec- 
tion, the gross weight of any 
single vehicle having three or 
more axles shall not exceed 46,000 
pounds, 

4. Subject to the limitations 
prescribed in the preceding sec- 
tion, the maximum gross weight 
of any vehicle or combination of 
vehicles shall not exceed that de- 
termined by the formula “—750 
(L plus 40) W—the gross weight 
in pounds, L—the length in feet 
between the centers of the first 


MARMON-HERRINGTON CO. 


and last axles of such vehicle or 
combination of vehicles.” 
The bill carried an emergency 


ets Army-Navy E Award. Maj. Gen. Robert 
H. Tyndall (ret.), mayor of Indianapolis, is shown addressing the assembly. 


clause and so went into effect as 
soon as it was signed by Gov. 
Vivian. 


Marine fireworks on bloody Iwo Jima, as pyramids of projectiles rain death on Japanese 
emplacements. Rocket launchers are mounted on International four-wheel-drive trucks. 
—Official U. S. Marine Corps Photo by S/Sgt. Rex M. Robbins. 


Mack Truck 
Ups Walker 


NEW YORK. — Appointment of 
John Walker as manager of the 
sales engineering department of 
Mack - Interna- 
tional Motor 
Truck Corp. is an- 
nounced by C. T. 
Ruhf, president of 
Mack Trucks, Inc. 

Walker joined 

Mack in 1918 as 
a member of the 
engineering de- 
partment and two 
years later trans- 
ferred to the 
special equipment John Walker 
department. 
In 1922 he was placed in charge 
of the department and in 1942 was 
named assistant to the chief en- 
gineer, which position he held until 
his present appointment. 


To feel the pulse of the industry, con- 
sistent reading of Automotive News is a 
necessity. 


om bounced back hard in this war against 
the Japs, and the boys who led the rebound 
were United States Marines. 

From Guadalcanal to Okinawa the Marines 
have proved that boys from Kokomo, the Ozarks 
and the Bronx—when steeped in Marine Tradi- 
tion, skilled with Marine training —are doggone 
good fighters. On beachhead after beachhead 
—then in jungle after jungle—they were far 
outnumbered by the Japs. But not outfought! 

On they go, those Marines, on land and sea 


and in the air... outsmarting, outshooting, 


outkilling the enemy...till the Japs say 
“Uncle.” 


They have good equipment, sure. Most of the 
thousands of trucks they use, for example, are 
International four and six-wheel-drive military 
type vehicles built especially for the Marine Corps. 

But proud as we are that Harvester has been 
able to make equipment rugged enough to fight 
with the Marines, we know that the real fighting 
machine in this march to Tokyo is the Marine 
himself. What a machine! All speeds forward... 
none reverse. Tough... rugged ...smart. A su- 
perlative fighter. A superb citizen. 

We proudly salute the boys from Kokomo, 
the Ozarks and the Bronx, who are fighting 
up to their glorious motto—Semper Fidelis. 


INTERNATIONAL HARVESTER COMPANY 


180 North Michigan Avenue 


Chicago 1, Illinois 


The War Bonds You HOLD Are FIGHTING BONDS ... Support the Mighty Seventh War Loan 


INTERNATIONAL racks 





46 


Proposal to Boost 
Truckers Rates 
Protested in East 


WASHINGTON. A protest 
against increases in freight rates 
proposed by New England motor 
freight carriers has been filed with 
the Interstate Commerce Commis- 
sion by the Office of Economic 
Stabilization and OPA. 


The New England carriers have 
proposed increases of 2% cents per 
100 pounds in less-than-truckload 
freight rates and one cent per 100 
pounds in truckload rates. The car- 
riers contend that increased reven- 
ues are needed. 

The price agency in its protest ( 
cites the results of its auditing of 
the books of eleven New England 
carriers as indicating unwarranted 
expenses and salaries being report- 
ed to the ICC and used in justifica- 
tion of the proposed rate increases. 

These carriers, OPA charged, 
have improperly added $302,530 to 
expenses that should have been 
added to the reported net operating 
revenues of $214,418. Salaries paid 
to stockholding officers amounted 
to $442,088, in 1944, OPA added. 


Reciprocity Bill 


Passes in Maine 


AUGUSTA, Me.—Full reciprocity|ity to a two-year period and to 
of Maine’s motor truck registration| trucks not exceeding 20,000 pounds 
with other states has received the! gross weight. 
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i 1 THE SANDBAR and into the water of ae Lake near Kalamazoo, 
Mich., plunges the Borg-Warner amphibian tank, Beac " 
Marines ashore in the 
an assembly at Ingersoll Steel & Disc division is ‘“‘battle tested’ in water as 
well as on land before it is placed in the hands of the 


buster, that took U. 8S 


nvasion of Okinawa. One of every 50 tanks which leave 


Navy. 
approval of both branches of the 
state legislature. 

The senate accepted a house 


amendment eliminating provisions 
which would have limited reciproc- 


1945 


TRUCK SECTIO) 


To Get Capacity Service ... 


3 Break-in Method Urged 
~-=|For Synthetic Tires 


WASHINGTON.—Current short- 
ages of carbon black and other tire 
components, the early advent of 
hot summer throughout the coun- 
try and the needs of the armed 
services for heavy duty tires and 
rubber products until the wars in 
both Europe and the Pacific are 
won make it imperative for truck 
and bus operators to get every pos- 
sible mile out of their synthetic 
heavy duty tires, the maintenance 
section of the highway transport 
department of the ODT said last 
week in making public seven sug- 
gestions for the “breaking in” of 
new synthetic tires. 

To get capacity service, both as to 
mileage and reliability, from syn- 
thetic tires, it was pointed out, com- 
mercial motor vehicle operators 
must begin at the beginning by 
taking special care in “breaking in” 
new tires and tubes. Synthetic rub- 
ber tread has less resistance to 


2'l2 MILLION TRUCKS NEEDED 
AT WAR’S END 


It is estimated that billions of 
dollars worth of trucks must 
be supplied to meet immediate 
postwar requirements. 


With a product of long estab- 
lished dependability and sale- 
ability— 

Plus a franchise which dealers 


themselves helped to write— 


REO MOTORS, INC., 


’ 


LANSING 20, 
Factory Branches in Principal Cities 


SMASH HIGHWAY 
TRADE BARRIERS 


Demand 
reasonable, 
otate laws! 


Reo dealers will be fully pre- 
pared to cash-in on this gigantic 
truck demand. 


Selling Trucks Is A Great 
Business. 


Reo Is A Great Truck To Sell. 
Write today for the Reo “Big 7” 


Questionnaire. 


MICHIGAN 


1904 + AMERICA’S TOUGHEST TRUCK + 1945 


heat than the pre-war natural rub- 
ber tread. Moreover, synthetic 
rubber tires do not have extra ca 
pacity with which to withstand 
overloading, overspeeding, under 
inflation and other abuses whick 
could be absorbed by natural rub- 
ber tires. 


“The different characteristics o 
synthetic rubber cause the tread 
and the tire casing to become muck 
hotter when in use and make them 
more vulnerable to the resulting 
abuses. The strength of the syn 
thetic tire casing is greatly reduced 
when the tire casing is continuously, 
overheated for any reason and & 
short period of severe overheating 
may cause the synthetic tire tq 
blow out or otherwise fail.” 

“In audition, synthetic tire tread 
rubber stretches less easily than 
natural rubber, and if new syn- 
thetic rubber tires are not broken 
in carefully, cracks may develop 
in the tread rubber, whcih will 
cause a rapid breakdown of the 
whole tire.” 


The ODT suggestions for obtain- 
ing the best results in the use of 
new synthetic rubber truck tires 
follow: 


1. “Break in” new tires caref 
for at least one month under a light 
load before using them in a fully, 
loaded position. 


Following are two methods: 


a. Where the same size tires are 
used on front and rear wheels, al- 
ways mount the new tires on the 
front wheels and use there for a 
period of at least one month or 
more before rotating to the rear 
wheels. 


b. Where different size tires are 
used on the front and rear wheels, 
any tires for the rear wheels should 
be “broken in” by first 
them on some vehicle which is in 
slow or short run service or in light- 
ly loaded service for a period of at 
least one month. 


2. Keep tires inflated to the air 
pressure specified by the tire and 
rim association for the tire manu- 
facturers. Do not bleed any air 
out of a tire when the tire is warm 
even though the gauge-pressure 
may be above these valves. Use 
= =, recommended compara- 

ve air-loss system in checking 
and inflating tires. 

8. Reduce and distribute the pay 
load on the vehicle so that each tire 
does not carry an excess load. 

4. Keep the road speeds to 35 m.- 
p.h. or less. 

5. After the “breaking in” period, 
rotate the tires to more heavily 
loaded wheels and properly mate for 
use. 

6. To properly mate tires for dual 
wheels, measure the actual tire 
sizes. The rolling size of a tire can 
be determined by measuring the 
diameter of the inflated tire with a 
large caliper or by measuring the 
circumference of the center of the 
tread with a measuring tape. After 
the tires have been measured, 
mount the largest tire in the outside 
position. 

In mating the outer and inner 
tire, the following differences in 
sizes should be used as the limits: 
The inside tire should be not more 
than 3” less in diameter than 
the outer tire. In terms of circum- 

ference, the inner tire should be 

not more than 1 %” less in cir- 
cumference than the outer tire. 
This method of mating dual tires 
permits different makes of tires 
to be mated, as this rule takes 
into account the chief thing that 
is involved in the mating of tires, 
namely, the actual size of the 
mated tires. 

7. Check the sizes of mated tires 
periodically, about every 5,000 miles 
month, and remate tires to keep 
the differences in sizes within the 
limits given above. This check can 
be made on a dual tire axle by lay- 
ing a long straight edge across the 
top of the tread of all four of the 
tire treads at hub height. This 
straight edge check will show the 
differences in the radii of the in- 
flated tires and the radius of any 
outer tire should not measure more 
than 3/16” larger than the radius 
of its mated inner tire. 
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Mack Truck 
Ups Walker 


NEW YORK. — Appointment of 
John Walker as manager of the 
sales engineering department of 
Mack - Interna- 
tional Motor 
Truck Corp. is an- 
nounced by C. T. 
Ruhf, president of 
Mack Trucks, Inc. 

Walker joined 

Mack in 1918 as 
a member of the 
engineering de- 
partment and two 
years later trans- 
ferred to the 
special equipment John Walker 
department. 
In 1922 he was placed in charge 
of the department and in 1942 was 
named assistant to the chief en- 
gineer, which position he held until 
his present appointment. 


Truckers Win in Colo. 


Vehicle and Load Limits Liberalized 
At Request of Carriers 


DENVER. — Gov. Vivian signed 
week House Bill 110 covering 
ruck operation in Colorado and 
ting more liberal limits for 
eight and length of vehicles. 

The measure was sponsored by 

fe Colorado Motor Carriers Assn. 
Terms of the bill follow: 

“No vehicle unladen or with 
oad shall exceed a height of 12 
eet 6 inches. No single vehicle 
1 exceed a length of 35 feet 
extreme over-all dimension, in- 
slusive of front and rear bump- 


one axle of a vehicle shall not 
exceed the limits prescribed in 
the preceding section. 


2. Subject to the limitation 
prescribed in the preceding sec- 
tion, the gross weight of any 
vehicle having two axles shall not 
exceed 30,000 pounds. 


3. Subject to the limitations 
prescribed in the preceding sec- 
tion, the gross weight of any 
single vehicle having three or 
more axles shall not exceed 46,000 
pounds, 

4. Subject to the limitations 
prescribed in the preceding sec- 
tion, the maximum gross weight 
of any vehicle or combination of 
vehicles shall not exceed that de- 
termined by the formula “—750 
(L plus 40) W—the gross weight 
in pounds, L—the length in feet 
between the centers of the first 


“No combination of vehicles 
mupled together shall consist of 
ore than three units, and no such 
ombination of vehicles shall ex- 
ed a total over-all length of 60 
eet, subject to the following ex- 
eptions: Said length limitation 
yall not apply to vehicles operated 
in the day time when transporting 
gles, pipe, machinery or other ob- 
ts of a structural nature which 
cannot readily be dismembered, nor 
> such vehicles transporting such 
spjects at night time by a public 
utility when required for emerg- 
Bey repair of public service facili- 
es or properties or when operated 
der special permit as provided in 
gction 283 of this chapter, but in 
respect to such night transportation 
avery such vehicle and the load 
gwereon shall be equipped with a 
sufficient number of clearance 
unps on both sides and marker 
ps upon the extreme ends of 
any projecting load to clearly mark 
Be dimensions of such load. 


‘The load upon any vehicle oper- 
ed alone, or the load upon the 
ent vehicle of a combination of 
vehicles shall not extend beyond the 
ont wheels of such vehicles or ve- 
ssle or the head lamp lenses of such 
vehicle, provided that the part of 
y load projecting ahead of the 
war of the cab or driver’s com- 
partment shall be so loaded as not to 
Becure the vision of the driver 
[6 the front or to either side.” 


he law in regard to gross weight 


MARMON-HERRINGTON CO. gets Army-Navy E Award. Maj. Gen. Robert 
H. Tyndall (ret.), mayor of Indianapolis, is shown addressing the assembly. 
and last axles of such vehicle or ;clause and so went into effect as i hs i dali 
” o fee e pulse o e industry, con- 
combination of vehicles. soon as it was signed by Gov. dean Heads Gt Aceantive Ween 2 & 
The bill carried an emergency| Vivian. necessity. 


SPN ee tate eae sepe + gee See oe Nee 


‘reworks ON WHEELS 


er 


No vehicle or combination of ve- 
ycles shall be moved or operated 
any highway or bridge when the 
gross weight thereof exceeds the 
Sits specified below: 


“1, The gross weight upon any 


f031 Dealers 
Fist 23% Drop 
m °44 Inventory 


WASHINGTON. — Inventories of 
mp1 independent motor vehicle 
dealers on Dec. 31, 1944, were 23 
nercent below those reported for 
3, according to statistics just 
released by the Bureau of the Cen- 


w vehicles and loads is as follows: : 


Marine fireworks on bloody Iwo Jima, as pyramids of projectiles rain death on Japanese 
emplacements. Rocket launchers are mounted on International four-wheel-drive trucks. 
—Official U. S$. Marine Corps Photo by S/Sgt. Rex M. Robbins. 


“Motor vehicle dealers in the 
Mountain division shared a mod- 
g@@te (12 percent) decrease in in- 
Jentories while stocks were down 
substantially for motor vehicle deal- 
wae in the Atlantic division (17 per- 
cent) West North Central division 
22 percent), Pacific division (24 
Ye cent), South Central division (25 
percent), East North Central di- 
on ,26 per cent), and New Eng- 
Tand division (34 percent). 
Annual sales which include re- 
“ots from repair services and 
parts, reported by these establish- 
nts indicated an average gain 
“@ 4 percent for 1944 over 1943. 


N. J. Governor Signs 


D nion Terminal Bill 
TRENTON, N. J. — A bill to 
ble the Port of New York 
uthority to finance construction 
of union motor truck terminals 
as been signed by Gov. Edge of 
New Jersey. 
It is planned to build the first 
ew Jersey terminal in the New- 
ark area which handles more 
han half the truck cargoes that 
hss through north New Jersey. 
The authority also has author- 
ed construction of a $2.500,000 | 


—_— 


on motor truck terminal in 


downtown Manhattan. 


me bounced back hard in this war against 
the Japs, and the boys who led the rebound 
were United States Marines. 

From Guadalcanal to Okinawa the Marines 
have proved that boys from Kokomo, the Ozarks 
and the Bronx—when steeped in Marine Tradi- 
tion, skilled with Marine training—are doggone 
good fighters. On beachhead after beachhead 
—then in jungle after jungle—they were far 
outnumbered by the Japs. But not outfought! 

On they go, those Marines, on land and sea 
and in the air... outsmarting, outshooting, 
outkilling the enemy...till the Japs say 
“Uncle.” 


They have good equipment, sure. Most of the 
thousands of trucks they use, for example, are 
International four and six-wheel-drive military 
type vehicles built especially for the Marine Corps. 

But proud as we are that Harvester has been 
able to make equipment rugged enough to fight 
with the Marines, we know that the real fighting 
machine in this march to Tokyo is the Marine 
himself. What a machine! All speeds forward ... 
none reverse. Tough... rugged ...smart. A su- 
perlative fighter. A superb citizen. 


We proudly salute the boys from Kokomo, 


the Ozarks and the Bronx, who are fighting 
up to their glorious motto—Semper Fidelis. 


INTERNATIONAL HARVESTER COMPANY 


180 North Michigan Avenue 


The War Bonds You HOLD Are FIGHTING BONDS ... Support the Mighty Seventh War Loan 


INTERNATIONAL Prucks 


Chicago 1, Illinois 
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Costs Up 5. 6 Pct. in Year 
For Pacific Truckers 


SPOKANE. — The _ immediate 
business outlook for the motor 
freight industry is poor, Spokane 
motor freight officials report. 

“Cost of operation in the Pacific 
Coast region has jumped from 90 
percent of revenues in 1943 to 95.6 
percent in 1944,” Grover C. Ealy, 
president of Inland Motor Freight 
Co., Spokane, advised. For the en- 


“IT WILL NOT BE NECESSARY to rur 
the enclosed ‘‘ad’’ any more, as it proved 
very satisfactory and our stock of radios 
is now exhausted.’’—Villa - Pontiac Co 
(Pontiac), Buffalo, New York. 
amr Want Ad Dept., Inside Back Cove 


tire United States the percentage 
cost has jumped from 94.9 in °'43 
to 96.8 in 44. 

While OPA has prevented an in-' 
crease in freight rates, motor, 
freight companies are paying from' 
33 to 43 percent more for parts and 
inferior tires than they did before 
the war. The cost of labor has also | 
increased 20 percent in the last two} 
year. 

“Most motor freight companies 
must have either an increase in 


K-5 INTERNATIONAL, shown here, was ——. placed in service by the 


Sanitation department of "Midwest City, 


Okla. The truck, which has a 159-inch 


wheelbase, travels an average of 75 mi es a day, 10 miles per gallon. 


freight rates or must curtail oper-| subsidies to continue operating | 
ations or be granted government at a profit,” William Maher, local 


manager of Consolidated Freight- 
ways, said. 


THE WORKHORSE OF AUMAN PROGRESS 


¢ 


Trucks, wherever you find them, are the true har- 
bingers of universal progress. Fresh from phe- 
nomenal accomplishments in wartime service, these 
vital links in the nation’s life line are ready for the 
new horizons of a peacetime world. Fortified by 
the lessons learned in the business of hastening 
Victory, new records of efficiency are in the ofing * 
Come what may, modern control is destined to play 
an increasingly important part in each new step of 
transportation development. And that’s where Air 
Brakes by Bendix-Westinghouse come in. For here 


is a time tested product whose safety, dependability 
and economy have always been in advance of trans- 
portation progress * You can count implicitly upon 
genuine Bendix-Westinghouse Air Brakes and Pneu- 
matic Controls to give you a constantly dependable 
stopping force tailored exactly for the job at hand. 
Your nearest Authorized Bendix - Westinghouse 
Distributor will be pleased to consult with you 
relative to any control problem you may have. 


BENDIX-WESTINGHOUSE AUTOMOTIVE 
AIR BRAKE COMPANY... ELYRIA, OHIO 


_ Bendix: lflvriinghouse 


AIR BRAKES 


AND PNEUMATIC CONTROL DEVICES 
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Cadillac Engine 
Power Navy’s 
‘Beach Buster’ 


DETROIT.— The Navy’s newe 
tracked amphibious vehicle, n 
seeing invasion service at Okinawa 
and known as the LVT-3 or “Beag 
Buster” is powered by Cadillac 
engines and hydra-matic transmis- 
sions, Cadillac Motor Car divisig 
announced last week. 

The V-8 engines which drive the 
“Beach Buster” on land and sea 4 
standard Cadillac automobile en- 
gines with minor changes. 

Value of the hydra-matic trari.- 
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mission in the “Beach Buster” is “i 


that it has eliminated “feeling 
the beach,” Cadillac engineers 
pointed out. Coming upon shoals 
reefs or the beach itself, the tra: 
mission shifts to the required gear 
ratio without attention from 
driver as soon as the tracks toué 


— 


—A 
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The danger of stalling under - 


enemy fire is avoided by autome 
selection of the right gear to sur- 
mount the obstacle. 


The “Beach Buster” easily h&® 
dles 10,000 pounds of cargo or 50 
men, fully equipped. It was d& 
signed by Cadillac and Bo 
Warner engineers working with the 
Navy Bureau of Ships. It is p 
duced by Ingersoll Steel & Dise a&- 


a 
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vision of Borg-Warner at Kala-_]} 


mazoo, Mich. 


Pontiac Boosts 


Garrett Arnold 


PONTIAC. — Appointment of 
Garrett W. Arnold as assists 
service manager of Pontiac Mo 
is announced by 
D. U. Bathrick, 
general sales man- 
ager. Arnold suc- 
ceeds Ottar M. 
Dahl who is join- 
ing the Boas Mo- 
tor Co., San Fran- 
cisco. 

The new assis- 
tant service man- 
ager has been a 
Pontiac employe 
since graduation 
from Michigan 
State College in 1926. As assis 
to Earl M. Taber, service mane 
Arnold will devote himself to the 
furtherance of Pontiac’s wartiy 


G. Ww. Arno * 


a 


mechanic training program and™ 


postwar service planning to bolster 
expanded peacetime product 
schedules. 


Mack to Get 
DPC Plant 


FULLERTON, Pa.—Constructigg 
of a half-million dollar plant ® 
the production of-the new Mack 
C41 buses has been started he 


sl 


—_ 


—_ 


according to C. T. Ruhf, presidé-. 


of Mack Trucks, Inc. 
The new structure, being b 


through Defense Plant Corp., par- _ 


tially compensates Mack for tbe 
loss of its own bus plant which w 
requisitioned by the Navy two 
years ago and converted to , 
manufacture of torpedo dive bo 
ers. 

The one-story, steel support 
structure will give Mack 73,0u0 
square feet of floor space in addj- 
tion to 54,000 square feet in adjo 
ing or nearby buildings. 

The building is expected to 
completed by midsummer and mass 
production of the buses, first ney 
city-type model to make an apped 
ance since before the war, should 
begin by late summer. 


Alcohol Held Too Costl 


For Use As Auto Fuel 
KANSAS CITY. — Utilizatiot 
of farm wastes in producing al- 
cohol for use as fuel in intern 
combustion engines must 
@ more economical productior 
method, or until gasoline pric 
become prohibitive, it was de- 
clared by Dr. Edward Barto 
professor emeritus of chemis' 
at the University of Iowa, in ad- 
dressing the Kansas City sectic 
of the American chemical sc 
ciety last week. 


a 


— 


an 





TRUCK SECTION 


Not a True Picture? 


AUTOMOTIVE NEWS, APRIL 30, 1945 


Truck Registrations 


Off Only 3% 


(Continued from Page 1) 


tity throughout the war, whereas 
passenger car production ceased 
eMtirely in 1942. 
During this period about 212,000 
=gew trucks and buses were built 
d sold to civilian users which 
is more than the figures show 
=@ere lost to registration. This 
would make a total truck mortal- 
during the period of approxi- 
“pately 368,000 vehicles or about 
8 percent total mortality. Even 
~fhis is but slightly more than 
e-half of the passenger car 
mortality during the same period. 
“ane of the important points 
ought out in this registration is 
that the mortality indicated does 
mw portray a true picture of the 
Ondition of the truck market. 
While there has been only a 3.48 
fcwcent drop off in registrations, it 
must be considered that hundreds 
of thousands of trucks and com- 
(ercial cars have been licensed 
each year but normally would have 


one-ton sizes which have not been 
built from 1942 until this year. This 
size market represents approxi- 
mately 2,000,000 vehicles, or 48 per- 
cent of the total registration. This 
size includes the great farm market 
and retail delivery as the principal 
users. 

Also traceable from the Polk re- 
port is a vast wartime shifting of 
truck population, shown in a com- 
parison of current registration 
totals with 1941 totals for the vari- 
ous states. 

Twenty-one states, the report 
shows, actually have increased in 
number of trucks in operation 
over 1941. The increases ranged 
from 17.6 percent in North Da- 
kota, 16.33 percent in Arkansas, 
15.28 percent in Idaho, down to 
2.86 percent in Florida and .80 
percent in Rhode Island. 


The remaining states show heavy 
decreases, the District of Columbia 


ak — 


MODERN QUARTERS of recently appointed dealer for Mack trucks in Knox- 


ville, Tenn. S. H. M 


trucks, all of them in the 


ers, head of Knoxville Mack Distributors, Inc., is a veteran 
automotive man with years of selling ex 
a few months after “enes up with Ma 
e 


rience in Florida behind him. In just 


= his firm has sold a total of 17 Mack 


avy-duty range. With all the facilities necessary for 


exclusive truck servicing, the newly-formed organization is in an enviable posi- 
tion to take advantage of potentially unprecedented demands for postwar 


motor trucks. 


showing a 22.17 percent decrease 
over 1941, New York state &.37 per- 
cent, Michigan 4.90 percent, Illinois 
8.75 percent, and Missouri an esti- 
mated 18.72 percent. 

As in the case of the shifting of 
passenger car population, the re- 


port shows that truck population 
has shifted southward and west- 
ward. The majority of states show- 
ing increases in 1944 over 1941 are 
in the south, southwest and west, 
while eastern and midwestern states 
have declined. 


Conn. Dealers 
Back Liberal 
Truck Bill 


HARTFORD, Conn. — Carl R. 
Lane, of the Connecticut Automo- 
tive Trades Assn., was among the 
proponents of a liberalized truck 
size and weight law at a hearing 
conducted here last week by the 
Connecticut legislature’s motor ve- 
hicle committee. 

Dwight L. Sutherland, of the Mo- 
tor Transport Assn., John F. Maerz, 
manager of the transport associa- 
tion, and Anthony F. Arpia, former 
state OPA director, appearing for 
Adley Express Co, also were 
among the advocates of a bill that 
would increase the legal length of 
tractor -semi-trailer combinations 
from 40 to 50 feet, and permit 
trailer trucks, now barred by state 
law, up to 65 feet in length. 


The proposed legislation also 
would require the state highway 
commissioner to divide the state 
highways into so-called primary 
and secondary systems, with higher 
truck loadings permitted on the 
primary than on the secondary sys 
tems. 


Zgne to the junk pile if their own- 
8 could get new vehicles. Many 
of these vehicles were worn beyond 
<M semblance of being able to oper- 
yte economically. 
This is particularly true in the 
“Pht or half, three-quarter and 


2 Output 


(Continued from Page 44) 


eepothers (104) authorized to build 
more than 100. 

Milk tank trailers will be built by 
~<w manufacturers. Of the 242 au- 
thorized only one maker, Heil Co. 

th 140, is to build more than 35. 
The manufacturers authorized to 
build this year’s quota of general 
height trailers and their allot- 

ents follow: 1st 3rd 

Half Qtr. 
3rd 


Qtr. 
3rd 


a 


. Total 


— me Trailer 
len Mfg. 
American Body ... 
nerican Truck .. 
mCpadrews Body .... 
Available Truck .. 
Baker Equip. ..... 
Saker Trailer .... 
rtlett Trailer .. 
Beago Welding ... 
pemedell Trailer .... 
am Black ....,. 
Slack Diamond ... 
Brown Equip. 
S—frown Industries . 
mye GO. ....2. 
Cain Machine 
allahan Eng. 
-“merter Mfg. 
Pochran & Celli .. 
Continental Trailer 
gorbitt Co. ........ 30 
rt Truck 
Detroit Trailer ... 
Doane Motor ..... 
prsey Bros. ...... 
wards Iron 
Evans Welding ... 
P.A.B. Mfg. 
rmers Lumber . 
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Roster Trailer 

ost Trailer ..... 8 

ehauf Trailer. ..3948 
‘ Gramm Truck 176 

yes Freight 

rman Body 

Highway Trailer ... 

Hobbs Mfg. ........ 3 
llowell Chevrolet 

mde Corp. ........ 

Kentucky Mfg. ... 

Kenworth Motor .. 6 

Meystone Trailer . 62 

Ringham Trailer .. 349 

Lufkin Foundry ... 42 

abe-Powers ... 
cKay Mfg. 

Meili Blumberg ... 

Miller Trailers ... 
| Ae 

Shio Body 

Omaha Standard .. 

Bike Trailer 

mier Mfg. ..... 

Pointer-Williamette 

Puerto Rico Tr. .. 
liable Auto. .... 
liance Trailer .. 

Spencer Trailer ... 

Standard Trailer .. 

el Products .... 
rick Co. 

Superior Trailer .. 
mpte Erothers .. 
ailco Mfg. ...... 
ailmobile Co. ... 
(Cincinnati) .... 
ansamerican .... 
ansit Trailer ... 

"ruck Ming. .....-. 
ruck & Tr. Equip. 
ue Trailer 

Stility Trailer .... 

Utility Tr. Works . 
penema & Wiegers 14 
lalsh Body 2 

Weber Trailer .... 

Wentworth & Irwin 
lliamson Auto .. 

son Body 
Winter-Weiss 


= ~ 
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You have a right to think so! 


The roads were built and are maintained with 
tax money. Whether you own a truck, a passen- 
ger car, or even if you ride buses or taxis, you 
have paid more than your share! 


And you bought more than just a 
lot of sand, cement and labor. You 
paid for the service that a modern 
road can give .. . efficient, rapid, 
economical transportation. 


But—are you getting either the 
road or the service? 


The answer is... no! 


Let’s examine this a moment. 
First—why do we have roads? 


About the best possible answer to 
this question was given by the De- 
partment of Engineering Research, 
University of Michigan, in 1935. This 
unbiased authority said: 


“The highways of all nations have 
been built primarily to facilitate the 
conduct of business.” 


Without a doubt, commerce has 
been the primary reason for roads 
since the dawn of history. So, that 
group of citizens which uses the roads 
for commerce should pay propor- 
tionately more toward their building 
and upkeep. 


They do. Commercial vehicle oper- 


WORLD'S LARGEST BUILDERS OF TRUC 


FRUEHAUF TRAILER COMPANY 


ators not only pay their share, but as 
the late Joseph B. Eastman, Federal 
Coordinator of Transportation, 
pointed out, every year truck owners 
overpay from $5 each for farm trucks 
up to $287 each for truck-trailers of 
over 5 tons capacity. 


Even owners of passenger cars, 
nowadays used mostly for business, 
pay more than their share toward the 
roads by $2 annually. 


Now—why aren’t you getting the 
road or the service you paid for? 
Because: 


1. Conflicting and obsolete laws 
restricting commercial vehicle sizes 
and weights make it impossible for 
the interstate hauler to deliver the 
goods you buy with utmost efficiency. 
Most of these restrictions are hold- 
overs from the “horse-and-buggy” 
era, enacted before the development 
of pneumatic tires, advanced vehicle 
design and modern highways. 


2. In many States it is claimed that 
the highways cannot render the full 
service of which they are capable be- 


ANLERS 


cause of weak bridges. Is it sensible 
for a State’s entire highway system 
to be partially wasted ... and the 
public deprived . .. when a com- 
paratively small expenditure would 
provide stronger bridge structures? 


3. Highway tax money is being 
diverted. Between 1934 and 1942 a 
total of more than a billion and a half 
dollars—enough to pave eleven 22- 
foot highways from Maine to Cali- 
fornia—was taken by States for other 
purposes. This is still going on. 


No matter where you live, these 
things mean dollars out of your 
pocket. For anything that increases 
interstate hauling costs results in 
higher costs of doing business and 
higher costs of living for you and 
everyone else. 


The solution is simple. It is in the 
public interest—your own as well as 
your neighbor’s—to have: (1) Lib- 
eralized State laws based on up-to- 
date safety standards and the ca- 
pabilities of modern vehicles and 
highways. (2) Stronger bridges 
wherever they cause a “bottleneck”. 
(3) Amendments to abolish di- 
version of highway funds in all 
States. 


As a citizen, a taxpayer and a con- 
sumer, this is a matter between you 
and your State legislator. Why not 
see him or write him your views? 


SERVICE IN PRINCIPAL CITIES 
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Authorized by WPB 
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the new vehicles when they are al- 
lowed to go into production. 

This intention of making tire 
production come up to the needs of 
the industry is further exemplified 
in the 1945-46 program for syn- 
thetic rubber production, which calls 
for 1,000,000 tons this year, a 31 
percent increase over 1944 and a 
1946 goal which is 58 percent above 
1944, 

WPB’s expansion of the replace- 
ment parts program in 1944 to the 
extent that parts production last 
year exceeded 1943 by 42 percent, 
also indicates a thorough under- 
standing of the needs of the auto- 
motive vehicle users and their im- 
portance to the national picture. 

But when the representatives of 
the major truck users of the na- 
tion approached the Midwest Re- 
ciprocity Conference, which 
brought together the highway 
officials of eight Midwestern 
states, for a genuine forward- 
looking program to liberalize state 
road legislation so that they 
as well as the truck manufac- 
turers could build safely for the 
future, their requests were prac- 
tically ignored. 

These users which represented 
common and contract overload 
haulers, milk haulers, cattle haul- 
ers, farmers, national trucking as- 
sociations and bus operators, forc- 
ibly brought to the attention of the 
highway officials that state laws 
must be brought up to date before 
the truck manufacturer can safely 
design for postwar and before the 
user can plan his postwar business. 

They did not ask for any liberali- 
zation of existing regulations that 
are not now being granted in some 
states, nor any weight or length 
allowances that were not deemed 
absolutely necessary in the interests 
of safety on the highway and in the 
interests of the public welfare. 

The request to extend the overall 
width of buses and car trans- 
porters to 102 inches and truck 
chassis to the same width, is based 
upon the vehicle engineers feeling 
that truck chassis must go to that 
width to be able to design adequate 
brakes under the new vehicles. 

Increasing the total allowed 
height from 12’6” to 14 is only 
setting a standard for under-road 
passes that has been used by the 
rails and state road bridge builders 
for some time. The old covered 
bridge, which formerly limited 
height of vehicles, has long since 
disappeared on practically all main 
roads. 

Lengthening the legal vehicle 
length from 35 feet to 40 feet for 
a single vehicle is deemed abso- 
lutely necessary by the bus opera- 
tors and designers to build the 
modern streamlined passenger car- 
riers that the public desires. In- 
creasing the length of truck-trailer 
and full combination vehicle lengths 
by five feet each only keeps the 
same ration of dual to single ve- 
hicle ratio that has always pre- 
vailed. 

Stepping up the single-axle 
weight from 138,000 to 20,000 


Radio Control 
ATA Given OK on Plan 


For Routing 


CHICAGO. — Radio experimental 
stations linking Chicago with near- 
by cities for emergency routing of 
trucks and buses will be estab- 
lished by the radio communications 
committee of the American Truck- 
ing Assns. 

The plan was decided upon here 
last week at a meeting of the com- 
mittee, presided over by Harry F. 
Chaddick, Chicago trucking firm 
head. 

Representatives of the Federal 
Communications Commission at- 
tending the session gave their ap- 
proval to the experiments being 
conducted and promised to assign 
several frequencies. 

Equipped with 250-watt transmit- 
ters, the experimental stations will 
operate within a radius of 50 miles 
of Chicago. After the tests are com- 
pleted, the FCC will decide whether 
it will grant permanent wave 


lengths. 


pounds per axle is keeping well 
within the bounds of the Uni- 
versity of Michigan recommenda- 
tions and is not more than is now 
allowed safely in several states. 
Asking for 34,000 pounds on two 
axles spaced over 40 inches apart 
is really not increasing the al- 
lowed weights; as seen by Prof. 
Worley of the U. of M. 


clark 7 


Complete reciprocity between all 
states, if the vehicle is properly 
licensed in its home state, is some- 
thing that must come or the pub- 
lic will suffer great hardships in 
the future. 

All of these requests are based 
on the published reports that 25 
percent as much money will be 
spent on new road construction in 
this nation in the first three years 
following the war, as has been 
spent on all hard surfaced road 
construction to date. This tremen- 
dous expenditure must be protected, 
in that the specifications for the 
roads and the regulations which 
rule them must be based upon for- 
ward-looking rather than past per- 
formances. 
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Shrewd, experienced “operators 
for revenue” will tell you that this 
tough, able, efficient worker... 


dock a beh, : 
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FARM 


Constant Vigil 


24-Hour Truck Service Seen 


As Postwar Necessity 

DETROIT.—Around-the-clock and 
across-the-country service for 
truckers is a peacetime as well as 
a wartime need in the opinion of 
A. K. Tice, vice-president in charge 
of sales of Fruehauf Trailer Co. 

“We cannot foresee the time 
when our country will be able to 
afford idle vehicles,” he added 
“Motor transport must be kep” 
rolling, and the only way in which 
this can be accomplished is witl 
adequate, convenient service 24 
hours of the day. 

“The entire future of motor trans- 
port depends upon this adequacy of 
service.” 


RANSMISSIONS 





TRUCKS, 
INDUSTRIAL 
TRACTORS 
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Murray Gets OK 


For Plant Annex 


DETROIT. — Murray Corp. ‘ 
America has been given permission 
by WPB to construct a $225,000 ag 
dition to an existing structure 
manufacture of heavy tools, dies 
and fixtures. 

The regional WPB said the add- 
tion is required for production of 
weasels, cartridge containers, je 
and truck frames and other as- 
semblies. 


Heads Houston Firm 
SAN ANTONIO.—D. Gordon Rupe 4 
president of the San Antonio Transit Co., 
has been elected president of the Red Ar- 
tow Freight Lines Inc., of Houston, Te 
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> ash. Truckers 
Hold Session on 


abor Demands 


SEATTLE.— Permit to hold a 
-atatewide meeting of the Washing- 
m Motor Transport Assn., in lieu 
of a regular convention, has been 
"wanted by government officials, on 
he basis it is devoted entirely to 
-igbor matters. The meeting was 
eld over the weekend. 


Ray Culbertson, association man- 
“er, asked permission for the 
business conference to be held in 
-M/enatchee, with labor as the major 
Opic on the agenda. 
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Battle Cycle 


Reo Products Keep 
Air War Humming 

LANSING.—As a result of exten- 
sive war-production activities, Reo- 
built products participate in what 
may be called a complete cycle of 
daily events in air combat. 

As planes leave for their ap- 
pointed missions on the far-flung 
battlefronts of the world they are 
fueled by large tank trailers 
hauled by Reo tractors. If a plane 
catches fire, pilot and crew are res- 
cued from the flames by a Reo- 
built truck with fire-fighting equip- 
ment. In the event of a crash, a 
Reo plane-salvage vehicle dashes to 
the scene and speedily removes 
wreckage to repair centers. 


White Appoints 
3 on West Coast 


| 


CLEVELAND. — Walter G. Auer, | 


former manager of the Portland 
branch of White Motor Co., has 
been named regional wholesale 
manager covering northern Califor- 
nia and Nevada, with headquarters 
at San Francisco, according to J. 
N. Bauman, vice-president in 
charge of sales. 

Rolla W. Moore, who has had 10 
years experience with White, has 
been named manager of the Port- 
land branch, succeeding Auer. D. 
H. Wilson has been named regional 
wholesale manager covering Wash- 
ington and northern Idaho, with 


headquarters in Seattle. 


Stunts Ky.’ 


s Growth? 


Lucas Claims Load Limit Law Blocks Expansion 
Of Industry in State 


LOUISVILLE. — As a result of 
its enactment in 1932 of a “drastic 
load limit” law affecting highway 
truck traffic, Kentucky “has been 
deprived of many industries,” it was 
asserted by E. J. Lucas, president 
of the Truck-Trailer Manufacturers 
Assn. of America, in addressing the 
Kentucky Motor Transport Assn. 
here last week. 

Lucas declared that if railroad, 
waterway, airline, bus, truck and 
trailer transportation in Kentucky 
“were given the same opportunity 


of natural development that is fost- 
ered in other states,” this state 
would be “brought out of the fog 
and into the light in short order.” 

He pointed out that Kentucky, 
with 69.6 percent of its commu- 
nities “depending on transportation 
other than that supplied by rail- 
roads,” is “at the bottom of the 
list” of the 48 states “with wholly 
inadequate load news to properly 
serve its people.” 

Safety contest awards were pre- 
sented to the following: Silver 
Fleet Motor Express, 3,089,806 miles 
with only 12 accidents; Ashland Oil 


Refining Co., 1,200,995 miles and 29 
accidents; Stoll Oil Refining Co., 
469,901 miles and eight accidents; 
Fitzgibbon Transportation Co., 494,- 
000 miles and two accidents, and 
O. K. Storage and Transfer Co., 10,- 
750 miles without an accident. The 
awards were on the basis of divis- 
ions according to the number of 
units operated. 


Uniform Tickets 


Interchange System Asked 
By Bus Lines 

RENO, Nev. — Advocacy of more 

uniform and extensive interchange 
;of passenger tickets among bus 
|; lines as a stimulus to postwar travel 
was expressed by representatives of 
bus lines of four Western states, 
meeting here last week. 

Although divided as to the effect 
of the end of the war upon bus 
travel, all of the bus-company repre- 
sentatives agreed that an extension 
of interchangeable tickets would be 
an important factor in promoting 
the use of the bus lines. 

Wartime transportation problems 
were discussed by Royal A. Stewart, 
regional head of the ODT, at an 
informal dinner which concluded 
the conclave. Other speakers in- 
cluded Harley Harmon, Nevada Mo- 
tor Transport Assn.; M. C. Frailey, 
general traffic manager of the Pa- 
cific Greyhound lines, and Charles 
Williams and Lee Scott, of the Nev- 
ada public service commission. 


Stewart Heads 
Md. Truckers 


BALTIMORE. — Election of J. 
Marshall Stewart, of Stewart & Sin- 
clair, to the presidency of the Mary- 
land Motor Truck Assn., Inc., for 
1945 has been announced here. 

Also named to serve during the 
current year are: C. A. Guenther, 
of the Fleet Transfer Co. and James 
C. Henderson, of Sherwood Bros., 
first and second vice-presidents, re- 
spectively; Harold R. Wilson, of the 
Tidewater Express Lines, treasurer, 
and D. Elmer Webster, of the Victor 
Lynn Lines, secretary. W. F. Kneip 
continues as general manager. 
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heered sleeps ROOTED IN RESPECT 


military agencies for civilian use. 

The following table gives WPB 
Men who operate trucks, farm or industrial the respect that operating men pay to a good 
unit —to a product whose simplicity and strength 
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findings: 

Total 

Truck Civil- 
Month Trailers Military ian 
+944 


January 
February 
March ... 
April .... i 
oa 64 4 0's 00%e 
June 
July 
August ... 
September 
OCtwwoer ....... 
November 

December .. 

Total 1944....209,434 
1945 
January . 15,293 12,432 
February 15,043 12,792 

The largest output o ! 
trailers was of the general freight 
type with a total of 19,812 trailers 
for the year. 

Pole and logging units were sec- 
ond high on the production list 
with 2,100 units for the year, and 
petroleum tanks ranked next with 
1,006 trailers. 

Total production of other types 
include low bed heavy haulers, 256; 
milk tanks, 245; off-highway, 311; 
miscellaneous, 355. 

The peak month for production 
of civilian trailers in 1944 was Sep- 
tember, totaling 3,782 units, fol- 
lowed by October with 2,558, and 
May with 2,309 trailers. 


tractors and buses—men in cover-alls and men 
in white collars—know the CLARK TRANSMIS- 
SION: have known it long and intimately—men 
in the shops who keep vehicles rolling; men in 
the office who figure ton-mile and passenger- 


and dependable performance prove the quality 
of the men who designed and built it. 
Nor is there better testimony to the practical 


9,591 
11,445 
11,540 
12,861 


185,349 


excellence and sound engineering of a vehicle 
than this transmission bearing the signature 
of the Men of Clark. 


mile costs. 
This is a long and loyal friendship, rooted in 


CLARK EQUIPMENT COMPANY .- Buchanan, Michigan 


Also—BATTLE CREEK —JACKSON—BERRIEN SPRINGS, MICHIGAN 
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Bigger Cutbacks Coming eee 


Car Time Gap Closing; 
Company Tools Tangle 


(Continued from Page 1) 


refit the machine tools before they 
can be used for auto production, 
and since thousands of idle gov- 
ernment machine tools are avail- 
able, it is felt that substitution 
should be started immediately. 
While there has yet to be a sin- 
gle substitution, the problem is 
getting attention. WPB officials 
are consulting with the Automo- 
tive Council for War Production 
in an effort to work out a simple 
procedure. When the procedure is 
determined on, it will be taken to 
Washington where WPB Chief 
Krug will attempt to get top mil- 
itary officials to approve it. This 
may break the bottleneck. 
Similar action may open the way 
for companies to purchase idle gov- 
ernment machine tools to replace 
those that have been worn out, sold 


or loaned to other companies. This, 
too, is a problem in which little 
progress has been made. 
Cutbacks Continue 

Meanwhile, cutbacks continued in 
the auto industry, and H. G. Batch- 
eller, WPB chief of operations, an- 
nounced in Washington that cur- 
tailment in war industry will go 
faster from now on even as the war 
continues on two fronts. He said 
officially that “V-E Day” cutbacks 
in munitions already have started. 

WMC revealed that employment 
in essential manufacturing in this 
area had declined by 107,000 in the 
year ended March 31. It was pointed 
out, however, that only about 35,000 
were actually unemployed since 
many had left the area or had en- 
tered nonessential employment. 

Auto companies were consider- 


Dimensions: 1x3x7 feet; 14 to 112 compartments. Strongly 
constructed. Shelves flush inside—nothing to catch. Bolt 
assembly. Shipped one piece or knocked down. Deliveries 
on AA-5 or better Auto Maintenance Priority. Special bin 
installations built to specification. Write or wire for de- 


livery date. 


THE RENIE METAL PRODUCTS CORP. 
MANSFIELD, OHIO 


ing various methods of holding 
employes after cutbacks, since’ 
layoffs now might mean unem- 
ployment while in a few months 
the men could be used in civilian 
production. 


Nash, for instance, when faced 
with a 20 percent cutback in pro- 
peller production as a result of cur- 
tailment of Willow Run output, ar- 
ranged to increase deliveries on 
other propellers, thus speeding war 
production as well as preventing 
unemployment. 

And Ford asked that the hours 
of workers on B-24 bomber parts be 
cut to 40 hours a week from 45, in 
order to minimize the number of 
workers laid off. This request was 


expected to be denied by Edward |, 


L. Cushman, state manpower direc- 
tor, on the basis of existing job 
openings. 

Textiles a Problem 


The materials problem also was 
receiving concentrated attention of 
industry and WPB officials. Tex- 
tiles, for instance, are expected to 
be short for a long time to come. 
While loom capacity is available, 
the labor situation is very tight and 
wages are relatively low, making it 
difficult to attract additional work- 
ers. 


The industry has told auto 
manufacturers that all require- 
ments must be ordered at least 
two months ahead of deliveries. 
At a meeting last week of the 

materials advisory committee of 
ACWP and representatives 
of WPB’s textile division, gross re- 
quirements for 10,000 cars were 
worked out. They include 4,736 
yards of broadcloth, 3,794 mohair, 
3,560 head lining, 2,318 carpeting, 
4,761 cotton sheeting, 16,679 burlap, 
2,402 osnaburg, 4,184 tobacco cloth, 
2,824 coated fabric, 19,948 laces and 
binding, and 1,395 square feet of 
hides. 


Using this as a basis, WPB will 
attempt to screen the requirements 
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Demolished bridges and turbulent 


waters 


Frontline teamwork b 


don't stop the fighting infantry! 
the combat en- 


gineers with their Brockway Bridge Trucks 
get them over under heavy fire and 
speed the attack. These "Timken Bear- 
ing Equipped" bridge-builders carry de- 
flated floats, treadways, saddles and 
miscellaneous equipment and are them- 
selves used in actual construction. 


On military vehicles of every descrip- 
tion, Timken Bearings stand up under 
the toughest battlefront service. In 
these Brockways, 46 Timken Bearings 
at all hard service points reduce fric- 
tion and wear, minimize maintenance 
and keep the bridge-builders readied 
for instant action. 


Timken Bearings have been used exten- 
sively in automotive applications of all 
kinds for more than 46 years because 


L ihe B 


have no equal. You get this same 


performance when the 
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The CLEVER PIECE of camouflage work, shown in the Acme photo at 


top, is a oon 
truck, pictured i 
areas to lure enemy pl 

support to vital Allied supply lines. 


into the textile industry. Bill Nor- 
ton, of ACWP’s Washington staff, 
has been named liaison man to 
work with WPB on textiles in 
Washington. 

Meanwhile, WPB is continuing to 
give all-out cooperation to the in- 
dustry under Robert F. Grindley, 
manager of the regional WPB 
automotive division, and Henry P. 
Nelson, of Washington staff. 


Resin Shortage to Stay; 


Will Affect Car Finishes 

WASHINGTON.—Although Army 
requirements for alkyd resins may 
show a slight decrease after V-E 
Day, Navy requirements for the 
resins for use in the Pacific area 
will be much heavier, representa- 
tives of the military told the Alkyd 
Resins Industry Advisory Commit- 
tee at a recent meeting, WPB re- 
ported last week. 

As the Pacific war theater ex- 
pands, a greater quantity of spe- 
cialized types of protective coatings 
will be necessary for military 
equipment, due to the high humid- 
ity of the jungle areas in the Far 
East, they explained. 

WPB officials pointed out that 
this may be an important factor in 
reconversion plans after V-E Day, 
inasmuch as it will limit the quan- 
tity of alkyd resins available for 
protective coatings for automobiles, 
refrigerators, washing machines 
and similar consumers’ durable 
goods requiring such finishes. 


The Barton Auto Co., Spokane, 
Wash., has purchased the four- 
story Westinghouse building at 152 
S. Monroe. The building will be 
used for unloading and storage of 
cars. 


Prices 
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$16.05. Before that—from April 

1942, until May 1, 1944—the cei 
ing for this same size tire w 
$17.11. The 1941 retail list price for 
this same popular size of first lin 
passenger car tire, made of 
ural rubber, was $14.75. 

Typical of the changes be 
made in ceiling prices for t 
and bus tires in the larger size 
popular size—the 10.00-20 twelve- 
truck tire, which has had a reta 
ceiling of $115.15—will sell to co 
sumers on and after May 1 at 
more than $107.50 each. 


The new ceilings for rayon-ca 
struction truck and bus tires, which 
at present comprise the total out- 
put of large sizes, are said to be t 
lowest ever established by OPA. 


OPA pointed out that, in 


wood and wire replica of the 24%-ton, GMC “six-by-six’”’ Army 
n the lower photo. Dummies such as this are used in com} 
anes away from the real GMCs which are lending str 


_ 
a 


—_— 
a 


with its policy, the new prices weF™ 


discussed in detail with members 
of the tire industry, including ms 
ufacturers, brand owners, dealers 
and distributors. 


The May 1 reductions in rets 
ceilings of passenger car and mo- 
torcycle tires pass on to consum 
ers reduction made Apr. 15, 18 
on wholesale ceiling prices of 
manufacturers, brand owners an 
wholesale distributors. On that 
date, the temporary “add-on” of 
8.9 percent of the retail ce 
price, allowed since May 1, 1944, 
was reduced to three percen 
This “add-on” was permitted be 
cause of higher manufacturing 
costs, principally due to conver. 
sion of the industry from the us 
of natural rubber to the use of 
synthetic rubber. 


For essential uses, sell your 
owner and diesel equipment custom.” 


standing detergent, dispersive and 
anti-oxidant features. 20% OILIER, » 
too. Stands up under toughest oper- 
ating conditions. AMALIE merchan- ~ 
dising helps bring customers to you. %% 
AMALIE products help KEEP custom: 7 
ers. Back AMALIE -—- and you bock 

a winner! See your nearest AMALIE 
Distributor, or write Dept. A. N. # 


AMALIE DIVISION 
L. SONNEBORN SONS, INC. 


88 Lexington Avenue, New York 16, N.Y. 


Refineries 
Plant 


Petrolia and Franklin, Pa. 
Nutley, N.J. 


eh a tie 
SONNEBORN BROS., Dallas 1, Texas 
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rm bureau representatives, repre- 
sentatives from the various auto- 
obile clubs and from large city 


’ paffic departments should be re- 
quired to attend. 


* * * 


THEN, TOO, highway contrac- 
tors should have engineers at this 


-aumbarton Oaks” so that they 


Could absorb as well as give out 
with information on the subject 


“pat would be of greatest value 


ih setting up a sort of “charter” 
hat would incorporate sane and 
Progressive thinking in the spend- 
ng of these millions or billions of 
dollars. 


oe 


We should also have representa- 
tives of the Automotive Safety 


-foundation (maybe the foundation 


— 


a 


— 


ae 


should promote this “Dumbarton 
Oaks” gathering) and from the in- 

rance companies to look out for 
the safety angle on new road con- 
struction. Part of the cost of con- 

ruction might well be returned to 
Automotive America in reduced in- 

rance rates that properly engi- 
aeered and constructed roads might 
produce. 


Well, we’ve kicked off an idea— 
it’s worth the time it took to 
rite it, somebody with sufficient 
thority and appreciation of the 
public pocketbook will take it up 
from here and bring it to pass. 
* +” * 


HAD LUNCH one day last week 
with a group of Dodge dealers— 
most of them from the Kansas City 
erritory—who had come into the 
hetory to drive back a bunch of 
trucks to their respective cities. 
Among them were Earl Davidson 
Davidson Brothers Motor Co., 
Rolland Record of Jackson Motors 
d Ervin Feld of Ervin Feld Mo- 
Por Co., all of Kansas City; J. E. 
Lattimer of Lattimer Motors, In- 
ependence, Mo.; C. B. Smith of 
ustin, Tex.; C. M. Dickinson of 
Lubbock, Tex., and Ben Saunders, 
f Saunders Motor Co., Des Moines. 
Ben, by the way, has spent most 
of the winter in Tucson, Ariz., fol- 
bwing a serious sickness which 
caught him just before Christmas, 
but he is feeling fine now and is 
ondering how he can be a two- 
town dealer—keep his present fran- 
hise and acquire another in or 
ear Tucson so that he can keep 
busy regardless of which place he 
s in. This winter has given him 
he Tucson itch, so don’t be sur- 
prised if he turns up with a ranch 
he can’t catch a dealership down 
there that suits him. 


* * * 


BUT WHAT I started out to talk 
about when I mentioned this lunch 

as the reaction of this live-wire 
group to expanding both service 
and truck selling operations in 
postwar. 

We got chewing the fat about 
service operations and how dealers 
had finally found out that there is 
money back of that pre-war “wail- 
ng wall” that used to separate the 
salesroom from the “grief” depart- 
ment. Most of the boys agreed that 
accounting had played a large part 
in keeping them in the dark about 
the profit potential of service in 
pre-war days—it didn’t show them 
that their service operations had 
been burdened with a 35 percent 
oad of mechanics’ time devoted to 
reconditioning’ used cars and con- 
ditioning new cars for sale, nor 
that nearly 15 percent of their parts 

. went into that same work. 


They know it now, however, and 
every man at that table was think- 
ing and planning in terms of serv- 
ing more customers in postwar, and 
five of the eight dealers at the table 
were in the process of remodeling 
or rebuilding their places of busi- 
ness. All five, incidentally, said they 
were going out to visit Raynal 
Brothers in Detroit while they were 
here and see that outstanding ser- 
vice operation. 

+ * * 


ALL OF THESE boys also were 
looking to trucks for a large part 
of their vehicle business in post- 
war. Dickinson of Lubbock was ac- 
credited with having one of the 
outstanding truck businesses in the 
Southwest. Smith of Austin had 
just finished increasing his original 
dealership by adding the adjoining 
store and the former Firestone set- 
up that adjoined that, giving him 


over 200 feet on his main front—all 
modern and eye catching. 

His preparation for trucks and 
service was basic and sound. He 
had put in a fourteen-foot wide 
door leading into his service floor 
from the main street and a single 
truck-width twelve-foot high door 
from the side street. Thus any 
truck could get into the shop and 
most of them could drive in easily 
from the main thoroughfare. 

That fourteen-foot wide door in- 
trigues me muchly. It has two over- 
head doors with a removable center 
post, and I presume that in Austin 
it will be wide open inviting all and 
sundry to come in except when the 


shop is closed. Just think how in- 
viting it would be to swing off the 
street into a big door like that with 
no fear of hitting the sides and 
plenty of vision to see where you 
were going after you got in. Boy, 
I'll bet that that door is one of his 
best new service customer sales- 
men. 
+ * * 


HAY GOT to dip the Homburg 
to Dick Hudson, manager of 
Studebaker’s truck department, for 
the wartime advertising he is re- 
sponsible for—one series patting 
the truck drivers of America on the 
back for the wonderful job they 
have done during the war, and the 
other blowing a kiss to a number 
of vocational truck users for the 
mileage they have saved in their 
operations in the interest of con- 
servation. 


On this latter score, for instance, 


THE BOSS IS RIGHT! 
THAT VACORAULIC SURE 
MAKES A DIFFERENCE 


SIMPLIFIED = EFFECTIVE 


‘adllet Louche STOPABILITY 


Now you can give the driver of your 
truck a “break.” He deserves it! He 
needs it! With Vacdraulic feather- 
touch brake action, accidents will be 
averted, payload delays measurably 
cut and time lost in service tie-up re- 


duced. 


Vacdraulic — the Brake Power 
Booster goes into action with a 
feather-touch pedal pressure. Vac- 


leg fatigue. 


Dick’s ads call attention to the fact 
that America’s newspaper publish- 
ers have so rerouted their trucks as 
to save 43 percent of their former 
mileage; that laundries have saved 
some 380,000,000 truck miles and 
34,000,000 gallons of gas, to say 
nothing of precious tires; that 
20,000 florists have saved more than 
290,000,000 truck miles in the past 
year; that the dairy industry with 
fewer trucks transported a new 
peak load of 121,237,000,000 pounds 
of milk and milk products last 
year; that the soft drink bottlers 
saved nearly 258,000,000 miles per 
year in their delivery operations, 
and that the baking industry car- 
ried 26.5 percent more tonnage last 
year, yet saved some 463,246,954 
miles of truck travel. 

Good work, Dick—this calling at- 


tention to people of what their sup- 


second stopability which compensates 
for that critical distance traveled due 
to reaction lag, traffic distractions and 


Vacdraulic — the power braking 
booster — is an engineered, proven, 


and dependable unit. It gives any 


draulic gives any good hydraulic 4 


brake system the margin of split- 


hydraulic brake system the step-up 
necessary to bring the vehicle to a 
quick, smooth stop. 


4 4 


May we send you complete details? 


Sold to Automotive Distributors by 
EMPIRE ELECTRIC BRAKE CO., Newark 7, N. J. 


VACDRAULIC is a Trade Mark of Empire Electric Brake Company 
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pliers have been doing for the good 
of all. 
* * * 

LOT OF DEALERS wonder 

where in the devil all the 
trucks and trailers that they see 
factories building are going. A re- 
port on 1944 of the Truck-Trailer 
industry just released by John 
Hulse, secretary-manager of that 
association, tends to answer that 
question. 

Of 209,434 truck trailers built in 
1944, 24,085 were allotted to civilian 
use and of 30,336 built the first two 
months this year 5,112 were allowed 
to go to civilian channels for dis- 
tribution to prospective users. That 
kinda answers the question, doesn’t 
it? Yea, the balance went to mili- 
tary, of course. 

* * + 
B. PEASE, assistant sales man- 


. ager of Ford, electrified the na- 
(Continued on Page 54, Col. 1) 





Truckin’... 
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tional distributors representing the 
Truckstell Mfg. Co. at their annual 
get-together dinner last week in 
Cleveland when he outlined Ford's 
postwar program of close coopera- 
tion with truck equipment distrib- 
utors. 

Pease told the distributors that 
Ford intended to work more closely 
with the truck equipment distribu- 
tors than ever before and as advis- 
ing the entire dealer organization 
to promote the sale of truck equip- 
ment that would aid in the mer- 
chandising of Ford trucks and 
would aid owners of Ford trucks to 
get the fullest benefit from their 
use. 


manager, and W. E. Fish, assistant 
general sales manager of Chevrolet, 
spoke to the same distributor body 
on a different day. The business 
session, held under the direction of 
Don Meyers, president of Truck- 
stell, was in session for four days. 

Among the manufacturers in at- 
tendance whose products are dis- 
tributed by Truckstell were Jim 
Baker, Harry Slater and Del Knob- 
lock, of the Thornton Drive Co.; 
Ellworth Boeck and Howard Web- 
ber, of the Truck Equipment Co.; 
Leo Bixby, of Clark Axle; George 
Veal and Hugh Mixer, of Eaton 
Mfg., and Marion Murphy and 
Buck Freeman, of the H. S. Watson 


Pease declared that the Ford] Co 


truck in the immediate postwar 
would not be any different as to 
chassis dimensions than the pre- 
war truck but that a number of 
definite improvements had been 
made, particularly in the engine, 
that would result in greater power 
and better economy of operation. 
* * + 


AL COSGROVE, truck equipment 


ee 


* * * 


I ALSO ran into Scott, of Bendix 
Westinghouse Air Brake, at the 
dinner the night I attended. He 
told me that the great rush of war 
business they have experienced has 
necessitated his company enlarging 
its plant three times in four years. 

He also revealed that the grand 
old chef who used to put out those 


at, attains et ae —— 


India May Develop 


Own Auto Industry 

NEW DELHI, India. — The 
Associated Press reported last 
week that the government of 
India has announced a policy of 
taking over development of maj- 
or industries, such as automo- 
bile manufacture and steel pro- 
duction, if private capital is not 
available for that purpose. 

The statement came after an 
announcement that Chrysler and 
Studebaker were planning to es- 
tablish plants in India. Ford and 
General Motors already have as- 
sembly plants in Bombay. 


wonderful meals from their most 
modern plant cafeteria kitchen, for- 
merly chef for the Cleveland Club 
and the Palmer House of Chicago, 
which are two prime eating places 
for my book, has made his last 
baked Alaska and stirred his last 
enticing soup. His great heart just 
refused to carry on further. 


Fruehauf Fire 
BESSEMER, Ala.—A fire in the 
paint shop at the Fruehauf Mfg. 
Co. recently caused damage esti- 
mated at $25,000. 


“TRUCK HEADQUARTERS” in Long Beach, Cal., is this new, completely equip- 
ped establishment of the Sawyer Motor Co. Right: Frank Sawyer, President. 


Attributes Success to 
White’s Public Acceptance 


SAWYER MOTOR CO., LONG BEACH, CALIF., 
has already become recognized as “truck 
headquarters” in its new territory since 
locating there a little more than a year 
ago. Previous to that the Company car- 
ried on a thriving ‘White Distributor- 
ship for 19 years in Santa Ana, Calif. Its 
new headquarters are considerably larger 
and are equipped with completely modern 


service facilities. 


Frank Sawyer, President, a veteran of 35 
years in the automotive business—26 years 
of which he handled trucks—has this to 


say about his long association with White: 
“I chose the White Franchise 20 years ago 
on the basis of my experience in the busi- 
ness. Increased public acceptance of 
White throughout these years has justified 
this decision and made possible a growing 
and profitable business. The White Per- 
sonalized Service Plan has helped us keep 
customer good-will during present critical 
times by enabling us to do a highly satis- 
factory job of service and repair. This 
good-will, we feel, will reflect in an even 


greater sales volume in postwar years.” 


THE WHITE MOTOR COMPANY « Cleveland 


WHITE PERSONALIZED SERVICE is a plan which only White 
Dealers can offer. Highly commended by owners as an effec- 
tive truck conservation measure, it is another example of White's 
leadership in “taking care” of the needs of truck owners and 
providing the special means for Dealers’ success in these times. 


INTERIOR VIEW of photo reontgen X-ray unit showing patient 


TRUCK SECTIO 


ositioned 


for chest radiograph. Standing, left to right, Howard Nelson, Detroit Gene 


Electric X-ray Corp.; Dr. O. 


J. Stringer, medical director of Ingham San 


torium; Jacob Schepers, president of Sanatorium Board; L. B. Whalen, Lansing 


General Electric X-ra 
torium Board; Mrs. 


representative; Andrew Langenbacher, member of Sa 
ulia Hall, director of out-patient services for the S: 


torium, who was nurse in charge of the new laboratory; and Harold Butcher, 


X-ray technician. 


ACTIVELY participating in a power- 
ful statewide attack against tubercu- 
losis germ, which kills 64,000 people 
yearly in the United States, is this 
modern mobile X-ray unit on a Reo 
chassis, which was delivered recently 
by Reo Lansing branch to the Ingham 
Sanatorium. This SS is used in 
carrying out an extensive — of 
tuberculosis control in industrial plants. 


Sees Wider Usage 
Of Built-In Docks 


DETROIT.—Les Allman, _vice- 
president of Fruehauf Trailer Co., 
predicts that many plants will have 
built-in truck loading and unload- 
ing facilities after the war so that 
incoming and outgoing materials 
“will flow directly in or out of the 
vehicles as a part of the conveyor 
production system.” 

This will further eliminate stock 
piles, Allman said. 


DPC Awards $275,000 
To Denver Trucker 


DENVER. — A contract provid- 
ing $275,000 for the M. & M. Truck 
Co., of this city for automotive 
equipment has been approved by 
the defense Plant Corp., according 
to word received here from Wash- 
ington. 


To feel the pulse of the industry, con- 
sistent reading of Automotive News is a 
necessity. 


Wn 


Livestock 


(Continued from Page 44) 


Louis third with 767,079 tons. F 
flecting the 1944 increase to an 
all-time high in meat animal pro- 
duction, the large market 
showed a marked increase in 
trucked-in tonnage. 

The livestock and meat packing 
industries are more than ever de- 
pendent on trucks for convenieng 
and flexibility in handling the eno 
mous tonnage of live animals and 
the processed meats. Stock cz 
leave the farm at any time of th 
day or night to take advantage c 
favorable weather or markets. 


5-Man Board Appointed 
To Study N. H. Licenses 


CONCORD, N. H. — (UTPS) 
Gov. Dale of New Hampshire he 
appointed an interim commission o 
five members to study the need ¢ 
classifying motor vehicle drive 
licenses as requested in a resol 
tion by the legislature. 

The commission is composed of 
Rep. George Myhaver of Pete 
borough, a bus line owner, who ff 
chairman; Rep. Robert Johnson of 
Northwood; Senators Henry 
Proulx of Franklin and Emmet 
Kelley of Berlin, and Andrew Stab 
of Auburn, secretary-manager c 
= New Hampshire Truck Owners’ 

ssn. 


VENTALARM 


GAS TANK SIGNAL 
Standard Equipment 


on CHRYSLER Imperial 
Atk tht Wen Who Pill Them 


© 
SCULLY SIGNAL COMPANY 


88 FIRST ST. CANBRIDGECL MASS. 


AUTOMOTIVE MATERIALS 


RUBBER AND SYNTHETIC RUBBER 
Molded (hard or soft) and Extruded Parts 


RUBBER-TO-METAL 


ADHESION PARTS 


Detroit Office 


C. J. EDWARDS * VICE PRESIDENT 
2210 FISHER BLDG. 


TRULLI AT OTT) 
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Beats the Burma Road 


New 214-Mile Truck Course at Camp Lee Tests 


“CAMP LEE, Va.—“The Burma 
Road had nothing on this!” 

That was the remark of Pfc. 
Arthur Summers, of Park Ridge, 
wdil.. as he mopped his sweating 

“pow after driving over the new 

driving course at Camp Lee’s Army 
pmervice Forces training center. 
wammers, before coming to Camp 
Lee, had served with a Quarter- 
mester truck company on the 

arma road., 

The new driving course, con- 
S@mructed and operated by the mo- 

e units and maintenance branch 
of the center’s basic technical 

ining division, is designed to 
toughen Quartermaster truck driv- 
ers who receive schooling here and 

ter equip them for their jobs 
overseas. It was built to keep pace 
mith existing battle zone road con- 
ions and was the result of sug- 
gestions from men back from com- 

t areas. 

the winding, hilly, sandy, 
muddy, two-and - one-half - mile 
rse, the GI discovers just how 
good his partner, the two-and-one- 
half-ton Army truck really is—and 
st how good a driver he himself 
8S. He finds the truck he has been 


pecial Session 
on Truck Laws 
Asked in Miss. 


JACKSON, Miss.—Calling of a 
special session of the Mississippi 
pislature, preferably in July or 
August, for a complete revision of 
be state’s bus and truck laws has 
en recommended by the state 
legislative recess gasoline investi- 
gating committee. 
eaded by Senator Oscar Wolfe 
of Duncan, the six-member com- 
ttee was unanimous in the rec- 
mendation, and also in urging 
Gov. Bailey to limit the session, if 
is convened, to bus and truck 
matters. 
“We are of the unanimous opin- 
n,” the committee said, “that the 
naotic condition existing in the ad- 
ministration of the present laws by 
mee motor vehicle commissioner is 
a@ result of: 
“First, inequalities in the present 
tes of certain motor vehicle 
privilege licenses, and, second, a 
general laxity in the administra- 
on of all motor vehicle privilege 
tax laws. 


“We are also of the unanimous 
Spinion that the matter is of suf- 
ficient importance to justify an ex- 

aordinary session of the legisla- 
ure prior to the new tag year, 
which begins Oct. 1, for the pur- 

bse of considering this and re- 
ated matters only. 


ord to Build 
deattle Depot 


DEARBORN. — Plans for con- 

ruction of an $800,000 parts de- 
pot in Seattle, to serve Ford dealers 
n Washington, Northwest Idaho 
and most of Oregon, have been an- 
nounced by the Ford Motor Co. 


The company has purchased a 
welve-acre plot of land about two 
and a half miles south of the 
eattle financial district. Cost of the 
land was placed at $133,000 The 
Seattle depot is one of several to 
e constructed in various sections 
of the country as part of Ford’s 
50 million dollar postwar expan- 
Sion program. 


_— 


Pontiac Ships 80,000th 


Disassembled Truck 

PONTIAC, Mich. — Pontiac 
Motor’s “reverse assembly line” 
has disassembled, crated and 
shipped its 380,000th military 
truck for overseas combat, H. J. 
Klingler, general manager, re- 
ports. 

Pontiac now is in its third year 
of this unique war operation, un- 
der which trucks are driven un- 
der their own power from an- 
other division of General Motors 
and move speedily down a dis- 
assembly line. Approximately 27 
carloads a day, four trucks to a 
car, leaves the Pontiac plant. 


Drivers Under Near Battle Conditions 


pushing along highways in convoys 
can actually take him places. 

On the course Quartermaster 
truck drivers find a concoction of 
corduroy roads, heavy sand, sharp 
curves that require backing, turn- 
ing and twisting, mud and water, a 
wooden overpass, breath-taking 
climbs and descents, simulated 
trenches and shell-holes and a 190- 
foot tunnel with but four or five 
inches clearance on either side. 

G. R. Watkins, head of the Blue 
Line Transfer Co., of Chester, Pa., 
recently visited Camp Lee and went 
over the course. He said: 

“If a man can drive over the full 
length of the course, he can drive 
anywhere.” 

Watkins remarked that he would 
hire as one of his drivers without 
question anyone trained at the 
Camp Lee motors operations sec- 
tion upon his release from the 
Army. 

The course was planned and laid 
out under the supervision of Lt. 


a 
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NEGOTIATING A DITCH in the new difficult driving course at Camp Lee’s 


Army Service Forces Training Center. 


becomes acquainted with the an 


Here, the Quartermaster truck-driver 


gle of approach and departure and realizes the 
value of bogie action or the ability of the front sets of 


uals to work independ- 


ently of the rear ones, affording continuous traction. 


Col. Victor Weimar, chief of mobile 
units and maintenance, and Capt. 
C. J. MacManus, administrative 
assistant. The actual construction 
was done under the direction of 
Sgt. Joe Creonte, of Waltham, 
Mass. 


Vancouver Bus Depot 


VANCOUVER, B. C.—Plans are now un- 
der way for the erection of a new bus 
terminal here for the West Vancouver Mu- 
nicipal Bus Lines. G. 8S. Webster, transpor- 
tation manager for the city, said buses of 
his service are now handling 60 percent of 
the passenger traffic between West Ba 
West Vancouver and Vancouver city. 


Mack Net Totals 
3.5 Million in *44; 
Sales Reach Peak 


NEW YORK.—Mack Trucks, Inc., 
reports a net income of $3,585,357 
for 1944, after making provision 
of $500,000 for postwar adjustment. 

Mack’s net sales for the past year 
amounted to $140,089,859, which is 
the largest sales volume in the 
history of the corporation, and com- 
pares with $124,681,113 for 1943. 

Net income for 1944 amounts to 
$6 per share of stock outstanding, 
before renegotiation, if any, accord- 
ing to Louis G. Bissell, chairman 
of the board. Dividends aggregat- 
ing $3 per share were paid during 
1944, equaling the dividends paid 
in 1943. 

Unfilled orders amounting to 
$110,000,000 remained on the books 
at the end of 1944. 


Uniform Truck Fee Bill 


Defeated in Arkansas 
LITTLE ROCK, Ark.—The Wun- 
derlich-Miller bill to require truck 
and semi-trailer license tags to be 
paid on a uniform basis has been 


* | defeated, 31 to 42. 


""Won’t Mrs. Del Medico be surprised ?” 


“What an improvement!” writes William L. (Red) Ryan, operator for 
the Hunnewell Trucking Co., Inc., of Boston, Mass. “Your Timken Easy- 
Power Shift is really in the groove. Because there is no loss of speed in 
shifting I can pass most other trucks on the grades. I am now making the 
fastest time I’ve ever made on this run .. . Man alive! That 2-Speed 
Axle with Easy-Power Shift sure makes a difference. Won't Mrs. 
DelMedico be surprised when I pull into Boston away ahead of time?” 


as 


SURPRISE: Mrs. M. S. DelMedico, Terminal 
Mgr. for Hunnewell, greets Driver Ryan 
at the end of his run. Mrs. DelMedico is 
one of the few women truck dispatchers 
in Massachusetts, and has ably demonstrated 
her ability. Of the Timken Easy-Power 
Shift, she writes, “The Easy-Power Shift 
effects a big saving in time, over trucks 
with conventional shift, and enables us to 
handle more goods every 24 hours.” 


RESULT: The savings in gasoline, time, and engine wear, made 
possible by the Timken 2-Speed Double Reduction Axle with 
Easy-Power Shift, have been a great contribution to the efficiency 
of the Hunnewell operation, and have a direct bearing on opera- 
tion ratio, according to J. F. Robinson, president . . . The Hunne- 


well Trucking Company has been complimented by the Office of 
Defense Transportation for outstanding utilization of vehicles, 


handling of property and maintenance of equipment. 


TIMKEN 


AXLES 


AXLES ARE IMPORTANT! For improved performance, lower main- 


tenance costs, longer life—select a vehicle with Timken Axles 
.. . backed by 39 years’ experience serving the leading manufac- 


turers of all types of commercial vehicles. 


WISCONSIN AXLE DIVISION 


THE TIMKEN-DETROIT AXLE COMPANY, DETROIT 32, MICH. 


. OSHKOSH, WISCONSIN 





HARTFORD, Conn. — All of the 
highways in the $67,000,000 postwar 
program recommended by the Con- 
necticut highway advisory commis- 
sion would be open to use by com- 
mercial vehicles, it was asserted by 
Highway Commissioner William J. 
Cox in assailing as “biased and 
misleading” the campaign against 
a proposed state gasoline tax in- 
crease which has been made by 
Charles B. Butler, Connecticut 
manager of the Automobile Legal 
Assn. 

Replying to a letter made public 
by Butler, Cox challenged a num- 
ber of statements about the Con- 
necticut highway system and post- 
war construction plans. Cox also 
charged that in polling opinion 
among ALA members, Butler had 
“misled and confused” them. 

Statements attacked by Cox in- 
cluded one from Butler that: 

“The plan of constructing vast 
stretches of superhighways of 
limited access use and at tremend- 
ous costs is extremely questionable. 
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Defends Conn. Road Plan 


ALA Drive Against Gas Tax Boost Branded 
As ‘Biased’ by State Highway Chief 


Especially is this true when it is 
known commercial vehicles are not 
permitted to use them. Very few 
residents of small cities and the 
great many rural communities of 
our state can use them or derive 
any possible benefit from them.” 

In reply to this, Cox said: 

“There is no mile of highway in 
the $67,000,000 program recom- 
mended by the highway advisory 
commission which is not intended 
for the use of commercial vehicles. 
The improvements we are propos- 
ing are the same sort of improve- 
ments built before the war, the 
Berlin turnpike, the Naugatuck val- 
ley road, the road in East Hartford 
which brings people from their 
homes all over the state to their 
work at United Aircraft.” 

What is planned in the proposed 
five-year building program, he said, 
is precisely “to construct a great 
many miles of good serviceable 
highways in all parts of our state 


Leading 


Load 


Carrier 


on Leyle 


From LST to GMC is the word of 
the day in this supply scene from 
am the Leytebeach. Acme News photo. 


CWC Has Butlt More 
than 475,000 Likelt/ 


ee 


of use and benefit to all of our 
people.” 

The proposed five-year postwar 
highway program is “not an em- 
ployment program,” Cox said. “It 
is a highway construction pro- 
gram based on urgently needed 
improvements in our highway sys- 
em.” 

Cox also challenged a statement 
by Butler that “all admit the post- 
war highway program will not be 
started until at least 1947.” 


Fisher Builds 17,500 


Tanks, Destroyers 

DETROIT. — Fisher Body di- 
vision of GM announced last 
week it has produced more than 
17,500 tanks and tank destroyers 
since it converted to war pro- 
duction early in 1942. 

Placed end to end, the tanks 
would make a line 65 miles long 
—the distance between Detroit 
and Flint. 


“IT WILL NOT BE NECESSARY to run 
the enclosed ‘‘ad’’ any more, as it proved 
very satisfactory and our stock of radios 
is now exhausted.’’—Villa - Pontiac Co. 
(Pontiac), Buffalo, New York. 
aay Want Ad Dept., Inside Back Cover 
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The conquest of Leyte, accomplished in but 


68 days, is a splendid tribute to the courage 
and efficiency of American fighting forces, not 
only on battle lines, but on supply lines as 
well. The photograph above tells part of the 
story of the gigantic job of supply. An even 
better understanding is provided by War De- 
partment estimates that overseas Armies are 


furnished with 700,000 different items of 


In addition to being one of the largest pro- 


equipment and supply . . . a ton a month for 
each man in combat. In the Leyte campaign 
. . . as at Salerno and Saipan, New Guinea and 
Normandy . . . the leading load carrier from 
beach to battle line was the Army’s leading 
transport truck, the GMC 21% ton “‘six-by-six.” 
With its “270” engine driving through all six 
wheels, it has been as much at home in Pacific 


sand and swamp as in Europe’s mud and mire! 


INVEST IN VICTORY... 


ducers of military vehicles, GMC also manufac- 
tures many commercial trucks for essential users. 


These civilian GMCs are powered by engines 


BUY MORE WAR BONDS 


of the same basic design as the famous GMC 


‘*270’’used in the Army’s leading transport truck. 


GMC TRUCK & COACH DIVISION 
GENERAL MOTORS 


HOME OF COMMERCIAL GMC TRUCKS AND GM COACHES .. 


See ee en 


7 
. VOLUME PRODUCER OF GMC ARMY TRUCKS AND AMPHIBIAN “DUCKS” | 


TRUCK SECTIQXA 


SHOWN WITH SCALE MODEL full trailer are principles in the recent forma- 


tion of Feather Ride, Inc., wholesalers of truck and trailer equipment. Le 
Ww. Pointer, owner of Pointer-Willamette Co., 
be president and general manager; and Col. 


right, Robert 
manufacturer, who will 


est Coast traf 


Geerds, and Henry Ketel of Holland Hitch Co., Holland, Mich. Manuf 


plants of their two firms will supply Feather Ride trailer sus 
th wheels and full trailer dollies for distfT- 

ather Ride, Inc., to trailer manufacturers, conversion shops 

arts distributors. A sales organization with offices in 25 met; 

i now being established. 


underload springs. axles, brakes, 
bution through Fe 
and automotive 


politan centers 


Feather Ride May Become 


World Trailer 


PORTLAND, Ore.—Feather Ride, 
Inc., has been formed here and is 
expected to become a worldwide 
manufacturing and selling factor in 
the truck-trailer industry. 

Organizers of the firm include 
Henry Ketel, general manager of 
the Holland Hitch Co., Holland, 
Mich.; R. W. Pointer, owner-man- 
ager of the Pointer-Williamette Co. 
here, and Col. H. A. Geerds, secre- 
tary-treasurer of Holland Hitch. 

Pointer will serve as president 
and general manager of the new 
corporation, H. E. Shillander, as- 
sistant to the general manager, 
and Conny Herman, national sales 
manager. 

Sales representatives for the cor- 
poration are now being sought in 
25 metropolitan areas. 

The company says it will offer 
many weight-saving components for 
trailer operators, manufacturers, 
conversions shops and automotive 
parts distributors. General offices 
have been established in the Ter- 
minal Sales Bldg. here. Feather 
Ride products for the East will be 
made by Holland Hitch, and for the 
West by Pointer-Williamette. 

Operating as wholesale suppliers 
of truck and trailer equipment, 


Factor 


other Feather Ride products 
clude a front axle dolly for ful 
trailers and a new axle and brake 
assembly with a demounta 
spindle. 

Pointer said the front whe 
dolly is two to 400 pounds lighte 
than any full trailer fifth wheel 
on the market. He added that 
semi-automatic fifth wheel fe 
semi-trailers is a part of Feather 
Ride equipment. f 

It is reported by the firm that 
the Feather Ride axle with dg 
mountable spindle is something née 
to the industry. Tire, wheel or 
brake servicing can be done at 9; 
erator’s leisure while the trailer c@ 
continue in service. 

The brake is a hydraulic-act 
ated wedge type that applies pres- 
sure on both ends of floating shoe 
The shoes are interchangeable. 

Dual axle suspensions require ng. 
lubrication, being complete rubbk 
mounted and bushed; a big main- 
tenance saver according to tk 
company, and one which cancel 
out the risk of lubrication failures 

The suspension features “unde 
load springs.” 


Hilts the Hl-spotin oHHo 


You can’t cover oHIo without Hitting this HI-spot . . . and 
you have to include the Columbus Dispatch to Hit it hard. 


In its home county, the daily Dispatch reaches 97% of all 
occupied dwellings. In the Columbus Retail Trading Zone (A.B.C, 
figures) the Sunday Dispatch reaches 32% of all homes. 


While lineage figures are not necessarily a true gauge in 
these space-rationed times, the fact remains that leading adver- 
tisers gave the Dispatch leadersHIp in lineage among all Ohio's 
newspapers in 1944, 


Informed people rely on the. 
daily newspaper for ALL the news. 
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SEATTLE. — The S. L. Savidge 
p. (Dodge-Plymouth) slogan for 
eral years has been “Parts in a 
Hurry” and now this has been aug- 

»ipented by a new service, made pos- 

~wle by a “parts department on 
wheels.” 

ew@Carrying over 600 fast-moving, 
rwictional items for this line of 
cars and trucks is a road truck 


, Parley 


a 
(Continued from Page 44) 
paieeiler combination; and 65 feet for 
c@mnbination of vehicles other than 
tractor semi-trailer. 
@iVeight: any one axle, 20,000 
pounds; any pair of axles, 20,000 
pounds if spaced less than 40 inches; 
pair of axles, 34,000 pounds if 
spaced between 40 inches and 72 
inches. 
he truckers asked that com- 
plete reciprocity be granted be- 
peafaveen all states for vehicles en- 
waged in interstate commerce 
where a vehicle has been qualified 
der the laws of the state where 
he carrier is domiciled. 
In addition to the state govern- 
nt official representatives, in at- 
t€ndance were members and lead- 
ers of carrier organizations in Wis- 
sin, William E. Hustleby, district 
director of the bureau of motor 
carriers of the Interstate Commerce 
mission; C. J. Williams, vice 
president of the American Trucking 
gsn.; H. A. McDonald, president of 
pb American Assn of State High- 
way Officials; L. S. Harris, execu- 
e director of the American Assn. 
Motor Vehicle Administrators; 
Norman Damon, of the Automotive 
ety Foundation; A. W. Koehler, 
or the National Assn. of Motor Bus 
Operators; Fred Lautzenhiser, 
mber of the technical committee 
of the Assn. of Truck Manufactur- 
ars; Arthur C. Butler, manager of 
Assn. of Truck Manufactur- 
ers; Chester Gray, of the National 
ghway Users conference; and 
fobert Black, chairman of the Assn. 
of Truck Manufacturers. 
=. L. Roettiger of the Wisconsin 
mighway commission presided at the 
sessions. 


CA Names 


ason, Frawlev 


WASHINGTON. — George W. 
ason, president of the Nash- 
Kelvinator Corp., and David L. 
rawley, vice-president of the 
Marnsdall Oil Co., of Pittsburgh, 
were elected members of the board 
directors of Pennsylvania Cen- 
al Airlines at a meeting of the 
stockholders held here last week. 
Reelected PCA directors included 
obert F. Black, president of the 
White Motor Co. 


os 


Dbituaries 


Edwin M. Swingle 
ZANESVILLE, O.—Edwin M. Swingle, 
sident of the Swingle Motor Co., died at 
s home Apr. 16. was 
* 


William L. Peiter 
~AGRAND RAPIDS, Mich.—William L. 
Beiter, 65, automobile dealer for 25 
years, died at Blodgett Memorial hos- 
ital here, after a two years’ illness. 
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Traveling Parts Store 


Savidge of Seattle Covers Territory with Truck 
Carrying 600 Functional Items 


which goes out into the territory 
within a radius of 40 to 50 miles 
from Seattle, the supply hub. The 
stock carried is valued at $4,000, 
Tom Matson, parts manager for 
Savidge, says. 

Batteries, clutches, axles, brake 
parts, exhaust, fuel, steering, and 
others, including two complete en- 
gine assemblies, are carried in this 
“moving parts store.” 

The road truck, used in place of 
a salesman with automobile, is a 
special-built job designed for its 
mfssion. 

Two important purposes are ac- 
complished by the truck, both in the 
nature of conservation, so necessary 
these days. The service is for the 
independent garage owner and 
fleet accounts in the districts and 
towns surrounding Seattle. 


The parts truck eliminates the 
necessity of a mechanic or generally 
the mechanic-owner making special 
trips to Seattle weekly for needed 
parts and it means a saving of a 
second trip to deliver parts ordered. 

Thus the operation saves man- 
power and vital gasoline and rubber. 
The truck makes a round trip, al- 
ways returning to Seattle for the 
night. Fred Hartman is the “travel- 
ing parts man” in charge of this 
new service. 

The truck used is a conversion 
from a surplus army truck (cargo, 
1% ton type). The wheel base was 
lengthened to 160 inches; a new van 
body was built by Hieser Body Co., 
Seattle,; five steel drawer sections, 
18 drawers each, and three Lyon 
steel bins were installed on each 
side. Interior is 6 feet 3 inches 
high six feet wide and 12 feet long. 


Timken Promotes 
Gumbleton, Griffin 


DETROIT.—V. E. Gumbleton has 
been appointed director of purchases 
for the Timken-Detroit Axle Co. 
and J. L. Griffin has been made 
purchasing agent for all the firm’s 
Detroit axle plants, it was an- 
nounced by Walter F. Rockwell, 
president. 

Gumbleton, formerly purchasing 
agent, has been connected with the 
purchasing department since 1918. 
In his new post he fills the vacancy 
left by the recent death of F. H. 
Maisonville, who was with Timken 
for 27 years. 

Griffin joined Timken in 1919 and 
has served in various departments 
of the company. For the past 15 
months he has been purchase fol- 
low-up supervisor. 


Federal Truck Net 
And Sales Soar 


DETROIT.—Federal Motor Truck 
Co.’s net profit climbed in 1944 to 
$776,828.95, equal to $1.58 per share, 
compared with $497,047.81, or $1.01 
per share, for the same period in 
1943, according to T. R. Lippard, 
president. 


Total sales during 1944 were re- 
ported as the greatest in the his- 
tory of the company. Net sales 
totalled $33,951,088.28, an increase 
of almost 39 percent over the 1943 
volume of $24,426,446.72. 


BAYARD L. LOVELACE, recently-discharged veteran of the Army Quarter- 
master Corps, is said to be the first ex-soldier in the United States to be financed 
a trucking business through a loan granted under the G.I. Bill of Rights. 
Recently Lovelace took delivery of a brand new Fruehauf stake-trailer and a 
GMC truck at the Los Angeles plant of the Fruehauf Trailer Co. of California. 
“Jis loan, totaling $7,500, represented the entire cost of the equipment. Of this 


mount $2, 


000 is guaranteed under the G. I. bill, the rest being advanced by the 


“ank of America, with whom the loan application was filed. 


THIS “PARTS department on wheels” exemplifies ‘parts in a hurry” and 


saves manpower hours, gasoline and rubbe 


r. S. L. Savidge Co., Seattle, recently 


replaced one of its road cars with this parts truck. 


Replacement Batteries 


Must Meet 1944 Par 
WASHINGTON.—In an effort 
to insure that the prevailing lead 
shortage is not refilected in the 
quality of replacement storage 
batteries produced in 1945, the 
industry has been instructed that 
hereafter no producer may 
manufacture any replacement 
battery whose quality in respect 
to materials, including weight 
and dimensions of grids, is below 
the quality the producer main- 
tained in similar batteries manu- 
factured in the fourth quarter 
of 1944, WPB reported last week. 
Limitation Order L-180 has 
been amended, WPB announced, 
to put these provisions into ef- 
fect. L-180 also requires pro- 
ducers during the second quarter 
to fill all orders received for re- 
placement batteries for medium 
and heavy trucks, truck tractors, 
truck trailers, passenger carriers 
and off-the-highway motor ve- 
hicles up to a quantity equal to 
their 1944 average quarterly pro- 
duction of these types of bat- 
teries, before undertaking the 
manufacture of any other type. 


Wash. Assn. Gets 
Larger Offices 


SEATTLE. — Larger offices are 
being fitted up for the Washington 
Motor Transport Assn. 

New location will be at 1917 First 
Ave., adjoining the Transport Clear- 
ings of Puget Sound, Inc. Ray Cul- 
bertson, manager, is preparing to 
move from the Smith Tower, where 
the association has been located for 
the last five years. 


Denny Joins Ford’s 


Advertising Dept. 
DEARBORN. — Frank J. Denny, 
for seven years advertising man- 
ager of Cadillac, has joined the ad- 
vertising depart- 
ment at Ford. 
-% Denny, until re- 
cently with the U. 
S. Army Air Corps 
staff, entered the 
uto field in 1929 
/ with Campbell- 
“ Ewald as a pub- 
licity writer. 
From 1933 to 1940 
he was Cadillac’s 
. advertising direc- 
FrankDenny ‘°F, and was ac- 
count executive 
with MacManus, John & Adams for 
two years prior to entering govern- 
ment service. 


Stations May Keep Tabs 


At Central Office 

WASHINGTON.—OPA last week 
announced that henceforth a gaso- 
line dealer operating more than 
one place of business may send his 
ration coupons and checks to a cen- 
tral office if he gets the approval of 
his OPA district director. 

The district director will grant 
approval, OPA said, if he finds that 
the coupons will be better protected 
at the central office than at the in- 
dividual stations, and that keeping 
them at the central office will not 
unduly interfere with audits of the 
stations. The change was made to 
reduce the danger of loss of the 
coupons and checks, OPA explained. 


Dr. Gunther Mohling, a scientist 
with Allegheny Ludlum Steel Corp., 
has been presented with a cash 


award and a certificate of ap- 
preciation by the board of directors 
for his contribution in the develop- 
ment of a series of high temperature 
alloys, one of which provides a vital 
link in American jet propulsion air- 
craft production. 


a Want Ad Dept., Inside Back Cover 


New Brake Gets 
Boost in N. C. 


CHARLOTTE, N. C.—Isaac W 
Simpkins, operator of Power Brake 
Co. here, reports that his recently 
patented “Sure-Fit Brake” makes 
it possible for vchicles doing extra 
duty to get added brake protection. 

Over 600 pairs of these brakes 
have been installed on buses, trac- 
tors, and trucks of large transpor- 
tation companies in the Carolinas. 
The brake is based on an adjust- 
able “spider.” 


Willys Plant Builds 


3,000 Wing Sections 

TOLEDO. — The 3,000th center 
wing section for the Navy’s Cor- 
sair fighter plane has rolled off 
the production lines at the 
Willys - Overland Motors plant 
here, according to B. R. Sherrell, 
aircraft division manager. Cen- 
ter section assembly has been 
stepped up to more than eight 
center sections per day. The 
sections are shipped to the Good- 
year Aircraft Corp. at Akron for 
final assembly in the Corsair 
plane. 


With Heil Bodies 
and Hoists 


... your customers can dump 


loads in 10 to 


15 seconds... 


‘and get away for the next one 


In meeting today’s performance demands, Heil 
Bodies and Hoists are doing their part in speeding 
schedules. From 10 to 15 seconds after the power 
take-off is engaged, the dump body is raised to full 


dumping 


sition — smoothly and noiselessly. The 


body can be stopped and held at any angle so that 
your customers can unload quickly or gradually 


for spreading. 


Heil engineers have simplified the design of the 
arm hoist. Every part has been carefully designed 
and built with the least possible parts consistent 

» with the job it has to do. Its ability to perform 
dependably has been proved in the toughest kind 


of service. 


Let the knowledge acquired in Heil’s years of 
experience and research guide your judgment when 
making recommendations to your customers. 

Write for bulletins. 
Heil offers a complete line of light-, medium, 


and heavy-duty dump units with arm-type, 
telescopic, or twin-cylinder hoists. 


\ 


General Offices 


nea ee cor 


e Milwaukee 1, Wisconsin 
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Legitimate Dealers Out in Cold... 


Used Car Black Market 


Thrives on Coast 


(Continued from Page 6) 


seen by comparison of stocks on 
various dealers sales lots and rooms. 
who are the most flagrant violators 
is common knowledge in the trade. 
Getting the evidence, however, as 
one dealer pointed out, is not the 
job of the dealers. OPA is the 
enforcement agency. 


“If the book were thrown at a 
few of these worst violators,” one 
dealer said, “it might serve as an 
example not only to other chiselers 
in the trade, but to private indi- 
viduals, as well] At leasts it might 
have helped if it had been done 
at the outset.” 

Breakdown in price ceiling ob- 
servance cannot be laid at the door 
of legitimate new and used car 


dealers, in the opinion of many 
dealers interviewed. Since last No- 
vember, both the Los Angeles Motor 
Car Dealers’ Assn. and the Used 
Car Dealers’ Assn. have worked 
closely with OPA in trying to com- 
bat ceiling violations and to edu- 
cate the public. 

In fact Los Angeles dealer co- 
operation has been cited by OPA 
as an example of what dealers 
can do to help make OPA work 
and is being widely copied 
throughout the country with na- 
tional OPA encouragement. 

“The cooperation of the industry 
as well as the public is necessary 
if OPA is to work,” James M. Tay- 
lor, price specialist in charge of 


This sensational new United-Carr “pop” rivet is fas- 
tened entirely from the outside . . . requires no “dolly”, 
makes blind spots as easy to handle as open sections 
- - - cuts time and costs ... and provides structural 
strength equal to solid rivets. Designed originally for 
aircraft assembly ... applicable to a wide range of 
operations ... solves many sheetmetal fastening prob- 
lems. Available in forty sizes and various materials. 


Send for samples and descriptive bulletin. 


Ve eee ee me ieeal 


HAMIt i OF 


a CANADA 


| used cars, OPA southern California 


district, told this correspondent. 
“The dealer committee here has 
been definitely helpful. However, 
we feel that the results of their 
work will be definitely improved 
with the enlargement of the com- 
mittee.” 

Taylor admitted that some deal- 
ers who are observing price ceil- 
ings feel that they are being “mar- 
tyrs.” Some even feel that the OPA 
is making examples of dealers. 

“We aren’t making examples of 
the dealers, they are making ex- 
amples of themselves,” Taylor ex- 
plained. “We prosecute cases only 
where the law is being violated.” 

Apparently, however, dealers com- 
plaints that examples are being 
made of dealers is an allusion to 
failure to prosecute individuals. 
And that the uneven application of 
the law leaves the field wide open 
to chiselers, generally. 

For policing the sales activities 
of some 1,500 dealers, as well as 
individual-to-individual sales, the 
local OPA office has two full-time 

investigators. On a concerted 
drive they could temporarily 
muster 30. 

In addition there are the local 
ration boards. Here, however, deal- 
ers are particularly displeased. 
They complain that ration officials, 
particularly secretaries, go outside 
their authority to question deals, 
even going so far as to advise car 
buyers where they might have gone 
to get better deals. 

Mrs. Wilma Bidwell, an OPA offi- 
cial, reported to the Automobile 
Trade Cooperating committee that 
of 4,800 possible violations handled 
by ration boards, 3,500 were dis- 
missed with 1,300 going to price 
panel conference. Of these 550 were 
settled by agreement and about 
500 refunds were made by adminis- 
trators decisions; 15 license warn- 
ings were issued, 125 were sent to 
the enforcement agency, and 100 
are now pending. 

OPA points out that one of the 
bottle-necks is the slowness of 
courts to move on cases. Forty- 
five cases now pending in Muni- 
cipal court for recovery of dam- 
ages have been pending for from 
four to six months. 

Under normal conditions, sales of 
automobiles by individuals to in- 
dividuals is negligible, dealers point 
out. Yet, in seven months, accord- 
ing to figures released by OPA, 
such sales transfers have ranged 
from 34 to 48 percent of total trans- 
fers. And that, as one automobile 
man pointed out, is evidence enough 
of “black market” without going 
any further. Nor does this take 
into account the dealer black mar- 
ket purchases and /or sales. 

Moreover, the OPA figures in per- 
centages are misleading. Total 
sales on which percentages are 
figured include individual to deal- 
er, which later is again reflected 
in dealer sales. Eliminating the 


Champ 


; Fast.. Dumps quick and clean. 


No Excess 
Weight..Made with strength to 


spare but every pound 


CHARLES BLOOM has resigned his 
position as Pacific Coast regional man- 
ager for De Soto and bought a De Soto 
dealership in Santa Monica, Calif., from 
Herbert Pulver. Pictured above is 
Bloom( seated), signing new franchise 
while Vance H. Fish, district manager 
for De Soto Motors, looks on. 


buying for resale figure, close to 50 
percent of all sales made to final 
users is made by individuals. 

An even worse picture is seen 
in segregating OPA figures show- 
ing to whom the individual own- 
ers are selling. It is from this 


come. Here the individuals are 
selling 62.72 percent of their cars 
to other individuals and only 37.- 
28 are selling to dealers. The only 
reason that dealers are today sell- 
ing half of the cars going into 
the hands of users is because they 
are drawing upon their rapidly 
dwindling stocks built up in 
months prior to those reported. 

Nor does this reflect the entire 
trend in dealer stocks. Fewer and 
fewer late model cars are finding 
their way into dealer stocks, even 
though many are still being sold. 

“Tronically,” said one dealer, “its 
the low-income buyers — those 
least able to take a loss—who are 
necessarily buying these old cars 
from dealers. If a buyer gets a 
car he has to junk after he’s sunk 
$200 or $300 in it, that’s inflation.” 

While some dealer sales may be 
between dealers, themselves, the 
facts reflected in these tables would 
not be materially changed, by such 
transactions, and can leave only 
certain obvious conclusions: 

(1) That individuals are selling 
over ceilings to other individuals in 
huge numbers; 

(2) That dealers stocks are 
dwindling at an alarming rate, with 
replacements no longer in sight 
from private owners; 

(3) That individuals are rapidly 
taking over the role once held by 
dealers in selling to the final user. 

The present Automobile Trade 
Cooperating committee was organ- 
ized in Los Angeles last October 
and until recently, it has been meet- 
ing weekly—now bi-weekly. 

The dealers, themselves, have 
spent considerable sums of money 
in an effort to support OPA ob- 
jectives and to educate the trade 
and public, and have given gen- 
erously of their time. 

The committee is now being 
broadened out to include repre- 
sentatives from dealer organiza- 
tions in Long Beach, Southeast Los 
Angeles, Santa Monica and Pasa- 
dena. 


Tires 


(Continued from Page 1) : \| 
the continuation of the use of lesggeq 
amounts of carbon black in eat 
item than the amount that should 
be present to make the most effi 
cient product. The reduction in tie 
amounts of carbon black permitted 
in all items is an emergency me 
ure undertaken to stretch the sho 
supply of carbon black as far gs — 
possible. 

Though some products will not 
give the most efficient usage, 
bureau has endeavored to adjv 
the amounts of carbon black so 
that no item is inferior to the ¢ 
tent that it will not give adequé 
service. 

The bureau has as yet receiv 
no reduced requirements for tires 
and tubes from the armed forceg. 
For reasons of military security, 
is not possible to reveal in advance 
the allocation of tires and tubgs — 
between the armed forces and 
sential civilian users. 

Because military needs hay, 
not been filled in several caté 
gories, these increased schedules 
will mean but small increases fe 
civilian needs in many items 
However, bureau officials said that 
a certain percentage of any in 
crease is allocated for essentis 
civilian use. 

Continued increases in producti¢ 
are planned, but the overall de- 


— 
— 
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Allied Output Centered 


On Scarce Tire Sizes 


WASHINGTON.—Tire produc- 
tion in the United States, Great 
Britain and Canada will, it is 
hoped, be more closely inte- 
grated with special reference te 
sizes and types that are in 
scarcest supply, as the result of 
the mission in London of an 
American representative of the 
Combined Production and Re- 
sources Board, William McCaw, 
and a tire production expert, E. 
T. Handley, the board said las 
week. 


mands for tires, tubes and othe=™ 
rubber products cannot be filled 

for many months to come it wa 
indicated. 


Because of the necessity of keep 
ing existing tires on the road, thay 
production of camelback is now 
scheduled at 10 percent above thg 
rate in January and should meg 
that there will be sufficient camel- 
back to take care of tires that nee 
to be recapped, it was declared. 


Bernard Heads 


Mack Service 


NEW YORK. — Appointment of 
Harry Bernard as 
director of serv- 
ice and _ service 
engineering is an- 
nounced by C. T. 
Ruhf president of 
Mack Trucks, Inc. 

The new direc- 
tor will be respon- 
sible for overall 
policy and man- 
agement’ control 
of both organiza- 
tions. Bernard 
joined Mack in 
1924. Prior to his new appointmen 
he had been general service man- 
ager. 


H. Bernard 


knows its job and does it. 


Ready « « « Improved subframe fits most 
all trucks as standard equip- 

ment and gives more protec- 

tion to frame. Quick to install 

or change over. Quick to sell! 


Wodel S53 ST.PAUL HOIST 


(16 other models to choose from) 


T.PAUL HYDRAULIC HOIST COMPANY 


2207 UNIVERSITY AVENUE S.E. MINNEAPOLIS 14, MINNESOTA 


GENERAL PRACTICE in the ice business is to use small trucks for delivery 
work, but the American Service Co., Atlanta, has employed the rugged, heavy- 
duty type of vehicle with outstanding benefits particularly in its wholesale 
operations. For instance, a Model WA-20 White Super Power truck with special 
ice meee Bee been put in service with excellent results, it is reported. This is 
said to the largest ice truck in Atlanta. 





HELP WANTED 


SEMIST — AUTOMOTIVE PRODUCTS— 
Knowledge of sound-dampening, adhe- 
ives, saturated felts desirable. Must be 

pable of supervising group of automo- 
<ive products chemists. Company has ex- 
cellent postwar future. Wonderful oppor- 
nities for right man. Location—Metro- 
plitan New York Area. Send complete 

resume including draft status to Box 897, 

c/o Automotive News. Detroit 26. 


INTED—SERVICE MANAGER who can 
Assume complete responsibility for run- 
ning large service department for Ford 

ma aler. Must be experienced, aggressive 
“jnd have pleasing personality. Top sal- 
ary with bonus. Excellent postwar posi- 
tion for men qualified. State age and ex- 
~umerience past ten years. STAR MOTOR 
OMPANY, INC., Logansport, Indiana. 


RBURETOR AND TUNE- UP MAN— 
e—Terioroughly experienced and _ capable, 
needed immediately. Complete precision 
equipment furnished. Hundreds of Olds- 
pen obiles, Pontiacs, Chevrolets, Buicks and 
weadillacs depend upon us for service. 
f ings from $100 to $150 week pos- 
sible. Applicant must have satisfactory 
commendations regarding habits, char- 
cter and experience to fill envious posi- 
tion with one of South Texas’ most pro- 
ssive automobile and truck sales and 
ervice institutions. Write or wire Charles 
Galland, c/o Public Motors, Corpus 
Christi, Texas. 


ERAL MANAGER wanted for 400-car 
Pontiac dealership in Texas. Liberal sal- 
ary with a substantial share in the prof- 

. Must be able to accept responsibility 

d will be given adequate authority. 
Will consider only thoroughly seasoned 
capable man with successful operating 

ord. Write Mission City Pontiac Com- 
pany, 9th and Broadway, San Antonio 5. 
Texas. 


ESMEN OR DISTRIBUTORS for a 
ast-moving Ford accessory. Saves labor 
and parts for installing 68-11A distrib- 
tor on 21A29T motor. Saves changing 
ff camshaft, wiring, coil on distributor. 
Roy G. Roush, 2502 Sherwood Road, 
Toledo 9, Ohio. 


RD MECHANICS—Permanent job with 
xpanding organization. Good pay and 
working conditions, in one of Connecti- 
ut’s busy cities. Write Al Steele for ap- 
ointment. Stanley Motor Sales Inc., 88 
Prospect Street, New Britain, Conn. 


ANTED — DRAFTSMAN experienced in 


dustrial washing machines, spray 
booths, drying ovens, and dust collecting 
systems. R. C. Mahon Company, 8650 
Mt. Elliott, Detroit 11. 


UTOMOTIVE PARTS WHOLESALE MAN 
having complete knowledge of Chevrolet 
parts, passenger and truck. Must be able 
© take complete charge of this phase of 
business for America’s largest Chevrolet 
dealer. Excellent postwar possibilities. 
Salary and bonus. In replying state age. 
xperience and references. Replies con- 
fidential. Ruby Chevrolet, 1147 W. Jack- 
son Blvd., Chicago 7, IIl. 


CEIVING AND SHIPPING CLERK— 
Man qualified to handle the complete 
duties of this position. Automotive ex- 
perience preferred but not essential. Good 
salary—excellent postwar possibilities. In 
replying state age, experience and refer- 
neces. Replies confidential. America’s 
largest Chevrolet Dealer. Ruby Chevrolet, 
1147 W. Jackson Boulevard, Chicago 7, 
Illinois. 


POSITION WANTED 
25 YEARS OF PRACTICAL EXPERIENCE 
—All phases of automobile businés. 
Salesmanager past 15 years, good ap- 
pearance, pleasant personality, free to 
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CLASSIFIED WANT AD DEPARTMENT 


Reaching an estimated 50,000 readers engaged in all branches of the automotive industry from Maine to California Low Rates 


TEN CENTS (10c) PER WORD for one insertion or 25¢ per word for 


3 insertions 


Cash in advance. Count initials and groups of 


numbers as one word. Ads may be signed with your full name and address at regular rates, but if signed ‘‘Box No , in 


care of Automotive News 


forwarded, unopened, the same day received. Display Ads 


WANT AD DEPT 


USED CARS WANTED 


SEVEN PASSENGERS, limousines, large 
fives; cars must be clean. Prices 
reasonable. McCLINTOCK - CADILLAC, 
Lansing, Mich. 


WANTED 


1942 
USED 
Chevrolet 


Plymouth 


WILL PAY TOP “AS IS” 


RADIUS 500 MILES 


PHONE, WIRE OR WRITE 
MR. WOLFE 


KEARNEY OLDS CO. 
N. Y. Ave. and N. Cap. St. 
WASHINGTON, D. C. 
Phone Republic 6444 


USED CARS FOR SALE 


WHOLESALE IS OUR BUSINESS—How- 
ever due to the increasing difficulty of re- 


plenishing our stock we must limit our 


clientele to dealers in position to buy any 
make or model in load lots (4 cars). 
Over 200 cars sold in March at Region A 
as-is ceiling. Call or write George Row- 
ley (Automobiles since 1916), c/o Cap- 
itol City Pontiac Co., Phone Lansing 
5-7212—235 S. Grand Avenue, Lansing, 
Michigan. 


USED CARS FOR SALE, WRECKER— 


1935 Chevrolet 1%-ton short wheelbase, 
custom built wrecker body, dual wheels, 
Weaver crane, extra heavy front and 
rear bumpers; price $500.00. Summerfield 


Detroit 26, Mich 


AUTOMOTIVE NEWS 


FOR SALE—1939 wrecked Hudson 


Dollar ($) 


TAG 


add one 


nch, per insertion 


USED CARS FOR SALE 


1931 FRANKLIN, Series 51, 5 passenger 


sedan, excellent condition, 13424 actual 
miles, price $590.00, plus license and title 
$11.34. Five pre-war tires in best of con- 
dition, car purchased from _ original 
owner. Pinehurst Garage Co., Inc., P.O. 
Box 950, Pinehurst, N. C. Chevrolet 
dealer. 


FOR SALE — 1942 LINCOLN ZEPHYR. 


Ciub coupe equipped with radio, heater 
and overdrive. Low ceiling. 1942 Willys 
Deluxe sedan equipped with radio and 
heater. Low ceiilng. Universal Motor 
Sales. Butler, Pa. 


GOOD USED CARS FOR SALE—1938 COE 


1B7M Reo, 1937 COE GMC F18, 1941 
CF300 and CF400 GMC. Also fits COE 
Chevrolet. Good stock of used parts. 
What do you need? Write P.O. Box 1253, 
Charlotte, North Carolina. 

“g"* 4- 
door sedan, only front end wrecked. For 
further information write Haddad’s Mo- 
tor Sales, 55 West Street, Pittsfield, 
Massachusetts. 


SHARP 
CARS 


for 


SHARP 
BUYERS 


MILVO 


The Little Dealer with the Big Deal 


RENSSELAER, N. Y. 


Wholesale 


LARGE SELECTION 
of 
ALL MAKES! 
ALL MODELS! 
Base Ceiling Prices 
and Less! 


Shipping Facilities Arranged 


Unusual opportunity for dealers 
to secure cars that will produce 


1936 GMC SCHOOL BUS with GM 


per insertion for this address and extra service as replies are 


PENOBSCOT BUILDING, DETROIT 26, MICH 


TRUCKS WANTED 


G.M.C. TRUCK 
DEALER 


Will Buy Your Allotment Models 
CC308 and CC102, F.O.B. factory at 


list less 5%. 


Call, Write, or Wire 


Etscovitz Motor Company 
HOULTON, MAINE 


Trucks Wanted 


Will Pay Dealer's List Price 
New Chevrolet Trucks or Pickups 


(Chevrolet only wanted) 
Wire or Write: 


DAVIS CHEVROLET CO. 
Borger, Texas 


TRUCKS FOR SALE 


20@ LATE MODEL TRUCKS at guaran- 


teed Region A ceiling prices. All types 
buses at wholesale. Send for list. Wire 
Consolidated Bus & Equipment Company, 
420 Lexington Avenue, New York City. 


BUSES FOR SALE 


IF INTERESTED IN USED BUSES, both 


school and adult type, we have them for 
immediate delivery. Advise your needs. 
BADGER BODY MFG. COMPANY, 2719 
Cuming St., Omaha, Nebraska. 


large 
lineal seats, 6 good 700 
tires; motor, body and condition good. 
Price less than ceiling price. Jordan 
Brothers, Grove City, Pennsylvania. 


motor, 52-pass. 


12 
1941 and 1942 


Chevrolet Trucks 


59 


PARTS WANTED 


LYONS USED AUTO PARTS BINS. Write 
or wire George H. Welsh Motors, Inc., 
Kansas City 2, Missouri. 


WE ARE BADLY IN NEED OF A NEW, 
USED, OR REBUILT CRANKSHAFT 
for a 1939 Crosley motor. Will buy new. 
used or rebuilt motor to get it. Write, 
wire or call McCulloch, Pontiac, Inc., 
8004 Lorain Avenue, Cleveland, Ohio. 


WANTED — DELUXE OR ACCESSORY 
STEERING WHEEL complete for 1941 
Pontiac ‘'25.'’ Write: D. F. Benton, P.O. 
Box 812, Jefferson City, Missouri. 


PARTS FOR SALE 


USED AUTOMOBILE and TRUCK PARTS. 
Southland Iron and Metal Co., P. O. Box 
868, Norfolk 1, Va. 


1941 CHEVROLET COUPE AND SEDAN 
NEW STEEL TOPS. Brackett Chevrolet 
Company. Escanaba, Michigan. 


FOUR DOOR 38-80, Buick body. CONNOR 
SALES SERVICE, Stollings, W. Virginia. 


CHEVROLET USED PARTS—Doors, fen- 
ders, deck lids, various other parts. Rea- 
sonable prices. Queen City Chevrolet Co., 
Sixth and Sycamore Sts., Cincinnati, 
Ohio. Parkway 4880. 


CHEVROLET CAB BODIES—Brand new. 
1940, 1941, 1942, for 1%-ton Chevrolet 
trucks. Priced for quick sale. Write or 
phone Gordon Pendell, Central Chevrolet 
Co., 200 East Ave., Rochester 4, N. Y. 
Telephone Stone 463. 


EQUIPMENT FOR SALE 


SEE snsanmeesseesneicementincseseenees 

FOR SALE—Twelve or less all-steel Kardex 
perpetual inventory cabinets. Each unit 
has twelve drawers that hold 125 8x5 
cards each making 1500 cards per unit. 
Price $90.00 per unit. One natural gas 
Rex vapor degreaser, latest model 42G, 
including electric pump unit and water 
trap complete. Cost new 18 months ago 
$607.75. Price $375.00. Two unopened 
barrels Permaclor solvent, $70.00 per 
barrel. Location, Central Ohio. Box 923, 
c/o Automotive News, Detroit 26. 


Garage Equipment 


Motor and chassis dynamometer complete 
with cooler and exhaust fans. Original cost 
$4,500—sell for $2,000. 


MAC MOTOR SALES 
10330 Livernois 
Detroit, Michigan 
HO 9765 


Grilles available for immediate shipment: 
1941 Ford Deluxe $6.75, 1940 Ford Deluxe 


$11.50 per pair, 1939 Deluxe dard 
Ford $9.75; lg 


$6.50, 1939-40 Chevrolet truck $7.50. Uni- 
versal felt back, rear carpet mats, small 
$3.60, medium $4.25, large $4.75. Locking 
gas caps, fine quality, plastic $1.00, chrome 
$1.25 (A fits all cars but Fords, B fits 
Fords only). 1941 Chevrolet chrome painted 
Universal right or left running board 
mouldings $1.15, 1942 Chevrolet chrome 
painted running board mouldings $1.50. 
Seat covers for all cars (fibre, leather 
trim), coaches and sedans $10.75, coupes 
$6.95. Chrome aerials, 66” 2 post side cow! 
type $3.25 ($2.85 in lots of 12 or more). 
Fog lights, 

rearview mirrors, chrome, round or oblong, 
$1.85. Pedal pads for Ford, Chevrolet, 
Buick, Olds and Pontiac, 32¢ a pair (order 
in 100 lots at 29¢ pair). Locking deck 
handles for 1937 Ford $1.10, 1940-41 Ford 
$1.65, 1937-39 Chevrolet $1.65, 1941 Chev- 
rolet $1.75. Sealed beam adapter kits for 
all cars only $5.91 complete, less relays. 
Headlight relays $1.00. 


Short wheelbase regular and cab 
over engine models. Equipped with 
air, fifth wheels, two-speed axles 
and safety tanks. 


Chevrolet Co., 2712 No. Saginaw Street, 
Flint, Michigan. 


sncinniiiiiasigeeaibaaainsaainietaiataniaa 
CADILLAC—1940 SEVEN - PASSENGER, 
original finish like new, driven 18,000 
miles, two side mounts, radio, heater, 


travel or locate anywhere. References. 
Box No. 914, c/o Automotive News, 
Detroit 26. 


CHEVROLET MANAGER 15 YEARS— 


excellent profits for them. . 
P Anchor Tire & Supply Co. 
8830 St. Clair Avenue 


Sherman Auto Corp. CLEVELAND, OHIO 


1879 BROADWAY 


ighly successful, experienced, capable, 
\@Rikeable, dependable, specialized in ap- 
praising and closing sales. Connection 
must be permanent and profitable. Have 
ash to buy partnership. Box No. 916, 
Automotive News, Detroit 26. 


GM PARTS MANAGER, veteran World 
War II, Cadillac specialist, factory 
rained, wholesale and retail, understands 
service also, wishes connection with large 
distributor or manufacturer. California 
preferred. Box 925, c/o Automotive News, 
Detroit 26. 


AMBITIOUS MANAGER, age 38, ten years’ 
xperience in automotive business. Refer- 
ence from present employer. Seeking 
permanent connection with Distributor or 
Dealership. Box 921, c/o Automotive 
News, Detroit 26. 


chanical 

BOOKKEEPER—Desires locating in South- 
rn Florida. Am 37, married, and at 
present office manager of large General 
Motors dealership, capable of assuming 
responsibility, pleasant personality, good 
ppearance. Can furnish excellent refer- 
ences as to ability and character. Box 
922, c/o Automotive News, Detroit 26. 


PARTNERSHIP WANTED 


ATTENTION AUTOMOBILE DEALERS— 
Partnership wanted in a new car dealer- 
ship—or will buy outright entire set-up. 
Thoroughly experienced automotive man 
with technical and successful business 
background, with all around knowledge 
of organization. Experience includes 20 
years of new car service station manage- 
ment. At present operating my own auto- 
mobile business. My health compels 
change of climate. Will invest substantial 
amount of cash and services. Can furnish 
the best of references. Age 40, married, 
3 children. Location preferred: Miami, 
Florida, or southwestern states. All in- 
formation will be held strictly confiden- 
tial. Charles Tishman, 1680 54th Street, 
Brooklyn, New York. 


, i me 


DEALERSHIP WANTED 


PN hel 
ILL BUY AUTO DEALERSHIP with 
General Motors franchise. Eastern states. 
Up to 300 cars. Give complete details of 
business and proposition. Strict confi- 
dence. Box 924, c/o Automotive News, 
Detroit 26. 


USED CARS WANTED 


[TRE JOBS WANTED. ‘41 and ‘42 only. 
Write or wire complete description of car 
and fire damage. Worth Motors, Inc., 19 
Grand Ave., Englewood, N. J. Att. Mr. 
W. W. Stillman. 


spotless throughout. MORTON MOTOR 
COMPANY, 3141 Farnam Street, Omaha, 
Nebraska. 


EE 
FOR SALE—1940 CADILLAC 7-PASSEN- 


GER SEDAN. Model 7523. In excellent 
condition mechanically. Interior nice and 
clean. Very good tires. Radio and heater. 
George Motor Company, Dodge & Plym- 
outh, 60 Shrewsbury Street, Worcester, 
Massachusetts. 2-3747. 


ice NE 
STATION WAGON—12-Passenger Packard 


in perfect condition. 1940 Packard Sedan, 
1942 Studebaker Sedan, 1939 Lincoln Se- 
dan, 1941 Chevrolet Tudor, 1940 De Soto 
Convertible Coupe, 1939 Buick, 1938 
Buick Sedan, 1939 Nash Sedan, 1935 
Ford Tudor, 1942 Nash Sedan (new). 
These cars are all in perfect shape. 
Phone, wire or write: LOMAR MOTOR 
COMPANY, Silver Spring, Maryland. 
SHepherd 4400. 


2 
WILL TRADE ONLY. Beautiful black 6- 


wheel Buick 90, 7-passenger sedan. One 
owner, 31,700 actual miles. Jim Grier 
Pontiac Company, 3162 E. Jefferson, 
Detroit. Call FItzroy 4410, Ed. Cary. 


Always - Used 


Cars 


From Cadillacs to Bantams. 
Can ship to any part of these 
United States at all times. 


Don’t Write, Phone or Wire. 
Just come in at once for real 
buys. 


LASKY MOTORS 
2246 S. Michigan Avenue 
Chicago 16, Illinois 
Phone Victory 7610-7611-7612 


Columbus 5-8850 
NEW YORK CITY 


TRUCKS WANTED 


Ford Dealer 


Will purchase any amount 
new Ford trucks at New 
York City retail, less 5%. 
Inquiries from Dealers 
within radius of 500 miles 
from New York solicited. 


Lasky Motor Car 
Corporation 


90 Montrose Avenue 
Brooklyn 6, N. Y. 


ma 
WILL BUY—NEW FORD, GMC AND 


DODGE %, % and 1%-ton trucks. Ceil- 
ing less 5%. New factory Dodge, Plym- 
outh, Pontiac Six, or Ford Motors. In 
large quantities. Write or wire your list 
price, quantities available and your net 
price to us. Finger Motor Company, 
Borger, Texas. 


WANTED TO BUY 
All Makes and Models of New 
Trucks, 

Also New Bus Chassis. 


WANTED—Complete grille, 


* 


All have good rubber. 
Will sell wholesale. 


* 


North Side Chevrolet, Inc. 


836 E. 68rd Street 
INDIANAPOLIS 5, INDIANA 


AUCTION 


BEN FISHEL AUTOMOBILE 
AUCTION COMPANY 
at 10:80 a.m. 

Every Tuesday — Rain or Shine 
Used Cars and Trucks On Hand 
At All Times 
FOR DEALERS ONLY 
WE BUY WE SWAP WE SELL 
COME BUY COME SELL 


Phones 127-128-591 
2112-14-16 Sycamore St. 
Cairo, Ol. 


PARTS WANTED 

gravel guard, 
front and lower part front fenders. 1942 
Mercury. Harden Motor Company, Tolono, 
Illinois. 


BEN FISHEL AUTO COMPANY, |) ————>::=.:._ > a 


WANTED—COMPLETE HOOD—1940 Ford 
2114 Sycamore Street, Cairo, ee 


Standard 85. Solbrig Motors, 6120 South 


Western Avenue, Chicago, Illinois. 


CRANKSHAFT Grinding & Metallizing. 
JOHN P. HUGHES MOTOR Co., - 
801 Commerce St., Lynchburg, Virginia. 


REVISED MRO No. 540 FORMS—Imme- 
diate shipment. Certificates Transfer, 
100, $1.50; 200, $2.75; 500, $5.50. War- 
rantys, 100, 75c; additional 100s, 50c. 
Price Tags, 100, 75c; additional 100s, 
50c. Postage prepaid where remittance 
accompanies order. Satisfaction guaran- 
teed. Electric City Printing Company, 
Anderson, South Carolina. 


FOR SALE—Egyptian lacquer paint in as- 
sorted colors, 5 gal. lots, $2.50 per gal. 
Haddad’s Motor Sales, 55 West Street, 
Pittsfield. Massachusetts. 


WANTED TO BUY—Prewar synthetic en- 
amel paints of any reputable brand in 
either gallons or quarts; colors: dark 
greens and blues, medium gunmetal 
dards and greys, also black and white 
tinting colors. Please quote prices. Brooks 
Brothers, 377-381-391 North Street, Mead- 
ville, Pa. 


FOR SALE 
Alloy Steel 


Rounds, Hexagons, Squares 
AMS SAE Specifications 


Immediate Shipment 
Ohio, Penna., N. Y. Stocks 


L. B. Foster Company 
9 Park Place, N. Y. 7, N. Y¥. 
Phone Barclay 7-2111 


BUY BONDS 
and STAMPS 





WHAT GOES 


in Your Min 


THESE are active days for good minds. 


Men are doing a lot of hard thinking and planning for 
the future. 


We know, because hundreds of them come to see us. 


They come because they believe the Dodge Dealer 
Franchise offers them exceptional opportunity. 


They have been impressed by the stability of Dodge 
history, and by the vast sales and service markets 
represented by Plymouth and Dodge cars, and Dodge 


trucks, in every community. 


As for ourselves, we are always interested in well 
qualified candidates. We hate to let a good mind 


get away. 


DODGE - PLYMOUTH ~- DODGE Job-Rated TRUCKS 


DODGE— DIVISION OF CHRYSLER CORPORATION, 7900 JOS. CAMPAU, DETROIT 11, MICH. 





